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Design entire systems... s 


with the complete 


For processing tanks, pipe lines, heat exchangers, 
hot water generators, air compressors—as well as 
for plumbing and heating systems—there’s a Watts 
specialty to meet practically any protection or 
control requirement. 


Diagram above is a typical example, showing how 


it’s possible to design and equip a complete system 


—from one source of supply—with Watts protec- 
tion and control speciulties. No need to go through 
catalog after catalog, and no delay. 

Not only is it easier to write WATTS into the specs, 
but you can be sure of years of efficient, trouble-free 
operation and service satisfaction. 


Watts Regulator Co., Lawrence, Mass. 


ATTS 








THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


LEO A. DALY COMPANY 
architects and engineers 

PETER KIEWIT SONS COMPANY 
general contractor 

NATKIN & COMPANY 
plumbing contractor 

CRANE CO. 
plumbing wholesaler 
and fixture manufacturer 


Tam siiiitaesiites 


Guarantee Mutual Life Company 
OMAHA +NEBRASKA 


EFFICIENCY e EXPANDABILITY 2 ECONOMY 


e Surrounded by ten landscaped acres on the fringe eliminated from the main floors and there are no 


of Omaha now stands this new, ultramodern struc- partitions. Colorful panels and planters are the only 
ture of lustrous beauty and many functional inno- separations between departments. Escalators carry 
vations. The two connected buildings are curtain employees between floors in both buildings. In the 
walled with satin finish aluminum and sparkling glass. center of the main building is a large open court in 
The administration wing, at the front, contains the which plantings will blossom nearly year-round. Fire 
main lobby, executive offices. directors’ room, lounges, _ stairs, washrooms, air conditioning equipment and other 
library and large cafeteria, which can be converted devices are in two cores which flank the court. As 
quickly into an auditorium. Since facilities in this are thousands of other fine buildings, this new home 
wing remain fixed, as other work areas expand, they _ office is completely equipped with sLoan Flush VALVES, 


are separated from the main building. Columns were famous for efficiency, durability and economy. 


ssoanw SLishe VALVES $ 


FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO * ILLINOIS ———— Z 
o 


Another achievement in efficiency, endurance and econ 

omy is the SLOAN Act-O- Matic SHOWER HEAD, which is 

automatically self-cleaning each time it is used! No clog- . 
ging. No dripping. Architects and Engineers specify, SS 
and Wholesalers and Master Plumbers recommend the <o 
{ct-O-Matic— the better shower head for better bathing. 


Write for completely descriptive catalog 
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Bronze valves of high quality - 


are our only product 


Our company makes only one thing . . . a complete selection 
of high quality bronze valves for industrial, commercial and 
domestic use. And, we make enough bronze valves so that 
we are included among the world’s largest producers. 

This specialization pays important dividends to HAMMOND 
customers. For it means that at HAMMOND, bronze valves are 
not relegated to a secondary position. They receive the un- 
divided attention of an experienced engineering staff . 
which is constantly developing new designs to meet the 
requirements of new applications. To date these engineers 
have produced over 550 different designs . . . each one to 
meet a specific flow control requirement. 

And HAMMOND’s high volume and specialized production 
of bronze valves . . . manufactured by the latest methods in 
a modern “automation” factory . . . permit economies which 
are passed on to HAMMOND customers. This results in sur- 
prisingly moderate prices for valves of outstanding quality 
. .. quality second to none in the valve industry. 


A new catalog, Number 158, describes HAMMOND’S 
complete line. If you haven’t already received your 
copy, write today to Hammond Valve Corpora- 
tion, Hammond, Indiana. 





« 


HAMMOND No. 619 is a non-rising stem, solid 
wedge disc gate valve especially applicable where 
space is at a premium. Has generously propor- 
tioned strong body and rugged construction. Avatl- 
able in sizes from 4%" through 3". Rated for 150 
lbs. w.s.p., 300 lbs. water, oil or gas. 


HAMMOND &R/7TE-KOTE> BRONZE VALVES 
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NEW! 
WESTINGHOUSE 


“WALL LINE” WATER COOLER 


Mphao 











At last! The water cooler feature most asked for by 1800 
leading architects . . . no unsightly plumbing! All-new 
Westinghouse ‘Wall Line”’ conceals all plumbing inside the 
cabinet . . . protrudes 30% less into passageways . . . permits 
neater, flush-to-wall installations. And because you can use 
standard traps with slip connections, it installs in far less time 
at lower cost. Get the complete story on the new “‘Wall Line” 
and 18 other new 1959 Westinghouse models. Call your 
distributor now. 


you CAN BE SURE...1F iTS 
ae h 
Westin £ ouse 
Water Cooler Dept. Springfield 2, Mass. 
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SPEEDWAY, FLEXIBLE SUPPLIES... 


CONTRACTOR DESIGN 


FROM FIXTURE HOOKUP TO WATER LINE CONNECTION 
SPEEDWAY FLEXIBLE SUPPLIES ARE DESIGNED 
TO CONTRACTOR NEEDS AND JOB REQUIREMENTS. 


FLEXIBLE RISERS SHUT-OFF VALVES I.P.S. NIPPLES 


LAVATORY CLOSET SINK STRAIGHT 


FULL IRON PIPE SIZE 
RED BRASS . . . FULL CUT 
COMPLETE VALVE LINE OF PIPE THREADS. 


Ye" AND ¥2” O.D. COPPER OVER 250 DIFFERENT SIZE 


TUBE . . . TRIPLE-PLATED AND STYLE COMBINATIONS. TRADEMARKED AND 


POLISHED CHROME. SIZEMARKED. POLISHED 
LAV: 1 pe. construction, Ground Joint Seal. (ALSO COMPLETE LINE OF CHROME OR ROUGH 


CLOSET: With Lead Gasket. 
nial bese EXTRUDED BRASS FITTINGS) UNPLATED. 











ALL COPPER JOBS JOB KITS 
4 
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ee 
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SOLDERED JOINT 











COMPRESSION JOINT || MEETS ALL 


OVER 2000 PREPACKAGED FEDERAL SPECIFICATIONS 


COMPLETE LINE OF COPPER JOB KITS COMPLETE FOR WW-P-541b 


SWEAT AND COPPER INSTALLATION. 
COMPRESSION VALVES C.S.A. APPROVED IN CANADA 
AND FITTINGS. 








ASK FOR eee AND GET © 1959 Bross-Craft Mig. Co. 


SPEEDWAY SUPPLIES by loa - r 


DETROIT 1, MICHIGAN 
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BETTER FOR EVERY TYPE OF INSTALLATION 


— 





BILTMORE TERRAZZO 














Installation Corner Receptor* 








Genuine TERRAZZO through and through... 
priced no more than ordinary receptors 





One word marks the difference between Cutler Biltmore Terrazzo Receptors 

and most ordinary terrazzo shower bases—and that word’s genuine. Cutler 
Biltmore Terrazzo Receptors are not partly terrazzo, are not built merely to 
look like terrazzo. They're all terrazzo, top quality genuine terrazzo through and 
through. Result? The finest shower base you can buy—longer lasting, better 
looking, faster, easier, more economical to install—and competitively priced! 





Look at these time, trouble and money-saving features: Incorporation of 

terrazzo threshold makes costly custom fabrication of threshold unnecessary. 

One-piece solid leakproof structural unit eliminates need for lead or copper pan. 

Plumber easily installs shower floor at same time he connects water lines, 

thus eliminating one sub-contract. Raised full inch shoulders keep shower walls 

above critical area where water accumulates, and solid one-piece construction 

is not affected by average building settlement. In sum, the finest quality 

terrazzo shower floor made for use with any construction material 
plaster, ceramic or plaster tile, structural glass or marble 

and priced no more than ordinary terrazzo receptors. 

Guaranteed safe shipment to any job-site in the U.S.A. 

Recommendations and quotations upon request. 

For further information, write today. 











Installation Square Receptor* 








Standard sizes for every type of installation: Square 
Model 32” x 32” and 36” x 36”; Corner Model 36” x 36”: 
Rectangular Model 48” x 32”. Special sizes for individual 
or multiple showers custom-made to your requirements 











y Installation Rectangular Receptor* 
*Walls installed by others. 


sie eect alia ada edema CUTLER METAL PRODUCTS CO. 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 
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Solid, Mr. Stone! 

Bill Stone, a letters-to-the-edi- 
tor writer in The Chicago Daily 
News, has a piece of advice for 
young lovers, whom all the world 
loves, and for price-cutters, with 
whom all the world suffers. We 
think it’s good enough to pass on: 

“Profits are to’ America’s eco- 
nomic growth what sex appeal is 
to our population. 

“Destroy either one of these and 
we will soon be as extinct as the 
prehistoric Dodo.” 


Nasty Business 


The meanest man in St. Louis 
is a fake plumbing inspector. He 
was recently admitted to the apart- 
ment of a blind couple on the pre- 
text of making a health inspection. 
He used the opportunity to steal the 
family’s television set. 

Mr. and Mrs. Allen Crume did 
not realize the loss until they 
“pointed out” the set to a visitor 
later in the day. 


= The couple had purchased the TV 
for their children, who describe the 
action on the screen for the sight- 
less parents. Police are looking for 
the “plumbing inspector”—so are 
St. Louis’ real plumbing inspectors. 


New Light on Lighting 

One way to get ahead in this 
world is to “go backward.” The 
newest development in lighting, for 
example, is the gas lamp! And if 
that isn’t a twist, just catch the 
name of the company that had the 
bright idea—Arkla Air Condition- 
ing Corp.! 

Time Magazine reports that the 
firm, well-known as a manu- 
facturer of gas air conditioning 


10 


equipment, donated six old-fash- 
ioned outside gas lamps to the city 
hall of Little Rock, Ark. as a pub- 
licity gesture. The effect was so 
attractive that Arkla was deluged 
with orders from householders, 
motel owners, architects, etc. 
Now a private airport in North 


Little Rock plans to light its run- 
ways with gas lights, and whole 
suburban areas have ordered the 
quaint lamps to add “atmosphere” 
to their neighborhoods. 

Gas lighting is highly economical 
in most areas and, since there is 


(Please turn to page 12) 
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The Gray-Flannel Milky Way 


Say, this space age has possibilities! So far, we’ve done 
nothing but send man’s best friends—dogs and monkeys— 
into the heavens, never to be heard from again. But soon, 
we may be sending up “a word from our sponsor”—may- 
be never to be heard from again either. 


#A Melbourne, Australia air conditioning manufacturer 
has asked U. S. missile experts how much they would 
charge for the Atlas satellite to broadcast TV-like, 30- 
word plugs on the wonders of its product. The experts, 
though happy that somebody has found our missiles use- 
ful, are stymied by two factors: 

(1) Is there any hope that we can send up the com- 
mercial writer along with his message? (2) Can our top 
satellite announcer, a fellow named Ike, handle 30 words 
without a flub? 
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! DP) MASTER PIN THE RACE THAT 
PLUMBER WAS A LEAD PIPE CINCH! 

















HA! THESE ADS GIVE ME A GOSH, NONSENSE! HERE, USE THIS 
j LAUGH, HERK! HERE'S A PASTE I THINK IT SWIF AND I’LL USE OUR OLD 
my SOLDER CALLED SWIF THAT 1S, MR. FUDD! SPOOL SOLDER... MIMI, 
a) = CLAIMS IT’S YOU CLOCK us! 
ae 50% FASTER! 

















2 MINUTES, 16 SECONDS 








CLEANING TUBE AND FLUXING TUBE AND HEATING 
FITTING... FITTING 











ae 
FINISHED! 


IN ONE MINUTE AND 
SWIF ON TUBE TWENTY-FOUR SECONDS 
AND FITTING wus HEAT 








EXACTLY WHAT I'VE BEEN GOLLY, I 
SAYING. WE SHOULD USE HERK KNOWS SWIF S NOT BEEN USING SWIF 


ONLY FASTER THAN ORDINARY F 
SWIF ON ALL SWEAT JOBS! SOLDERS, BUT THAT IT ALSO: FOR MONTHS, Mim ! 


DOES 3 TO 4 TIMES AS MANY 
JOINTS AS AN EQUAL WEIGHT 
OF ORDINARY SOLDER,..LESS 
THAN 1¢ PER 2" JOINT. 


NEEDS NO CLEANING 
EXCEPT ON GREASY, DIRTY 
OR HEAVILY OXIDIZED y 
TUBE AND FITTINGS. 


PROVED IN THOUSANDS OF No 
JOBS TO BE AS PERMANENT 

AND STRONG AS ANY OTHER 

FORM OF 50-50 SOLDER 


(0) -49) =" G~) ||| aio @) MD) 1a 1 40)", 10) 0)| a |O) =) >) 1 ae -\ |» 
WRITE FOR HERCULES FREE, HELPFUL “ TIPS 
ON FASTER SWEAT SOLDERING”: HERCULES 
CHEMICAL CO., INC. 416 BROADWAY, NEW YORK, NY. 


SPECIFY TT PP. JONT COMPOUND CUTTING CNL BOER COMPOUND: DRAIN PPE CLEANER:ROOT DESTROYER: PLUS MANY MORE 
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DOWN WITH DTU’S 

Roxsoro, N.C.—As you point 
out, the challenge of competition 
is quite a problem, especially 
DTU’s. Direct selling tends to 
force down the qualified contrac- 
tor’s markup, so that rising over- 
head eats up the profit he thinks 
he is going to make. 


JOHN BRADSHER 


HE THINKS LIFE’S 
WONDERFUL TOO 


WHEELING, W. VA.—I agree that 
“life’s wonderful”’—and if there’s 
room in Bergie’s Club for one more 
member I'd sure like to put in my 
bid. I know of no other member- 
ship card in existence that entitles 
its holder to more priceless bene- 
fits. Cheerfully yours. 

JOSEPH TAYLOR 
Wheeling Machine Products Co. 


@eThe “club” to which Mr. Taylor 
refers was announced in the ‘Five 
Minutes with Bergie’” column last 
September. Its objective is to instill 


confidence and optimism in people 
(about the future) instead of worry 
and gloom. “Bergie” is Hal Berg- 
dahl, manager of customer relations 
for the Crane Co. of Chicago. 


BIG PUSH CONTEST HELPS 
HIS BUSINESS GROW 


SaABETHA, Kans.—I feel a little 
neglectful for not having thanked 
you before this for the opportunity 
to participate in DE’s Big Push Re- 
modeling Sales Contest, particular- 
ly since I was privileged to be 
among the winners. 


aSince the contest closed, I have 
sold five heating remodeling jobs 
ranging in price from $1,200 to 
$17,000. My new work is benefit- 
ing, too, and we have a $59,000 job 
coming up soon. 

I feel that Domestic ENGINEERING 
is doing a wonderful job of help- 
ing contractors build their business 
through programs like the Big 
Push Remodeling Contest. 

MarRIoN BENNETT 


He Says the Industry's Hands Are Not Clean on 


the Jacklegg Problem; Hits Apprenticeship Rules 


WATERLOO, Wis.—I have been 
reading, with. great interest, your 
campaign against “jacklegg” 
plumbers. It’s a good thing someone 
keeps this important program alive. 
More power to you. 

However, I think you should 
once in a while pull up and take a 
look at the trade itself. I have seen 
a lot of bad jobs in 25 years around 


12 


the country, but I believe I can 
truthfully say that about one-third 
of them were done by so-called 
“trained and licensed plumbers,” 
who presumably protect the health 
of the public against jackleggs. 

I believe, sincerely, that you have 
missed one great point in your pro- 
gram. That is the many asinine 

(Please turn to page 16) 


Between Ourselves 


(Continued from page 10) 
no glare, the lamps don’t attract 
insects. As grandpappy said as he 
adjusted the light flame in the old 
“What won't 


family homestead, 


they think of next!” 


What's with a Blower? 

A blower is one of those simple 
looking things that tempts people 
to say—‘“I could put one of them 
together myself.” 

Nobody who knows the intrica- 
cies of a good blower ever gets 
foot-in-mouth with that kind of 
talk—yet many may not know just 
how exacting the manufacturing of 
blowers really is. 


aLau Blower Co. of Dayton, O. 
hopes to remedy this shortcoming 
with a new 16-mm sound and color 
film called “The Inside Story.” 
“Many are unable to visit us in 
Dayton,” says W. W. Morrisey, 
sales manager, “but with this film 
they can take a comfortable ‘tour’ 
of the plant in 20 minutes.” 
Prints of the film are available 
to qualified associations and com- 
panies upon request to the Adver- 
tising Department, Lau Blower 
Co., 2027 Home Ave., Dayton 7, O. 


Life in a Test Tube 

The Richard Wright home seems 
like an ordinary tri-level from the 
outside—but inside, some _ pixy 
scrambled up the plans! 

The residence includes eight 
miles of wires and 475 temperature- 
measuring devices. 

While this is an everyday house 
to the Wright family, it represents 
a “test tube” to research scientists 
at the University of Illinois, one of 
whom is Wright himself. 


= The house, built by the National 
Warm Air Heating and Air Condi- 
tioning Assn., provides information 
on humidity, temperature, wind 
and drafts, telling scientists about 
the characteristics of a tri-level 
building using combined heating- 
cooling systems. (Also, see the 
photo in Picture Paragraphs on 
page 26.) END 
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Why allow rusty fittings to be a liability? Don’t 
take chances with fittings rusting in the bins or on 
the job. Specify U-Cote, the exclusive coating from 
Union Malleable. 

U-Cote resists rust ten times longer: Proven by 
tough independent laboratory tests. U-Cote has proven 
that it won’t crack or flake under wrench jaws. 

Build customer satisfaction, save inventory loss; 
fittings stay new looking and last longer. You buy and 
sell a superior product—at no extra cost. 

U-Cote black fittings give lasting protection from 
rust, fumes, acids, electrolysis. Specifiy U-Brand black 
fittings, with U-Cote, on your next order. 


A descriptive brochure on the many features of 
U-Cote is available on request. 


THE UNION MALLEABLE 


MANUFACTURING COMPANY 
ASHLAND, OHIO 


Galvanized and Black U-Cote Malleable Iron 
Pipe Fittings—Unions—Plugs and Bushings—Cast Iron Drainage and Screwed Fittings 
Steel Nipples and Couplings—Metal Insert Fittings for Plastic Pipe 
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Bert McCoy, Plumber—Lafayette, Louisiana, says: 


"My Ford Ranchero is good 
for business...good for 


holiday fun; too!” 


BERT McCoy 7 
Plumbing & Heating Co. « 


a 


Go FORD WARD for savings with ‘59 Ford Trucks! 


Join the Ford-ward march to savings! Whatever Rugged durability in the box girder 
your job .. . wherever you do it . . . you'll dis- construction of the Styleside pickup’s 
cover, just as Mr. McCoy did, that a Ford truck cab-wide box. 

is your best investment. And for ’59 there are 


even more reasons to make this worthwhile move. Wider choice of transmissions includ- 
You'll find: ing Ford’s new Heavy Duty Cruise- 


O-Matic. 

Rugged Parcel Delivery Chassis are 

available in windshield-front-end or 

stripped-chassis models. Bodies from 

250-525 cubic feet capacity can be And for the 13th straight year, independent in- 

mounted quickly and economically. surance studies prove that Ford trucks last 

longer! For a truck that goes all out to save time, 

New gas economy in the industry’s work and money on your job, see your local Ford 
most modern 6-cylinder engines. Dealer and go Ford-ward for savings! 


Smoothest ride of any half-ton pickup, 
mighty close to that of a car. 








“Between jobs, my Ranchero is a real hunting and fishing pal 


““Ford’s Ranchero is a wonderful combination of 
a utility truck . . . and passenger car. It’s an 


excellent prestige builder for my plumbing and 
heating business, and I really enjoy driving it. I 
like the way it sticks to the road and handles at 
high speeds. My Ranchero’s big V-8 engine makes 
it easier to drive on the job. There’s less need to 
downshift, because of its extra power. And Fords 
are better built . . . they stay tight longer. 


Ford F-100 Styleside pickup is available with 
a 6%- or 8-ft. box. Choice of modern Short 
Stroke V-8 or Six. 


“T go hunting or fishing every chance I get, and 
always in my Ranchero. You should see how 
easily it pulls my 2500-lb. boat and trailer. 


“IT use a Ford %-ton pickup in my work, too. 
It’s always loaded with about 1200 lb. of plumb- 
ing tools and repair parts. I’ve never lost a 
minute’s time by the trucks not starting . . . or 
breaking down on the road.” 


Ford’s F-100 panel offers 158 cu. ft. of load- 
space—husky all-steel body and weather 
sealed plywood floor. 


FORD TRUCKS COST 


LESS TO OWN...LESS TO RUN...LAST LONGER, 


TOO! 





(Continued from page 12) 
rules, promoted by the trade, about 
apprenticeship. 

In most states, a man must be a 
high school graduate to qualify. In 
some states, it’s hard for any young 
man to get into the trade without 
“connections.” At times, even a 
man’s own son has a hard time to 
get in under the regulations as they 
stand, to take apprenticeship train- 


ing. In some places and some states, 


they scem to want to keep a short- 


WOULD YOU LIKE A BOOK 
OF MANAGEMENT TIPS? 
Canton, O.—Would it be possible 
to obtain four additional copies of 
your idea book, which gives prac- 
tical management tips to the 
We 


been conducting business manage- 


plumbing contractor? have 


ment schools in our states for the 


age of plumbers available to the 
public. In two states, the talk now 
is that a man must have two years’ 
university education if he wants to 
be a plumber. I presume part of the 
will be 
sing while he works, or maybe 
‘“Macbeth”—so he can add culture 
to the bathroom. With the present 
shortage of plumbers, we’re bound 
to have the handyman. And when 


course music—so he can 


so many plumbers do the kind of 
job some of them do, you will have 
efforts to weaken codes. 
OR NTT CTT Ee 
wLet’s have better plumbers and 
a few more of them so the job can 
be done properly and promptly. It 
hurts 
look at himself once in a while. 
M. D. RAtTcLirF 
Manufacturers Rep 


never anyone to-stop and 


past two years and found this book 
to be very helpful in our courses. 
W. C. RecHKEMMER 
Executive Secretary 
Ohio Assn. of Plumbing Contractors 
e@ DE’s “Idea File’ booklet, contain- 
ing 60 pages of management tips, is 
available to interested readers 


Reader Takes Us to Task for ‘Slighting 
the Distaff Side of Our Industry .. . 


Cuicaaco—| 


the 
expressed some time ago by one of 


the regula 


agree with view 


contributors to youl 


letters column, Jahn Manning, that 


your modernized department titles 


add new luster to your magagine 


eUnlike Mi 


partioularly 


Manning, | am net 
the fat 


heads and closed eves diaplayed by 


cliaturbed by 


the DE editors in theiy logetype on 


TO KEEP EVERYBODY HAPPY, DE has replaced its familiar editorial page logotype (at left) with the 





the editorial page We can't all be 


eggheads, after all 

To me an omission in the logo is 
You 
eclitarial board, al 
lacy 


eonvention 


far more serious shaw no 
Wolhah on youl 
though | met a fram 
De ata 


Are you 


yuoulle 
revent 
halding canterenevea in 
the mena peat 


that 


Poon, OF tis it eon 


veivable you have diaeovered 


another way of keeping women out 


HIS HEAT LOSS PROBLEM 
WAS SOLVED 

CampBripce, N.Y.— Thank you 
very much for your recent letter, 
which gives us exactly the infor- 
mation needed to calculate the heat 
loss on a problem job. 

It’s evident that you put a lot of 
effort into finding a solution for us, 
and we certainly appreciate it. 

BERNARD MORACHE 


@ DE’s Reader Service Department is 
always glad to help readers with tech- 
nical problems. Some of these prob- 
lems are raised and answered in 
DE’s ‘Job Problems” column. For this 
month’s question, turn to page 105. 


HE NEEDS STORE 
MERCHANDISING AIDS 
CLEARWATER, FLA.—Please 
me copies of the 10 posters you 
sent Albert Biskup (according to 
the Editor” 


appreciate 


send 


a recent “Letters to 


page). Id also your 


Showroom booklet. 
JACK BURNISON 
Burnison’s Plumbing Co. 


e@ The posters to which Mr. Burnison 
refers feature the remodeling of bath- 
rooms, kitchens, heating, etc. Single 
copies are available without charge 
The Showroom booklet, featuring sug- 
gested layouts, also is available to 
readers. Write to Domestic Engineer 
ing, 1801 Prairie Ave., Chicago 16 


) 


of office talk-fests? If so, why does 


the sketch show you males in suit 


coats—listening so attentively! 
ae No gentlemen like 


yout 


admit it men 


There's a midst 


and 


WoOThanh in 


sonally I think the plumbing 


heating industry can profit a 


goad deal tram it 


SAM JONES 
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It's new all new in design, construction and instaliation and, 
it's exclusively BURKS—The “HV” Series Multi-Stage Centrifugal—a proud 
example of BURKS new idea in “consumer-concept" engineering 


Now you can have the advantage of greater capacities at higher pressures 
from deeper settings — with one compact unit that incorporates such 
outstanding features as—horizontal or vertical installation without mechanical 
change, compression type connections that eliminate pipe threading and 
expensive fittings, and a hoat of others that save time and money 


The new "WV" Series Multi Stage pump ia ideal for water aystema—ahallow 
oF deep well, booster service and applications that require higher than 
hormal pressures, and capacities range all the way up to a tremendous 2910 gph 


Rush us the coupon for full details on this Hew concept in multi-stage 
pumps. Cash in on this new sales-builder today 


Go and Grow with Esurks 


Distributors — Dealers: BURKS is expanding —and has openings in some 
profitable territories. Maybe yours —why not find out. 
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uilding quality pumps since 1914 


PUMPS 


AND WATER SYSTEMS 





Money-saving compression type fittings for discharge, 
suction and pressure piping 





Patented Kam-Action impeller diffuser combination 
thal produces greater volume and pressure 


Patented, adjustable, non-chattering, positive acting 
diaphragm type control valve 

Automatic pressure switeh with buill-in, manually 
aerated On OF control for convenience 


Oversize ball thrust bearings in moter assure long tite 


Wo water lubricated support bearing to be “out out 
by sand 


DECATUR PUMP COMPANY, 33 Elk 8¢., Decatur, Hl 


t) Please rush Bulletin No 59/7 deseribing in detail 
your new HV Series Multi Stage Centrifugal Pumps 


[) Profit opportunities for [) Dealers Distributors 
NAME POSITION 
COMPANY 

ADDRESS 


ciry 











Idea File 


MANAGEMENT TIPS FOR CONTRACTORS 


If you're considering taking on a partner, here 
are some pros and cons to think about . . . 


Ir you pon’T already have one, 
have you ever considered taking 
a partner into your business? 

Here are a few of the pros and 
cons of partnerships that you 
will want to keep in mind if 
you're considering the idea: 


#Are you adding talents or 
skills? A primary reason for 
taking a partner is to bolster a 
neglected phase of the business. 
Maybe you're an excellent mer- 
chandiser without time for prop- 
er office-store management. A 
partner with talent in that field 
would solve many problems. 

On the other hand, why join 
with a partner whose talents 
duplicate yours? There might be 
few advantages and many rea- 
sons for conflict. 


=» Will new funds be available 
for expansion? A partner should 
bring financial resources or cred- 
it into the business that is equal 
or nearly equal to yours. With 
extra money available, a firm can 
undertake programs, 
physical or promotional. 
Whatever the added capital is 
used for, it’s important that the 
man who shares your profits 
(and liabilities) has a tangible 
stake in your future success. 


necessary 


« Will you gain more customers? 
A partnership’s goal usually is 


growth. Your partner should be 
able to help you get more busi- 
ness—otherwise why split your 
current profit with him? 


=» Don’t overlook personal con- 
siderations. Will your tempera- 
ments be compatible? Are your 
social backgrounds diverse 
enough to enlarge your fields of 
interest, yet alike enough to as- 
sure understanding and friend- 
ship? 

If you find a qualified partner, 
you'll enjoy some intangible as 
well as tangible advantages. For 
one thing, you can expect more 
leisure time that, in turn, should 
give you a more vigorous ap- 

















proach to your working hours. 

While there are many advan- 
tages to entering into a partner- 
ship with a man who can bring 
talent, money, customers and 
leisure time for you into your 
business, it’s always a good idea 
to enter into such an agreement 
slowly, keeping in mind that the 
relationship is expected to be 
permanent. 

A lawyer will, of course, 
straighten out many points, but 
there are others that will have 
to be ironed out by you two 
—and before starting business. 


=» Who'll be the boss, for exam- 
ple? Probably you'll want to 
take charge in the field you 
know best, and your partner will 
be boss where he’s the expert. 
The important thing is: 
settled in advance. 


get it 
END 


JONES 


SMIT HI 


= | r 
Uj>l YLT oon 


A PARTNER SHOULD BRING new talents, additional capital and 


more customers into the business. He can bring intangibles too 


like 


giving his partner more leisure time and the assurance that busi 
ness will go on as usual if he (the original owner) becomes sick 


DomEsTIC¢ 
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ORMICA 


is the most profitable 


news in bathrooms since they moved indoors 


To really sell bathroom remodeling you need to do more than replace 
obsolete fixtures. Your prospect wants the convenience and beauty of a 
Formica Vanitory. She wants someone on the job who will contribute ideas 
that revitalize the whole look and feel of the room and who will accept the 
responsibility for the entire job. 


That's why you should make a Formica fabricator a working part of your 
remodeling team. 


You can control and price the complete job. His trade discount to you for 

a shop built Vanitory can allow you to add your normal profit on a greater 
unit of sale. Did you also know that his services as a subcontractor for new 
wall applications will also help sell the job and provide you with still = 
another profit opportunity. 


Look in the Yellow Pages under “‘plastic’’ for a fabricator near you. 


>< 
Yi, sini corlftes om 
Vf, (Foun wo 


, " , Good Housekeeping ) 
Be sure you get genuine Formica. Look for : ay 


this wash-off registered trade mark on the surface. 
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Complet 
you Cal 
work for 
In an informatio 
especially prepared 
plumbing contractors 


SEND THE COUPON TODAY! 


FORMICA CORPORATION 
4627 Spring Grove Ave 
Cincinnati 32, Ohio 

aan : 

COMPANY 





Designed for Efficiency, 


Outside Jacket of 


teel Lifetime Heavy Gauge 
Heavy Gauge Stee Copper Shell 
Fiberglass Insulation 


Performance determines 
demand! 


Demand determines production . . . and 
it takes mass production facilities to pro- 
duce the most complete line of tankless 
water heaters available today. Perform- 
ance determines demand . . . and the out- 
standing performance characteristics of 


General’s line of domestic water heaters 





are being recognized by more and more 


plumbing and heating contractors. You 





can buy top quality General heaters at 


prices competitive to ordinary models. 
Rugged Octagon 


Seamless Copper Tubing in Unique Wrench Grips 


“Whirlpool Spiral’ Design gives 
maximum and uniform heat transfer 


May we send you complets 
describing the feature 
The series 500 tankless heater shown water heaters 
above features corrosion-proof cop- 
per waterways throughout. 


Your 


and enduranc 
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Economy and Endurance! 


Tankless Water Heaters 


General Fittings backs its extensive product line 


PRODUCT RELIABILITY ... 


— 


| GENERAL 


EAST GREENWICH + RHODE 


DIAL-TEMP Mixing Valve 


GENERAL “Dial-Temp” is the first mixing 
valve offering finger-tip control . . . per- 
mits INSTANTANEOUS GRADUATED AD- 
JUSTMENT. Rugged, service-free, low 
cost . . . maintains any temperature 
over greater (110°/180°F) range offered. 


with over thirty years of continuous engineering 


research and manufacturing experience. From its 


modern, efficient plant comes dependable, per- 


formance-proved plumbing and heating equip- 


ment, heat exchangers, and electric heating units. 


wy mlatcr-meote)iil-y-) ana 


Electric Heating Elements 


SS =. oa 


~—J 


GENERAL’s Hayden Heater Division pro- 
vides a high quality line of immersion 
and rod type heating elements . . . with 
or without integral thermostat controls. 
Available in wide variety of sheaths, 
headers, lengths, electrical character- 
istics, materials and shapes. 


ISLAND 


Heat Exchangers 


Lon —— 4 


a es 





GENERAL Converters provide economical 
transfer of steam or boiler water heat to 
separate hot water radiation system. 
Come in numerous styles and sizes . . . 
for flow capacities ranging from 1.5 to 
1190 GPH. 





Instantaneous Heaters 


GENERAL Instantaneous Water Heaters 
... in 23 sizes, various styles . . . for 
Capacities ranging from 2 to 300 GPM. 
Quality construction assures optimum, 
continuous hot water service at proven 
economies. 





“Testite” Solder Fittings 


a 


GENERAL “Testite” Cast Bronze Solder 
Fittings . . . in wide variety of sizes and 
types. Each fitting of high-grade, close- 
grained, bright finish, precision con- 
struction . . . individually air-tested 
under water. 
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Pipe Unions 


GENERAL Pipe Unions of extra strong 
malleable iron with ground joint, bronze 
seat . . . available black or galvanized 
. in Ye" to 3” sizes. 100% inspected 
. all parts accurately machined for 
top performance. 





because Hudee Frames feature “Sealed-in Styling” 


When leading fixture-makers create a new sink or lavatory, their 
plans include a Hudee Frame. They call for Hudee because 
they're sure of a frame sty/ed to sea/ in... sure of a smart 
design that will complement their modern fixtures. 

In the case of the Crane Crown Round Lavatory, a perfectly 
round rim was required to guarantee perfect installations and 
Hudee’s creative engineering staff went to work...a new in- 
genious rim-forming machine was developed that would pro- 
duce a round rim that seals water-tight every time. 

Don't take chances. If you have a fixture-framing problem, 
call Hudee. Our rim experts will give you the most practical, 
satisfying answer. 


get this valuable new handbook! 


New Hudee Handbook—the only one of its kind— WALTER £©.SELCK and CO. 
gives 50 reference tables showing which frame to 225 West Hubbard Street, Chicago 10, Ill. 
order for each of the 1,062 sinks and lavatories in the 


Hudee Frames are covered by patents 2,440,741 and 2,704,370 
industry, plus other pertinent information. 
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trying to boost profits. He was 
unsuccessful and went to court 
to void the purchase contract. 
By then it was too late. If he 
had acted as soon as he discov- 
ered the misrepresentation, the 





contract would have been invali- 
dated. But the court said: 


; ' 
; | T | e “In our opinion, the defendant 
“ a 


waived his right to rescind the 
Legal Decisions of Interest to Contractors ; contract by his unreasonable de- 
lay. A duty rested upcn the de- 
fendant to act promptly upon dis- 








covery of the fraud. He cannot 
remain silent, continue to experi- 
ment with the business, and later 
Water Heater Explosion: within a week found the profits assert his right to declare the con- 
Who Gets the Blame? were not as described by the tract void.” 
Speculation and conjecture former owner. The purchaser ex- Citation: White v. Hoops, 140 
carry little weight in a court perimented for several weeks, N. E. (2d) 65 
trying to determine liability for 
an appliance explosion. 





In a recent case, a property 
owner testified that a journey- 
man plumber, called to repair a 
water heater, had removed cer- 
tain parts, which caused the 
pilot light to malfunction. When 
the property owner lighted a 
match, an explosion resulted, in- 
juring the owner. 


= The owner sued, claiming that 
the journeyman’s negligence 
caused the blast. The court did 
not deny that the journeyman’s 
work could have been responsi- 


ble, but said conjecture isn't YOU BE THE JUDGE 


enough to establish negligence. 
If you were a judge, how would you decide this case? 


aThe court ruled: “There is A heating contractor submitted the low bid on a heat- 
no testimony that if a change in ing-air conditioning installation for a church. Part-way 
the installation had been made. through the job, however, he withdrew when it appeared 
such a change caused or might his bid had committed him to a substantial loss, because 
probably have caused the ex- he had not included the cost of insulation in his bid. The 
plosion. To say that it did would general contractor sued him, but the heating contractor 
be no more than speculation or countered by pointing out that insulation was not spe- 


conjecture.” cified in the contract. Is this a valid argument? 


Citation: Dewitz v. Northern * * 
Co., 69 N.W. (2d) 431. A contract usually includes all factors in a business 
agreement, but in building contracts there is an impor 
No Time to Waste - tant addition. The building specifications are part of 
If you take over a business and the contract understanding, and the installer agrees to 
find the seller has misrepresented strict accordance with these specs. A study of the church 
it, you can void the contract— specifications, for example, showed insulation clearly in- 
provided you act promptly. dicated. Therefore, the heating contractor had to furnish 
Recently a contractor bought insulation as part of his contract, the court ruled 
a plumbing and heating firm and 
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Specify SHERWOOD 2écks for.... 


their Positive Efficiency and Long Lasting Dependability 


Yes, when you specify the SHERWOOD 86-A, 
you recommend the best. Note the Trade- 
Mark shown in the illustration below. This 
identifies top quality workmanship, of crafts- 
men experienced in producing none other than 
dependable products. That's SHERWOOD for 


ae c =% 
PERweon d « 
6 


A 
Stree ¢ 
TRO rs 


< 





*.. important features of the SHERWOOD No. 86-A Anti- 
Syphon Ball Cock are: protects against the hazards of back syphon- 
age and the costly waste of water . . . operates quietly on any city 
water pressure and fills 6 gal. tank in less than 12 minutes at 28 Ibs. 
pressure. And we must not overlook the No. 86-A’s ability to work 
as an entrée for more business. So, sell SHERWOOD W— install 
SHERWOOD, and you will find prospects for fixtures, appliances 
and plumbing repair. 








You Specify the Best 


When You Specify “he, Manufactured Only By 


SHERWOOD BRASS WORKS 


Srenvonn Ver ee sn 
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remember David and Goliath! 


ACTUAL BURST TEST of installed 1/2” NiBco 
wrot copper tee shows that the tubing burst at 
3760 p.s.i., and that NIBCO wrot fittings are 
stronger than the tube they join -an extra 
margin of safety that far exceeds pressure 


rot -Jaat-talek-MonM@elloleilol- Mel a@m-l-t-1-.- Mi laMe- Miele] s)*)—ian-) 2-34 -1aa 


Like David of old, NIBCO wrot copper fittings 
are strong where it counts. Wall thicknesses in 
the NIBCO “‘zone of strength’”’ (as shown in the 
cutaway tee, for example) are not made to the 
““L” minimum ASA standard, but have heavier 
than‘ K”’ wall thickness of metal. ..additionally 
densified in processing. This is but one reason 
why NIBCO fittings are specified by the nation’s 
leading contractors and service organizations. 
See your NIBCO wholesaler, or send coupon for NIBCO INC. — 
FREE CATALOG. 


Dept. J-5502, Elkhart, Indione 
Please send “Catalog |" of NIBCO fittings 


INTBCO 


address 
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Now ders Gar GBac« 76 Tua Piayr Ano Raoare Conmroence” 


MISS OIL HEAT, otherwise known as Jan Brink- 
er, poses with thousands of entries received 
in a limerick contest recently sponsored by 
the Oil Heat Institute of Oregon and South- 
western Washington. Top prize in the contest 
was a $3,500 oil-heated swimming pool. 


THE PROBING EYES of electronic recording ap- 
paratus, gauges and scientific instruments appar- 
ently don’t bother 11-month-old David Wright. He 
lives in a new test-tube house built by the National 
Warm Air Heating and Air Conditioning Assn. at 
the University of Illinois, where his father, Richard 
Wright, helps direct ¢ research project in heating. 


26 


Me 
Bt ine 


BACK AGAIN spoofing the American 
way of life is Minneapolis-Honeywell’s 
cartoon-type calendar. Its January car- 
toon depicts an executive office whose 
numerous wall charts show everything 
—production, net sales, capital and 
cash—to be down. Three executives 
stand in front of the boss’ desk as he 
says, “Now let’s get back to the plant 
and radiate confidence.” The popular 
Honeywell calendar, now in its 22nd 
year, is published by the firm’s Brown 
Instruments Division, and features the 
work of cartoonist Bill Eddy. 


Picture 
Paragraphs 
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MUELLER CLIMATROL DEALERS= 
EVERYWHERE» Urs: Sw Are 
ANNOUNC ING: RESIDENT VAL HUMIDIT Y-CONTROL AIR CONDITIONING. 
MUELLER CLIMAT ROL ANNOUNCES NEW MONE Y-MAKER EXCLUSIVELY 
YOURS» FOR FIRST TIME COMPLETE ONE-PACKAGE CENTRAL 
SUMMER AIR CONDITIONER POSITIVELY CONTROLS BOTH 
TEMPERATURE AND HUMIDITY oh HOURS A DAY FOR COMPLETE 
COMFORT» SILENT» TROUBLE-F REE» AUTOMATIC» 
NOTHING ELSE LIKE IT» ASK ABOUT TYPE 929 NOW= 


ty p MUELLER PRESIDENT™ 


pun company Witt pppnciaTs suCGESTION® pnom ITs PATRONS queens 
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UTAH PLUMBER 
CUTS JOB COST 16% 


WITH 


View and floor-plan of house 
where copper plumbing in- 
Stallation cost only 16¢ more 
than ordinary rustable pipe. 
Both houses in test were built 
during Spring of 1958. 


Cannon-Papanikolas Construction 
Company, Salt Lake City, Utah, asked 
their plumbing contractor to install cop- 
per hot and cold water lines in one 
house, rustable metal in its identical 
neighbor. The Contractor, Roy GANDRE 
PLUMBING COMPANY, had never worked 
with copper before. 


On these two houses, Gandre found 
the total cost of an all copper installa- 
tion, including materials and labor, was 
pennies higher than those for working 
the job with rustable galvanized pipe. 


The Contractor then applied the same 
test to a smaller pair of houses — again 
identical in every way except for the 
material used for the plumbing instal- 
lation. This time—having learned the 
many advantages of working with 
copper — his crew was able to save 16% 
on the cost of the job! 


rustable materials. 


Result of these two experiences is that 
Gandre Plumbing Company now plans 
to use copper for all residence plumbing 
jobs to take advantage of its economy. 


Savings like these come naturally 
when you work with Chase copper tube 
and fittings. Copper tube water lines 
and DWV fit into construction easily 
without costly carpentry. Long lengths 
of tube can be easily handled by one 
worker. Sections are joined by strong, 
leak-proof and easily-made solder 
joints. There’s no need for threading 
operations, joint caulking, pouring of 
lead. Whole sections of plumbing and 
drainage lines can be bench fabricated 
in the shop, then transported to the site 
for quick installation. And because the 
smooth, clean, won’t-rust interior of 
copper tube means greater flow of 
water, your finished installations mean 
satisfied customers and trouble-free jobs. 


COPPER 


Smaller house, second job 
done by contractor, where 
copper reduced the cost of 
plumbing 16% over identi- 
cal installation made using 


Your nearest Chase Office is ready to 
help you realize the maximum econo 
mies with copper tube plumbing. We 
are ready to help in any way we can, 
short of layout service. Ask for a free 
copy of “Save On The Homes You 
Build’ —the new, illustrated Chase 
booklet that tells the story of quality 
copper plumbing and the savings it can 
make for builders. Be ready to pass the 
facts along to your customers. And be 
sure to insist on tube made by Chase 
when you work with copper. It’s clearly 
marked “Made in U.S.A.”—and carries 
the Chase® trademark—your double 
assurance of quality. 


Chase # 


BRASS & COPPER CO. 
WATERBURY 20, CONNECTICUT 
Subsidiary of 
Kennecott Copper Corporation 


The Nation’s Headquarters for Aluminum, Brass, Copper and Stainless Steel 


Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids 
Milwaukee Minneapolis Newark New Orleans New York (Maspeth, L.!.) 
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Houston indianapolis Kansas City, Mo 
Philadelphia Pittsburgh Providence Rochester St.Louis San Francisco Seattle Waterbury 


Los Angeles 
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*“*BREAK-AWAY'’ DISAS- 
SEMBLY WITH TWO SIMPLE 
HAND TOOLS 


me sound ay blah, | ex tae a | Wigner 


ohare 


EXCLUSIVE STAGE DESIGN 
WITH FIELD-PROVEN 
NYLON IMPELLERS 


PERFECT SEAL, INDIVIDU- 
ALLY ELECTRONICALLY 


TAIT DESIGNED AND MADE 
“PLUS POWER” OIL-FILLED 
MOTOR 


©iss9 tart urs. co 


A 
aso 


—plus the world’s most efficient 6-inch motor 


Capture the BIG, HIGH PROFIT jobs with Rapidayton 6” submersible 
pumps. Rapidayton 4” subs have proven their superiority in both shallow 
and deep wells from coast to coast. Build on this acceptance, this 
demand for Rapidayton submersibles and upgrade your business 

still more with the highly-profitable 6” models. 

Outstanding features include “break-away” construction of pump 
which permits quick, easy disassembly at the well site. The oil-filled motor 
is 100% Tait designed and custom made to provide “plus power,” 
higher efficiency and longer life. The exclusive design of the pump 
stages makes use of hydraulically-balanced nylon impellers. Ball bearings in 
the motor provide additional safety protection against thrust. 

Available in three series: high head, high capacity, and mid-range, 
including single-phase models in 5 and 742 h.p. and three-phase in 5, 742, 
10, and 15 h.p. Capacities from 30 to 150 gallons per minute and 
pressures to 120 Ibs. For wells 0 to 800 feet. Do business with your 
Rapidayton wholesaler. Write today for complete information. 


Hit the heart of the big volume market The % h.p. 2-wire pump with attached 
—4” shallow and deep wells 0 to 500 cable and overload protector retails for 
feet—with Rapidayton 2-wire and 3-wire only $169.50. Everything you need in subs 
models, ranging from % through 3 h.p from one manufacturer —Rapidayton! 


Avisior * 


The Tait Manufacturing Company, Dayton 1, Ohio 


Established 1908 as The Dayton Pump and Manufacturing Co 





' For Effective Drainage 
Rely on 


BLAKE 


the Complete Line 


For simple or complex installations, the quality, 
dependability and efficiency built into every Blake 
proc uct is your assurance of effective drainage. This 
compiete line of scientifically designed and engineered 
products is the result of over 50 years of experience 
and know-how. The items shown are just an indica- 
tion of the range and applications of the Blake Line. 
Ask your jobber or write for complete information. 





EQUIPMENT 


RAINAGE 


L-557 FLOOR & 


N 
SHOWER DRAI 1160 A FLO" GREASE INTERCEPTOR 


For domestic and commercial use. 
7 i Applicable to single and double com- 
FLOOR DRAIN a =n SO al partment kitchen sinks, scullery 
sinks, dishwashers, etc., where the 
interceptor is to be installed flush 
Bc, with, or on floor below fixture served. 
L-2016 : . All Blake grease interceptors have 
been rated at more than 95% effi- 
FLOOR SRAM ‘ ciency by the United States Testing 
Company and have been granted the 
Plumbing and Drainage Institute’s 
L-871 Seal of Approval. 
FLOOR DRAIN 


L-2006 FLOOR DRAIN 


FLOOR DRAIN For floors or areas where double 
drainage flange is required and where 
drainage carries debris which should 
be intercepted to prevent clogging 

of waste lines. 


L-684 DEEP SEAL "P TRAP 


: For use with inside caulk bottom 
L-1564 SP CLOSET CARRIER outlet floor drains where cleanout at 
floor level and variable roughing of 
outlet is required. 
L-1825 
LAVATORY ai 
CARRIER L-1390 ROOF DRAIN 


Designed for wood and precast con- 
crete flat roofs; also suitable for 
concrete poured roofs. Does not 


puncture roofing membrane. For use 
2 4 LA kK Ee with or without metal flashing. 


division of — HOFFMAN SPECIALTY MEG. CORP. 1700 West 10th Street © Indiancpolis 7, Indiano 
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NEWEST 


water pump switch 


Look at these “extras” only Penn’s all-new 
Series 160 brings you... 


(1) Longer-life diaphragm is preformed .. . 
stretch and strain are reduced! 


(2) Precision-type contact unit with “hammer-blow” 
contact break . . . no bounce on make or break! 


(3) Simplified, sturdy mechanism with only a plunger, 
spring and lever . . . no knife edges, no 
“multiplication levers’’! 


(4) Tight-fitting, snap-on cover and roomy interior 
make installation easier! 


(5) New-type “straight-in” terminals are easier to 
wire . .. no more bending or looping of solid 
or stranded wire! 


It's best to buy Penn. 


od time only...see your wholesaler now! 


PENN CONTROLS, INC 


. 
EXPORT DIVISION: 27 E. 38th ST. NEW YORK, N.Y 


AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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Valve Catalog 

A catalog on its complete line 
of stainless steel gate, globe and 
swing check valves has been issued 
by Jenkins. It provides details 
about valve patterns in alloys 
meeting corrosive resistance re- 
quirements and features a 10-page 
section charting the degree of re- 
sistance of the firm’s alloys to 
different corrosive materials under 
varying conditions. 

Available from: Jenkins Bros., 
100 Park Ave., New York City 17. 


Water Softener Catalog 

A catalog describing its line of 
automatic water softeners for 
smaller commercial and industrial 
process applications and larger res- 
idential uses has been announced 
by F. E. Myers. It gives detailed 
specifications and ratings on four 
units ranging in capacity from 69,- 
000 to 430,000 grains of hardness. 

Available from: The F. E. Myers 
& Bro. Co., Ashland, O. 


= 


rade Literature 


In Review 


GOOD READING FOR P-H CONTRACTORS 


Pipe Insulation Brochure 

An eight-page, two-color bro- 
chure describing its line of one- 
piece pipe insulation has been is- 
sued by Owens-Corning Fiberglas. 


GMM one-piece 
PIPE INSULATION 


ma 
1OT ane CX 


Included in the brochure are tech- 
nical data, selection charts and ap- 
plication details for hot and cold 
water and low pressure steam lines. 

Available from: Owens-Corning 
Fiberglas Corp., P.O. Box 901, To- 
ledo 1, O. 


Wolverine Brochure Outlines Company's History and 
Gives Information on Copper Tube Applications 


A brochure published to further 
acquaint the plumbing-heating in- 
dustry with the production tech- 
niques of its copper and copper 
alloy tubing has been issued by 
Wolverine Tube. Entitled “The 
Measure of Tubemanship,” it in- 
cludes a brief history of the com- 
pany and its mills, an explanation 
of the various testing and produc- 
tion procedures, and a description 
of the firm’s related customer 
services. 

Available from: Wolverine Tube, 
17200 Southfield Rd., Allen Park, 
Mich. 


Heating Fittings Catalog 

A 19-page catalog of its alumi- 
num fittings for air distribution sys- 
tems has been issued by Char-Gale. 
The catalog features specifications 
and price listings on the following 
fittings: boots, collars, dampers, el- 
bows and angles, increasers and 
reducers, pipe, plenums, registers, 
diffusers, vents, register heads and 
boxes, smoke pipe accessories, 
takeoff fittings, trunkline and 
trunkline accessories, tubing, tub- 
ing and pipe accessories, and wall 
stacks. 

Available from: Char - Gale 
Manufacturing Co., Route 2, Ano- 
ka, Minn. 


Heating Unit Manual 

A manual describing its Sil- 
vector air-foil radiation heating 
unit has been issued by Radiant- 
Ray. Typical installations in 
schools, factories, office buildings, 


modern radiation 


radiant-ray radiation inc. I 
. a 





churches and institutions are illus- 
trated. The manual also contains 
installation instructions, engineer- 
ing data and ratings, as well as 
size and weight data. 

Available from: Radiant - Ray 
Radiation, Inc., P. O. Box 64, 
Newington, Conn. 

(Please turn to page 36) 
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SUBMATIC SUMP PUMP MOTOR 


LIGHTER WEIGHT MORE RUGGED LOWER COST CORROSION-RESISTANT 


Makes pumps easy to sell. 

Bronze case gives maximum protection. 
Water cannot reach vital parts. 

Retains switch setting with rough handling. 
Cord and handle are easily replaceable. 


Position setting of float-case is adjustable without 
removing any parts or covers. 





case travel alone 
actuates sealed-cu, 
built-in switeh 

NO EXTERNAL FLOATS 
3-WIRE : NO EXPOSED LEVERS 


CORD SET 


FOR ; NO EXTERIOR SWITCH 
GROUND ; i 


CONNECTION ia , NO ELECTRODES 























. . » EXPOSED SURFACES OF HIGHLY 
» CORROSION-RESISTANT MATERIALS 


LUBRICATED AND 
SEALED BEARINGS 
First in quality, the SUBMATIC is an honest 3 H.P., 1725 R.P.M 
BUILT-IN MECHANICAL motor with built-in, automatic reset overload protection and lifetime 

SHAFT SEAL lubrication. The six-pound actuating force of the float case assures 


ENTIRE ASSEMBLY positive switch action. IT’S DEPENDABLE! 
OPERATES Franklin’s Submatic outer External floats, 
IN and UNDER WATER case octuates built-in switch n weights, electrodes or 


. unhampered by dirt in || diophragm switches 
the pit. | can cause malfunction 


Write for “350” Data Sheet 


345 EAST SPRING STREET 
HOME OF 
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TREND TO | 


DWV’ 


IS 
UP! 


| 


Are You Missing The Profit Parade? 


As the chart at right shows, copper drainage tube DWV is IN 2 YEARS THE USE OF TYPE “M"’ AND DWV 
being used more and more by wide-awake contractors. COPPER TUBE HAS INCREASED 29% 
Don’t let this opportunity slip past you... ride the trend and 
profit. Here are the reasons for that trend: ist Half 1955 ist Half 1956 ist Half 1957 
1. Reports from contractor after contractor show installed TypeM DWV | TypeM DWV| TypeM DWV 
cost to be lower than for rustable materials. 
2. Every step of installation is quicker, easier. 2.7 os | 1.9 0.7 
3. Largest size in 20’ lengths can be handled by one man. ; i : F ; ‘ 
Fewer hangers are required. : 7 2.6 , 
4. Copper can’t rust... is virtually impossible to clog. 
5. Fewer, tighter joints. 
6. 3” stack fits 2’ x 4” wall partition. 
7. Ideal for prefabrication in shop. 
8. Copper is accepted by builders and owners as the badge 
of quality construction. 











JOIN THE PROFIT PARADE NOW! SEE YOUR REVERE DISTRIBUTOR Total . . . . 7.2 8.8 


FOR SIZES AND COMPLETE DETAILS OR SEND FOR FREE DATA FOLDER TOTAL 7 3 16.0 


REVERE COPPER AND BRASS INCORPORATED : 
: Distribution expressed in lbs. per Housing Start. **Less than 0.05 


Founded by Paul Revere in 1801 Source: U.S. Dept. of Labor 
230 Park Ave., New York 17, N. Y. 
Mills: Rome, N.Y.; Baltimore, Md.; _ 
Chicago, Clinton and Joliet, I/l.; Detroit, Above table shows results of recent survey made by U.S. Department of 
Mich,; Los Angeles and Riverside, Calif.; MADE IN USA Labor on the use of Type “M’’ Copper Water Tube and Copper Drainage 
ny = rar F amy >" x Vo TO THE STANDARDS Tube DWV, as determined by shipments. Note that while use of Type “M” 
New, , Ark; Ft. Calboun, Neb. Sales OF AMERICAN INDUSTRY 7 ioe enwy kh. 4 
Offices in Principal Cities, Distributors e has decreased 35%—1957 over 1955, Type “DWV” has increased a 
Everywhere. phenomenal 575% for the same period. 
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now you can install maximum showering 
satisfaction p/us water-saving economy! 


New modern styling—distinc- 
tive, smart silhouette blends 
with any decor! 


AUTOFLO—concealed, quiet 
flow control automatically 
saves water, saves fuel. Re- 
duces water heating costs, sew- 
age loads. 


Turn of the lever changes 

shower instantly from needle 
Self-cleaning plungers are clog- to normal to flood spray—with- 
proof, non-dripping! Look for out affecting Autoflo volume 
Speakman® identification disk. control! 


SPEAKMAN anystream’® showerhead now available 
Wanda Mmal-\yar- Lei. °) 1 | © Metelalet-t-11-lfemn\,\7-hi-) am-y-hi1-) @ 


BIGGEST NEWS in showering today is the Speakman Anystream with new Autoflo 
Water Saver. Here, at last, is the ultimate in showering pleasure combinec 
practical, proven water saving! Here's how it works 


Speakman Anystream S-2240 Models 1 and 2 control maximum flow t 
any pressure. For critical water areas requiring limit of 214 gpn 


for schools, colleges, institutions: Model 3 
S-2245 SPEAKMAN WALL-TYPE Any 

stream Showerhead with 414 gpm. stiles it. tiie Le Weit 
Autotio, Self-Cleaning and Vendel- Get the complete story on Anystream with concealed Aut Water Saver. Write 


proof, fits tight against wall. today for new folder S-96, or ask for a demonstration by a Speakman representative 


SPEAKMAN COMPANY 


moe tM 1 eS 2 eS a es 82 ,.UDECA Re eee 
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Trade Literature 





(Continued from page 32) 


Air Registers Booklet 

An 80-page booklet on its com- 
plete line of registers for heating 
and cooling systems has been pub- 
lished by Char-Gale. The first two 
sections of the four-section catalog 
include pictures and size sp2cifica- 
tions on residential and commercial 
vents, registers, grills and diffusers. 
Sections three and four feature 
engineering and performance data 
and price lists for Alumin-Aire 
units. The three-color booklet is 
prefaced with a brief history of 
the company and its research and 
development program in the test- 
ing of the components of air dis- 
tribution systems. 

Available from: Char-Gale Man- 
ufacturing Co., Route 2, Anoka, 
Minn. 


Steel Pipe Booklet 

A four-color, eight-page booklet 
on its continuous weld pipe has 
been published by Jones & Laugh- 
lin. In addition to complete tech- 
nical specifications, the bulletin 


contains a schematic drawing of 
the production of the pipe and 
color photographs portraying the 
manufacturing process at the com- 
pany’s two new continuous weld 
pipe mills. The pipe is marketed 
under the name Jal-Con-Weld. 

Available from: Jones & Laugh- 
lin Steel Corp., 3 Gateway Center, 
Pittsburgh 30. 


Oil Burner Controls Brochure 

Electronic control sets and their 
use on its line of oil burners are 
featured in Carlin’s December is- 
sue of “Facts ’n Figures,” a quar- 
terly publication. Included in the 
publication are Underwriters’ Lab- 
oratories’ regulations for safety 
switch timing, Carlin’s safety con- 
trol recommendations, descrip - 
tions of burner and control set 
combinations, and estimated fire- 
brick requirements for combustion 
chambers. Typical wiring diagrams 
of burners equipped with electronic 
relay oil valves also are shown. 

Available from: Carlin Co., 912 
Silas Deane Hwy., Wethersfield 9, 
Conn. 


Two New Acme Catalogs Cover Central Station Air 
Handling and Multi-Zone Air Conditioning Units 





CENTRAL STATION TY 
AIR HANDLING UNIT 
moon ac 


Two new catalogs have been is- 
sued by Acme covering perform- 
ance, specifications and dimensions 
of its central station type air han- 
dlers and multi-zone air con- 
ditioners. The 12-page central 
station catalog discusses both hor- 
izontal and vertical designs, in- 
formation on face and bypass 
dampers, coils and other compo- 


36 


MULTI-ZONE 

CENTRAL STATION TYPE 

AIR CONDITIONING UNITS 
mont acm 


nents. The eight-page air condi- 
tioning catalog describes five 
multi-zone units ranging in size 
from 4,060 to 19,200 cfm. The units 
provide heating, cooling, ventilat- 
ing, filtering, humidifying and de- 
humidifying of air for as many as 
16 zones. 

Available from: Acme Industries, 
Inc., Jackson, Mich. 


Plastic Pipe Catalog 

A catalog describing its line of 
Koroseal polyvinyl chloride (PVC) 
pipe, fittings and valves has been 
issued by Goodrich. It lists specifi- 
cations and physical properties and 
includes data about common chem- 


- > 
RIGID 


a se 


Koroseal 


POLY VINVL CHLORIDE PH ING 
FITTINGS ANO VALVES 


—y 


© strong, eghtweght 
hemical resistent 


pipe 


BEGoodrich co.coni visit pre pretence 


icals that can be safely handled by 
the Koroseai line. 

Available from: Plastics Prod- 
ucts Division, B. F.'Gocdrich In- 
dustrial Products Co., Marietta, O 


Air Conditioning Textbook 

A textbook entitled “Residential 
and Commercial Air Conditioning” 
has been published by McGraw- 
Hill. Authored by Charles Burk- 
hardt, national secretary of the 
Distribution Division of the Oil 
Heat Institute of America, the 
book deals with the planning, de- 
signing, installation and servicing 
of residential and commercial air 
conditioners. Included is informa- 
tion on calculating heat gains and 
sizing cooling systems, and a dis- 
cussion of new advances in ab- 
sorption cooling, air-cooled con- 
densers, water towers, controls and 
compressor and component servic- 
ing. 

Available from: McGraw-Hill 
Book Co., 327 West 41st St., New 
York City 36. 


Plastic Pipe Bulletin 

A six-page illustrated bulletin 
describing its high temperature, 
high pressure rigid plastic pipe has 
been issued by Carlon Products. 
It shows typical applications, gives 
installation information, and in- 
cludes tables and charts of working 
pressures, spacing recommenda- 
tions, physical properties and re- 
sistance to various corrosive fluids. 

Available from: Carlon Products 
Corp., P. O. Box 133, Aurora, O. 

(Please turn to page 139) 
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Al () the one complete /ine of 


REFRIGERANT 
CONTROLS 


FOR AIR CONDITIONING 
AND REFRIGERATION 





ALCO VALVES + CONTROLS + STRAINERS + DISTRIBUTORS 
FOR EVERY APPLICATION — DIRECT EXPANSION OR FLOODED SYSTEMS 


Use and Specify ALCO Controls 
the one complete line designed and 
engineered for efficient trouble free performance. 


See your Alco Wholesaler — 
Write for Specification Details 





e BUY SECURITY 
® BUY QUALITY 
*e BUY ALCO 





The one complete line of refrigerant controls: Thermostatic Expansion Valves * Refrigerant Distributors 
Solenoid Valves Suction Line Regulators * Flooded Evaporator Controls and Reversing Valves 
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That second faucet does the selling... 


You just take in the money 


How do-it-yourself display makes 
Balanced-Flow the pump that sells itself 


Several thousands of these Balanced-Flow pump dis- 
plays are working in hardware stores, helping customers 
sell themselves. 

When they turn on that second faucet, they see for 
themselves how Balanced-Flow gives steady service 
throughout a house, immediately adjusting flow to fill 
demand. 


GOULDS PUMPS, INC., Dept. DE, Seneca Falls, New York 


Send me complete information on the Balanced-Flow Pump, and name of nearest 


distributor. 
Name....... 
Company 
Address 


a 


— ..Zone 2 


This is a do-it-yourself pump all the way. It’s simple 
to install. There are no tanks or controls to set up and 
plumb. There’s no priming problem involved . . . once 
primed, the pump stays primed even with gas or air in 
the water. 

This is a dependable pump, too. There’s only one 
moving part. Baked-on corrosion-resistant finish. Safe- 
loaded motor . . . good for continuous operation. 

You can sell this pump and forget it. To get started 
toward profits in pumps—send the coupon today. 


Best jet yet 
GOULDS 


Water Systems 
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HOME BUILDING 
CLOSES STRONG 
IN DECEMBER 


FACTORY BUILDING 
ON INCREASE 


PRIVAZONING 
GETS A BOOST 


REPUBLIC-ODIN 
CHANGES 
PRICING POLICY 
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The nation's home building industry closed out 1958 on a 
strong note. 


December figures showed a total of 91,000 starts, bring- 
ing the yearly total to 1,197,700, a 15 percent increase 
over 1957 figures. 

Builders are optimistic for the months ahead, as th 
market continues to show surprising strength for this 
season of the year. 




















Another good sign: the sharp drop in industrial building 
in 1958 appears to be ending. 
The U.S. Department of Commerce points to a slow, but 


sure, upturn in contracts for new factories to be built 
later this year. Six months usually go by before actual 


work starts on signed contracts. 














Construction companies are reporting a steady increase 
in the number of inguiries and estimates for new facilitie 
the commerce department says. 





“sos 


Privazoning, the new concept in bathroom design 
oped by the Plumbing Fixture Manufacturers Assn., got 
plug from the Saturday Evening Post last month. 

The magazine points out that "there are signs tha 
builders and architects are giving thought to something 


frequently overlooked in home design—the need for ' 











4 


ness.'" Post editors go on to describe the Privazone 
and conclude that it could lead to a placs where 
find peace, quiet and a degree of 

modern home." 





A new pricing policy for its glass iw 
waS announced last month by Kepublic-Odin Appl 
President Oscar Shabat said that 





i gi! 1 Moc 

sell for the same price as galvanized water 16 
In announcing the new policy, Shab: 

benefits will be lower costs for the con 

trying to do its. part in stabilizing the 

all other major manufacturers to follow 





1959 





ming the tide of inflation. Our improved corporation picture 
in the middle of a dipping economy demonstrates that a 
manufacturer can forge ahead and still keep the public's 
best interests in mind." 


Gas appliances and heating equipment shipments in 1959 
will top 1958 totals by 9.1 percent, says the Gas Appliance 
RISE SEEN FOR Manufacturers Assn. 
GAS APPLIANCE Gas-fired boiler and furnace divisions both are highly 
SHIPMENTS optimistic. Of the 24 makers of steam and hot water heating 
boilers, all but two look for an.increase this year. If their 
individual expectations are fulfilled, it will mean a boost 
of 8.8 percent over the 1958 shipment record of 120,900 
units, GAMA reports. 
Furnace shipments are expected to rise 13 percent to an 
all-time high of 925,000 units. 














December Shipments of automatic gas water heaters totaled 
GAS WATER 209,300 units—a 21.1 percent gain over December, 1957. 
HEATER SALES For the full year, the total shipment of 2,675,000 
WAY UP represented a 5.6 percent increase over 1957. The figures are 
from the Gas Appliance Manufacturers Assne 


Kk S 


A new guarantee policy on its top domestic water heater 
models has been announced by the Permaglas Division of 
NEW GUARANTEE A. O- Smith Corp., Kankakee, Ill. 
FOR A. 0. SMITH The new policy is a full 10-year unconditional guarantee. 
WATER HEATERS If a tank fails during any of the 10 years following its purchase, 
the homeowner can get a replacement. 

Milo Miller, general manager of consumer products, said the 
move represents a 33 percent extension of protection for the 
homeowner, with two and one-half more years of full coverage 
being added to the former seven and one~half-year unconditional 
guarantee. 

Full details of the new policy will be given next issue. 














Near record sales of home laundry appliances during the 
fourth quarter of '58 boosted totals for the year to within 2 
HOME LAUNDRY percent of the 1957 figure. 
APPLIANCES CLOSE suenther Baumgart, president of the American Home Laundry 
STRONG IN '59 Manufacturers’ Assn., said the '58 total amounted to 5,042,922 
units, compared with 5,139,770 units in 1957. 
December sales were especially strong, Baumgart said, and 
Showed a 45 percent increase over December a year ago. 
Combination washer-dryers showed the biggest gain, up 
80 percent over December, 1957. 





At its winter meeting in Chicago last month, 
WOOD CABINETS Institute of Wood Kitchen Cabinets predicted tha 
‘ONTINUE CLIMB year would be 22.5 percent higher than in 1958 

Figures for 1958 showed a 16.4 percent increase over 1957 
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There is a big difference in tractor design! These 
Allis-Chalmers utility tractors have more clear- 
ance than others . . . work better over berms 
and rough ground. They’ve got a low profile, 
too .. . low center of gravity for stability. Two 
models available, with power and weight to 
dig deep and fast! 


D-14 43-hp, 4,200-ib weight 
D-17 63-hp, 5,300-Ib weight 


SOLD BY ALLIS-CHALMERS DEALERS EVERYWHERE 
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You can save valuable time on every building 
project by owning your own Allis-Chalmers 
utility tractor with hoe and loader! It costs 
less than you may think and gives you abso- 
lute control of your digging schedules. When 
your men are ready, the trench is ready! 
Delays are eliminated, the men keep working! 

Surveys show that in one state alone, over 
25% of all 4-man plumbing shops, or larger, 
do have their own excavating equipment 
Remember, it doesn’t cost to find out what 
you can save by owning an Allis-Chalmers 


utility tractor. 


a, 
os Bid bm ag - 
ao a ** : 


ALLIS-CHALMERS MFG. CO. 
Utility Tractors and Equipment 
Milwaukee 1, Wisconsin 


Gentlemen: 


about the new-design 
Allis-Chalmers utility tractors and equipment 
...-TELL me how they can save me time and 
money! 


Name 
Firm 
Address 


City 





In big jobs, too, Copper Tube drainage systems 
provide substantial installed-cost savings 


“We prefer to use « opper tubes because we have compared 
costs — material and installation and come up with copper 
tube as the most economical of the specified materials every 
time,” says David L. Farrell of Farrell Bros., plumbing 
contractor of Albany, N. Y. “The light weight of copper 
tube makes it easier to work with and reduces the hazards 
of handling heavy, bulky materials. Copper tubes can be 
accurately cut to desired lengths and much more quickly 


installed. All of these advantages add up to substantial 
savings 

In large jobs and small jobs alike, plumbing contractors 
all over the country are discovering the savings possible 
with copper tube in sanitary drainage systems. Why not 
revaluate vour own costs right now? If youre limiting 
copper tube to small jobs, you're overlooking some good 
big business. 

For a new publication on All-Copper plumbing, writ 
for Publication C-33. Address: The American Brass Com 
pany, Waterbury 20, Conn. In Canada: Anaconda American 
Brass Ltd., New Toronto, Ont 


e 
@ 
COPPER TUBE AND FITTINGS 
Products of The American Brass Company 
Available through Plumbing Wholesalers 
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wo)? ...YOUR BEST BUY IN COMPLETE 
AIR CONDITIONING AND REFRIGERATION SYSTEMS 


CHILLED WATER | SELF CONTAINED _ 
«SYSTEMS 5 Be, STEMS 


Flow Cold towers 
3 through 20 


- 


Look to Acme for the best in all types of air ment have used Acme components for many 
conditioning systems. Acme supplies a com- years. 

plete line of air conditioning and process cooling 
equipment including packaged liquid chillers, 
and remote room conditioners, air handlers and 
multi-zone units for use in direct expansion or 
chilled water systems. Acme water saving equip- 
ment includes evaporative condensers, indoor- 
outdoor cooling towers and outdoor cooling 
towers. In addition, Acme offers a complete 
range of self-contained air conditioners. INDUSTRIES, INC, 
JACKSON, MICHIGAN 


Call your Acme sales engineer for details on 
how he can help you with your air conditioning 
or process cooling problems. 


Acme components for built-up systems have 
long been recognized as the best available. All tinsstinsenes ot quilliy elt eondttaning and ceblaniiten 
major manufacturers of refrigeration equip- equipment since 1919 


FOR THE BEST IN BUILT-UP SYSTEMS...USE 
THESE AML MATCHED COMPONENTS 


© Direct Expansion Coolers 1 to 300 tons tha ted 3 to 150 @ Oil Separators 5 to 100 horsepower 
@ Shell and Tube Condensers 1% to 700 tons id > — 3 " 150 a e Air Cooled Condensers 3 to 100 tons 
@ Shell and Coil Condensers 3% to 10 tons oo _ e Direct Expansion, Water and Steam Coils 
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These 4 steps show why SPANG 
brings you the best galvanized steel pipe! 


THOROUGH CLEANING of the pipe before galvanizing removes STEAM-WIPING of the pipe’s exterior, as it comes from the kettle 
all dirt, grease and scale, leaves a clean surface for the prime through an air ring, produces a smooth even finish that will stand 
western zinc galvanized finish. up under rough usage. 


RUPERNMEATED STEAM blown thraueh the pipe tateriar remaves OLEOK 


Thiw ut 


This is just part of the quality-control processing that each 
length of Spang Steel Pipe receives. Careful control from skelp 
through the inspection tables assures you of a top-quality pipe 
for top-quality installations. Next job, make it steel pipe... make 
it Spang! Your local Spang Distributor is at your service! 


AM THE NATIONAL SUPPLY COMPANY 


cw Subsidiary of Armco Stee! Corporation We 
STEEL PIPE Vs 
TWO GATEWAY CENTER, PITTSBURGH, PA. 
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DoMEsTI¢ 


CONVENTION DATES 


‘ \ * i )) 


CONTRACTOR ASSNS. . . . National 


Apr. 28-May 1—MCAA—Annual 
convention of the Mechanical Con- 
tractors Assn. of America; Shoreham 
Hotel, Washington, D. C 


Apr. 28-May 2—OHI—Annual con- 
vention of the Oil-Heat Institute of 
America; Olympic Hotel, Seattle 


June 1-4—NAPC—Annual conven 


tion of the National Assn. of Plumb- 
ing Contractors. (Held in conjunction 
with the annual Plumbing and Heat- 
ing Exposition); Convention Hall, 
Miami Beach, Fla 


Aug. 9-14—-ASSE—Annual meeting 
of the American Society of Sanitary 
Engineering; Mayflower Hotel, Wash- 
ington, D. C 


CONTRACTOR ASSNS. . . . State 


Feb, 2-4 


vention of the 


Wisconsin—Annual con 
Wisconsin Assn ol 
Plumbing Contractors; Schroeder Ho 


tel, Milwaukee 


Feb, 5-7 
tian af the 


Ohio-Annual conven 
State Assn. af Plumb 


Netherland-Hiltan 


Olio 
ine Contractors 


Hatel 


Lihetinhall 


heb, 12.i4 


OOHnVeHtTION of tye 


Miliieaota 
Siti 
Plumbing Contactar 


St. Paul 


Feb, etd 


vention of the 


Annvial eon 


Plumbing 


Ww itiaa 
Katisa snl 
Heating Contractor A ant) 


Hotel, Wiehita 


Hioadview 


Mar, 163 
vention of the 
of Maste 


Louisville 


Kentucky Annual 
Kentucky State 


Plumber Kentucky 


eon 
A ssn 
Hotel 


Mar, 9-10—Nebraska—Annual 
vention of the Nebraska Plumbing and 
Heating Contractors Assn Hotel 
Sheraton-Fontenelle, Omaha 


con 


Mar. 13-14 — Oklahoma Annual 
convention of the Associated Plumb 


ENGINEERING, FEBRUARY 1959 


ing and Heating Contracto 


homa; Biltmore Hotel, Oklahom 


Mar, 18-19 


vention af the 


Maine 
Maine 


Plumbing Contractor 


\ tein 
State 
Hote 


Portland 


Mar. 20 vi Minat 
mvention af the Mi 


riumbing ( 


ippt Aj 
pp A 


' Hew ate 


shithaetal 


te Kilgewater Park 


North 
onvention af thy 
of Plunmvbins 


Blke Loc 


Apr, dei Dakota \ 
North Dakota 
atl Heating Contras 


Matidan 


Apr, 8-01 


vention of the 


Michigan Annual 
Michi in) A nN 
Hilte 


Plumbing ( Statler 


Hotel 


ontractor 
Detroit 

Florida—Annual « 
the Associated 
Heating Contractor! of Florida 
Washington Hotel, West Paln 


onvetl 


Apr. 9-11 
tion of 


George 


Beach 


Apr. 9-11 
vention of 


Missouri—Annual 
the Missouri State Assn 
(Please turn to page 187) 


con 


Plumbing and 


WHOLESALER ASSNS. 


Feb. 15-17—WDA—Annual conven- 
tion of the Wholesale Distributors 
Assn.; Shamrock-Hilton Hotel, Hous- 
ton, Tex. 


Apr. 1-3—CSA—Spring meeting of 
the Central Supply Assn.; Palme: 
House, Chicago. 


Apr. 5-7—MAWA—Annual conven- 
tion of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall, 
Atlantic City, N. J 

Apr. 22-24—SWA—Annual conven- 
tion of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla 


May 11-12—NHAW—Annual 
vention of the National Heating and 
Air Conditioning Wholesalers; Ambas- 
sador Hotel, Los Angeles 


con- 


NYSPHW 
of the New 
and Heating 
Islands Club 


Annual 
York State 
Wholesalers; 
Alexandria 


June 18-21 
convention 
Plumbing 
Thousand 
Bay, N. Y 


annual 
Supply 


CSA—65th 
Central 
Chicago 


Sept. 30-Oct. 2 
convention of the 
Assn.; Palmer Hous 

Oct. 25-28—Al 
of the American 
Assns Haddon 
City, N. J 


Annual 
Institute of Supply 
Hall Hotel, Atlantic 


convention 


Nov. 1-2—ACRW—Annual 
f the Air Conditioning a 
tion Wholesale burne 
Atlantic City, N. J 


meeting 
d Refrigera 


Hote 


MANUFACTURER ASSNS. 


Feh. 4-6 Hits 
t Produc 


ra (ity 


NADPIM Winter 
vial Asan of Darnenth 
Manutacturer 


HWieetiive 
ath 


Sherman 


Feb, 11 DPRFMA Winter treeting 
Plumbing } Manufacture 


ot Hotel, Philadelphia 


wtiie 


Feb. 2 PFMA~ Annua 
the Pipe Fittir Manufacture? A 
Plaza Hotel, New York City 


Apr. 1—TSMA 
the Toilet Seat Manufacturers As 
House, Chicago 


(Please 


Spi ing meeting 
Palmer 


turn to page 187 





Revonsed Clypncily of larger 


ae 5 — CIRCULATORS 


15 H or V—11/2" 
22 H or V—2” 
2212 H or V—21/2” 
23 H or V—3” 


Efficient 
Circulation 


AT GREATER HEADS 


PerFrorMANCE of the four larger Thrush 
Water Circulators has been greatly improved, giv- 
ing much higher heads as shown in the perform- 
ance chart at right. Time-tested Thrush Circula- 
tors are built on a design that has been giving 
dependable and efficient operation for more than 
thirty years. They are made in both vertical and 
horizontal types. Hi-head Thrush Water Circula- 


(Horizontal or Vertical) 


























tors are also available in four sizes. With this wide 
choice, you can fit the Circulator to the job and be 
sure of the highest heating efficiency with the most 
economical installation cost. Remember, Thrush 
know-how gives you more Circulator for your 
money ... more capacity . . . more rugged con- 
struction . . . and service-free performance for 
more years of continuous operation. 


See your wholesaler for more information or write Department A-2. 


H. a. FHRUSH & COMPANY 


PERU, 


INDIANA 
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HOW TO MAKE A PROFIT ON. 


| 


OLD RADIATORS! |. 


We don’t mean by going into the junk business...but by 
replacing old radiators with modern Weil-McLain Baseboards. 
This is today’s most promising field for remodeling business 

Weil-McLain Baseboards are cast iron ...and that’s important 
to your profit picture, because they give you something to sell 
beside price! They cost more because they’re worth more...a fact 
which can be easily demonstrated to home builders or modernizers. 


Allin 





uments 








Sulit 











Cast iron baseboards offer these exclusive advantages — 
. Much more radiant heat. 
. More sustained heat. 
. Warmer, draftless floors. 
. Uniform floor-to-ceiling temperature. 
. No expansion creaks and groans. 
. Cleaner in operation—easier to clean. 
. Best suited for modernizing —because only cast iron 
baseboards can be used for modernizing one room ata time! 











So why not sell baseboards that give you something to talk 
about—enable you to get a fair price 
and make a fair profit! 











Available in 2 sizes 
—WNo. 7 and No. 9. 




















Send for new booklet, “Why Cast? Iron 
Baseboards.”’A big helpinselling new or 
modernized baseboard installations. 


WEIL: M:LAIN 


BOILERS - RADIATORS 


Address literature requests to Weil-Mclain Company, Dept. A-29, Michigan City, 
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Skating Rink—Dance Floor 
features freezing system 


of polyethylene pipe 


At this convertible ice skating rink, installed by the Kalamazoo, 

Michigan, Parks Department, city residents can frolic all year ‘round. 

Eleven miles of USS National Polyethylene Pipe, NSF Grade, make 

up the brine-circulating system—3,700 gallons of brine at 35 psi. 

The lightweight plastic pipe can be removed in just one day to 

permit dancing or roller skating on the rink’s smooth floor. Expansion and contraction of the plastic pipe is 
When not in use, the pipe, with 2,640 gallons of the brine still controlled by rubber shock cords connected to 
in it, is stored in a trench next to the rink. aia teat 
Installation of the pipe was completed in two days by a crew who 

had no previous experience installing a freezing system of polyethylene 

pipe. The pipe has a 1” inside diameter and a wall thickness of only 

1/10 of an inch. Its glass-smooth inner walls greatly reduce friction 

and minimize pumping problems. When the pipe is disconnected in the 

Spring, each 185-foot loop, including the brine, will weigh about 

110 pounds—light enough to permit easy handling by a small crew. 

USS National Polyethylene Pipe, NSF Grade, can't be harmed 

by most acids, salts, alkalis or other chemicals. It remains flexible in 

temperatures from —90°F. to +120°F. The pipe is made from 100% 

virgin polyethylene to which 2% of an inert black pigment filler has 

been added to prevent deterioration from ultraviolet rays. 

For full information, write to National Tube Division, 

United States Steel, 525 William Penn Place, Pittsburgh 30, Pa. 

Ask for Bulletin No. 29. USS and National are registered trademarks 


“The world’s largest and most experienced manufacturer of tubular products’’ 


National Tube 


Division of United States Steel 


Columbia-Geneva Stee! Division, San Francisco, Pacific Coast Distributors « United States Steel Export Company, New York 


DomMESTIC ENGINEERING, FEBRUARY 1959 





B:G ALL-BRONZE BOOSTERS 


FOR LONG LIFE IN CIRCULATING HOT OR COLD RAW 
SERVICE WATER FOR FAUCET OR INDUSTRIAL USES 


Where hot or cold service water is to be pumped, the 
use of an all-bronze pump is imperative. Otherwise, 
the corrosive effects of continuously pumping fresh 
water materially shortens pump life. 

The B&G All-Bronze Booster is specifically built 
for service water pumping applications. In such sys- 
tems, the Booster can be installed in numerous ways 
to step-up efficiency, increase hot water production 
and reduce heating costs. It is immune to corrosion, 
hence will give years of dependable service. 

For quiet operation, failure-proof performance and 
long life, the B&G Booster is the preferred pump 


MOT waTER 
v ets 


sac = 
TANK @ HEATER UNIT 
ALD-SRONZE 
sac BOOSTER 


Sf 
| | 


sone 


B46 BRONTE +4 Pe 
Dees FLO-CONTROL 4 BOG HIGH PRESSURE 
70 BOILER VALVE RELIEF VALVE 


yes t OL WATER 
- SUPPLY 
A> —a 


— 


B&G All-Bronze Booster used on recirculating line from hot water 
faucets maintains hot water at fixtures at all times. Recommended on 
all installations, particularly where long plumbing lines are used. 


To Faucets 
3 - 


B&G All-Bronze 
Booster used to circu- 
late heated water to 
a low storage tank 
Installation provides 
a marked increase 
in water heater ca- 
pacity. 
| 
sac 


| #IGH PRESSURE 
RELIEF vVaLvE 
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Installation of B&G All-Bronze Booster in Chrvsler auto 
matic transmission plant at Kokomo, Indiana. This small 
unit handles the circ ulating requtrements oj the service water 
heating system, 


ea | 
‘ 
\ (RECIRCULATING RETURN Lume 
au 
ra pac sooster 
* @ 
_ 4 


= 


866 


NSTANTANEOUS HEATER 


886 HGH PRESSUME 
weer vauve 


All-Bronze B&G Booster used to provide an extra supply of hot water 
from an undersized boiler. Semi-tankless hook-up maintains initiol 
supply of hot water. 


Send for Bulletin No. |A-856 


BELL & GOSsETT 


c OF M P A N 
Dept. FP-1, Morton Grove, Illinois 


0 





if it cant pass these tests 
dont put wt undereround! 


@ Is it rust and rot-proof? 
@ Is it acid and detergent-proof? 


® Does it provide permanent protection 
against ALL corrosive wastes? 


@ Is its interior smooth enough and its 
diameter large enough to permit free 
flow of wastes .. . eliminate clogging? 


@ Will it handle harsh drain-cleaning 
compounds? 


®@ Will it withstand the extra stresses 
of heavy backfill loads? 


® Can it withstand the acids and gases 
generated by ground garbage? 


® Can it stand extreme temperature 
changes without cracking? 


® Is it backed by a long-term 
written guarantee? 





Substitute materials can pass some of these 
tests .. . but only Clay Pipe can pass them ail. 
And now new, longer, stronger Clay Pipe speeds 
up installation . . . cuts material and labor costs. 
Specify and install Clay Pipe—the only pipe with all the features 
you can trust. Jt never wears out. 


C-458-4 


ew puet TEIAWA PERE) 1-1. 22 0.2 


NATIONAL CLAY PIPE MANUFACTURERS, INC. 1820N Street, N. W., Washington 6, D.C. 
311 High Long Bldg., 5 E. Long St., Columbus 15, Ohio + 703 Ninth & Hill Bldg, Los Angeles 15, California + Box 172, Barrington, Winois + 1401 Peachtree St.,N.E., Atlanta 9, Georgia 
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Which oS 
these 
39 cities 
is your 
next stop? 


ne | Dud: FM one * Kes , : —— 
a nth . NEW YORK 
: a ae BOSTON 
| an Be ed oe ee WASHINGTON 
oe i 2 PITTSBURGH 
BALTIMORE 
PHILADELPHIA 
PROVIDENCE 
ATLANTIC CITY 
SPRINGFIELD, Mass. 
ALBANY 
ROCHESTER 
BUFFALO 
SYRACUSE 
BINGHAMTON, N.Y. 
(opens early 1959) 
MIDWEST 
CHICAGO 
DETROIT 
CLEVELAND 
CINCINNATI 
ST. LOUIS 
OMAHA 
AKRON 
INDIANAPOLIS 
FRENCH LICK, Ind. 
RAPID CITY, S. D. 
SIOUX CITY, lowa 
SIOUX FALLS, S.D. 
CEDAR RAPIDS, lowa 


SOUTH 


LOVISVILLE 
; DALLAS 
C E Cl o (opens early 1959) 
. AUSTIN 
MOBILE 
a ; WEST COAST 
% iii ae SAN FRANCISCO 


LOS ANGELES 


Py : PASADENA 
{| qd Ne el TU¢ PORTLAND, Oregon 
WF < P (opens fall 1959) 
> > ar CANADA 
eeeeeeececeeseseee * saree MONTREAL 
3 TORONTO 
NIAGARA FALLS, Ont. 
HAMILTON, Ont. 


’ 
eee Sheraton S A call to the nearest Sheraton Hotel sets in motion the 
world’s fastest hotel reservation service. RESERVATRON, 
RESERVA TRON got new electronic marvel, reserves and confirms your room in 
: - : any Sheraton Hotel coast to coast in split seconds! 
him his hotel reservation For hotel reservations for your next trip, just phone Sheraton. 
in just 4 seconds! Let RESERVATRON «i: it from there. 


FREE BOOKLET to help you plan Be ecto see 

trips, sales and business meetings, Sheraton Hotels, Dept. 60, 470 Atlantic Ave., Boston 10, Mass. 
conventions. 96 pages, describing r 

Sheraton facilities in 39 major cities. Please send me, without obligation: Sheraton facilities booklet 
MEMBERSHIP APPLICATION for the 
Sheraton Hotel Division of the 
DINERS’ CLUB. This card is an 
invaluable convenience for the 
traveler — honored for all Sheraton 
Hotel services. 

Just send us this coupon — 


Membership application for the Sheraton Hotel Division of the Diners’ Club 
Name 
Addre 
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Clear Way for New Groups to 
Affiliate with Fixture Assn. 


Industry council program paves the way 


Wasuincton, D. C.—Any quali- 
fied firm engaged in the manufac- 
ture, related 
plurzbing industry products will be 
eligible for membership in the new 
Industry Councils of the Plumb- 
ing Fixture Manufacturers Assn., 
Stanley Backner, PFMA chairman, 
has announced. 


research or sale of 


eThe Industry Council arrange- 
ment is provided for in a recent 
amendment to the PFMA consti- 
tution, Backner told DE. Councils 
may be formed of any qualified in- 
dividuals, companies or organiza- 
tions having a direct interest in 
plumbing products. 

The purposes of the related In- 


Central Supply Sets Up 
Conference Program 


Cuicaco—A 
program will bring together man- 


conference booth 


and wholesaler execu- 
tives during the spring meeting of 
the Central Supply Assn. 

Plans for the key afternoon ses- 
sion on Apr. 2 have been mailed 
to all industry manufacturers, ac- 
cording to James Peery, CSA sec- 
retary. 

Additional details of the spring 
meeting, which is scheduled for 
Apr. 1-3 at the Palmer House, will 
be announced later, Peery told DE. 


ufacturer 


dustry Councils will be the same 
as those of the parent organization, 
as stated in the PFMA constitu- 
tion: to promote the industry’s 
products by public information 
programs; to help the federal 
government in product standard- 
ization and the preparation of gov- 
ernment plumbing specifications; to 
collect and distribute statistical in- 
formation related to the industry; 
and “to engage in other activities 
which may properly and lawfully 


be undertaken for the welfare of 
the industry.” 

The amendment was drafted by 
the PFMA membership qualifica- 
tion committee, headed by L. A. 
president of the 
Southern Porcelain Division. 


Malnassy, vice 


wPlans already are underway for 
organizations of stainless steel sink 
and enameled steel sink manufac- 
Backner 


meeting of 


turers, announced. A 


stainless steel sink 
manufacturers was held in Chicago 
last month to discuss the possibil- 
ity of forming a stainless steel 
Ernest Maron, sales man- 
ager of Lyoncraft Division of Ly- 


on, Inc., 


group, 


announced. 
“Manufacturers of stainless steel 


Here's Something Sweet for Sugarman ... 


ANOTHER OF THE 199 PRIZES awarded to contractor winners of Domestic 
Engineering’s Big Push Remodeling Sales Contest was presented recently to 


M. S. Newman of E. Sugarman, Inc., San Francisco. 


The prize was 50 Speed- 


way Supply kits, contributed by Brass-Craft Manufacturing Co., Detroit. Jack 


Etienne (right) of Aveco, 


representative for 


Brass-Craft, made the award. 
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sinks have considered the possibil- 
ity of forming their own trade as- 
sociation for Maron 
told DE. “I’m convinced now that 
other companies in this field, along 
with welcome the 
with the 


Manufacturers 


some time,” 


our own, will 


prospect of associating 
Plumbing Fixture 
Assn. under the new Industry 
Council setup.” 

A meeting of enameled steel sink 
manufacturers is being arranged 
for this month. Invitations to quali- 


fied firms are being mailed. 


Bureau Seeks a Million 
Good-Will Ambassadors 


CHICAGO 
“one 


A new program to get 
million good-will ambassa- 
dors” for the industry has been 
initiated by the Plumbing-Heating- 
Cooling Information Bureau 

To accomplish this goal, the PH- 
CIB has announced a new service 

that of supplying member com- 
panies with articles, filler items and 
other information designed to in- 
terest employees in “talking up” 
their industry’s products and serv- 
These materials will be suit- 
able for publication in house 
organs and mimeographed bulletins 
or newsletters and for use on com- 


ices. 


pany bulletin boards. 

sSupplementing its new internal 
program and its usual program, 
which is to be expanded this year, 
the PHCIB announced additional 
projects for 1959, including the pro- 
duction of a movie for 


live and 


(Please turn to page 54) 
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NEW JOBS FOR ALL: 


Edward Zoeller (right) receives congratulations from 


August Zoeller, former president and founder of the plumbing specialty firm, 


upon his election to the presidency. 


secretary-treasurer. 


Robert Zoeller (center) was elected 


He will also continue his present job as sales manager 


Zoeller Co. Names New Executive Officers 


LOUISVILLE, Ky.—Edward Zoelle1 
has been elected president of the 
Zoeller Co., its board of directors 
has announced. 

Formerly vice president, he suc- 
ceeds August Zoeller, founder and 
president of the firm for more than 
20 years. The latter will devote his 
to othe the 


attention interests in 


< 
~~ 
—_ 


W. A. Bauer D. D. Couch 


plumbing and heating field 

The board 
election of Robert 
retary-treasurer. He 


the 


Zoeller as sec- 


also announced 


also will con- 


tinue his present duties as sales 


manager! 
The company manultactures sump 
pumps and othe 


plumbing spe- 


cialty items 


R. W. Lear J. J. Decker 


American-Standard Promotes Five to New Posts 


New York Crity—William Bauer 
and Donald Couch have been ap- 
pointed vice presidents of two new- 
ly created groups in American- 
Standard’s organization, president 
Joseph Grazier has announced 

Bauer has been named to direct 
the home 
Couch to 
product divisions. 


products and 


the 
Home product 


group 
direct engineered 
divisions presently include Youngs- 
town Kitchens, Plumbing and 
Heating, Air Conditioning and C. F 
Church. 

The engineered products group 


the following divisions 
Boiler, Ross Heat Ex- 
American Blower, and 
Detroit Controls 

Bauer is succeeded as president 
of the Plumbing and Heating Di- 
Joseph Decker 


Couch was previously vice pres- 


includes 
Kewanee 


changer, 


vision by 


ident of marketing and commercial 
development for the corporation 
Other 
Robert Lear as director of market- 
Clyde Wilkin- 
son as acting president of the Air 
Conditioning 


appointments include 


and 


ing services, 


Division 





News . . » continued 


P-H CONTRACTOR HONORED: Sou! Jarcho (center 


from page 353 


receives a scroll outlining 


his contributions to the industry in the field of labor relations from Charles 


Rehner 
City. 


right), president of the Assn. of Contracting Plumbers of New York 
Vincent Foy, executive secretary of the association, 


is shown at left 


Sherman Products Exec Sees Boom for 
Small Construction Equipment in '59 


Micu.—A big 


business for 


Royat OAK, up- 


surge in 1959 and a 


continuing “shake-out” of small, 
fringe companies has been 
dicted for the 


equipment 


pre- 
construction 
William 
tomain, president of Sherman 
Products, Inc 


small 
industry by 


s “Paralleling the automotive field 
of 40 years ago, when today’s Big 
like the Little 300, 


a shake-out in the small construc- 


3 were more 
tion equipment industry began in 
1858 and will continue this year 
further series of 


with a mergers 


and consolidations,’ Romain said. 
From this will emerge strong lead- 
ers, Romain believes. 

With this strengthening of the 
industry, Romain sees 1959 as “the 
second best year in the history of 


the industry.” 


2 “The post-World War II period 
has seen the emergence of a bette: 
businessman,” Romain says. “He is 
the typical contractor who serves 
suburbia, equipped with a farm- 
type tractor on which is mounted 
a front-end loader and rear-at- 
tached power digger. 

“This industry 


post-war baby 


has mushroomed into a $159 mil- 
lion-a-year business because hu- 
man muscle-power for earth-mov- 
ing and materials handling is no 


longer economical nor adequate 
to meet the post-war construction 


demand in residential, commercial 


and industrial expansion,” he said. 


While 


an increase of some 8 percent in 


many authorities predict 


Bureau Seeks a Million 
Good Will Ambassadors 


(Continued from page 53) 
television audiences and a basic 
consumer research program to 
‘learn more about the industry’s 
customers and to uncover facts that 
will increase consumer demand fo: 
more and better-grade products.” 


a The entire idea of the 1959 pro- 
gram is to boost sales by “bringing 
the consumer and the contractor 
closer together at the point of sale,” 
the bureau announced. 

In revealing its plans for the 
coming year, the bureau also an- 
that a third of its 
$257,000 budget has been 


raised and that paid-up member- 


nounced pro- 


posed 


ships, as of mid-January, now in- 


clude 85 manufacturers and 459 


wholesalers 


the new construction field in 1959, 
Romain says the increase in the 
small construction equipment in- 
dustry will be even larger. 

“The building industry’s slow- 
past 18 


created a backlog of construction 


down in the months has 
equipment needs,” he says. “Much 
of the equipmeént in use today is 
past the normal trade-in stage and 
many contractors have been mak- 
ing one machine do the work of 


two,” Romain noted. 


Dominican Republic Plays Host to NAPC Ladies 


LADIES DAY AT THE DOMINICAN EMBASSY: During a recent NAPC board of 
directors meeting in Washington, D.C., the plumbing contractors’ wives were 


entertained at a special luncheon by the Dominican Republic. 


Shown from 


left to right are Senora Calventi; Mrs. Carl Finley, New Orleans; Mrs. John 


Rhoades, Sarasota, Fla.; Mrs. 


Irvin Rechkemmer, 


Canton, O.; Mrs. Julius 


Becker, Washington, D.C.; and Minister Plenipotentiary Arturo Calventi 


DomeEsTIC¢ 
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GOLD WATCH PRESENTATION: Will- 
iam Price (right), retiring regional 
sales manager of the Missouri-Kansas 
area for Gerber Plumbing Fixtures 
Corp., Chicago, receives a gold watch 
honoring his 25 years of service from 
M. L. Lewis, vice president of sales. 


Republic-Odin Announces New Price 
Policy for Glass-Lined Water Heaters 


Will sell for same as galvanized models 


Glass-lined wate 
Republic-Odin 
sell at 


Los ANGELES 
heaters made by 
Appliance Corp. will now 
the same price as galvanized mod- 
els, Oscar Shabat, president, an- 
nounced last month. 

“We are effecting this price re- 
the 


creased steel prices and labor wag2 


duction even in face of in- 


Warm Air Group Offers Series of Short Courses 
in Heating and Cooling for P-H Contractors 


CLEVELAND—A series of four-day 
“short courses” at 11 universities is 
being offered this winter and spring 
by the National Warm Air Heat- 
ing and Air Conditioning Assn. 
George Boeddener, managing di- 
rector, told DE the courses are de- 
signed to help contractors tak> full 
advantage of the expected increase 
and remodel- 


in new construction 


ing in 1959. 
# “These courses provide the con- 
tractor with an opportunity to in- 
the 
reduce 


his business 
the 
right and best way to size and in- 


vest in future of 


and costs by learning 
stall forced warm air heating and 


cooling systems,” Boeddener said 


The 1959 


include subjects of interest to man- 


curriculum also will 


ufacturers and wholesalers 


a The 
State 
tinue 

The 


lows: 


series began Jan. 21 at Penn 


University, and will con- 
for 10 more sessions 


remaining schedule is as fol- 


Illinois Institute of 
Chicago, Feb. 2-5: 

Washington University, St. Louis, 
Feb. 2-5; 

Oklahoma State University, Still- 
water, Okla., Feb. 3-6: 
_ North Carolina State 
Raleigh, N. C., Feb. 16-19 

University of Connecticut, Storrs 
Mar. 9-12 

Purdue University, West Lafay- 
ette, Ind., Mar. 16-19 


Technology, 


Colle ge. 


Conn., 
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Syracuse University, Syracuse, 
N. Y., Mar. 30-31, Apr. 1; 
Michigan State University, East 
Lansing, Mich., Apr. 1-4; 
University of Omaha, Omaha, 
Nebr., Apr. 7-10; 
Northeastern 
ton, May 11-14 
Additional 


obtained from the association at 640 


University, Bos- 


may be 


information 


Engineers Building, Cleveland 14 


They Il Direct the Warm 


boosts because we feel the public 


should benefit from our increased 


production and greate 


Shabat 


capacity 

volume,” said 

s He added, “Republic has always 

believed in earning its profits from 

large volume, not high markups.” 
Shabat’s 


the crest of the firm’s huge national 


ennouncement came on 
yeal the 
w $1 mil- 
lion plant in Los Angeles and ac- 
quired the Fowler Manuf 
Co. of Portland, Ore. In 


two new 


expansion program. Last 


company moved into a n 
cturing 
addition, 
half-million dollar glass- 
lining facilities were installed in its 
Erie, Pa 
tories 


lets 


and Los Angeles fac- 


production out- 
1959 


Two more 
are scheduled fo 
a “Sales in 1958 
Shabat pointed out 


rose 38 percent,” 
‘and our new 
will help us achieve 


1959.” 


price structure 
higher goal in 


(NEWS 


an even 


continued on page 56) 


Air Association in 59 


NEW OFFICERS of the National Warm Air Heating and Air Conditioning Assn 


are (from left 


Charles Franke of American Furnace Co., St 


Lovis, board mem 


ber; Harold Mutz of Peerless Corp., Indianapolis, board member; Tom Byrd of 


Lau Blower Co., Dayton, O., 


president; Frank Meyer of Meyer Furnace Co., 


Peoria, Ill., retiring president; and Harry Gurney of Janitrol Heating and Air 


Conditioning Division, Surface Combustion Corp 


president 


Columbus O., second vice 


Joseph Decker of the Air Conditioning Division of American-Stand 


ard, New York City, was elected first vice president but was not present for 


the photo. For the full 


worm air 


convention 


story, see DE, Jan., page 102 





News - 


FULTON SYLPHON SCHOLARSHIP WINNERS: W. D. Miller (right), 


. continued from page 5 


vice presi- 


dent and general manager of the Fulton Sylphon Division of Robertshaw- 


Fulton Controls Co., Knoxville, 


Tenn., 


presents winners in the company’s 


scholastic competition with four-year scholarships to the University of Ten- 


nessee School of Engineering. 


From left, the winners are Larry Price, Charles 


Wilson and George Oliver, all from Knoxville. 


Johns-Manville Adds New Division by 
Purchase of L.O.F. Glass Fibers 


New York Citry—Johns-Manville 
has added the 10th operating divi- 
sion to its organization with the 
purchase of the L.O.F. Glass Fibers 
Co., Toledo, O. 

Assets of the firm have been 
transferred to Johns-Manville Fi- 
ber Glass Inc., a newly organized 
subsidiary. 

Included in the 


purchase are 


seven L.O.F. plants throughout the 
country, and a research and tech- 
nical center at Waterville, O. 

R. H. Barnard has been: elected 
president of the new organization, 
a post he held with L.O.F. Francis 
May has been elected vice presi- 
dent and general manager. 

The firm will continue to man- 
ufacture fiber glass products previ- 


NAPC Won't Join Mechanical Specialties Council; 
Cites Support of IIl-Fated Bid-Shopping Bill 


Wasuincton, D. C.—The board 
of directors of the National Assn 
of Plumbing Contractors has re- 
jected membership in the Council 
of Mechanical Specialty Contract- 
ing Industries “for the present.” 


s The council is an organization 
formed in December, 1955 to “re- 
present the heating, electrical, 
plumbing and air conditioning in- 
dustries in relations with the gov- 
ernment, including legislation.” Its 
headquarters are in Washington, 
=e. 

An NAPC spokesman said mem- 
bership was rejected “largely be- 


cause of the council’s espousal of 
the single-contract principle for 
federal construction work.” 

This endorsement was evident, 
the NAPC says, in the council's 
support of the so-called “anti-bid- 
shopping” bill (H.R. 7168) in the 
last Congress. 


a The NAPC, which opposed the 
bill, points out that it has “consis- 
tently defended the position of its 
state and local associations in the 
10 or more states where separate 
contract or bid-listing procedures 
are required by law in government 
construction contracts.” 


ously marketed by L.O.F., but will 
function as a research, development 
and production division only for 
five other J-M divisions. The L.O.F. 
sales staff will augment the sales 
force of the other J-M divisions. 

The firm will continue to make 
insulation for pipe and other indus- 
try applications in addition to other 
fiber glass products. 


Financial Group Buys 
Pennsylvania Range 


PHILADELPHIA — 
Pennsylvan- 
ia Range Boiler 
Co. has been pur- 
chased by a finan- 
cial syndicate 
headed by the in- 
vestment firm of 
Butcher and Sher- 
rerd. 

William Goldstein, former exec- 
utive vice president and treasurer, 
has been elected president of the 
new company. He succeeds Morgan 
Kaufman, who is retiring after 20 
years’ service in that office. 

Management, personnel and pol- 
icies of the company will remain 
the same, according to Harry Las- 
ky, Penn Range’s vice president in 


W. Goldstein 


charge of sales. 
Besides Lasky, other executives 
(Please turn to page 58) 


lowa Wholesaler Plans 
Expansion in ‘59 


NORMAN SOUCIE (left), newly ap- 
pointed vice president and general 
manager of Plumb Supply Co., Des 
Moines, la., and the affiliated Plumb 
Supply Inc., of Mason City, Fort 
Dodge and Storm Lake, confers with 
Paul Weston, president. The appoint- 
ment is part of the p-h wholesaler’s 
expansion program that will include 
“three or four” additional branches. 
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Complete kitchen sales can start with a 


NEW FRIGIDAIRE DISHWASHER 


that gets dishes sparkle-clean... 
makes any gal feel like a queen! Rg 


Look how many more 
Frigidaire selling features 
are working for you 


“Minute-Man” Installation 
saves time and money 


Greater capacity— 

up to 147 pieces at a time— 
holds up to 48% more than 
comparable models checked 
Easy front-loading— 
scientifically designed racks 
Exclusive Turbo-Spray Action 
with water-driven washing and 
rinsing 

Spots-Away Rinsing* 

helps glassware gleam 

5 Kitchen Rainbow Colors 


plus white and satin chrome on 
most models 


She'll feel like a queen 
with one or a kitchen-full 
of Frigidaire Built-Ins! 


Model DW-IUZ *(Spots-Away Rinse on Custom Imperial Models only) 


Sell the way a woman thinks—Profit from her satisfaction... your savings! 


Ask any homemaker which new major appliance she profitable single-unit approach to complete kitchen 
wants in her kitchen. Chances are, an automatic dish- sales. And they are increasing their profits with 3-Step 
washer will be at the top of the list, And you can bet “Minute-Man” Installations... in factory tests, uncrated 
these will be her requirements: simplified operation; Frigidaire Under-Counter Dishwashers were installed, 
hold-everything capacity; child-easy loading; out-of- tested, and manually cycled in as little as 29 minutes. 
the-way installation; pleasing design and color, Then, See the new Frigidaire Dishwashers: Under-Counter, 
doesn’t it make sense to bring her up to a Frigidaire Free-Standing, Sink-Combination and Mobile models, 
Under-Counter Dishwasher that holds more, loads easily as well as the fast, safe, clean-up partners—Frigidaire 
from the front and washes better to assure real built-in Food-Waste Disposers. Ask your Frigidaire District 
satisfaction? We think so...and trade surveys show Office for the new center-at-a-time Built-In Appliance 
that more and more dealers are taking this logical and Planning Guide. 


advanced Frigidaire Dishwashers — designed 


with you in mind a FRIGIDAIRE 


} backed by Genera! Motors 


so easy to load—hold up to 48% more 
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News . . . continued 


AWARD FOR ADVERTISING EXCELLENCE: 


from page 56 


J. Richard Dorn, president of Ameri- 


can Crucible Products, Lorain, O., holds a plaque given to the firm’s Kenco 


Pump Division, Cleveland, for 
standing sales results in 1957-58.” 


“excellence of advertising 
With him are Paul 
manager, and Charles Herzer, general manager of American Crucible. 


in achieving out- 
Pheiffer (left), Kenco 
The 


Cleveland Advertising Club presented the award. 


Colorado Oil and Gas Corp. Purchases 
Jas. P. Marsh; Names Rose President 


The Jas. P. Marsh 
Corp., one of the three largest 


SKOKIE, ILL. 


manufacturers of indicating pres- 
sure gauges in the United States, 
has been acquired by the Colorado 
Oil and 


a spokesman for the company an- 


Gas Corp. of Denver, 
nounced 
1865, Marsh 


makes thermometers, heating spe- 


also 


Founded in 
cialties, and refrigeration controls 
and valves. It maintains sales of- 
fices throughout the United States 
and in many foreign countries, and 


branch factories in Houston and 
Edmonton, Alta 

Colorado Oil and Gas, primarily 
engaged in drilling, producing, re- 
fining and marketing petroleum 
products, iseembarking upon a pro- 
gram of diversification 

Under the new ownership, W. C 
Norman, president of Colorado Oil 
and Gas, becomes chairman of the 
board of Marsh, replacing the re- 
tiring chairman, C. H. Olmsted. Re- 
Barrett Scudde1 


is replaced by A. D. Rose, forme: 


tiring president 


Pennsylvania Range Boiler Is Purchased 
by Philadelphia Financial Syndicate 


(Continued from page 56) 


who will continue in office include 
Alfred Pellegrini, vice president of 
production and purchasing; Lee 
Carr, vice president and treasurer; 
and vice presidents Richard Kauf- 
man and Charles Kaufman 

The new owners announced that 
the company, with annual sales ap- 
proaching $10 million, soon will 
acquire additional facilities for the 


expansion of its production, and 


that new products now under de- 
velopment will be intreduced in 
the near future. 

manufac- 


Pennsylvania Range 


tures a complete line of gas and 


electric water heaters under the 
Bradford and Pennsylvania trade 
names, and a line of gas and electric 
clothes dryers under the name 


Douglas. 


executive vice president and gen- 
Other 
are J. A. Thommes, 
Charles Kaufman, J. S. Bowman 
and C. W. McDermott. 

J. W. Smith will continue as vice 


eral manager of* Marsh. 


directors 


president and treasurer. New ex- 
Barnett, 
vice president of sales; and Bern- 
Willach, 
both of 
with Marsh in other capacities be- 


ecutive officers are R. E 


hard vice president of 


engineering, whom were 


fore the company changed hands. 


Sales of Copper Drain 
Tube Jump 155 Percent 


New York City—Sales of copper 
drain, waste and vent tube (DWV) 
1958, ac- 
cording to an announcement by the 
Copper & Brass Research Assn. 

T. E. Veltfort, managing direc- 
tor of CABRA, predicted a con- 


tinued increase in 1959, with sales 


jumped 155 percent in 


climbing some 140 percent higher 
than last year. 
Some of the Veltfort 


said, is credited to the association’s 


increase, 


hard-hitting newspaper campaign 
in major cities, urging code changes 
to permit the use of copper drain- 
(see DE for 


age tube January, 


rage 53) 


Kohler Offers Faucet 


Demonstration Kit 


KOHLER, WI1s.—A 
kit featuring its 


aemonstratior 
all- 
being offered 
by the Kohler Co. to its salesmen, 


new line of 


brass fittings is now 


distributors and branche: 
Styled like a small attache case, 


the kit contains a handle in ercss- 


section, showing a inter- 


changeable valve unit; two Galaxy 


new 


(Please turn to page 60) 
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The New Carlrim Sinks 


offer you these built-in 
extras’ that mean extra 
profits on every sale! 


THE ULTIMATE IN 
SANITARY SINK DESIGN 


The average person shopping for a new home or a new kitchen doesn’t have 
the slightest idea as to what a good kitchen sink should cost. 

That makes it just as easy to sell him the best as it is to sell the worst. 
After all, the greatest difference in the cost of any stainless steel sink is only 
a few dollars, and the extras* that come with every Carlrim Sink are so easy 
to point out that selling the Carlrim is a cinch! 

Why not put the extra dollars you get from selling a Carlrim Sink right 
in your pocket—and then everybody will be happy! 


*SOME CARLRIM EXTRAS: Splash-free center wall between bowls. Exclu- 
sive sparkle finish, as easy to keep clean as washing a glass! Sound-deadening 
under coating to reduce dish washing clatter. Larger bowl capacity. No 
separate rim to gather dirt or grease. Matches the modern designs of other 
kitchen built-ins. Guaranteed to outlast the house! 


We also make a complete line of Carlton Scullery Sinks for 
commercial kitchens. Write for Illustrated Catalogs and the 
name of the nearest Carlton Distributor. SINK DIVISION, 
Carrollton Manufacturing Company, Carrollton, Ohio. 


Youjuat comt buy 
better when you buy .-. 
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(By Carlton) 


SPECIAL NOTE TO INSTALLERS 


All Caririm Sinks are de 
iny Standard cut-o 
shipments conta 
instructions. There 
ferent models from whi 
your selection, Al 

{ 


are made of the 


magnetic 302 (18-8) 





News .. . continued from page 58 





NEAT PACKAGING of its products and automation of its new plant are pointed 
out by Roy Colt, president of Vance Industries, Chicago, as William Wallin, 
general sales manager, looks on. The firm recently held an open house for 
members of the trade press and other industry guests (see item, page 150). 


Ad Campaign, New Products Cited by 


Tait as Reasons for 


Dayton, O.—Sales of the Tait 
Manufacturing Co. were up in 1958 
for the 10th consecutive year, ac- 
cording to an announcement last 
month by Louis Wozar, president. 

Wozar attributed a 10 percent 
gain over 1957 to “intensive new 
product development and aggres- 
sive advertising and selling.” 

The firm makes a complete line 
of pumps and water systems, in- 
cluding submersibles, which Wo- 
zar said gained substantially with 
sales running three times higher 
than 1957. 


aA large measure of the success 
have had is due to the co- 
operation given us by our whole- 
salers,” Wozar said. “We are con- 
vinced that our method of distribu- 


we 


Harry Kaye to Represent 
Wilmington Casting Co. 

Witmincton, O.—Harry Kaye 
Sales has been named representa- 
tive of the Wilmington Casting Co. 
in the Chicago area, according to 
an announcement by Mitchell Van- 
grow, Wilmington president. 

The Kaye company is located at 
8445 N. St. Louis Ave., Skokie, IIL., 
and will handle Wilmington’s line 
of drainage fittings and other items. 


60 


10th Sales Gain 


tion—through carefully chosen in- 
dependent wholesalers 
Wozar the will 


continue to expand its services to 


is sound.” 
said company 
wholesalers and contractors’ in 
1959 and that its research and en- 
gineering also will be expanded 


Kohler Offers Faucet 
Demonstration Kit 


(Continued from page 58) 
handles; and two Constellation 


handles—all against a dark velvet 
background. 

Three finished in 
polished chrome, and the fourth is 


handles are 


brushed chrome. Inside the cover 
of the case is a cutaway view of a 
complete fitting, with explanatory 
sales information. 


Callander Joins 


American Institute 

WASHINGTON, 
D. C.—A boost in 
service is seen for 

the 
Insti- 
tute of Supply 
Assns. following 
an addition 


members of 
American 


to its 





staff here. 


Underwood, executive 


George 


last month 
that Don Callander has joined the 
institute as assistant secretary. Cal- 
lander’s 


secretary, announced 


experience includes a 


broad background in newspape1 
work and public relations. 


(NEWS continued on page 144) 


Elect Backner to Second Term as Chairman 
of Plumbing Fixture Manufacturers Assn. 


WASHINGTON, D. C.—Stanley 
Backner, vice president of Univer- 
sal-Rundle Corp., New Castle, Pa., 
has been second 
term as chairman of the Plumbing 
Fixture Manufacturers Assn. 

Other new officers include Albert 


re-elected to a 





A. G. Zibell 





S. S. Backner 


Zibell, president of Kohler 
Co., Kohler, Wis., vice chairman; 
George Kelch, president of 
Ingersoll-Humphryes Division, 
Borg-Warner Corp., Mansfield, O., 
treasurer. William Kramer is per- 
manent secretary of the association. 


vice 


and 





G. W. Kelch 
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the quality tells...the quality sells 





provide fast, clean heat for a variety of applications 





GAS-FIRED 
DUCT FURNACES 


Engineered for instal- 
lation in a duct where 
air is circulated by a 
separate blower. Espe- 
cially adaptable for 
use in combination 
with cooling. Two sizes: 
200,000 and 300,000 
Btu/hr. input—may 
be combined to pro- 
vide capacity from 
200,000 Btu/hr. up, in 
increments of 100,000 
Btu/hr. input. Five 
sizes, from 85,000 to 
225,000 Btu/hr. in 
Duct 55 models. 


they direct heat where needed only when it is needed 


Cell and Grow with 


she 


Gas-fired Commercial and 
industrial Heating Equipment 


VERSATILE NEW JANITROL UNIT HEATERS 


Remember this about Janitrol Unit Heaters: their 

versatility and efficiency, combined with low cost, means 

you can use them to advantage for most every 

commercial or industrial building. 
They save installation time and labor. They 

do not need expensive duct work. They are completely 

automatic. They offer convenient “dual fuel’”’ 


performance 


use natural or LP gas; may be switched 


from one fuel to the other automatically. And 


assure top operating economy. 


And remember, too, that no other unit heater can match their record for durability 
and low maintenance. The exclusive Janitrol Multi-Thermex heat exchanger is 
so enduring that replacements for any cause have been less than 14 of 1% in over two 
million heat exchanger tubes produced since 1940! 


Dependability and economy 


these are benefits that only time and experience 


can bring. Be sure Janitrol Unit Heaters are the choice for your next job. 





BLOWER-TYPE 
UNIT HEATER 


Allows air delivery 
from greater heights 
and against greater 
static pressures. Models 
with exposed or en- 
closed blowers. A.G.A. 
approved as low and 
high static-type blower 
unit heater for air de- 
livery to duct system 
up to 1.0 in. W.C. ex- 
ternal static. Heat sec- 
tions factory assem- 
bled. Sizes: 300,000, 
400,000 and 500,000 
Btu/hr. input. 


ARCHITECTS, ENGINEERS AND 
contractors /hfornation Service 


Write today for complete information on heat- 


FLOOR-TYPE 
UNIT HEATER 


Cold air drawn from 
floor level is heated, 
filtered and discharged 
horizontally overhead. 
Quiet, clean, carefree 

ideal for offices, res- 
taurants, stores, labs, 
etc., requiring a com- 
pact unit. May also be 
connected to a duct 
system. Six sizes: 
Rated input from 
65,000 to 200,000 
Btu/hr. 


HEAVY DUTY 
BLOWER HEATERS 


For unit heating, cen- 
tral heating and air 
conditioning. Wide 
range of standard 
blowers and motors 
assures correct air de- 
livery and temperature 
rise in each applica- 
tion. Factory assem- 
bled and tested. Ca- 
pacities from 250,000 
Btu to 1,750,000 
Btu/hr. input. 


NEW JANITROL 
HORIZONTAL OIL 
UNIT HEATER 


For suspension over- 
head. Saves floor 
space. Compact, effi- 
cient, low-mainte- 
nance design. May also 
be used to feed duct 
system. Sizes from 
84,000 to 250,000 
Btu/hr. output. 


10a e- Cot Me @tolaalolel i ilelaMe fel a olola-tdlola lam Ole]. laalel*l-mm lof @lalle) 


ing with gas in buildings of every type. There’s 


no obligation. 


MI 
Maker: 


Tame Ot-tal-tol- Mm fohet- taal -t-tdlale Me Me Via Orolaloihdlolalialo mm lh al-ileola) 


Moffats, Ltd., Toronto, 15 


ti 


Surface Industrial Furnaces, Kathabar Humidity 


Janitrol Residential Heating and Cooling Equipment 
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Sher's well-integrated letterhead reflects quality, 
dependability, stability and modern thinking . . . 


“WE ARE 
heating 


primarily plumbing, 
ventilating 


tors, but we also maintain a com- 


and contrac- 
plete appliance showroom on the 
main thoroughfare of our city. 
pride in the 
quality of our work and the 
bility of our organization, we would 
like to reflect this in letter- 
head. We are promotionally mind- 
ed and would like a new letterhead 
to stand out from the average. Will 
you help us?” — John Berdie, 
Sher’s Contractors, Duluth, Minn. 

The DE 


“Since we have 


sta- 


our 


new letterhead which 


created for Sher’s puts emphasis 
on quality. It is modern in design 
and attractive in its appearance. 
To help establish the firm’s long- 
term dependability, the artist used 
a drawing of the company’s dis- 
tinctive, well-known storefront in 
the left-hand corner of the letter- 
head. Many people will remembe: 
Sher’s store from their exposure 
to it over a period of years. To 
add to this and to 
cement the idea of Sher’s solid 
stability, the notation “Since 1923” 
the 


recollection, 


firmly establishes company’s 


’ 
covece ee? 


claim to 35 years of experience. 

A solid line across the top of the 
the well-recog- 
storefront to the 
heating” on 


letterhead binds 


nized wording 


The 


the storefront illustration is promi- 


“plumbing and 


nently repeated in type below the 
company name 


The 


appliances 


burners, 
kitchens” in the 
upper right-hand corner identifies 


mention of “oil 
and 
the company’s specialty in these 
three fields. 


# Finally, a single-line street ad- 


dress, city, state and telephone 


number 
thought, 


provides continuity of 
and 
versatility in the use of Sher’s new 


letterhead 


modern appearance 


END 


THE STOREFRONT on Sher’s 
new letterhead strikes a re- 
sponsive chord with 
ers, who automatically asso- 
ciate it with the dependability 
of the firm’s long service to 
the community 


custom- 





SHERS 


CONTRACTORS 


. 
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You’re so right with Eljer 


ANOTHER ELJER FIRST... 


CUSTOMER-TESTED NEW PRODUCTS 


How your 
customers are 
helping us design > 


our new fixtures 


We’ve put your customers to work to help us give 
you new products which they want. Now, for the 
first time, a group of new fixtures are being intro- 
duced with designs approved by the decision- 
makers who count . your customers. 

New products which your customers don’t like 
do nothing for your sales. So, Eljer offers you new 
products which your customers approved. 

To give you practical, advance assurance of not 
just acceptance, but enthusiasm, the staff of inter- 
nationally famous designer Dave Chapman and 
an outstanding research agency are teaming with 
Eljer in a unique approach to product development. 

Across the country skilled researchers are find- 
ing out what your customers want. What do they 
like in styling? What do they want in their bath- 
rooms? Then the genius of the staff of the Dave 
Chapman industrial design office evolves product 
designs which meet these needs. 

These product ideas are tested by direct expo- 
sure to a wide home buying and building audience, 
and the preferences of this most critical group are 


incorporated into a final product of enduring 
beauty and real value. 

The first group of new Eljer fixtures have al- 
ready passed the test with flying colors and have 
been certified by your prospects as right in con- 
sumer appeal. 

This formula pays off for you, as well as for us, 
with assured acceptance among your customers 
for new products. That’s why Eljer will continue 
this policy of customer-testing new products be- 
fore placing them on the market. 

Ask your Eljer wholesaler about these pretested 
new fixtures. After all, your customers told us a 


lot about them. 


Three 
sateway Center 
Pittsburgh 22. Pa 
Di of The Murra rc  < mer 
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for complete protection from the ravages of 





plan to use 


Po 


In residential 
drain lines 


"me 


pod In industrial plant 


drain lines 


In drain lines wasting 


into open bodies of water 
In manholes 


where connecting 
sewers discharge 


~ 


JOSAM MANUFACTURING COMPANY 
General Offices and Manufacturing Division 
MICHIGAN CITY, INDIANA 
REPRESENTATIVES IN ALL PRINCIPAL CITIES 


JO3AM CANADA LIMITED 


Calif, é Toronto, Canede 
Josam products cre sold throvgh plumbing supply wholesalers. 
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BACKWATER 


Se a a ee ee eee 
a a a ee 


Drain lines that are unprotected against back 
water are a potential menace to health and 
safety. Whatever causes sewer or drain lines 
to ‘‘back up” rain, snow, or siphonic action 
— the force carries muck-laden, disease ridden 
waters into populated areas, creating a health 
hazard, costly repairs and unsanitary condi 
tions. Most insurance policies do not cover this 
type of damage 


Be sure to give every waste line positive pro 
tection against backwater by using Josam Back 
water Valves. Their engineered construction has 
a special sensitive flap valve that opens up to 
the full size of the pipe for discharge of waste 
water, but closes instantly at slightest back 
flow positively preventing any entry of 
backwater into the building 


Josam Backwater Valves cost so little compared 
to the damage they prevent and they are 


permanently dependable them at all 


“backwater 


Use 
danger points 


Write for literature 


JOSAM MANUFACTURING COMPANY 

Dept. DE-2 Michigan City, Indiana 

Please send copy of Manual BW on Backwater Valves 
Firm 

By 

Address 





NEW 


AS 


on 
@ 
arae 


A 


\ 


Motorized Control Operator 
An electronic transistorized mo- 
tor operator designed for damper 
and valve control in heating, ven- 
tilating and air conditioning sys- 
tems has been added to its line by 
Barber-Colman. The unit operates 
on 115 vy and is particularly suited 
for induction units, reheat coils, 
multi-zone dampers and double- 
duct mixing boxes. Year-round 
control of unitary air conditioners 
or induction units supplied with hot 
or chilled water from a central 


source can be made by thermo- 
static control or by a hand switch. 
Other applications requiring auto- 
matic changeover may utilize an 
outdoor thermostat. The unit is 
shown in a valve application. 

Manufacturer: Barber - Colman 
Co., Automatic Controls Division, 
1215 Rock St., Rockford, IIl. 


Pipe Repair Clamp 

A small diameter pipe repair 
clamp for asbestos-cement and cast 
iron water lines has been an- 
nounced by Dresser. Made of 
stainless steel with malleable iron 
lugs, the unit can also be used as 
a coupling. Asbestos-cement pipe 
with broken ends can be used with 
the unit by evening the ends of the 


66 


Bs 
eS 


pipe and joining. Available in 2 
and 3-in. sizes, the unit has a spe- 
cially designed finger gasket to 
provide positive sealing over a 
wide range of conditions. The 


body is made of stainless steel and 
the malleable iron lugs are gal- 
vanized for corrosion resistance. 

Manufacturer: Dresser Manu- 
facturing Division, Dresser Indus- 
tries Inc., 37 Fisher Ave., Brad- 
ford, Pa. 


Roof Drain 

A roof drain for use on flat roofs 
of any construction has been added 
to its line by Josam. Designed for 
use where waterway is 
necessary because of excessive 
amounts of debris collecting on the 
roof, it features drainage ease even 


excess 


though a portion of the dome is 
covered by leaves. The 12-in. spigot 
adapter allows sufficient space to 
caulk the last joint below the ceil- 
ing line. A 2-in. water collar re- 
tards water flow into the drain until 
the water level reaches 2 ins. above 
the deck. A 2-in. gravel stop with 
l-in. notches prevents gravel from 
being washed into the drain and at 
the same time dams the water to 
the 1l-in. level. 

Manufacturer: Josam Manufac- 
turing Co., Michigan City, Ind. 


Wall-Mounted Lavatory 
A wall-mounted lavatory featur- 
ing a “straight line” design, espe- 


cially suitable for multiple installa- 
tions in commercial, institutional 
and industrial buildings, has been 
announced by Kohler. Called the 
Greenwich, the unit is made of 
vitreous china and is provided with 
integral brackets at the base of a 
5-in. back for added wall-bearing 
surface. It is offered in 18 by 15-in., 
20 by 18-in. and 24 by 20-in. sizes. 

Manufacturer: Kohler Co., Koh- 
ler, Wis. 


Gas-Fired Unit Heater 
A gas-fired unit heater for in- 
stallation in factories, recreation 
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rooms and commercial buildings 
has been announced by Westing- 
house. Available in 10 sizes from 





25,000 to 250,000 Btu/hr, the unit 
features a contoured aluminized- 
steel heat exchanger design with 
combustion occuring within indi- 
vidual tubes for maximum heat 
transfer. Other features include 
automatic safety controls, cast iron 
air adjustment shutters for control 
of the primary air to the gas flame 
and adjustable louvers for varying 
discharge air. 

Manufacturer: Westinghouse 
Electric Corp., Sturtevant Division, 
200 Readville St., Hyde Park, Bos- 
ton 36. 


Air Conditioning Control 
A pneumatic positioning switch 
for use in remote control of air 
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conditioning, heating and ventilat- 
ing motors and valves has been 
added to its line by Powers Regu- 
lator. The unit is designed to elim- 
inate “hysteresis,” or the lag be- 
tween a switch position and the 
corresponding air pressure change. 
Including face plate the unit meas- 
ures 23g by 3% ins. and is avail- 


able for 


mounting 


either flush or surface 
It is supplied with flex- 
ible air hoses having terminal con- 
nections for %4-in. od tube. Three 
dial styles are available, plus op- 
tional special dial plates. 
Manufacturer: Powers Regulato1 
Co., 3434 Oakton St., Skokie, III. 


(Please turn to page 68) 





International Harvester’'s Low-Bed Trailer Hauls 
Backhoes and Heavy Equipment from Job to Job 


A six-wheel, low-bed trailer 
designed for use by contractors 
for transporting tractors and other 
heavy equipment has been intro- 
duced by International Harvester. 
The unit features independent rub- 
ber-mounted wheel suspension and 
rubber-mounted torsion axles that 
act as a combination spring and 
shock absorber. Independent oscil- 
lation of each wheel enables smooth 
movement of the trailer when 
pulled over rough terrain or at 


The load- 
ing ramp acts as a tailgate. Capac- 
ity of the unit is 13,000 lbs; dimen- 
sions are 8 by 21 ft. Two, four and 
six-wheel electric brakes 
complete electrical kit 
tail and indicator 
lights, an emergency breakage 
break switch and battery are of- 
fered as optional equipment. 

Manufacturer: International Har- 
vester Co., 180 N. Michigan Ave 
Chicago 1 


normal highway speeds 


and a 
that in- 


cludes twin 
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(Continued from page 67) 


Shelf-Back Lavatory Fitting 

A lavatory fitting for use with its 
line of shelf-back lavatories has 
been announced by Ingersoll-Hum- 
phryes. The fitting features a sim- 
plified pop-up drain and a heavy- 
duty one-piece brass body. Other 


features include an aerator-accom- 
modating faucet spout and renew- 
able stem units with the operating 
threads placed above the 
water-seal for protection against 
mineral deposits. The unit is also 
available for replacement use. 

Manufacturer: Ingersoll-Hum- 
phryes Division, Borg-Warner 
Corp., Fifth and Newman Sts., 
Mansfield, O. 


stem 


Plastic Flange Union 
A polyvinyl chloride (PVC) 


flange union assembly has been in- 


eh. 


troduced by Walworth. It consists 
of a plain face flange, an “O” ring 
grooved flange with a Hycar “O” 
ring and four nuts and bolts. The 
fasteners are cadmium-plated for 
protection against corrosive atmos- 
pheric fumes. The flange is avail- 
able in sizes from 1% to 4 ins. with 
threaded or solvent-weld socket- 
type ends in either high or normal 
impact PVC. 

Manufacturer: Walworth Co., 
Third Ave., New York City 


750 


Packaged Water Chiller 

A redesigned line of packaged 
water chillers for air conditioning 
and industrial process applications 


has been announced by American 
Blower. The units are available in 
nine sizes ranging in capacity from 
20 to 125 hp. The new design re- 
tains the firm’s copper tubing with 
a star-shaped insert within the 
evaporator for more heat transfer. 
New features include a capacity 
control that is actuated by the 
crankcase suction pressure and 
trouble indicator lights that signal 


when abnormal conditions cause 


General Automatic Products Introduces a Floor 
Style, Oil-Fired Furnace with Twin-Turbine Blowers 


A floor style, oil-fired furnace 
with twin-turbine blowers and an 
air filter has been introduced by 
General Automatic Products. The 
unit has a gun-type burner with 
an 85,000 Btu/hr output. The 16 by 
20-in. filter is removable from the 
top for cleaning or replacing. Re- 
turn air is filtered and recirculated 
and a return air opening is pro- 
vided to facilitate return duct in- 
stallation where its use is desired. 
The unit is pre-wired and ready 
for installation. 

Manufacturer: General Automa- 


tic Products Corp., 2300 


Lane, Baltimore 13. 


Sinclair 


the unit to cut off on any of the 
four safety controls. The unit is 
directly driven through a flexible 
coupling and wiring is color-coded. 

Manufacturer: American Blower 
Division, American-Standard, 8111 
Tireman Ave., Detroit 32. 


Fuel Oil Nozzle Filter 
A one-piece porous bronze noz- 


zle filter has been added to its 


line by Eddington Metal Specialty 
The unit is designed for burners 
with capacities from .50 to 2 gph 

Manufacturer: Eddington Metal 
Specialty Co., Box K, Eddington, 
Pa. 


Toilet Seat 


A one-piece solid-molded toilet 
seat with an electrostatically-ap- 
plied melamine-alkyd finish has 
been announced by Fulton. The 
unit features solid brass chrome- 
plated hardware and polyethylene 


¢ 
“TE 


ww 


bumpers. It is available in 
and match 
manufacturers’ fixtures. 
Manufacturer: Fulton Seat Co., 
2038 Fulton Rd., Cleveland. 


seat 


white colors to most 


Automatic Dishwashers 
A complete line of home dish- 
washers has been developed and 
added to its line by Whirlpool. In- 
cluded in the line are two under- 
counter models, the imperial and 
the custom, and two portables, the 
supreme and the deluxe. The im- 
perial features a filter that catches 
food particles removed by the spray 
arm and keeps them from being re- 
deposited on the dishes. The filter 
is flushed after each wash 
and rinse cycle. The unit’s three 
cycles are controlled by a tele- 
(Please 


clean 


turn to page 72) 
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New... with a 


Difference 


Myers ‘‘Fire-cured’’ Epoxy tanks 
are best. Here’s why: 


Fits any Installation 


All Myers Epoxy tanks feature universal 
tapping. One tank fits all pump installa- 
tions, regardless of type, make or size. 


Double Protected 


High bake, tough epoxy coatings are super- 
bonded to heavy gauge steel .. . inside and 
outside the tank. Tanks are double-protect- 
ed against premature “rusting out” due to 
damp installation sites and highly corro- 
sive water. Myers Epoxy tanks look better 
... last years longer. 


Time-tested 


Epoxy is the same tough durable coating 
that protects Myers power sprayer tanks 
from damage by highly corrosive spray 
chemicals. Years of actual field experience 
have proved the superior protective quality 
of epoxy coating. 


Here’s a profit-making extra that adds real punch and customer 


appeal to your 1959 profit-program. Contact your Myers distributor 


| Myers| 


today for full details and prices or write: 








The F. E. Myers & Bro. Co. 


ASHLAND, OHIO KITCHENER, ONTARIO 


Built with the dependable perfection you expect from Myers. 
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INDUSTRIAL 
...for all types 


H-9012 High Pressure Regulator 
with Strainer 


Specifically designed for water, air and 

oil service with inlet pressures up to 1000 ps.i 
Special composition seat washer in 
separate piston and piston spring assembly 
assures positive lock-off at minimum 
increase in delivery pressure. Constant 
delivery pressures up to 175 ps.i 

Sizes from \/," through 2 


Exclusive auxiliary spring seating design assures 
dependable operation even after relief valve 

has been closed for long periods. Extremely large 
diaphragm gives greater sensitivity and capacity. 

Both relief valves used for hot or cold water, air and oil 
service at any pressure setting up to 160 ps.i. Inside 
LP. thread inlet and outlet. Sizes from'4"through 2”. 


For further information on these and other Mueller 
regulators and relief valves, write for your 
free copy of Catalog W-99. 


MUELLER CO. 


REGULATORS AND RELIEF VALVES 
of services ! 


H-9080 Steam Regulator 
with Strainer 


Metal-to-metal seat and phosphor bronze 
diaphragm makes this regulator ideal 

for steam or hot oil service. Inlet 
pressures up to 200 ps.i. Three 

constant delivery pressure ranges; 5 to 
25 ps.i., 20to 50 psi.,and35to75ps.i 
Sizes from 1%," through 2” 


H-9054 

Large Diaphragm 
Pressure Relief 
Valve 


H-9052 
Large Diaphragm 
Pressure Relief 
Valve with 
Test Lever 


DECATUR. ILL. 


Factories at: Decatur, Chattanooga, Los Angeles; 
In Canada: Mueller, Limited, Sarnia, Ontario 
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WARWICK: 


THE WARWICK COMPANY IDAHO AVENUE, WARWICK, R. 1 


akabel P erfect a 


for easy Selling, Storage and Inventory 





o the long experienced plumbing con- 
T tractor the mere mention of WARWICK 

instantly identifies the highest quality 
craftsmanship in pipe unions and fittings. 
Through years of successful application, plumbers 
have grown to have the utmost confidence in the 
WARWICK line. 











WARWICK unions are made to meet the most exact- 
ing standards for precision and life-lasting depend- 
ability. Their perfect chamfer feature helps reduce 
pipe make-up problems to a minimum. Full ball joint 
automatically insures perfect pipe line alignment. 
Uniform strength, solid construction, Briggs standard 
tapered pipe threads and sturdy square shoulders 
are all checked for job perfection. 


All in all, WARWICK thoroughness is found all along 
the line, through to their carton labels which help 


both the jobber and the wholesaler sell, store and 
inventory WARWICK stock. 


The WARWICK COMPANY 


IDAHO AVENUE 
LINCOLN PARK RHODE ISLAND 
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identi ication: 


UNIONS and FITTINGS 


for top quality efficiency 
and life-long dependability 


WARWICK Unions are not 
just made . . . they are built! 


FLANGES 





New Products 





(Continued from page 68) The portable supreme model fea- 


a tures filter-stream washing, a re- 
phone-type dial. Twin dispensers . : S 


inject detergent for each wash and 
a second dispenser puts a wetting 
agent into the final rinse. A built-in 
heater keeps rinse and wash wate) 
hot and provides heat for efficient 
drying. The unit is 24 ins. wide by 
24 ins. deep and is available in 
white and four colors. The under- 
counter custom model employs a 


stainless steel impeller for dis- 
pensing the detergent-loaded wate: 
smaller 


spray and has a capacity 


Perfection Industries Expands Line of Gas and Oil- 
Fired Furnaces, Air Conditioners and Space Heaters 


AIR CONDITIONING EVERYWHERE: Car! Millsom (left), 
and advertising; Tom Crider (center), chief engineer; and William Smith, sales 
manager, are surrounded by new models in Perfection Industries’ air condi 


vice president of sales 


tioning line. The firm also announced new furnaces and space heaters 


An expanded line of gas and also are available with a choice ol 


oil-fired furnaces, space heaters four evaporator components and 


The 


feature a low-line sil 


and air conditioners has been an two blower units remote 


nounced by Perfection Industries condensers 
The 
cludes three series of models ran 
from &4,000 to 166 as a 


fully 


line of oil-fired furnaces in houette with an uptlow air civeula 


1) 


tion Ihe ; ton model is otlered 


ing in capacity packaged unit to include an 


000 Btu. The 


enclosed cabinets and built-in, pre vy 


units feature evaporator coil and a 2d-tt 


| 


charged refrigerant line 


wired stack controls and draft reg vm s heater line will 
The was 
three models 
ranging in capaelty 7O.000) to 
200,000 Btu in uptlow and counter in Bas 
belt on available lt 


uvel 


new Space 


ulators fived furnace line include both ga and  oil-tined 


includes series ol models of vented and unvented 


from types, In addition, a wall furnace 


and oll<fired models also is 


flow models with direct features adjustable 


drive blowers The central at le automatic controls and a 


units are available hinged front panel (See news 


144 and 151.) 
Manufacturer Perfection In 
dustric L135 


conditioning 
in models from 2 to 5<ton capacities tories, pages 
and double 
Three 

» 


with capacities of 3 and 5 tons 


in both single com 


pressor types remote units s Division, Hupp Corp 


Ivanhoe Rd., Cleveland 10 


volving spray arm, random loading 
racks and a choice of three cycles. 
The unit measures 24 ins. wide by 
341% ins. high. The portable deluxe 
washer features a built-in 
and has a smaller capacity. 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 


heate: 


Tubeless, Oil-Fired Boiler 

A tubeless, oil-fired boiler fea- 
turing a corrugated, aluminum- 
clad steel fin has been added to its 
line by U. S. Heating and Cooling 
The unit is equipped with a tank- 
less domestic hot 
pre-wired, 


copper coil for 


wate1 It is pre-as- 


t} 
aes 


sembled and ready for installation 
and is available in three sizes with 
net ratings of 98,500, 132,000 
176,000 Btu /hr. 

Manufacturer: United States 
Heating and Cooling Corp., sub- 
sidiary of United. States Plumbing 
Fixtures Corp., 1130 City Park 
Ave., Columbus, O 


and 


Dual Purpose Pipe Flange 

A polyvinyl chloride (PVC) 
plastic pipe 
duty as 


designed for 
blind o1 
has been added to 


fitting 
double either a 


reducing flange 


by Carlon Ihre 
tion of the 


center pot 
flange can be tapped 


that the single fitting will serve a 


a reducing (Tange for several stand 
. , 
oncentric raves 


ard pipe sives, (¢ 


on the face of the flange prevent 
rated at 150 


from othe: pla 


pasket slippage It is 


psi, Flanges mad 


tic compounds are also available it 
ly blind socket 


Please turn to page 76 


izes trom to 6 Ins 
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Newz i! 


Wen Kwpe “HH” 
UNIT HEATERS 


CONTROL BOTH 
HEAT SPREAD and THROW 


TOP VIEW SIDE VIEW 


VERTICAL 
DISCHARGE LOUVRES 


ale) irae), ae ie 
DISCHARGE LOUVRES 


Arrangement of both horizontal and vertical 
discharge louvres (standard equipment—no 
extra cost) in these new unit heaters affords 
efficient control of both heat spread and dis- 
tance of throw. 

This dual control effects extra efficiency and 
extra economy required in factories, commercial 
and institutional buildings, making Dunham- 
Bush Type “‘H”’ the best unit heater buy for 
such installations. 

The new Dunham-Bush Unit Heaters are 


designed for either steam or hot water systems. 
Capacity range is from 65 to 1200 EDR. 
Working pressures are up to 150 psi. 

Long life is assured with aluminum heating 
element fins; copper tubes with permanent 
mechanical bond; phosphatized rust resistant 
steel casing; motor support doubles as fan 
guard. Motors are sleeve bearing—single and 
three phase. 

Send for File 1306C listing sizes, capacities 
and other technical data. 


ee 


Dunham-Bush,Iinc. 


WEST HARTFORD 10 e CONNECTICUT e JU. S. A. “e 


cD... 9. a 
a 
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as 
‘iid the 


49th 
state 


HUSKY 


“he 


Welded installations are generally conceded 
to be superior in all respects, but the 
high cost of available fittings has curtailed 


their use to any great extent in low- 
pressure systems. Husky fittings now supply 


the answer. They are made especially 

for 150 lb. welded systems... and are priced 
to make installed cost the same or 

less than that of threaded installations. 


FOR 150 . INSTALLATIONS * 


Husky Straight Tees—No. 2 Husky Reducing Tees—No. 211R Husky 90° Elbows — No. 207 
2” through 6 2° x 2° x 3/4” through 6” x 6"x 5 2° through 6” 


NIBCO INC.— Dept. JS- 5502, Elkhart, Indiana 
Please send without charge your new Catalog H-1 that 
gives complete specifications and tells why Husky weld 
Husky Reducers — No. 201 Husky 45° Elbows —No. 206 ing fittings are "7 Ways Better 
2° x 1-1/4” through 6” x 5 2° through 6 


‘* Fabricated from A106B seamless carbon steel 
tubing with minimum wall thickness of Schedule 
40 tube in comparable sizes. 


city, state 


DoMESTIC ENGINEERING, FEBRUARY 1959 





New Products 





(Continued from page 72) 
threaded foi 
standards. 
Manufacturer: Carlon Products 
Corp., 10255 Meech Ave., Cleveland 


and i.p.s. and swp 


Gas-Fired Water Heater 


An automatic, gas-fired storage 


water heater has been added to its 
line by Mor-Flo. The unit features 
a glass-lined inner tank, finger-tip 


S 


3 





temperature adjustment, and white 
baked-enamel finish. It is available 
in 30, 40, 50 and 65-gal. sizes and 
is guaranteed for 15 years. 
Manufacturer: Mor-Flo Heater 
Corp., 2176 E. 76th St., Cleveland 3. 


Duct Sealing Tape 

A vinyl coated, pressure-sensi- 
tive, duct sealing tape for use in 
heating, ventilating and air 
systems has 
nounced by Permacel 
made of a 


con- 

been an- 
The tape is 
cloth 
backing and a specially compound- 
ed adhesive to provide an effective 
leaks. It is 
signed to resist extreme tempera- 
ture 


ditioning 


combination of 


seal against air de- 


fluctuations as well as sol- 
vents, abrasions and aging 
Manufacturer: Permacel, U. S. 


Hwy. 1, New Brunswick, N.J. 


IIluminated Medicine Cabinet 

A line of illuminated medicine 
cabinets has been announced by 
Standard Steel Cabinet. Called the 


Sherman's Power Digger for Ford Tractor Features 
Independent Hydraulic System Heat Exchanger 


A power digger for mounting on 
Ford industrial models 
1821 and 1841, has been announced 
by Sherman. Called the Panther, 
it features the use of an independ- 
ent, electric fan-cooled heat 
changer that the unit’s 
hydraulic system to neutralize ex- 
tremely hard digging, high atmos- 


tractors, 


ex- 


serves 


pheric temperatures and heat radi- 
ation from the sun. It is equipped 
with a 6 v motor, with a resistor 
added to the electrical system when 
the digger is used on a tractor with 
a 12 v system. 
Manufacturer: Sherman 

ucts, Inc., 3200 W. Fourteen 
Rd., Royal Oak, Mich. 


Prod- 
Mile 


View, the unit has 
flanking fluorescent lighting panels 
mounted flush with a swing-type 


Panoramic 








plate glass door. Other features in- 
clude white steel 
electrical outlet, 
blade drop and choice of beveled or 
framed mirrors. It is available in 
the six most popular wall opening 


enameled con- 


struction, razor 


sizes 

Manufacturer: Standard Steel 
Cabinet Co., 3701-15 Milwaukee 
Ave., Chicago 41. 


Incinerators 

A line of packaged incinerators 
for residential, commercial and in- 
dustrial applications has been an- 
nounced by Brulé. The units are 
designed for oil, gas or self-waste 


firing and feature refractory-lined 
Included in 
the line are a 234-bushel capacity 
unit for residential use; 442, 7% and 
10-bushel units for larger applica- 
tions; 12-bushel unit de- 
signed especially for handling slop- 
py wastes in hospitals, small hotels 
and institutions. The firm also 
manufactures a line of chimney- 
fed incinerators in capacities rang- 
ing from 17% to 68 bushels. 

Manufacturer: Brulé Incinera- 
tors, 13920 S. Western Ave., Blue 
Island, Ill 


combustion chambers. 


and a 


Finned Tube Cover for 
Big-Building Installations 

A cover for finned tube radiation 
for institutional, industrial and 
commercial applications has been 
introduced by Kritzer. Called 
Thermosil, the unit is available in 


(Please turn to page 78) 
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It’s a good feeling 
to see this trusted mark 
on your 








PATTERNS AND ALLOYS TO SATISFY MOST INDUSTRIAL NEEDS 


For solid reasons, men who ask for the best in Stain- 
less Steel Valves have full confidence when they see — 
the Jenkins Diamond. For almost a century this mark 
has appeared only on valves made to peak stand- 
ards of quality in design...in castings... in machin- 
ing. JENKINS standards, enforced by the most rigid 
inspection and testing in the valve industry. 

Valves of corrosion resistant stainless steels have 
been made to those high standards by Jenkins for a 
quarter. of a century. And today, the line of Jenkins 
Stainless Steel valves includes types and alloys to 
fully satisfy most service requirements. 

They are available through the same leading 
distributors everywhere who sell Jenkins Valves of 
Bronze, Iron and Cast Steel. Jenkins Bros., 100 Park 
Avenue, New York 17, N. Y. 


NEW JENKINS 
STAINLESS STEEL 
VALVE CATALOG 
Send for your 
copy today. 





ALAR RothS 





New Products 





(Continued from page 76) 
13, 14, 20 and 24-in. heights with 
vandal-proof louvers in the top 
only or both top and front. Op- 
tional features include open or 
grilled bottom and face inlet grille. 


Flanged end construction of covers 
and accessories permits installa- 
tions with clean line continuity 
and no visible screws. Optional 
plain end construction uses snap- 
on joint covers. Finned coils are 
supported on 12-gauge steel chan- 
nel brackets and adjustable stir- 
rups. Coils ride on sliding shoes 
for quiet operation during heating 
and cooling cycles. 

Manufacturer: Kritzer Radiant 
Coils Inc., 325 N. River St., Bata- 
via, Il. 


Union Bonnet Gate Valve 

A gate valve featuring a union 
bonnet that permits frequent dis- 
mantling and re-assembly for in- 


Ie 


spection and servicing has been 
added to its line by Ohio Brass. In 
addition to making a _ leak-tight 
joint, the union design provides 
added strength at the bonnet. 
When the union ring is pulled 
down, the body and bonnet mating 
surfaces come together for a tight 
seal that cannot become loosened 
during ordinary operation. The 
rising stem units are made in sizes 
from 1% in. through 3 ins., in pres- 


78 


sure ratings of 125 wsp-200 wog and 
150 wsp-300 wog. With discs in full 
open position, the valves can be 
repacked under pressure. 

Manufacturer: Ohio Brass Co., 
360 N. Main St., Mansfield, O 


Slab-Type Lavatory 

A slab-type vitreous china lava- 
tory for residential and institu- 
tional installations has been an- 
nounced by Eljer. The unit fea- 
tures a hidden front overflow 
under the anti-splash rim and two 
integral soap depressions. It is 
available in four models, each in 
two sizes, 20 by 18 ins. and 24 by 
20 ins. One model (illustrated) 


features a center-mounted vitre- 
ous china leg. Other models in- 
clude one with a chair carrier 
for installation without floor sup- 
port, one with tubular chrome- 
plated legs, and one with a vitreous 
china pedestal. 

Manufacturer: Eljer Division, 
The Murray Corp. of America, 3 
Gateway Center, Pittsburgh 22. 


Low Flue Collector Boilers 
Low-ceiling boiler rooms present 
no problem to the new gas-fired 
cast iron boiler announced by Peer- 
less Heater. A horizontal to vertical 
flue collector and draft diverter 


maintains a predetermined maxi- 
mum height of flue outlet regard- 
less of boiler size. The line contains 


33 sizes ranging from 600,000 to 
5,400,000 Btu/hr input for steam or 
hot water systems. Six horizontal 
tubular water passages in a “closed 
H” design form completely boxed 
gas passages to increase efficiency. 

Manufacturer: Peerless Heater 
Co., Boyertown, Pa. 


Ground Key Hose Cock 

A ground key hose cock for 
laboratory fixtures has been added 
to its line by T & S Brass and 


Bronze. Designed for gas, air o1 
vacuum applications, the unit has 
10 serrations on the tip and a %-in. 
i.p.s. male inlet. A plastic color- 
coded index is available for each 
of the respective service applica- 
tions. 

Manufacturer: T & S Brass and 
Bronze Works Inc., 128 Magnolia 
Ave., Westbury, L. I., N. Y. 


Pivot Shower Door 

A pivoting shower door that al- 
lows easy access to bathtubs for 
cleaning and for bathing small chil- 
dren has been announced by Leh- 
man Sprayshield. The unit is 


available to fit all types of tubs, 


both corner and recessed. The 
doors swing in and out, covering a 
180-deg. angle. 

Manufacturer: Lehman Spray- 
shield Co., 3355 York Rd., Phila- 
delphia 40. 


(Please turn to page 122) 
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HOBERTSHAW 


your savings show up here 


> Announc ing the new 
110E (24 Volt, low cost 
electric space heater 
control) and the 110E-R 
(same as the 110E 


except with gas pressure 
regulator added), 

either to be used with the 

TR125 Wall Thermostat 





Ka NEW savings package 




















YOUR READING TUBE DISTRIBUTOR HAS 
THE ANSWER - Tailor - Made for You! 











At Reading, we make tubing and only tubing 
—in one of America’s 
pletely integrated mills. 


Reading’s unique 4-way inspection checks and 
certifies accurate adherence to the most ex- 
acting standards. Constant metallurgical, hy- 
drostatic, physical and visual tests make any 
product bearing the Reading label a product 
that’s second to none in the industry. 


modern, 
By specializing. we 


most com- 


can deliver a better product to you... a 


product that you can depend upon to build 
good will, as well as your business. 


In Reading's research laboratory, expert tech- 


Wherever your warehouse, you're within easy 
reach of a Reading Tube depot. You can al- 
ways be sure of getting the right amount of 
tubing, at the right time, to meet even the 
most urgent orders. 


nicians are constantly on the alert for new 
ideas ... continually searching for new meth- 
ods to improve our products . . . striving to 
maintain that degree of quality and perform- 
ance for which Reading Copper Tube is 


famous throughout the industry. 


All Reading Copper Tubing comes packed in 
handy “Readi-Pakt” cartons 
labeled for instant identification ... easy to 
handle and store... designed to afford utmost 
protection. 


Reading’s Field Engineering Department — 
staffed by competent tubing engineers who 
are thoroughly trained to handle all types of 
Copper Tubing problems — is at the disposal 
of our Distributors at all times. 
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High-capacity hydraulics are built into the new 
International 460 Utility. Tractor’s built-in hydraulic 
system provides ample capacity to operate mounted 
equipment including this International Wagner back- 


hoe-loader combination. Saves cost of extra pump. 


Now...the 





..- the new 61 hp’ International 460 Utility 


Bite fast and clean into tough-to-dig materials with a big 
backhoe on the new International 460 Utility .. . because 
built-in tractor brawn provides an exceptionally firm 
stable base for heavy-duty trenching service 


Backhoe-loader combination: International Pippin 

Trench and load more yards daily with unit-engineered backhoes and 
loaders backed by 460 Utility brawn. Select either International Wagner or 
International Pippin equipment to convert the 460's weight advantage into 
greater digging force at the backhoe bucket... into full buckets with every 
loader pass. 


SEE YOUR 


Then add new Multi-Range smooth 6-cylinder power to 
International’s built-in brawn and you literally step into 
a new world of utility tractor performance! 


Work-speeding options adapt smooth, responsive six 
cylinder power to many job applications. For example, 
either Fast Reverser for six reverse speeds to speed up 
loading and back filling, or Torque Amplifier drive, for 
two speeds in each gear, letting you boost pull or push 
power up to 40 per cent, on the go, in any gear. Specify 
the 460 Utility with gasoline, Diesel, or LP Gas engine 


Ask your IH dealer to demonstrate the new 460 Utility 
. or others in the International line 6 power 
sizes, 12.8 to 90 hp.* Write for catalog and your dea 
ler’s name. Address International Harvester Com- 
pany, De pt. DE-2, P. Q). Box 7333. Chicago st). I) nos 


*R 


INTERNATIONAL HARVE DEALER 


International Harvester Company products pay for themselves in use 





economical DWV 
tube and fittings lower building costs... 
increase the saleability of any type home 


The plumbers here are preparing a Streamline DWV prefabricated assembly for a multiple bath 
sanitary drainage system. The strong, rigid assembly will be placed into position and completed with 


a very little additional work. 


Because of the ease of this prefabrication type of installation, contractors report DWV copper tube and 
fittings can be installed in half the time required with caulked or threaded piping materials. And 
because it cuts installation costs, Streamline DWV copper tube and fittings naturally lower building costs. 
Streamline DWV copper tube and fittings also improve the quality of any home or building by pro- 


viding a lifetime of corrosion and rust resistant, leak-proof sanitary drainage that never clogs. 


To lower your building costs . . . and increase the value of your home . . . it will pay you to specify 


Streamline DWV copper tube and fittings for sanitary drainage. 


MUELLER BRASS Co. PORT HURON 4, siiianeee 
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Chivalry Returns to the P-H 


SOMETIMES IT MAY LOOK as though chivalry 
were dead in the plumbing-heating industry, but 
it isn’t. It just goes to sleep. 

This is by way of calling your attention to the 
new logotype on this page. If you'll compare it 
with the one of previous months, you'll notice 
that the old logo featured four editors—all male 
Since 


the introduction of that old logo last year, we’ve 


# This was only three-quarters accurate. 


been on the receiving end of letters—like the one 
on page 16 of this issue—wanting to know why 
we’re slighting the distaff side of the staff, our 
sole woman editor. Here’s what one correspond- 
ent had to say: 

“I agree with the view expressed some time 
ago by one of the contributors to your letters col- 


Ah, Progress... 


THE AIR CONDITIONING contractor down the 
street, who prides himself on his ability to pick 
world series winners, was disturbed a few years 
ago when IBM came up with a machine that’s 
supposed to be better at it than he is 


# The fellow, who also prides himself on being 
quite a Lothario with the ladies, was even more 
upset when a TV program used a machine to 
mate couples by “computing their compatibility.” 
True, this would eliminate the hazards of court- 
ship—but also its delights 

We're a little afraid to tell him about the latest 
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Industry ... 


umn that your modernized department titles add 
Unlike that writer 
however, I am not particularly disturbed by the 


new luster to your magazine 


flat heads and closed eyes displayed by the edi 
tors in their logotype on the editorial page 

To me an omission in the logo is far more serious 
You show no woman on your editorial board, al- 
though I met a young lady from DE at a recent 
convention. Do you hold your meetings in the 
men’s room, or have you discovered a way of 


keeping women out of office talk-fests? 


# Frankly we haven't, and we don’t know of a 
male who has. However, chivalrous as we edi- 
tors are, we always intended to seat our distaff 
member on the board. We were just waiting for 


the other guy to get up and offer his seat END 


development of electronic pushbutton artistry 

a computer developed by an industry manufac 
turer that figures the required cooling load of a 
house in just 24 seconds (see page 92, this issue) 
Another industry manufacturer has designed a 
bathtub that “fits the bather as well as the bath 
room” (page 107, this issue) 
s And so it goes. We offer these product and 
others of similar vein exhibited at the recent 
Home Builders’ show in Chicago and the Heating 


Philadelphia 


detractor who 


and Air Conditioning Exposition in 
—as an answer to the industry 
think there’s not enough progress in our field 

Now—has anyone an idea for a machine that 


will do away with the detractors? END 





y nd of two special reports on “‘What’s Ahead” 


‘Strategy Guide for ‘59 


100 contractors tell how they 
plan to meet their problems 


WHAT'S THE BEST WAY to cope 
with the “challenge of competi- 
tion” for bathroom, heating and 
kitchen remodeling jobs from 
Sears, lumber yards, DTU’s and 
others? 

What do contractors plan to do 
about the profit squeeze on new 
construction work? 

Will labor and material costs 
continue to rise and, if so, what 
can be done to offset it? 

To find the answers to these 


What 
has 
gone 
before: 


and other questions uppermost 
in the minds of p-h contractors 
as we enter 1959, DE surveyed 
scores of contractors by mail and 
in person to provide readers ev- 
erywhere with a strategy guide 
for doing business in the months 
ahead. Their responses to the 
survey are given in the following 
pages. 

Although the year-end survey 
revealed that contractors 
expect a relatively good year in 


most 


ee 


Person-to-Person with 


@ Top Forecaster 


1959, it also proved that there'll 
be nothing unique as far as prob- 
lems and opportunities for 
plumbing and heating contrac- 
tors are concerned. 

As always, both will be pres- 
ent in full measure. The big 
question, then, is how to make 
the least of the problems and the 
most of the opportunities. 

There pat answer, of 
course. However, the survey re- 


is no 


vealed an exceptional note of 


THE FIRST REPORT in January presented an exclusive interview with a leading 
economist who predicted a 7.2 percent increase in p-h-c sales for 1959. 
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confidence voiced in plans for 
positive action in meeting this 
variety of problems. 

Of those replying to DE’s sur- 
vey, 47.8 percent anticipate bet- 
ter business in '59; 45.6 percent 
say business will be about equal 
to 1958; and only 6.5 percent be- 
lieve they will do less business 
this year. 


# Despite the optimistic outlook, 
more than 60 percent of survey 
respondents fully expect to be 
confronted with major problems 


How the study was made... 


in the months ahead. DE’s ANNUAL “LOOK AHEAD” and strategy guide for ’59 

A study of the following pages is based on a mail survey in which p-h contractors were 
will reveal what contractors ex- asked to fill in a comprehensive two-page question- 
pect these major problems to be naire (above) and on dozens of personal interviews 


and how they plan to cope with made by DE editors (following pages). 


them in order to realize their a The chief purpose of the study was to obtain a repre- 
goal of increased sales in ’59 sentative cross-section of opinion on what contractors 
expect for their businesses during the coming year, the 
problems and opportunities they will face, and how they 
solutions will be applicable to plan to meet the first and capitalize on the other. The 
everyone. Many will be, how- results of the study are given in these pages. 

ever, and can form the basis for 


# Not all of the problems or their 


your “strategy guide for °59.”’ END 


continued 


ndustry Roundup Whor 
. he Leaders Expect in 59 
The Burlding Boo * 
it Keep Getting Bigger? 


A RECORD YEAR for new construction also was predicted in the first report 
and in another article industry leaders foresaw “a good year ahead in ‘59 
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Here Are the Chief Problems Contractors 
Expect to Face During the Coming Year 


|. The growing challenge of competition from Sears, lumber 

yards, DTU’s, remodeling “specialists,” and other busi- 
nesses outside the plumbing and heating industry that are 
seeking a bigger share of the market for kitchen, bath- 


room and heating remodeling. 


continued... 


Increased price cutting, especially on new construction, 
where low profit returns are expected to be the rule and 


may frequently reach the vanishing point. 


Higher cost of doing business as labor, material and 


overhead costs continue to rise. 
\ growing shortage of competent skilled labor. 


Loss of work to unqualified installers, as Tinker Jacklegg 
continues to be active—especially in areas where codes are 


lacking or inadequate. 


Lack of a good “right hand man” and enough salesmen. 











Contractors Confident: Will Apply 
Positive Measures to Meet '59 Problems 


WHAT ARE THE PROBLEMS con- 


tractors expect to face during the 
coming year ... and how do they 
expect to meet them? 

Heading the list (see above) is 
the growing challenge of compe- 
tition from Sears, lumber yards, 
DTU’s and other businesses out- 
side the p-h industry. 

These outlets and others like 
them, contractors 


Say, are In- 


creasing their activity in seeking 


86 


a bigger share of the market for 
kitchen, bathroom and _ heating 
and constitute the 
No. 1 problem that will confront 
them this year. 

Bob Reed, La Grange, III. 
contractor who specializes in re- 
modeling, listed this competition 
as his biggest problem. 

“There’s no doubt that these 
outfits are going after more re- 


Reed 


remodeling 


modeling business,” says. 


“And, we might as well face it— 
they’re in it to stay. So there’s no 
point in sitting around waiting 
for the situation to get better.” 
What does Reed plan to do? 
“I’ve already started doing 
something,” Reed said, “and that 
is to set up a Kitchen Mart so 
that I can offer a highly special- 
ized service for remodeling.” 
“But,” he added, “that’s only 


(Please turn to page 89) 


DoMESTIC ENGINEERING, FEBRUARY 1959 





DoMESTI¢ 


ENGINEERING, 


Typical interviews... 


“OUR BIGGEST PROBLEM is low profits on new 
work,” says Bernard Gawne of Chicago to DE’s 
Paul Werner (right). “We plan to lick it by taking 
only jobs where we can make a fair profit and by 
adding a remodeling division. We'll advertise 
more and set up a remodeling display in a bank.’ 


—.-- ia a a 
“OUR PROBLEM is that business has been down,” 
says Fred Jena of Advance Plumbing and Heating 
Co., Racine, Wis. Jena told DE’s Don Young that 
his firm plans to tie in with the hydronic heating 
industry’s Giant Step program and also is planning 
to expand into electric and warm air heating 


FEBRUARY 1959 


“MY SPECIALTY is kitchen and bath remodeling,” 
says Bob Reed of La Grange, Ill. (right), “and com- 
petition from Sears and lumber yards is my tough 
est problem.” His solution: personalized selling and 
service. “Their clerks aren’t always interested in 


personal service, and since | am I'll get my share 


“SLOW COLLECTIONS have been hurting my busi 
ness lately,” says Ernest Peterson, Waukegan, II! 
His solution: offering a sliding scale of discounts to 
encourage customers to pay bills promptly. ‘Those 
who pay in 30 days will get a certain percentage 


off, the 60 and 90 day figure will be smaller, et« 


continued... 





continued... 


The positive approach: More contractors tell 


“LAST YEAR 80 percent of our business was in new 
work, and the profit picture wasn’t too good,” says 
W. A. Sanderhoff, Racine, Wis. (left). “This year 
we'll put more emphasis on remodeling, too—but 
the biggest change in our operation will be an 
increase in our ad budget and intensified selling.” 


“| THINK PRIVAZONING offers an excellent answer 
to the profit problem on new work,” says William 
Murray (left), Chicago. “I plan to work with archi- 
tects and builders in promoting this new concept in 
bathrooms and am sure it will help them sell more 
homes at a better profit. Naturally, I'll benefit, too.” 


A SHORTAGE of competent skilled labor is the big 
problem faced by Jacob Zimmerman, Kenosha, 
Wis. “I’ve lost men to an auto factory (Nash Ram- 
bler) that had a good year. So I’m starting a con- 
centrated training course so new men can be 
broken in quickly. If they leave, | can start over.” 


TO GIVE HIM MORE TIME to devote to the creative 
end of his business, Robert Killian of Waukegan, 
ill. plans to hire a righ-hand man to head up his 
remodeling and repair department. “This will en- 
able me to go after new work more aggressively 
and develop other new projects,” Killian told DE. 
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how they'll meet their problems 


INSTALL FIXTURES FOR SEARS? “| do it and get my 
profit and some of their customers are now mine,” 
says H. W. Rosenbaum of Downers Grove, Ill. “But 
naturally | want to get the whole job whenever | 
can. | plan to increase my advertising this year 
and promote my services more aggressively.” 


“NOT KNOWING ACTUAL COSTS and price cutting 
are the biggest problems for many contractors to- 
day,” says George Connelly, president of the 
Plumbing Contractors Assn. of Chicago. The solu- 
tion? “Tighter management and education pointing 
out pitfalls of cutting prices to build volume.” 
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Contractors Confident... 


(Continued from page 86) 


part of the answer. I think the 
real solution lies in better selling 
By that I mean more and closer 
personal contact with prospects 
and greater attention to their 
specific needs.” 

Reed believes the public wants 
to know the man with whom 
they’re doing business and that 
they also want to know what 
they’re getting for their money 


#“When it comes to personal- 
ized selling and service, I know I 
can do a better job than Sears 
and the others. Their clerks just 
don’t have the interest in cus- 
tomers that the man in business 
for himself does 

“I’m confident that by empha- 
sizing the personalized approach 
I can get my share of the remod- 
eling business,” Reed says. 

A number of other contractors 
agree with Reed’s solution and 
also point out that offering the 
complete remodeling package is 


a must in beating competition 


eSays Bernard Gawne, manag- 
er of Charles E. Gawne Plumb- 
ing, Chicago: “You've got to 
‘general’ the job if you're going 
to compete with those boys.” 

Gawne also plans to combat 
the Sears type of operation by 
setting up a small parts depart- 
ment for over-the-counter sales 
and inviting prospects to visit his 
showroom 

“This will give the customer 
an opportunity to talk to some 


(Please turn to page 90 
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continued... 


3.DOESC 


How Contractors Plan to Increase Sales in '59 


Increase advertising budget 


Greater emphasis on journeyman selling 


PAUMBING 


—— 
Res: aay) 


(Continued from page 89) 
one who knows something about 


proper 
plumbing layouts, and naturally 


sanitation, codes and 
we'll offer to help with his par- 
ticular problem.” 

Gawne also plans a special re- 
modeling promotion built around 
a display he'll set up in a neigh- 
borhood bank. 

The problem 
listed by contractors is price cut- 
The solution offered by 
most is simply “don’t indulge.” 

Tom Clark, manager of the 
Ravinia Plumbing Co., Highland 
Park, Il., says: 

“T don’t think the problem of 


second major 


ting. 


Closer tie-in with national promotions 


Hire additional outside salesmen 


low profits on new work is going 
to get any better. Competition 
is increasing and those we have 
to compete with don’t know their 
own costs. We can’t operate that 
way and aren’t going to work 
cheap just to get jobs.” 

Does this mean the firm is go- 
ing to give up new work? 

“Not at all,” Clark says. “We'll 
do new work when we can get it 
at an adequate profit; otherwise 
we'll leave it alone.” 

To keep volume up the com- 
pany plans to diversify its oper- 
ation by adding a remodeling di- 
vision. Clark says he also plans 
to take on swimming pool instal- 


Stage special promotions of their own 


30% 


28% 


22% 


12% 


8% 


lations this year, a_ profitable 
Chicago’s plush 
northern suburbs. 

Other problems in order of 
their mention include the higher 
cost of doing business, shortage 
of skilled labor, activity of Tink- 
er Jacklegg and lack of enough 
good salesmen. 

The problems discussed above 
received the most mentions. A 
number of others such as declin- 
ing markets, 


business in 


slow collections, 
lack of good financing plans and 
public indifference to quality 
products and workmanship also 
were listed in survey replies. 
Many contractors, of course, 
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listed the same solution to com- 
mon problems. On the matter of 
higher costs, for example, there 
was general agreement that 
streamlining operations wher- 
ever possible and closer manage- 
ment control provide the best 
solution. A recap of other solu- 
tions shows that contractors plan 
to increase their sales in a vari- 
ety of ways (see chart on facing 
page). 

In addition, many contractors 
plan to add new work areas to 
their business such as air condi- 
tioning, hydronic and warm air 
heating, water systems and 
swimming pools. 


s A common problem mentioned 
by many contractors is that they 
don’t have time even to think 
about solving some of the prob- 
lems they consider most basic to 
the growth of their businesses— 
such as improving their mer- 
chandising, gauging the effec- 
tiveness of various types of 
advertising, and having more 
personal contacts with prospects 
and customers. They’re too busy, 
they say, with the pressing du- 


ties of running a business. 


# The solution here, contractors 
who have solved the problem 
point out, is to hire, or develop 
from within the organization, a 
right-hand man who can take on 
all the more routine duties and 
leave the contractor with more 
time to devote to the creative 
planning that will solve many of 
his problems. 

It isn’t always easy to find the 
right man, but contractors 
who've found such a “second 


right arm” consider their per- 
sistent search well-rewarded. 
All in all, DE’s year-end sur- 
vey indicates that there’ll be lots 
of action at the local level in 


plumbing-heating-cooling circles 
in 1959. END 
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Best Bets for °59: 


NEW WORK: 


New construction in ’59 is expected to hit an all- 
time record high—reaching boom proportions in 
some areas. For the contractor who is properly 
equipped with techniques and machines and tools 
to do the job efficiently and who is determined to 
take only those jobs on which he can get a fair 
price, new work will provide an excellent oppor- 
tunity for profitable business. 


REMODELING: 


The modernization market is growing bigger 
every day, and it’s one where a contractor can 
create business where none existed before. 


AIR CONDITIONING: 

Central air conditioning is becoming more and 
more a demand item in new homes and ranks high 
on the list of homeowners’ modernization wants 
Commercial and industrial buildings represent an 
even bigger market for the coming year. For the 
contractor not yet in air conditioning with both 
feet, it can be a fertile field for business growth 


WATER SYSTEMS: 

A good bet anytime, but especially so this year, 
as the industry steps up its efforts to carry the 
story of good water supply to areas beyond the 
city mains (see pages 100-104). Since “the pump 
is behind it all,” the sale of water systems pro- 
vides an excellent opportunity for chain-reaction 


sales of water-using appliances 


SPECIAL INDUSTRY PROGRAMS: 


Not for many years has the industry had so 
many promotion programs under way on a national 
scale—each representing an opportunity for con- 
tractors to tie in at the local level. Here are some 
of them: the Giant Step program of the hydronics 
industry (January, page 100); the Silver Shield 
program of the warm air heating industry (Jan- 
uary, page 102); and programs being readied by 
the Plumbing-Heating-Cooling Information Bureau 
and the Home Improvement Council. 


PRIVAZONING: 

This new concept in bedroom-bathroom design 
could double the sale of plumbing fixtures in new 
work, its proponents believe END 





First report from the heating-cooling show... 


How LARGE an air conditioning 


unit is required by a_ seven- 
room ranch house, facing north- 
west and shaded by a grove of 
oak trees? 


An 
veloped by Westinghouse Elec- 


electronic computer de- 
tric Corp. will analyze the facts 
about this dwelling and come up 
with the answers to its cooling 


needs—in 24 seconds. 


» The answers for other homes 
as well can be provided by the 
computer, which was exhibited 
for the first time Jan. 26 at the 
Heating and Air Conditioning 
Exposition in Philadelphia. 
Raymond Serfass, manager of 
the Westinghouse air condition- 


Fig. 2: The source of any air conditioner load—heat—is 
indicated in the form of electrical signals in the generator 
section of the computer, as eccentric cams trace the 
variations of solar heat effect on a house. 


told DE: 


computer presents a 


“This 


new 


ing division, 
ap- 
proach to an old industry prob- 
lem—that of determining and 
properly specifying how much 
air conditioning capacity is re- 
quired in a particular house at 
Research 
and development work that went 
into the computer during the 


past two years testifies to our 


a particular location. 


belief that electronic computa- 
type will play a 


greater and greater role in the 


tion of this 


air conditioning industry.” 


ein ordinary commercial prac- 
tice, determining and specifying 
the proper cooling needs leave 
much to be desired, Serfass be- 


aK 


Pushbutton Figuring of Co 
Loads: Is It in Your Fu 


When a 


sized, he emphasized, insufficient 


lieves. unit is under- 
and poor temperature 
control may result. When over- 
the 
penalizing 
In addition, the 
too infrequently 


cooling 
cost is exces- 
the 
unit 


sized, initial 


Slve, customer. 
may run 
to provide 
proper humidity control. 

sSerfass explained that “we in- 
tend to use the computer for 


that 


salesmen, distributors and deal- 


training purposes so our 
ers will be better equipped to 
determine the air conditioning 
We do 
not plan to use it in calculating 
air conditioning 


needs of our customers. 


requirements 
for the individual homeowner at 








Fig. 2a shows a diagram of the generator section of the 
computer (Fig. 2). 
tiometers to produce the electric signals that trace the 
effect of the sun’s heat on the residence. 


Cam followers are linked to poten- 
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the present time, because its de- 
velopment has not yet pro- 
gressed to the stage where this 
would be economically feasible.” 


e However, Serfass said, the 
computer is likely to find appli- 
cation in major housing projects, 
where many homes are basically 
similar in construction, but 
varied in design, size and juxta- 
position—factors that influence 
the size of the air conditioning 
unit to be selected for each 
home. In addition to the appli- 


, 
we 


cations of primary interest, the 


computer is capable of proving Fig. 1: The cooling load computer puts out a continuous recording chart 
its versatility in another way, showing how, for the given size of an air conditioner, the temperature 
inside a residence will vary over a 24-hour period in contrast to the 
outdoor temperature. In addition, the tape shows total running time of 
(Please turn to page 94) the air conditioner during that period 


Serfass said. It presents a means 





Fig. 3: In the center of the computer are a number of Fig. 4: When all the factors about the house have been 
electronic “cans” that simulate the features of house con- duplicated in other sections of the computer, a final ad 
struction and duplicate the effects of these variables. justment selects any capacity air conditioning unit up to 
Separate cans are used for each of the building’s walls 110,000 Btu in either water or air cooled ratings 


DomMEsTIc ENGINEERING, FEBRUARY 1959 








(Continued from page 93) 
of studying the kind of home 


construction that is economical 
from an air conditioning point 
of view. 
Known as Warac to signify 
“Westinghouse analog recording 
the 


unit is designed to consider sys- 


air conditioning computer,” 


tematically more than 50 factors 
that the 
perature of a house. The infor- 
mation related to these factors is 
the 
through a_ set of 


influence indoor tem- 


programmed into machine 


dials and 


switches. 


# The principle behind the ana- 
log computer’s operation is that 
voltage represents temperature, 
and current is equated to the 
flow or transfer of heat. Capac- 
itors serve to denote the storage 
of heat energy; and resistors are 
comparable to thermal resist- 


Four 


make up the computer: the gen- 


ance. basic components 


erator section, analog section, 


amplifier section and recorder. 


alin the generator section of the 
computer, a knob is pre-set to in- 
dicate the effect of the sun’s rays 
upon the house. To provide the 
computer with this information, 
the time of year and the latitude 
of the location must be known. 
Another dial is used to set the 
the house 
A control for outdoor air 


direction in which 
faces. 
temperature is also included in 
the generator section. 

In the analog section, factors 
taken into consideration include 
the the 
the 


windows, floors, walls, ceilings 


type of structure of 


house as represented by 
and roof. 


» Other 


counted for are: 


that 
amount 


variables are ac- 


of in- 
sulation, shading on the exterior 
walls, wind velocity, ventilation 
loads, heat 


average occupancy, 


Fig. 5: Once the house’s characteris- 
tics have been noted on the machine, 
and an air conditioner selected in 
terms of cooling capacity, a push of a 
button puts the computer in opera- 
tion. In 24 seconds, it feeds out a 
strip of tape containing a record of 
the actual outdoor and indoor temp- 
eratures for the house over a 24-hour 
period, showing exactly how the unit 


will perform in cooling the house. 


generated by cooking meals, etc. 

The amplifier section has con- 
trols to set up the exact area in 
square feet of walls, floors, ceil- 
ings and glass. Here also is a 
dial for indicating the desired 
indoor temperature. 

Once all of these adjustments 
the operator 
selects an air conditioning unit 


have been made, 
in terms of cooling capacity any- 
where from 0 to 110,000 Btu’s. 


# Then a switch is set for either 
air-cooled or water-cooled unit 
ratings. A push of a button puts 
the computer into operation. In 
24 seconds its recorder feeds out 
a strip of tape containing a chart 
with a record of the actual out- 
door and indoor temperatures 
for the house under considera- 
tion over a 24-hour period. “This 
tape indicates exactly how an 


air conditioning unit will per- 


the 


said. 


form in home in 


“And 


cooling 


question,” Serfass 


DomEstTk 
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the factors which 


have been set on the dials, much 


by varying 


valuable information may be 
learned.” 

By turning up the dial that 
controls the 
house, for example, it can be 
what temperature 
the air conditioning unit 


occupancy of the 
ascertained 
will 
maintain while a number of 
guests are present for a party. 
It is also possible to determine 


what effects additional insula- 
tion would have upon the cool- 
ing requirements of a home. 
Changes that are made in the 
the computer 


the 


recorder as it 


dials on are re- 
the 


tem- 


from 
the 
perature variations for a 24-hour 
period. 


flected on tape 


charts 


= For a more complete explana- 


tion of how the computer figures 


DE obtained a 
Carl 


training director of Westing- 


cooling loads 


statement from Cannon, 
house’s air conditioning division 


His statement follows 


s For two YEARS, Westinghouse 
has been developing an electron- 
ic computer to provide an ac- 
curate and dynamic tool for the 
solution of residential cooling 


(Please turn to page 181) 


Plumbing Fixtures Land Among “Wonders of the Modern World’ .. . 


A POLL of the world’s top de- 
Co.’s 
Criterion plumbing fixtures 
the 100 
products of modern times. 


signers has rated Crane 


among best-designed 
The 
survey was made by the Insti- 
the Illinois 


tute of Design of 


Institute of Technology 


a The institute polled some 100 
designers, architects and design 
heads of manufac- 


firms 


department 


turing and_ universities 
around the world, asking each of 
them to nominate the 10 best- 
designed products of modern 


times. It tabulated the 1,000 





q = 
PRIZE-WINNING BATH ENSEMBLE: Crane’s Criterion bath 
ensemble has been rated among the top 100 best-de- 
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nominations and is honoring the 
100 that the 
most 


designs received 


votes. 
eFollowing the nominations, 
William 
president for sales, recalled the 
1951 the Crite- 
rion line: “In the early post-war 


Brown, Crane's vice 


introduction of 


years, we found a need for high- 
styled, progressive prestige fix- 
tures, particularly a_ lavatory, 
whose style would not quickly 
become obsolete. In 1950, Henry 
Dreyfuss designed a line of fix- 
tures of modern simplicity and 
purity, one that would fit into 





designers 


interior, retain its contem 


look for 


would not 


any 


porary years to come, 


and limit architec- 
tural expression. It 
that the 


signed with classic simplicity so 


Was iImpor- 


tant fixtures be de- 
that they would not intrude on 
the 
thinking, 


him to work around them with 


bathroom designer's own 


but rather, encourage 


complete creative freedom.” 


a The 


credited his company’s introduc- 


Crane vice president 
tion of the Criterion with spear 
heading the trend toward coun- 


tertop lavatories END 


signed products of modern times by a world-wide poll of 
It was designed for Crane by Henry Dreyfuss 














THE FUNCTION of a barometric 
draft control is to admit room- 
temperature air into a breeching 
or flue of heating appliances at 
an automatically controlled rate. 

This air cools the gases in the 
chimney or stack. It also retards 
the flow of these gases by adding 
turbulence and by increasing the 
volume of gases that the stack 
must carry. These effects com- 
bine to reduce to a desired level 
the amount of effective draft in 
After 
the initial setting of the control, 


the combustion chamber. 


regardless of the position of the 
movable gate, the draft at the 
heating unit is always the same. 


alt is essential that the draft al- 
ways be the same—that is, prop- 
erly that the 
maximum efficiency of the unit 
may be maintained. Good draft 


regulated—so 


regulation also protects the heat- 
ing equipment and reduces to a 
minimum the amount of future 


A refresher course in... 


Barometric 
Draft Controls 


When properly selected and installed, they 
mean better performance, fewer service calls 


By Leo Pfister, Engineer 


Field Control Division, H. D. Conkey & Co. 


service that may be required. 
The draft setting either regu- 
much affects the 
quantity of air that is supplied 
to the combustion chamber. Too 


lates or very 


much air results in low operating 
efficiency and a waste of fuel. 
results in a low 


Excessive air 


percentage of CO. (carbon di- 
oxide) in the flue gas analysis, 
because the extra air dilutes the 
products of combustion. 

a With the flue 
gas temperature will be higher 
than it should be, since the prod- 
ucts of combustion must pass 
through the heat exchanger at 
higher velocity because of the 


excessive air, 


increased volume. The gases will 
not contact the heat exchanger 
surfaces for a long enough period 
of time to allow maximum heat 
to be absorbed from them. Obvi- 
ously, high-temperature 
leaving the stack at high velocity 


gases 


will result in a waste of fuel. 


Mendota, Ill. 


A well regulated draft, as long 

as the chimney is adequate, also 
assures that there will always 
be enough combustion air. Too 
little draft will cause poor com- 
bustion and a smoky fire, with 
eventual sooting of the heat ex- 
changer wall within the unit. 
Soot is a poor conductor of heat; 
so an accumulation of it will re- 
sult in low operating efficiency 
and waste of fuel. Either too low 
or too high draft may cause car- 
boning of heat exchangers, noz- 
zles or ignition electrodes. The 
elimination of this cause of fail- 
ure will greatly reduce service 
calls. 
#The barometric control per- 
mits a wide variation of draft set- 
tings to meet virtually any draft 
requirement. It gives the same 
draft, regardless of how the unit 
is fired, and permits maximum 
firing efficiency. 

There are two basic types of 
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barometric draft controls, the sin- 
gle-acting for oil-fired and solid 
fuel-burning equipment, and the 
double-acting for gas-fired equip- 
ment. Single-acting means that 
the gate, or movable part of the 
control, opens in one direction, 
inward, to reduce excessive draft. 
On a double-acting barometric 
control the gate can also move 
outward, to give relief in case of 
a pressure condition in the flue. 


= Pressure conditions in the stack 


can occur because of loss of 


prime in the chimney, by block- 
age of the flue, by downdrafts, or 
by negative pressures being arti- 
ficially created in the boiler room 
A pressure condition in the stack 
can cause partial blockage or re- 
versal of flow of the products of 
combustion. 

such a 


sTo relieve condition, 


the commonly used draft hood is 


designed with a large opening at 
the bottom of the skirt. A double- 


acting draft control is designed so 


the movable part or gate swings 
easily outward to also relieve 
such pressure. Either allows the 
products of combustion to escape 
into the furnace or boiler room 
rather than to affect the flame 
directly. 


the 
has 


few 
draft 
considered 


eFor the past years, 


single-acting control 
been virtually a 
standard accessory on oil burn- 
ers, stokers and solid fuel boilers 
and furnaces. 

The only limitation has been 
one of size. Barometric draft con- 
trols of the single-acting type 
are generally manufactured in a 
size range from 6 to 32 ins. in 
diameter. For large equipment, 


there may be a question as to 


ENGINEERING, FEBRUARY 1959 


whether it is more advisable to 
than barometric 
draft control or to use a single, 


use more one 
motorized, electrically controlled 
draft regulator. On very large 
equipment, where high initial 
cost is not prohibitive, the mo- 
torized control almost always is 
the choice. 

s Double-acting draft controls 


are commercially available in 


sizes from 7 to 32 ins. in diam- 


eter on many types of equip- 


ment. Their use is subject to lo- 


cal utility and community codes 
or regulations. (Various appli- 
the 


Gas Assn. are required to be 


ances tested by American 


equipped with draft hoods.) 


s The barometric control permits 
a wide variation of draft settings 
to meet virtually any draft re- 
quirement 

The control of spillage is an 
the 
draft controls in heating instal- 


important factor in use of 


lations. It occurs when the pro- 


(Please turn to page 98) 
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BEST LOCATIONS FOR OIL OR SOLID FUELS 
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WRONG OR POOR LOCATIONS 
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Fig. 1 illustrates a number of acceptable, as well as unacceptable, locations 


for barometric draft controls used 
various fuels 
ing equipment--but at least 12 ins 


switch, and at least 18 ins 


in conjunction with 


equipment fired by 


The control should be located as close as possible to the heat 
toward the 


chimney beyond a stack 


from combustible walls or ceilings 











BAROMETRIC 
DRAFT CONTROL 














DRAFT INDUCER 











CHIMNEY | 


BOILER 








Fig. 2: If a draft inducer is used, the 
barometric draft control should be 
located on the suction side of the fan 
between the inducer and the heating 
equipment. The control functions in 
the same manner in controlling or 
eliminating fluctuations of induced 














draft as it does with natural draft 





Barometric Draft Controls 


(Continued from page 97) 
ducts of combustion get back into the boiler 
or furnace room instead of being properly 
vented to the atmosphere. 

It happens when a pressure condition ex- 
ists in the stack because a chimney has lost 
its prime, from a partially or totally blocked 
flue, or because of a downdraft 


#Spillage of short duration is not uncom- 
Nor is it particularly objectionable. 
Prolonged spillage, however, is very un- 


mon. 


desirable. If it occurs for a period of time, 
the products of combustion will eventually 
recirculate through the burner and rob it of 
necessary combustion air. The double-act- 
ing control opens outward when there are 
downdraft pressures causing spillage, and, 
by its position, signals such spillage. 


» The outward position comes into another 
practical use, since the barometric control 
can be equipped with an automatic switch 
for safety shutdown of the firing equipment 
where it is found that frequent or prolonged 
downdraft conditions exist. 

As mentioned previously, spillage fre- 
quently occurs when a chimney has lost its 
prime. Draft is created because of a tem- 
perature differential between gases in the 
stack and the air outside of the stack. When 


. «+ « continued 


the furnace or boiler is not operating, the 
gases in the chimney cool to the temperature 
of the surrounding air. When the boiler or 
furnace again starts, there is little draft until 
the chimney is fully heated. Thus spillage 
may occur until the chimney is again primed 


# With the use of a barometric control, boiler 
room air is not introduced into the stack until 
the draft is in excess of requirements; there- 
fore, the chimney is much less likely to lose 
its prime between normal firing periods. 

There are other factors that can cause pro- 
longed downdraft conditions. They are fre- 
quently caused by projections higher than 
the top of the chimney and by exhaust fans in 
some instances. 

A typical obstruction may be a higher, ad- 
jacent building, trees or, in many cases, the 
peak of the roof from which the chimney ex- 
tends. An exhaust fan of sufficient size—and 
because of location in the equipment area— 
may cause a complete reversal of air flow 
and actually pull air down the chimney. 

These conditions, however, can readily be 
observed and corrected by the installer. 

So much, then, for spillage and its causes. 


» The sizing of barometric draft controls 
could, theoretically, be made difficult. A com- 
plicated series of calculations is necessary 
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to predict the performance of a stack. Such 
calculations would, of be further 
complicated by admission of air through the 
draft control. However, since the smoke out- 


course, 


let size is carefully considered by the heat- 


ing equipment manufacturer, a simple rule 
of thumb that is reliable can be developed. 

The size of draft control that is equal in 
diameter to the diameter of the smoke outlet 
can first be considered. If the outlet is square 
or rectangular, a control of equal cross- 
sectional area should be selected. 

For instance, an 11 by 14-in. outlet has a 
cross-sectional area of 154 sq ins. The cross- 


sectional area of a 14-in. round pipe is 154 
sq ins.; so this is considered to be the nominal 
capacity of a 14-in. draft control 

After a control has been tentatively 
selected on this basis, the draft requirements 
and chimney height as indicated on Table I 
should be considered. 


# This table is based on normal draft require- 
ments. A one-size-larger draft control should 
be used if a very low draft must be main- 
tained. Some equipment, such as atmospheric 
gas burners, require very low draft over the 


(Please turn to page 189 


TABLE | 





DIAMETER IF 
OF SMOKE CHIMNEY 
OUTLET HEIGHT IS 


USE 
THIS SIZE 
CONTROL 


IF 
CHIMNEY 
HEIGHT IS 


USE 
THIS SIZE 
CONTROL 


IF USE 
CHIMNEY THIS SIZE 
HEIGHT IS CONTROL 





in. 


less 


less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
less 
40 ft or 
60 or 


55 or 


less 
less 


less 


Table | provides a quick method for selecting the proper 


25 ft or less 
25 ft or less 
16-40 ft 

30 ft or less 
21 - 42 ft 
21-30 ft 
23-40 ft 
21-35 ft 
31-45 ft 
26 - 40 ft 
36 - 50 
31-45 
41-55 

36 - 50 
41-85 

36 - 70 

31 - 60 
31-55 

51 - 85 
41-75 
36 - 70 
36 - 65 
56 - 95 

51 - 85 

46 - 75 
41-70 


equipment 


is 14 ins 


for 


26 - 50 ft 8 in 


31 - 50 


31-55 


36 - 60 


41-70 ft 


46-65 ft 


51-100 ft 


56-100 ft 


66-100 ft 


example 


size draft control. If the smoke outlet of the heating height is 20 ft or less, a 12-in. contro 
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(10th in a series of special reports on water systems) 


AS ONE OF THE CREATORS of the “Water Use Conference,” Russ Lewis 
(right), chairman of the NADFPM markets committee and manager of 
dealer sales for Fairbanks, Morse & Co., Chicago, explains the 
program to reporter Don Young. Lewis will direct the first conference 


Water Use Conferences... 


“Let's SELL more water sys Domestic and Farm Pump Man designed to (1) present the fact 


tems and related products!” ufacturers, the Water Condition about water systems to the 
You and your “partners” in ing Foundation, the water heater power use industry, (2) dis 


the water systems business—the division of the National Elec seminate that information to the 
power use men, the county trical Manufacturers Assn, and occupational groups most inter 
agent, the vocational agriculture — the National Water Well Assn ested in water supply and usage 
teacher and others—will be united for the first time in an and (3) ultimately stimulate the 
hearing that message a great all-industry effort to promote consumer's 
deal this spring their products 


Spreading the word about The vehicle for presenting 


interest in, knowl 
edge of and desire to buy an 
individual water system 

water systems and water-using this concentrated merchandising Chairman of the NADFPM 
appliances will be representa- package will be a series of three- markets committee that 
tives of the National Assn. of day “Water Use Conferences” 


con 


ceived the water use conference 
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idea is Russ Lewis, manager of 
dealer sales for Fairbanks, Morse 
& Co., Chicago. To date, such 
conferences, which will cover 
every phase of water application 

especially water conditioning, 
the pump and the water heater— 
are scheduled in 12 states (see 
timetable at right). 


a The first of these sessions will 
be conducted February 25-27 at 
the Lafayette Hotel, North Little 
Rock, Ark. It will be directed by 
Lewis and a team of three rep- 
resentatives of the water systems 


industry—R. E. Reeves, Decatur 


Pump Co.; William Pease, Tait 
Manufacturing Co.; and Lee Til- 
lery, Clayton Mark & Co. This 
team also will conduct the con- 
ferences in Georgia and Mis- 
souri. 

Another all-industry team will 
guide the conferences in Ala- 
bama, South Carolina and Texas 
This team will be composed of 
J. A. Hulse, Barnes Manufactur- 
ing Co.; Jack Hosford, vice 
president of the NADFPM; Wil 
liam Lasseter, The F. E. Myers & 
Bro. Co.; and G. A. Patterson 
Sta-Rite Products Inc 


e®A third team will consist of 
Don Paulson, The F. E. Myers & 
Bro, Co.; Jack Kreutter, Gould 
Pumps Inc.; Charles Wegehoft 
\ermotor Co.: and George Tri 
ler, The Deming Co, It will be 
responsible for the Lowa, Ke 
tucky and Nebraska conference 

Conterenees in Oklahoma 
Tennessee and Washington have 
not been assigned to any specifi 
team as yet 

In every state, the conference 
must be sponsored by an electric 
utility, a state association 


(Please turn to page 184 
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WATER USE CONFERENCE 


TIMETABLE 
State and City 


ALABAMA 

(city undecided) 
ARKANSAS 
North Little Rock 
GEORGIA 
Athens 


IOWA 

Ames , 
KENTUCKY 

(city undecided) 
MISSOURI 
Columbia 
NEBRASKA 
Kearney 
OKLAHOMA 
Stillwater : 
SOUTH CAROLINA 
(city undecided) 
TENNESSEE 

(city undecided) 
TEXAS 

Austin 


WASHINGTON 


(city undecided) 


‘Think About Water’: 


Exclusive preview of 


new industry film 


(please turn the page) 


Date 
March 9-11 


February 25-27 


March 9-11 


.March 17-19 


.March 3-5 


March 24-26 


March 24-26 


March 30—April 1 


March 24-26 


First week in April 


March 3-5 


Mid-April 





A FLOWING TAP, the time-honored symbol of abundant 
water supply, introduces “Think About Water,” the 
NADFPM‘s new movie. Produced in full color and sound, 
the movie directs its message straight to your customer. 


BOB AND MARGE, a couple about to purchase their first 
home, typify the audience to which the new 16-mm 
movie is slanted. Considering a suburban home, the cou- 
ple is now faced with the question: ‘‘What about water?” 


AN INADEQUATE SYSTEM costs you money; it doesn’t 
save it. ‘The larger the pipe, the less pressure is wast- 
ed,” says Bob’s farmer brother-in-law. ‘It means you get 6 to 11 percent, egg production doubled and pigs gained 
more from your pump and it takes less power to run it.” 10 pounds more apiece during a 42-day period, he said. 


WATER HELPED Bob’s brother-in-law upgrade his farm 
production. Butter-fat content in the cows’ milk went up 


New industry film presents... 


The Case for the Individual 
vs. Central Water System... 


This half-hour film shows consumers why it's 
wise to have an independent water source 
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WITH AN INDIVIDUAL water system, Bob learns, he never 
needs to fear the day when a policeman will stop at his 
home and advise him that water shortages will restrict 
lawn sprinkling, car washing or other uses of water 


MARGE’S SISTER has a new water system on the farm 
Bob, her initially “reluctant’’ husband, soon recognized 
the advantages of having adequate water for their mod 
ern kitchen, full of time-saving, water-using appliances 


AN ATTRACTIVE young couple named Bob and 
Marge 


systems 


3rewster soon will be helping the water 


industry make consumers and home 
builders realize how important it is to have an 


adequate water supply. 


s The Brewsters are the stars of a movie entitled 
“Think About Water,” 


vantages of the individual over the central water 


which outlines the ad- 


system. 
Produced by the National 
and Farm 


Domestic 
16-mm, 


sound and color film traces the experiences of 


Assn. of 


Pump Manufacturers, the 


Bob and Marge as they plan to purchase their 
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THE PUMP ASSOCIATION’S SEAL of quality is “like the 
name ‘sterling’ on silverware,” Bob’s builder tells him 
it's the symbol of the finest guarantee of water pump 


quality and performance you can get,’ he points out 


Did you know your everloving 
wife carries over 300 gals. 
of water per day? 


IN HER CAMPAIGN to “sell” her husband on the advan 
tages of a new water system, Marge’s sister employed a 
series of clever cartoons to prove her point. Each cartoon 
illustrated another benefit of having abundant water 


first home—a quiet little place in the suburb 
Although Marge was raised on a farm, Bob ha 
never been out of the city, and he never been 
with the 
As he tells the buile e! 


I thought all 


acquainted benefits of an individual 


water system when the 
question ot wate! 1S discus ed 
had to have to get water is a faucet. I ¢ 
just took it for granted that everyone 

water from a central sy 


Bob's 


people are availing themselve 


stem 
builder explains that more 
independent system 


“T could put in a central 





BOB AND MARGE are advised to “plan for the future.” 
They’re cautioned: “Install a water system that has suf- 
ficient capacity to handle future needs, including children, 
new appliances, a second bathroom or what-have-you.” 


OTHER ADVANTAGES, such as a swimming pool, become 
possible when there’s an independent water source, Bob 
and Marge are reminded. Not only is the homeowner less 
subject to water rationing, the cost of water is less, too. 


Exclusive Preview of ‘Think About Water’ (continued) 


continues, “and it would be a profitable under- 
taking for me because I'd be selling water to you 
—and everybody else—at so much a month for 
the rest of your lives. A central system requires 
a big investment and you're going to pay your 
share of that investment, but the point is, you'll 
never have anything to show for it—just a pile 
of receipted water bills. 

“With an individual system, on the other hand, 
once you’ve paid the nominal installation cost, 
you're through paying. The system is yours—lock, 
stock and barrel.” 


# The builder points out that, of all the things 
that go into a home, the pump is the only piece 
of equipment that costs less today than it did 25 
years ago. He tells Bob that an individual water 
system safeguards him against water shortages 
and subsequent water rationing. He also empha- 
sizes the purity of water from an individual sys- 
tem, which can be made comparable to any com- 
ing from a central system. 


= Bob’s builder tells him about the three primary 
elements of an individual water system, the well, 
the pump and the disposal system, and he out- 
lines the points to consider in selecting each. 
With this basic knowledge of what the builder 
means when he talks about an individual water 
system, Bob and Marge drive out to the country 
to visit Marge’s sister and brother-in-law. Ruth 
and Glenn have just installed a new water sys- 


104 


tem and have some definite pointers on how to 
select a system that will meet the Brewster's 
present and future needs. 

On the farm, Bob and Marge learn how ade- 
quate water supply has increased Glenn’s pro- 
ductivity and made Ruth’s duties around the 
home easier. Marge sees Ruth’s modern kitchen 
and all its helpful, water-using appliances. Bob 
sees Glenn’s stock-watering facilities. 

Glenn points out how economical it can be to 
install an adequate system, rather than to try 
and “cut costs” by installing one that’s too small 
for the family’s needs. He demonstrates the 
reason why smaller pipe causes more work for 
the pump and greater operating expense than 
larger pipe, and he points out the feature of fire 
protection, enhanced by a pressure system. 


s Convinced that an individual water supply is 
the best arrangement for him, Bob calls his 
builder and asks him to plan a system for his 
new home. The builder closes the film with a 
reminder to “select a pump which bears the 
pump association’s seal of quality” and to buy 
the pump “from a reputable and dependable 
neighborhood dealer.” 

“Think About Water” will be previewed by 
members of the NADFPM at the association’s 
winter meeting, February 5, at the Sherman Ho- 
tel in Chicago. It then will receive wide dis- 
tribution through the association and through 
individual manufacturer-members. END 
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JOB PROBLEMS...and how to solve them 


Draft in old chimney is sluggish; how can it be 


improved for a modernized heating system? 


To the Editor: 

We have installed a new forced- 
circulation hot water heating sys- 
tem in an old house that previous- 
ly had no central heating 

In order to make use of an exist- 
ing chimney flue, 
e tied the 
a large void already existing in the 


old 


measuring 9 by 
13 ins., w boiler vent into 


lower portion of an masonry 


chimney. 
boiler is gas-fired and, on 


= The 
the whole, has been working well, 
with no signs of carbon monoxide 
at the bottom of the draft 


even on a rainy day. 


hood 


However, we draft 
may be sluggish and wonder if we 
should brick up the voids in the 
first floor 
flue from an old fireplace. In effect, 
shrinking the 


suspect the 


chimney base and at the 
we would be voids 
down to the 9 by 13-in. dimensions 
of the rest of the flue. 

# Before doing this, however, we 
would like your opinion on wheth- 
er these large expansions in a flue 
affect the draft Any 
additional comments may 


adversely 
you 
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appreciated 


ASS 


have will be greatly 


West Virginia 


To the Reader 
We feel that your 
ing up the 


idea of brick- 
large voids is a good 
one. We would suggest the follow- 
ing steps to improve present draft 
conditions in the system: 

(1) Fill in the 
with bricks, except for 
9 by 13-in. flue liner, 

(2) Do the same for 
place void on the first floor 


(3) Make sure 


furnace to the 


basement void 
lengths of 
as necessary 
the fire- 
your connection 
from the chimney 
pitches upwa rd. 

#(4) Tie a length of 
brick and jiggle the brick up and 
back and forth, for the full 
the flue. This is rec- 


ommended in dislodge 


rope to a 


down, 
distance of 
order to 
branches and 
that tend to 
chimneys of old 


bird nests, bats, tree 


other obstructions 
accumulate in 
houses. 

(5) Check the flue and its joints 
for leaks. This 
filling the flue 
closing it at both ends 


done by 
then 
leak 


can be 
smoke, 
A flue 


with 


draft. 
method fo: 


can seriously cripple the 
Fig. 1 
bricking in the 
The 
chimney draft also may 
Chimney 
first, the theoretical draft, 
ond, the practical draft, 
what is left after 


Theoretical draft 


(Please 


illustrates a 
chimney 
following observations on 
be ol help 
draft has two values: 
and sec- 
which is 
loss by friction 
depends on 


turn to page 107) 
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Fig. 1: illustrates a method of brick 
ing up an old masonry chimney in 
order to proper draft condi 
tions for a modernized heating sys 
The remodeled chimney elimi 
nates voids in the basement and by 
an old fireplace on the first floor 


insure 


tem 





continued... 


When a booster pump is added to the water supply, 


how will it affect gpm delivery at the fixtures? 


To the Editor: 

If a booster pump that operates 
at 40 lbs pressure is added to a 
city that 
lbs pressure, will the total pressure 


water supply gives 70 
delivered be 110 lbs or does it stay 
at 70 lbs? 

Maine L.F 
To the Reader: 

If it were not for loss of pressure 
total 
However, we 


in the piping the 
110 


know that there is a pressure drop 


system, 
would be lbs. 
due to friction developed by water 


The loss 


running through a pipe. 


will vary, depending upon the size 
of the pipe and length of run. 

For example, suppose we need 
20 gpm at the end of a 100 ft run 
of %4-in. pipe. According to a 
typical pressure drop chart, this 
would require approximately 49 
lbs pressure. Considering the ini- 
tial city supply pressure of 70 lbs, 
we would have 70 lbs at the pump 
less the 40 Ib the 100 ft 


run of pipe, or a total of 30 lbs. 


loss in 


If we took the same requirement 
of 20 gpm and pushed it through 
100 ft of l-in. pipe, it would only 
take about 15 lbs pressure. The 70 


Will zoned hot water heating operate if 
motorized valves are placed on return piping? 


To the Editor: 

We are preparing to zone a hot 
water heating installation in a res- 
idence. There will be two zones 
one for the bedrooms and the bath- 
room, the other for the living and 
dining rooms. Radiation will be of 
the baseboard type 


a The hot water flow through each 
zone is to be controlled by a ther- 
mostat that opens and closes a low- 
type of 


voltage motor-operated 


valve. The valves stop and start 
the circulator pump through a re- 
lay. 

Can we 
the return piping and be assured 


mount these valves in 
of successful operation? 
The 


recommend mounting on the sup- 


manufacturer’s instructions 
ply side, but on this job the only 
convenient location we can find is 
on the returns. 

We would appreciate your opin- 
ion on this type of installation. 


Michigan W.V. 


To the Reader: 

It’s always a good rule to follow 
the manufacturer’s instructions, of 
course. In this type of heating 
system, there are good reasons for 


installing the motorized valves on 


the supply side of the system. 
offer an 
the 


In this position, 


block 


they 


effective against creep 


psi less 15 lbs would equal 55 lbs 
at the pump. 

Based on these calculations, the 
34-in. pipe would give a total of 70 
lbs by adding the 40 lbs delivered 
by the pump. The 1-in. pipe would 
give 55 lbs plus the pump’s 40 lbs, 
or a total of 95 Ibs. 


a The 
tioned may be obtained from pump 
manufacturers. 


pressure loss charts men- 
Another reference 
is the official Guide published by 
the American Society of Heating 
and Air Conditioning Engineers. 
For additional 
this subject, we suggest you review 
that the 
April, 1957 issue of Domestic EN- 
GINEERING entitled “Will the Water 
Supply Pipe Be Big Enough?” It’s 
END 


information on 


an article appeared in 


on page 94 of that issue. 


of heat from an “on” 


an “off” one. Also, piping often is 


circuit into 
simplified, since the return may be 
a common pipe. 

the valves 
on the supply side is not a com- 
Fig. 2 il- 


(Please turn to page 108) 


However, mounting 


pletely inflexible rule. 
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Fig. 2: A reader wants to know if motorized valves can be installed on the 
returns rather than supply side of a zoned hot water heating system. The above 
drawing shows a hookup with the valves on the returns, along with addi- 
tional details for the satisfactory operation of such a system. 
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Chimney Draft... 


(Continued from page 105) 
the difference between the temper- 
ature of the hot products of com- 
bustion leaving the fire and the 
ambient temperature outside the 
chimney. 

Cold air is always denser than 
hot air is. Consequently, it flows 
into the furnace or boiler and 
pushes the hot products of com- 
bustion up and out of its way 


eThe greater the difference in 
temperature, the greater the dif- 
ference in density—and the faste: 
the hot air is shoved out into the 
open alr. 

However, this movement up and 
out of the flue may encounter sev- 
eral “objectors” in the course of 
its journey. Sometimes these ob- 
jectors not only check the draft 
they reverse it. When this happens, 
the draft hood saves the heating 
flames from being blown out. 


#A typical obstructor of draft is 
a roof ridge, pole or a tree that 
overshadows the chimney outlet 
If this situation is encountered, the 
chimney can be extended or, if the 
obstruction is a tree, it can be cut 
down. The best solution for a seri- 
ous problem of this type, of course, 
is to install a draft inducer 

Another mischief maker in an 
old chimney is a static blob of cold 
air in the bottom of the chimney 
and in the bulbous expansion of 
the flue into the first floor fire- 
place. These conditions exist in 
the situation you describe 


aThe big void in the basement 
sucks the heat out of the flue gas 
like a sponge swallowing a rain- 
drop. The cooled flue gas has lit- 
tle chance of fighting its way up 
the chimney against a cold column 
perhaps 30 ft high and with a fat 
bulge besides. 

Simple friction also can cause 
draft trouble and even stop draft 
if we try to push too much gas 
volume up a small flue 

In the case you describe, how- 
ever, we don’t believe you are 
having friction troubles. You have 
117 sq ins. of flue cross-sectional 
area and this is enough to handle 
more than 700,000 Btu /hr END 
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NEW CONTOUR BATHTUB displayed by American-Standard at 
the recent home builders’ show in Chicago features a unique 
bathing well designed for maximum comfort and convenience 


American-Standard’s Contour Bathtub 
Fits the Bather’ as Well as the Bathroom 


A BATHTUB designed to “fit the bather as well as the 
bathroom” has been introduced by American-Standard 
The company foresees high popularity for its Contour 
tub because its salable features “contribute to consum- 


er comfort, safety and convenience.” 


s Displayed at the National Assn. of Home Builders re- 
cent show in Chicago, the Contour tub features a taper- 
ing, off-center design for its unique bathing well. The 
unusual shape, say American-Standard spokesmen, 
permits maximum bathing and showering space be- 
cause it is “tailored” to the elbow and arm movements 
of the bather 

30th sides of the tub form ledges wide enough to sit on 
while foot bathing or washing the children. The ledges 
also serve as a handy place for bathing accessories 

The ledges taper 
at one end to form a 
narrow rim that as- 
sures a firm, safe 
palm grip. The nar- 
row rim also makes 
it easier to clean the 


inside of the tub 





(Continued from page 106) 
lustrates an arrangement with the 
valves on the return side that one or 


should 


provide adequate control. 


cperate successfully and 


a The 
set so that flow through them is 
in the direction assigned by the 
When _ switching 
from a supply to a return mount- 


valves naturally must be robbing the 


manufacturer. high point. 


ing, it may be easy to get mixed DE asked 
up on this point. St. 

With this type of arrangement, 
it is desirable to install flow con- 
trol valves on the supply to each _ installation. 
zone in order to obstruct thermal 


movement of the water when the 
circulator is not running and when 
both of 
valves are closed. 


the zone control 


other. 
should also be equipped with at 
least one automatic air vent at its 


White-Rodgers Co., 
Louis manufacturer of auto- 
matic controls for heating and cool- of 
ing, for its opinion on this type of 
F. T. Guelker, sales 


coordinator, writes as follows: 


“We have discussed your read- 
er’s problem concerning the instal- 
lation of hot water heating zoning 
components on the supply side of 


Balancing cocks are necessary, the system with several of our 
of course, to prevent one zone from 


engineers. 
Each zone 
a» “While, in their opinion, the sug- 
gested installation is rather uncon- 
ventional, it appears to be satis- 
factory from a heating standpoint.” 
Opinions from others who may 
have had experience with this type 
installation will be welcome 
Address all letters to the Techni- 
cal Editor, Domestic ENGINEERING, 
1801 Prairie Ave., Chicago. END 


Fixture Maker Launches Program to Help Raise Contractor's Status... 


GREATER PROFESSIONAL STATUS and more re- 
modeling business for the plumbing contractor is 
the aim of a semi-institutional advertising cam- 
paign Universal-Rundle, New Castle, Pa., plans 
to launch this spring. 

Key to the campaign will be a 75-point home 
plumbing checkup (see illustration) featured in 
national and local promotions. The plumbing fix- 


Protect 
with a 


PROGRAM IS EXPLAINED to consumers in this folder. 


ture manufacturer says its ads will urge home 
owners to call qualified contractors for at least 
two such checkups a year. The checkups, U-R 
spokesmen believe, will open the doors of count- 
less thousands of homes to remodeling selling. 


s U-R’s campaign will be introduced by full-page 
advertisements in Time and The Saturday Evening 
Post with headlines reading—‘Meet Your Plumb- 
ing Contractor . .. He’s a Good Man to Know.” 
The copy first builds the contractor’s prestige as 
a “neighborly, friendly businessman.” It proceeds 
to stress his professional skill as a remodeling 
specialist and then suggests an immediate plumb- 
ing checkup by a qualified contractor. 


=» U-R has prepared a complete promotion kit for 
contractors who wish to build their status and 
modernization business through participation in 
the campaign. The kit includes: 

A display card, featuring the “Meet 
Plumbing Contractor” theme. 


Your 


A store banner promoting regular plumbing 
system checkups. 

100 consumer folders explaining the plumbing 
checkup idea. 

100 folders on the theme, “Does Your Bathroom 
Meet Your Family’s Needs?” 

100 folders describing the “comfort, conveni- 
ence and beauty” of U-R fixtures. 

A pad of 25 checklists for making plumbing 
checkups and giving quick cost estimates. 

Newspaper ad mats and radio-TV scripts. 


# The primary selling point in each piece is con- 
fidence in the contractor, U-R says. END 
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Here’s your fifth... 


- BOOK 
- of IDEAS 


(one of a series of 
special reports ) 


... on business management, merchandising 


From the winners in the Big Push contest... here are prize- 
winning tips to help you meet the challenge of competition 


WouLp you “buy a drink” of water for a prospective remodeling customer? 

Have you ever been “mugged” for a calling card? 

Do you set aside two minutes of every month for a “personal” visit with every 
one of your customers? 

The winners in DE’s Big Push Remodeling Sales Contest have done all of these 
things... and many more .. . to stimulate their businesses and to help meet the 
challenge of competition. Their profit-making, business-building ideas are de- 
scribed in the pages that follow, the fifth in a special series of articles that 
began in last October's Domestic ENGINEERING. 

Of course, no single idea or single promotion included in these pages will “guar- 
antee” your success in bathroom, heating and kitchen remodeling. But collee- 
tively, ideas of this sort can’t help but make you a better, all-around remodeling 
merchandiser. 

These ideas are worth studying carefully. They’ ve been developed—and pre- 


tested—by the nation’s top remodeling contractors END 
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METZ The Old Wishin’ Well Helps Him Sell 


IF LOCAL PARADE-WATCHERS are wishing 
for home improvements, especially plumb- 
ing, heating and cooling, Don Anderson’s 
float shows ’em where to buy. 

A big wishing well mounted on the float 
reminds Malta, Ill. prospects that Ander- 


son’s remodeling service “makes all their 
wishes come true.” His symbol for the 
“heart” of the home is done in attractive 
pink, black and white floral patterns, and 
the sides of the float prominently feature 
the company name. 


| IDEA. Comin and Goin, Fischer's Float Is Recognized 


YOU'LL FEEL LIKE A KING when 
you remodel your bathroom 
with bright new fixtures. That's 
the idea offered by Fischer's of 
Elizabeth, Ill. in this snappy, 
brightly-colored parade float. 
Both the front and the back of 
the float advertise the com- 
pany’s name, while a red vel- 
vet backdrop and a gold- 
fringed canopy highlight “‘the 
best seat in the house.” The 
entire float is mounted on a 
pickup truck. 


ret 
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TREAT YOUR WOME TO A FESTIVAL 


— 


come and see displays of 


BEAUTY QUEEN 
KITCHENS 
exactly as they will look 


wend odab Coenttey 
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—- your home with these beautiful 
American STANDARD FIXTURES 


Bet tare al eee to TA oe 
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| IDEA | He Learns Big Ads Can Bring Big Returns 


DoES EXPENSIVE, big-space advertising 
in large metropolitan newspapers earn 
suitable returns for a p-h contractor? 

Ed Stevenson of Chicago thinks it does. 
This two-page ad in the Chicago Tribune 
brought in nearly $100,000 worth of re- 


modeling business. Within 36 hours, Stev- 
enson sold two dozen bathroom jobs. 
Stevenson aimed his ad at the full range 
of plumbing and heating products and 
services, and cooperative advertising 
helped him offset some of the ad’s cost. 


| IDEA | Type Is Nice, But a Picture Is Quicker 





“7s eee Se eS 


“Call Corcoran for Craftsmanship” 


TEL. CHaret 7-0778 





96 NEW BRITAIN AVE 
HARTFORD 6, CONN. 


THE PURPOSE of a calling card is 
to identify the bearer. Richard 
Corcoran, Hartford, Conn., ac 
complishes this quickly, surely, 
positively by using his picture on 
all his cards. Corcoran also dis 


“*e+e84e88 


a plays a picture of his storefront 


Richard G. Corcoran 


PLUMBING 


on the card, letting the receiver 
know, at a moment's glance, who 
is calling, what company he rep 
resents and what business he’s in 
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| IDEA Big Ticket Promotes Big Ticket Jobs 


| RICHFIELD’S “Success Story” |*™ 


| presents 


SCOTT CO. 


...the West's leading mechanical contractor 
Visit the new SCOTT CO. plant 


See new Bay Area industrial construction in process 


KGO-TV Channel! 7 


7 p.m., Thursday, December 13 
YIVHD ASVWZI JLIVOAVA YNOA NI 


| 
| 
} 
| 


WHEN INVITED to tell its success story them to see the show from “front row, 
over local TV, the Scott Co. of Oakland, center” at the television set. Prospects for 
Calif., mailed big “tickets” (334 by 9 in- remodeling jobs learned about Scott’s his- 
ches) to customers and prospects, inviting tory, successes and remodeling facilities. 





His Specialty 
Shop's Out in 
the Open 


A CABINET for every taste. 
Robert Lindstrom of Burlin- 
game, Calif. not only car- 
ries a good line of kitchen 
cabinets, he’s equipped to 
build cabinets to custom 
order. And he keeps this 
“back-of-the-scenes” activ- 
ity “out in front” by invit- 
ing customers to visit the 
shop. It’s good salesman- 
ship because it’s evidence 
he can deliver the goods. 
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| IDEA | Tell the Operator, She Can Tell the World 





MOST EXASPERATING ex- 
perience a customer can 
have is to call up in re- 
sponse to an ad and have 
the switchboard operator 
act as if it’s a wrong num 
ber. That doesn’t happen 
when E. Sugarman of San 
Francisco advertises, be 
cause the operator has the 
ad right before her so 
she can answer questions 
clearly and promptly 


FREE 


Rudd Alcoa To Be Given Away 
Water Heater Sept. 8th, 1957 Toilet Seats 


Compliments of Compliments of 
Sterling Senitary Supply Co ° Sperzel Co 
Geiler Pibg. G& Heating Co Register At Booth Schoible G Rueve, Rep 


| 
How to Make | Geiler Plumbing & Heating Co. | 
Sure People | 


a Harvest Home Park - Sept. 6th, 7th, 8th 
Visit Your | iol 
Sec Something New and Different In Plambing Mod crnization | 


Show Display + TN PPtntng our Sect 


I oans Arranged Thru P HLA 








| 





EE etric Sewer Servic 





1 niformed Repairmen 

HOW DO YOU make sure aan aeneeesiel Bg ctite Ratio Sestggrd Brock 
ee at Drains Operon d HK tter Water Pressur wee Capgee 

people visit your booth at L a ala 

a home show? Geiler ata See ——— ipa rosy 

Plumbing & Heating of BR copper Your Old Rusty Water Lines iin 4 Satisfaction 

Cincinnati used newspaper 

space to announce that 

everyone who registered “At Your Service Over 50 Years ~ 

at its booth had a chance 

to win prizes. It helped 

swell attendance. 





PLUMBING & HEATING 


3228 Harrisou Ave. MO 1-0025 
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BETZ Store, Billboard Give “Double Barreled” Impact 


IF YOUR STORE occupies half a double lot, 
or if there’s a vacant piece of real estate 
right next door, here’s an idea that may 
help you tell people you’re in the remod- 
eling business and sell a greater part of 
that remodeling business in your area. 

R. T. Morrill, Beloit, Wis., boosted busi- 
ness by erecting a billboard on the vacant 
lot next to his store. The result: twice the 
street frontage and twice the chance to 
catch the attention of passers-by. Now, 


VMAX MALCOLM PLUMBING CO. 


2237 FILLMORE ST., near CLAY 
WEst 1-774! 
COPPER PIPE A SPECIALTY 


Alterations, Water Heaters, Electric Sewer Cleaning 


Complete Service & Instalation 


For All Types Plumbing & Heating 


with large advertising space immediately 
at hand, Morrill can catch the prospect’s 
attention, direct it to his showroom win- 
dows, and then straight inside his store, 
where the real selling job begins. 


s Money that would have gone into bill- 
board advertising at another location was 
used here, instead. The result, in effect, is 
“double barreled”’ impact on prospective 
remodeling customers. 


Card for Emergency 
Numbers Gets Saved 


Here's ONE of those “handy 
things to have around the house” 
—a card for listing emergency and 





Emergency Service 


most-used telephone numbers. 
Max Malcolm, San Francisco, 





Day No 
Plumber | ; = 


Emergency Nos. 


| _ FIRE DEPT. 
( . 


| WE 1-7741_| 
| EV. 6-1197_| 
| SK. 2-3784 


sends the cards out with police, 
fire and his own telephone num- 
bers printed on them and with 
space for customers to add the 
numbers of the doctor, hospital, 
druggist, etc. It’s not a new idea, 





but it’s one people appreciate. 
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Farmers Almanac 
Keeps Rural Business 
Coming; Try It on 
City Folk, Too 





Sran GREEN of Huntsville, 
Mo. is in the center of much 
farming activity. So he dis- 
tributes the Farmers’ Alma- 
nac, with his name on it, as 
a reminder to keep him in 
mind for rural home re- 
modeling. 





If you’re one of the few 
not yet familiar with the in- 
teresting things a farm al- 
manac contains, get a copy 
Even city folk like ’em. 
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FARMERS? 10 | 


ALMANAC 


for the year of owr Lord 


19957 


Being first after bissextile, or leap year, and until the 


FOURTH OF JULY 


The 181st Year of the Independence of the 


UNITED STATES 


CALCULATED BY HART WRIGHT CO. 


Compliments of 


THE HOME INSURANCE COMPANY 


’ For Remodeling 
* Kitchen 
* Bath 


* Heating 
PHONE ENTERPRISE 8130 HUNTSVILLE. MO 








For a Prospective Customer, 
Drinks Are On the House 


In Dayton, O., George Hoke is “buying 
the drinks” for prospective customers 

In front of the Hoke Brothers store, 
passers-by can pause and refresh them- 
selves with a cool drink of water from 
Hoke’s outdoor fountain. During the 
pause, of course, they're looking straight 
into Hoke’s showroom windows, where 
they can see the latest and most modern 
plumbing, heating and cooling equipment, 
attractively displayed 
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IF YOU'RE GOING TO GO into the telephone 
directory, go all the way. That’s how 
John Winterbottom of San Gabriel, Calif. 
feels about it. 

When a prospective customer needs 
help, he looks in the phone book under 
the heading that spells out his need. So 
Winterbottom has five quarter-page ads: 
one under plumbing, another under heat- 
ing and air conditioning, a third under 
alterations and remodeling, the fourth 
under water heaters and the fifth under 
kitchen equipment. 

How can Winterbottom miss? Usually, 
he doesn’t. If a prospect goes to the phone 


if a Prospect Goes to the Phone 
Book, Winterbottom’'s Got Him! 


book, Winterbottom’s got him, and a 
study of the ads shows why it works that 
way. 

First, the service offered is immediately 
evident through the use of bold face type 


_ that instantly catches the prospect’s eye 


Second, the uniform size and format of 
the ads, the stylized drawing of the store 
front in each and the prominent treatment 
of the firm’s name provide continuity and 
help the prospect identify Winterbottom 
with the specific service offered. 

Third, the heavy emphasis on service, 
free estimates and free surveys—all tied 
in with remodeling—suggest the com- 





ALTERATIONS 
REMODELING 


THE COMPLETE JOB 
Anywhere in the 
Son Gabriel Valley 
© KITCHENS 
* BATHROOMS 
© RESIDENTIAL 
© COMMERCIAL 
High Style - Top Quality 


CRANE - AMERICAN STANDARD 
MISSION  JANITROL - WESTINGHOUSE 


BUDGET TERMS 
SELL - INSTALL - SERVICE 
Planning Service 


WINTERBOTIOM PLUMBING 


Established 1909 


sovesanines ATlantic 2-5117 


909 W. LAS TUNAS DR. 

















SAN GABRIEL 








WHEN A CUSTOMER starts looking for you in 
the phone book, be there, wherever he looks. 
Winterbottom is under five different listings so 
that he gets ‘em, whatever their needs. 


SERVING THE ENTIRE VALLEY 


PLUMBING 


FOR REPAIRS - REMODELING - ALTERATIONS 


SERVICE - REPAIRS 
REMODELING 
% Crane Fixtures 
% Garbage Disposals 
% Water Heaters 
te Shower Installations 


BUDGET TERMS 


WINTERBOTIOM PLUMBING 


ished 1909 


ermares | ATlantic 2-5117 


909 W. LAS bevasion DR. SAN GABRIEL 

EACH AD EMPHASIZES a particular Winterbot- 
tom service and product. It doesn’t take long 
for a potential customer to change “call a 
plumber” to “call Winterbottom” with this idea. 
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pany’s willingness and readiness to help. 

Fourth, the ads feature familiar brand 
names that spell quality products well 
known to the prospect. 

Fifth, by playing up its 50 years of 
service with the phrase “Established 
1909,” Winterbottom establishes the firm’s 
stability and standing in the community. 

And last, the offer to help with financ- 
ing and the prominent mention of the 
telephone number add up to more reasons 
why Winterbottom is the man to call. 

Winterbottom went “all the way” in the 
phone book, and in DE’s Big Push Con- 
test. His firm won second place. 





KITCHEN 
EQUIPMENT 


LYON STEEL KIT 
CABINETS § AL TERAT 1ON 
REMODELING 
MANY OUTSTANDING FEATURES 
Tap O Matic Handles Rounded 
Corners Adjustable Shelves 
All Colors A Complete Kitchen 
Planning Service High Style 
Top Quality Our Specialty New 
ideas - Visit Our Showrooms for 
Demonstrations Anywhere in 
the San Gabrie! Valley 
Also Many Other Brand Mame 
Products Represented by Us 
FREE SURVEY OF 
YOUR MODERNIZATION 


BUDGET TERMS 


WINTERBOTTOM PLUMBING 


Established 1909 


srmares | ATlantic 2-5117 


909 W. LAS TUNAS DR. 














SAN GABRIEL 











WINTERBOTTOM’S PHONE BOOK ADS al! feature 
his modern store, a headline and his phone 
number in large type. The similarity of layout 
establishes continuity between the ads 





WATER HEATERS 


SERVING SAN GABRIEL VALLEY 
SINCE 1909 
SALES 


SERVICE, REPAIRS 


* HOLLYWOOD 
* MISSION 

* DAY & NIGHT 
*%& RHEEM 

NO DOWN PAYMENT 


UP TO 2 YEARS 
TO PAY 


WINTERBOTTOM_ PLUMBING 
smarts | ATlantic 2-5117 


909 W. LAS TUNAS DR. 














SAN GABRIEL 











HOME HEATING 


AIR CONDITIONING 


JANITROL, FRASER, JOHNSON 
HOLLY, UTILITY 


QUALITY INSTALLATION 


STAFF OF MASTER 
CRAFTSMEN 


Specializing in 
Service - Alterations 
& Remodeling 
FLOOR FURNACES 
WALL HEATERS 
FORCED AIR 
BUDGET TERMS 


WINTERBOTION PLUMBING 


Established 1909 


ete | ATlantic 2-517 | 


909 W. LAS TUNAS DR. 














SAN GABRIEL 








EMPHASIS ON ADVERTISED BRANDS is impor- 
tant in all Winterbottom copy. It gives the 
customer an assurance of quality, both in work- 
manship and in the products to be used. 


FEATURING BUDGET TERMS is a good idea in 


all kinds of advertising. Winterbottom carries 


it all-the way because it helps make the “small’ 
buyer realize he can buy “big” needs, too 
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2112 JACKSON STREET DALLAS, TEXAS 





A BETTER NEWCOMER SERVICE For You 


University Park 

CALOGERO, Edward R., Jr. 5-20- 3% 

Wife - Caroline 2 girls 2 yrs. and 
3 yrs. 

2724 Rosedale 3 days rents 

United Motor «xchange Ass t. Mgr. 

Lutheran 

From Houston, Texas-6102 Harbrook 
8 mc 

Owns TV, refrigerator, furniture, 
Dod e 


3 thes 





SERVING A FAMILY’S SERVICE and repair 
needs over a period of years puts you first 





in the customer’s mind when it comes to 
remodeling, says Mrs. M. S. Dickerson of 
Dallas Plumbing and Heating Co., Dallas. 
By being “firstest with the mostest’”—by 
reaching a newcomer when he first arrives 


in town—Mrrs. Dickerson aims to get these 


BETZ Scott Provides a 


‘Pause that Refreshes’ 


TELEPHONE: PR-8411 


+ s+ = 








service and repair customers. 

Through the local Newcomer Service, 
she sends a friendly welcome, a small gift 
and a business reminder to each new ar- 
rival. The Newcomer Service, in turn, 
supplies her with coupons, like the above, 
which list each newcomer’s name, address, 
telephone number and household needs. 





STREET CORNER COM- 
FORT is offered by 
Scott Co. of Oakland, 
Calif.—and it’s a real 
winner of friends and 
influencer of people 
When you’re waiting 
for a bus, it’s nice to 
have a place to park 
the weary frame, and 
you're not likely to 
miss, or forget, the 
name of the thought- 
ful “sponsor.” 


Dont take chances... cal/ 


SCOTT Co 


H3 TENTH ST. OAKLAND 


= ee 





= 


= 








=a 
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[T MTTZW They Go Krogering—and Connetting 


No store has more traffic than a food Wayne, Ind., told the Kroger store he'd 
store; so that’s a good place to let ’em give a bathroom away if they’d let him 
see a nice bathroom, kitchen, or what- display it, they ok’d the idea. Kroger, 
ever. When Rubin Hahnert of Swifty Connett, customers all were happy with 
Connett Plumbing & Heating Co., Fort the result. 


a a 


Swifty Connett 

set up a complete : 

bath in the Kroger “4 BROADWay 

store. Customers } The . FORT Wayne 
filled in cards t ft 

telling their re- < ' Rapid, 
modeling needs ee apes, 3 Mr, and Mre rating the - 
and thus had a mar &d Kose 

chance at winning 

the bathroom. Con- 

nett won hundreds 

of new names for 

its prospect list 

and Kroger found 

the display a busi 

ness-getter, too 


INDIANA 





= * 


—- 





r 
Ir 








— 


A Complete Bathroom 
Installed In Your Home 


ir name and address, check one of the boxes below, and 
in the box provided. Enter only at Fort Wayne Kroger 
inder 16; Kroger employees and their families not eligible 





ay 


ts must be deposited by closing time Saturday, June 29, 1957 
My Next Home Improvement will be: (Please Check) 


NEW BATHROOM NEW KITCHEN 
NEW HEATING SYSTEM NEW WATER HEATER 





NAME 


ADDRESS 





TY ~ PHONE 





—- 











A 
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SALES KIT helps remodeling salesmen deal with customers who say, “Show me.” 


WHEN JAcoBSON Co., West Haven, 
Conn., sells em, they’re really sold! Key 
elements of this “complete sell” are 
power-packed newspaper ads like the one 
on the opposite page and well-stocked 
sales kits like the one above. 

Jacobson’s full page ads give the pro- 
spective remodeling customer an A to Z 
portrait of one-contractor responsibility. 
On one page, Jacobson offers (1) quali- 
fied, competent personnel, (2) package re- 
modeling, (3) time payment plans, (4) a 
special “free appliance” with every re- 
modeling contract, (5) a mail-in coupon 
for more information, (6) an invitation 
for the customer to visit the showroom, 





Power-Packed Ads, Sales Kits Help Jacobson 
Sell the Complete Remodeling Package 


and (7) guaranteed satisfaction. 
Through ads of this sort, Jacobson in- 
duces prospects to write, phone or visit 
the showroom. Then, well-trained sales- 
men continue the “complete sell.” 
Using a packaged sales kit, salesmen 
are prepared to (1) show 3-D before-and- 
after slides of past bathroom and kitchen 
remodeling jobs; (2) show samples of 
wood paneling, countertop plastics, paint, 
wallpaper, and ceiling, wall and floor tile; 
(3) use illustrative manufacturers’ litera- 
ture to punctuate a point; (4) draw a 
sketch of the prospect’s home as it will 
look after remodeling; and (5) take pic- 
tures of the prospect’s present facilities to 
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REPEAT OFFER! 


BY YOUR TREMENDOUS RESPONSE! 

: IN MARCH YOUR OVERWHELMING 

DURIN G M AY ONLY RESPONSE TO OUR REMODELING 
BONUS GAVE US OUR LARGEST RE. 

WITH EVERY MODELING MONTH IN OUR 

REMODELING HISTORY! 

CONTRACT a Oe 








KNOW THE MEN YOU DEAL 


WITH! OUR 41 YEARS of BE ANY APPLIANCE PICTURED BELOW 


MODELING EXPERIENCE is YOUR 
GUARANTEE of SATISFACTION! YOURS ABSOLUTELY FREE 
OF ANY ADDITIONAL COST! 


2085 SOLO MAT Ded te maT DF 


~cH 
OVE Aid OtaComa 
‘ . 


21” Netionelly Known Netronally Known Netionelly Known 


TELEVISION PORTABLE TV * Washer or Dryer % AIR CONDITIONER 


~ REMODEL YOUR i) mary an tow 
—_ a TT 2 cost 
falas, BATHROOM | yi) n= 

zs i A, \ THAT MaOt US 
You Are Invited to Visit / 


JACOBSON’S 


SHOWROOM — MODEL 8OOmS 
AND WORK SHOPS 
OPEN SUNDAY 1-3 


View our thowreom. the lergeu of wp ddenghe 4 
tend Come om ond see the mate 























You will be surprised te know just how in 
expensive ¢ 9 te modernize end beoutity 
your out-moded bethreom New combine. 
Non tubs end showers, colored tile ond 
gleoming tratures will odd convenience ond 
hed Jecebsen cuntemers, ever thew “4 yours in the a. beowty to your home 


Pie SS 85 
THEN REMOBeL _— as 85 + mae." comraon 


The “JACOBSON WAY” EP eaitty Bg 


ATTIC REMODELING ‘ADD A A ROOM an KITCHEN 

















LET US BUILO thet extre 
= porch. pleyroom 
¥ o- 
ATTICS ore om excethont source of low cow edduieme! spece la jor study thet your growing 
Comrem te on estes bedreom pleyroem sewing oom hebby FAMILY NEEDS Mow you con modernize your beah: 
eoemen one 55 gested kitchen Proper plenning con give yew © com 
Yes, tedey's family often eutgrews its ae > os we pone Page — pect, tretfic-tres kitchen work-oree with ol the 
se call Jacobsen tor ene step o~ note weex.y Cobsnets ond counter Ae ge 23 
plennng ond extumare As - Weekly + Spece you require weekly 




















maaan | 


Ist PAYMENT-—NOV. sox ——————<—. 
NO MONEY DOWN! a WE 4.3446 a = 


eoremare 














Part of Our Fleet of Trucks ESTIMATES AVAILABLE SUNDAY 9 TO # 





























add to Jacobson’s library of before-and- rages and other segments of the over-all 
after scenes. home remodeling job. However, he still 
Over a period of years, Jacobson has puts his major emphasis on bathroom and 
expanded his remodeling facilities to en- kitchen and heating remodeling and the 
compass recreation rooms, dormers, ga- fact that he is a p-h contractor END 
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New Products 





(Continued from page 78) 


Time Switch Housing 

A new type of housing for its 
ume switches has been introduced 
by Tork. The case permits the en- 
switch mechanism to be 
snapped in or out instantly with the 
touch of a finger, facilitating fast 
installation and servicing. The case 


tire 


also opens from a center hinge to 
provide full resetting 
time schedules on the dial and to 


access for 


permit wiring connections or 
changes to be made without remov- 
ing the unit. 
Manufacturer: 
trols, Inc., 200 


Vernon, N.Y. 


Tork Time Con- 
St., Mount 


Grove 


Carbon Monoxide Indicator 

A pocket-size indicator for the 
detection and percentage measure- 
ment of carbon monoxide has been 
introduced by Bacharach. Mechan- 
ically operated, the unit may be 
used in the presence of flammable 


gases. The indicator is designed 
for various uses including safety 
tests of gas-fired water heaters, 
room heaters, clothes dryers, incin- 
erators, heating equipment, and so 
on. The percentage of carbon mon- 
oxide present is indicated by meas- 
uring the length of a stain devel- 
oped in a glass indicating tube. A 
CO test is made by depressing, 
then releasing, the push-button of 
the unit’s sampling pump, thus 
drawing a controlled sample vol- 
ume of combustion gases through 


the tube. Each testing tube may be 
used twice for routine safety test- 
ing by reversing the tube’s position 
in the sampling pump. Visual color 
response of the operator cannot in- 
fluence the accuracy of the instru- 
ment since no color recognition is 
required. Twelve additional test- 
ing tubes are supplied with the 
unit in a metal carrying case. 

Manufacturer: Bacharach Indus- 
trial Instrument Co., 200 N. Brad- 
dock Ave., Pittsburgh 8. 


Plastic Sprinkler Fittings 

A line of styrene plastic pipe fit- 
tings designed primarily for use in 
sprinkler systems has been an- 
nounced by Franklin Plastic. Fea- 
turing i.p.s. threads and hexagon 


hubs, the line includes reducing- 
type elbows in 1-in. insert by 34- 
in. female thread and %4-in. insert 
by %-in. female thread; and 4 and 
6-in. long nipples in ! 
sizes. 

Manufacturer: Franklin Plastics, 
Inc., 317 Grant St., Franklin, Pa. 


» and %4-in 


Automatic Washer and Dryer 
An automatic washer and drye: 
have been added to its line by 
Whirlpool. The washer, called Im- 
perial Mark II, features 10 wash- 
ing cycles controlled by a tele- 








phone-type dial, free-flow drain- 
ing action, full-time lint filter, a 


wide variety of water-level set- 


tings and a rinse-conditioner dis- 
penser. A unit to save and reuse 
wash water is optional. The com- 
panion dryer is available in either 
gas or electric models with eight 
fabric settings, three drying cycles 
and a 20-lb wet load capacity. Both 
units are square styled and are 
available in a variety of colors. 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 


Square Recess Bathtub 

A square, recess cast iron enamel 
bathtub has been added to its line 
by Richmond. Called the Pompeii, 
the unit features an integral rear 


corner seat, a wide seat rim on the 
front apron and an integral lip 
flange for permanent water seal. It 
measures 48 by 44 by 16 in. and is 
available in right and left hand 
models in white and six colors. 

Manufacturer: Richmond Plumb- 
ing Fixtures Division, Rheem 
Manufacturing Co., P. O. Box 111, 
Metuchen, N. J. 


Single Handle Faucet 

A single handle mixing faucet fo 
kitchen and bathroom installations 
has been added to its line by Gyro 
Brass. Designed to be installed in a 


single-hole opening, the unit is 
available with twin soap dishes to 
cover unused sink hole openings; 
with dispensers for lotion, liquid 
soap or detergent; with pedestal 
tumbler holders or with pedestal 
soap dishes. It is equipped with an 
aerator swing spout in 4, 6, 8, 10 and 
12-in. lengths and is available in a 
variety of finishes. 

Manufacturer: Gyro Brass Manu- 
facturing Co., 51 Urban Ave., West- 
bury, L. I, N. Y. 


(Please turn to page 124) 
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lf you want to make a sale... 


..thereS nothing so powerful as an idea 


Better Homes and Gardens makes more sales because |t gives people more buying ideas 


The 15% 


Homes and Gardens each month 


Better 
including husbands as 


million family members who enjoy 


well as wives) are thirsty for ideas about living better and 
how to go about it. And that’s exactly what they find in 
their favorite idea magazine 

Every single page of Better Homes 
and Gardens is devoted to family ser- 
vice. And what a wide, wide world of 


During the year 1/3 of America reads 
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interests that covers —at home, and away from home, too! 

More and more advertisers are discovering the tremen- 
dous sales power of BH&G’s brand of what-to-do and 
where-to-get-it ideas. Want proof? See your Better Homes 


Mer 


America’s biggest 


and Gardens representative! 
dith of De S Moine s 
publisher 


ol idea for today 


living and tomorrou plan 


.,. the family idea magazine 


NOW OVER 4,600,000 COPIES MONTHLY 





New Products 





(Continued from page 122) 


Automatic Water Softener 

An automatic water softener for 
smaller commercial and industrial 
process applications as well as 
larger residential installations has 
been added to its line by F. E. 
Myers. The unit is capable of soft- 
ening water at service flow rates of 
up to 52 gpm. It is available in four 
models, with capacities from 69,000 
to 430,000 grains. A timing clock 
automatically begins the regenera- 
tion at a predetermined time of the 
day or night. The frequency of re- 
generation may be set at 1, 2, 3, 4, 
6 or 12-day periods, depending 
upon individual requirements. An 
all-brass, 1l-in. hydraulically-op- 
erated valve operates the cycle 
downflow in service, upflow in 
backwashing and downflow in 
brining and rinsing. The units car- 
ry a 5-year unconditional guaran- 
tee, plus an additional 5-year 
warranty on a pro-rated basis. 

Manufacturer: The F. E. Myers 
& Bro. Co., Ashland, O. 


Residential Humidifier 

A humidifier designed for resi- 
dential forced warm air furnaces 
has been announced by Walter E. 
Selck. The unit utilizes a slowly- 


rotating screen that carries a film 
of water into the stream of furnace 
air. It is competitively priced and 
is available in two models, one for 


an average size home and another 
for larger homes. 

Manufacturer: Walter E. Selck 
and Co., 225 W. Hubbard St., Chi- 


cago. 


Stress Control Pipe Hanger 

A constant-support pipe hanger 
with three control systems for 
handling stresses in high tempera- 
ture piping systems has been intro- 
duced by Grinnell. Called Stress- 
Trol, the unit is available with a 
choice of load, position or tempera- 
ture-sensitive controls. A reversi- 
ble fractional-horsepower motor 
operates a ballbearing jack moun- 
ted within the hanger frame. The 
load goes up or down as required 
by the conditions of the movement, 


Zoeller Co. Puts a Polyvinyl Bushing on Its Sump 
Pump Float-Rod Guides to Cut Friction and Noise 





A vibration dampener for float- 
rod guides on its line of sump 
pumps has been announced by 
Zoeller. The polyvinyl bushing is 
pressure-fitted to the float-rod 
guide (see photo insert) and is de- 
signed to eliminate vibration, noise 
and excess friction. “The use of 
polyvinyl at this place,” said Rob- 
ert Zoeller, sales manager, “pre- 
sents two big selling points. One, 
polyvinyl has a low coefficient of 
friction, which extends its life and 
the life of the parts with which it 
comes in contact. Two, the ultimate 
sump pump buyer will find great 
satisfaction in a pump that has re- 
duced vibration and is therefore 
more noise-free.” 

Manufacturer: Zoeller Co., 3280 
Millers Lane, Louisville, Ky. 


following the natural or induced 
movements of the piping, super- 
heater header or other equipment, 
as it is ordered to do by the hanger 
control. The first type of control is 
a unit that provides constant sup- 
port of a predetermined value at 
all times. It contains a load-sen- 
sitive device and a deflection am- 
plifying indicator that operates 
switches to raise or lower the pip- 
ing synchronously with the cycles 
of expansion and contraction. 


a The second type is a_ position- 
sensitive unit and may be used to 
change the elevation of the hanger 
in response to a change in relative 
position of some other element of 
the piping system or associated 
equipment. The third type of con- 
trol, a temperature-sensitive unit, 
will change the elevation or posi- 
tion of the piping system according 
to a predetermined temperature- 
expansion curve. All operating 
elements of the support hanger are 
replaceable standard units. 
Manufacturer: Grinnell Co., 289 
W. Exchange St., Providence 1, R.I 


Electrostatic Air Filter 

An electrostatic air filter de- 
signed for packaged installation in 
forced air heating and cooling sys- 
tems has been announced by 
Chrysler Airtemp. The unit is de- 


signed to remove most of the dust, 
pollen, smoke and odors from the 
circulating air by magnetizing the 
particles. Germ control is accom- 
plished by means of a germicidal 
lamp in the unit. 


aIn addition to the electrostatic 
filter, the firm has announced an 
expanded line for all its products, 
including a “slender” design room 
air conditioner and automatic con- 
trols for its line of central air con- 
ditioning units. Also new are the 
firm’s 742-hp compressor with a 9- 
ton coil for commercial applica- 
tions; three commercial packaged 
air conditioning units with 21, 26 
(Please turn to page 126) 
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Release frozen capital by reducing pipe inventories 


Capital tied up in inventories of steel pipe is “frozen” 


capital — unavailable for such all-important pur- 
poses as business improvement and expansion, 
and the search for new customers. But you can 
readily release such capital for productive uses by 
relying on the services provided by your Republic 
Pipe Distributor. 

By being ready at all times to supply you with 
pipe required for any steel pipe system installation, 
he ends the need for maintaining your own inven- 
tories. Space, as well as capital, is freed for other 


uses .. . and overhead costs, for pipe-handling 
equipment, manpower, insurance, and taxes, can 
be reduced or eliminated. 

At the same time, your Republic Pipe Distributor 
can bring new efficiency to pipe installation opera- 
tions. His complete stocks enable him to provide 
quick deliveries of steel pipe of any size or weight 
—along with fittings, fixtures, and controls. 

For these and other reasons, you'll be wise to 
investigate fully the services afforded by your 
Republic Pipe Distributor. Contact him now. 


PHONE YOUR LOCAL PIPE DISTRIBUTOR FOR QUICK DELIVERIES OF... 





New Products 





(Continued from page 124) 
and 30-hp ratings; 140,000 Btu gas 
or oil-fired furnaces; and two resi- 
dential packaged air conditioners 
with ratings of 2 and 5 hp. 
Manufacturer: 
Chrysler Corp., 
Dayton, O 


Airtemp Division, 
1600 Webster St., 


Drop-in Countertop Lavatories 

Two 
tories 
built-in installations 
added to its line by 


drop-in lava- 


designed for 


countertop 
vanity and 

have been 
AllianceWare 
The porcelain-on-steel units fea- 
ture hidden overflows, anti-splash 
beads and built-in soap dishes. The 
sizes are 20 by 18 ins. and 19% by 


1634 ins. Both units are available 
in white and six colors. 

Manufacturer: AllianceWare, 
Inc., Gaskill Rd., Alliance, O 


Gas-Fired Boiler 

A cast iron gas-fired boiler for 
residential use has been added to 
its line by Richmond. The unit has 
a white jacket with gold trim that 
provides “home appliance” styling. 
In addition, the heavy-gauge steel 
jacket is protected from the effects 
of basement dampness by a special 


r 32 eS i 





“Duridized” 
perature 


film and a high tem- 
aluminum spray. The 
unit is available in capacities from 
78,000 to 300,000 Btu/hr. The four 
smaller the line are also 
units. All 
tankless heater 
water, wet base 
design for use on any 


sizes in 
available as packaged 
feature a 
for domestic hot 
sectional 


models 


Improved Version of Arps Trencher Offers Five 
Digging Widths and Added Protection for Operator 


An improved version of its self- 


propelled trencher has been 


an- 


nounced by Arps. Designed for a 
variety of trenching jobs, the unit 
has five digging widths—234, 314, 
1, 6, and 8 ins.—up to 54 ins 
deep. Digging speed is variable 
from 0 to 1,200 ft per hour in either 
direction. Special features include 
rubber-belted con- 
veyor to deposit dirt to either the 
left or right side of the trench: a 
hydraulic power lift; 
shielding that complete 
protection from debris for operato1 
and 


a_ reversible, 


boom new 


provides 


machine; an indicator on the 
front end for following guide lines; 
a box-type heavy steel frame; and 
optional dual wheels. The 
unit can be transported for short 
distances under its own 


rear 


power or 
a small trailer o1 
pickup truck for long distances. 

Manufacturer: The Arps Corp., 
New Holstein, Wis 


skid-loaded on 


floor and a porcelainized flue col- 
lector. 

Manufacturer: Richmond Plumb- 
ing Fixtures Division, Rheem 
Manufacturing Co., P. O. Box 111, 
Metuchen, N. J. 


Medicine Cabinet 

A sliding-door medicine cabinet 
made of one-piece, seamless steel 
has been added to its line by Law- 
son. The unit features a stainless 
steel frame, chrome-plated door 
handles, razor blade slots, stainless 
steel toothbrush holders, eight 
glass shelves and a special coating 
on the mirror back to protect 
against moisture damage. In addi- 
tion to a 39 by 27-in. mirror area, 
the unit has approximately 4,000 
cubic ins. of storage space. 


Manufacturer: F. H. Lawson Co., 
804 Evans St., Cincinnati 4. 


Solder Joint Valves 

A line of solder joint valves for 
copper tubing installations has 
been announced by Kennedy Valve. 
The units feature distortion-resist- 
ing, cylindrical-shaped bodies and 
suitable for a wide range of 
service requirements. Included in 


are 


the line are gate, globe and check 
valves. The gate and globe valves 
are available in sizes from °8 to 3 
with steam 150 
psi and wog pressures to 300 psi. 
Check valves are available in sizes 


ins. pressures to 


from %g to 2 ins. with steam pres- 
sures to 125 psi and wog pressures 
to 200 psi. 
Manufacturer: Kennedy Valve 
Co., P. O. Box 931, Elmira, N.Y 
(Please turn to page 130) 
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Tight as a Newbury Fitting... 


Y. get better service on higher quality pipe fittings from Newbury. Each 
fitting is individually inspected and the highest methods of quality control are used 
throughout the manufacturing process. This assures no-leak fits and straight threads 


for perfect alignment. When you buy Newbury you know you've purchased the very best. 


Established in 1889 


A Setaitiery ot MANUFACTURING CO., INC. 


Soss Manufacturing Co., Detroit Department DE. 20 


| LEST TO LAST ff Talladega, Alabama 


Se IE OR oe STE 
Baer pie See Ee. ei 
er ‘ . 








Plugs, Bushings, Drainage, 
Steam, Plumbing Specialties. 
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An early-morning fire in 1956 turned the original Shadowbrook into a 
roaring inferno, destroying it completely. 


(Below) Shadowbrook Novitiate as it will appear at completion. 
Architect: J. Gerald Phelan, Bridgeport, Conn. 

Consulting Engineers: Fletcher Thompson Inc., Bridgeport, Conn. 

General Contractor: Walsh Bros., Inc., Cambridge, Mass. 

Plumbing Contractor: Crane Plumbing & Heating Co., Cambridge, Mass. 
Plumbing Jobber: Warner Supply Co., Inc., Westfield, Mass. 


New Jesuit Seminary Rebuilds for Permanence 
with Bridgeport Copper Water Tube 


Rising out of the ashes of a disastrous fire several years various sizes, will go into the completed structure 
ago is one of the largest structures in Massachusetts’ 
beautiful Berkshire Mountains —the St. Stanislaus Jesuit 
education center. Called “Shadowbrook,” the building 
stretches along a hilltop for some 500 feet and embodies 
modern, functional design and the finest of construction 
materials inside and out 


In this and every installation of Bridgeport Coppet 
Water and Drainage Tube, a number of benefits are 
enjoyed...long, trouble-free service, lower installation 
costs, ease of handling and fitting and the secure know] 
edge that once installed, Bridgeport Copper Tube is in 
to stay 
Permanence and quality are the keynotes of the recon These are important advantages you can’t afford to 
struction, For this reason, Bridgeport Copper Water overlook. Your plumbing wholesaler carries a tull line of 
Tube has been selected tor Shadowbrook’s extensive Bridgeport Copper Water, Refrigeration and Drain 
water system: [S,SOO teet of this high quality tube, in Fube. Ask tor it by 


Dd 


Service® likes OF Bridgepert Casper Tube are Overhead Malke FUR Me leneth ef the bullding of eoppericed 
edsily netalled fer trouble-free permanent installation saddles te prevent weer 


on BRIDGEPORT BRASS COMPANY 


B ldgeport Hridgveport Brass Company, Bridgeport 2, Conn, * Sales Offivees in Peineipal Cities 
Nv Specialists in Metals from Aluminum to Zirconium pene esse] 


Domestic ENGINEERING, FreeruAry 1859 





With new features and options, 
09 Chevrolet truck 6 boosts 
fuel economy by 

as much as 


A new camshaft design and a up to 10 less fuel consumption in every 
; ; * 59 Chevy Series 30 or 40 model with stand 
new maximum-economy option ard Thriftmaster 6! 


bring you this remarkable he second innovation is a new 
econumy Mor that operat in oo 


increase in gas savings with with the ecanamy-contoured 
Chevy's Thriftmaster 6,1 Series 31 and 32 models. ¢ 
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(Continued from page 126) 


Water Softener 

A water softener with an electric 
calendar clock and an electric con- 
trol valve for automatic regenera- 
tion has been announced by Radi- 
ant Utilities. The unit features a 
polyethylene salt bag, a heavy- 
gauge mineral tank and a 
200-lb capacity salt storage tank. A 
“turbo-action” regeneration cycle 
mixes air with water for cleaning 
efficiency. The unit is also available 
in a unit with a 
rinse timer control and a single 
control valve unit. 

Manufacturer: Radiant Utilities 
Corp., 8817 18th Ave., Brooklyn 14. 


steel 


semi-automatic 


Heavy-Duty Heaters 

A completely redesigned line of 
heavy-duty forced air heaters fea- 
turing new burner designs and 
lighter weight has been announced 
by Reznor. The line includes 10 
sizes ranging in capacity from 400,- 
000 to 2,000,000 Btu/hr. All sizes 
are available for gas, oil or dual- 
fuel firing and for upflow, down- 
flow or horizontal installation. The 


units may be used with a duct sys- 
tem or with a discharge plenum 
with interchangeable louvered out- 
lets for flexibility in the selection 
of the air distribution pattern. The 
burner assembly includes a ceram- 
ic-lined burner block, a_ special 
burner ring with integral air guide 
vanes and an electric ignition unit. 

Manufacturer: Reznor Manufac- 
turing Co., 148 W. Market St., Mer- 


cer, Pa 


Double-Wall Gas Vent Pipe 

A gas vent pipe featuring dou- 
ble-wall construction and _ inter- 
locking joints has been added to 
its line by Van-Packer. The outer 
wall of the unit is made of gal- 


130 


vanized steel while the inner wall 
is made of .016-in. aluminum. The 
double-wall, air insulated design 
provides space for active air move- 
ment and cooler outer wall sur- 
faces. It is available in standard 
round pipe sizes from 3 to 20 ins 


in diameter and in 4 and 5-in. oval 
sizes for installations within stud 
spaces. 

Manufacturer: Van-Packer Co., 
Division of Flintkote Co., 1232 Mc- 
Kinley Ave., Chicago Heights, III. 


Packaged Gas-Fired Boiler 

A packaged gas-fired boiler de- 
signed for multiple installations in 
housing developments as well as 
for replacement installations has 
been introduced by Portmar. It is 
made in three sizes exclusively for 
radiant, convector and baseboard 


The 


hot water heating systems. 


unit is factory-wired and is fur- 
nished complete with burner and 
all controls. The three sizes are 
rated at 580, 720 and 990 net sq ft. 

Manufacturer: Portmar Boiler 
Co., 193 Seventh St., Brooklyn 15. 


Gas Furnace Control 

An electronic modulation control 
for gas-fired furnaces has been 
introduced by Maxitrol. The unit 
changes the burner flame to main- 
tain heat balance in the home. The 
modulator signals from 
temperature sensing thermistors 
located in the wall control that 
have been amplified to operate a 
solenoid valve which controls the 
flow of gas to the burner. The wall 
control may be set from 55F to 85F. 
Furnace blowers are kept in con- 
tinuous operation, although at 
slower speeds. The constant cir- 


receives 


ol a 


y/ 


culation of air tends to eliminate 
hot and cold pockets of air. 

The regular thermostat is re- 
tained, but acts only as an upper 
limit switch. When the air is too 
warm even at the lowest burner 
flame, the thermostat cuts off the 

(Please turn to page 134) 


Rheem Offers a Packaged Zone Control Assembly 
for Its Furnaces and Year-Round Air Conditioners 


A packaged two-zone control 
damper assembly for regulating 
heating and cooling in two different 
areas of a house has been intro- 
duced by Rheem. Called the Auto- 
Balance System, the unit may be 
installed in any Rheem warm ai! 
furnace or year-round Rheemaire 
air conditioner. The unit 
of a packaged two-zone dampe1 


consists 


featuring multi- 
blade dampers for each zone, actu- 
ated by a motor mounted directly 
on the damper casing. The damper: 
is controlled by two 
located at different the 
house. The unit also features an 
insulated damper casing. 
Manufacturer: Home Products 


assembly 


thermostats 


areas of 


Division, Rheem Manufacturing 
Co., 7600 S. Kedzie Ave., Chicago. 
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to the 49 out of 50 manufacturers whose products are 
specified, here’s the way to direct, resultful commu- 


nication between you and the specifying engineer... 





serving serving 


the man the man 


whose products who specifies 


are specified the product 


because it goes only to the people because it alone deals with. .his 


who can write your product into specific, major job interest . . . the 


the specification . .. the solid-core specifying of products into heating, 


group of (specifying) engineers who air conditioning, ventilating, piping 


are so vitally important to you. 


and plumbing systems. 


because Actual Speci ifying Engineer so totally fills the needs of both men 


Ace 
BDC IS 


Exclusive, waste-free audience 
... all “working” circulation 


**Rifle-shot” circulation, read only by engi- 
neers who specify products into systems in 
this particular field. ASE totally fulfills 
the needs of both its engineer-readers and 
manufacturer-advertisers whose products 
are specified. Engineers like it . . . read it 
... because it pinpoints their specific area 
of interest, supplies them with far more 
product application information that is 
directly transferable to the specifications 
they write. Manufacturers of specified 
products who know that these specifying 
engineers are the men who must specify 
their products, fully realize the value of 
ASE. They have discovered that ASE can 
and does take their product story to these 
specifiers . . . free of distraction . with- 
out waste. No other publication in the 
field can do a comparable job. 


ACTUAL 


OPECIFYING 
ENGINEER 


INTEREST .. . a direct meas- 


ure of ASE’s advertising value 


The scoreboard of ASE’s true value is 
nothing short of remarkable! The men 
who specify—the engineers who read ASE 

are quick to testify to the down-to-earth 
value of “their book.”” Advertisers who 
use ASE to reach these specifiers have 
ASE’s 


direct-action record. These remarks should 


made generous comments about 


make sense to you, especially if your prod- 
ucts are specified. Get the full story from 
your ASE representative. Have him show 
you the scores of comments from both 
readers and advertisers who have discov- 
ered its many benefits. Ask for the facts 
and you, too, will agree that ACTUAL 
SPECIFYING ENGINEER is unques- 
tionably your best advertising buy for 
products which must be specified into 
heating, air conditioning, ventilating, pip- 
ing and plumbing systems. 


Ask for your copy of 
ASE’s market/media file . . . 


If you are the manufacturer of a heating, 
air conditioning, ventilating, piping or 
plumbing product, chances are you are 
looking for specifications into which your 
product can fit. How do you go about it? 
How do you identify Mr. Actual Specify- 
ing Engineer? Why is he so important to 
you? How do you reach him? How can 
you sell him? These, plus many more per- 
tinent questions are answered in a just- 
released market /media folder prepared by 
the editors of ACTUAL SPECIFYING 
ENGINEER. The entire subject is ap- 
proached on three broad areas: discovery 

. identification . . . and selling Mr. 
Actual. A copy has been reserved for you. 
Read it... you'll be richer in 
the knowledge of how to build a solid 
foundation for firm specification of the 


study it... 


products which you manufacture. 


Consult Your Advertising Agency 


ENGINEERING PUBLICATIONS DIVISION 
Domestic Engineering Company 


1801 Prairie Avenue, Chicago 16, Illinois 








A STEEL PIPE FIRE SPRINKLER SYSTEM 
COULD HAVE PREVENTED THIS 


Many of the disastrous fires which cause billions of dollars 
of annual loss and snuff out many hundreds of lives could be 
prevented if all buildings were equipped with steel pipe fire 
sprinkler systems. 

The cost of a steel pipe sprinkler system when related to the 
potential loss factor is truly insignificant . . . and the savings 
in insurance premiums alone are considerable. 

For fire sprinkler systems steel pipe is the accepted trans- 
mission medium to carry the flame-extinguishing water. This 
has always been the case, for steel pipe is the least expensive 
and most versatile of all metal tubular products. 

That’s why steel pipe is the most widely used pipe in the 
world, for fire sprinkler systems, radiant heating, snow melting, 
vent and drainage lines, electrical conduit, structural uses, 
gas, oil and water lines. 


STEEL PIPE IS FIRST CHOICE 


Low cost with durability e Threads smoothly, cleanly 

Strength unexcelled for safety + Sound joints, welded or coupled 
Formable— bends readily e Grades, finishes for all purposes 
Weldable—easily, strongly e Available everywhere from stock 


INSIST ON PIPE MADE IN U.S.A. room in Houston, Texas. 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 
150 East Forty-Second Street, New York 17, N.Y. 


Typical of modern steel pipe fire sprinkler systems is this 
one in the ceilings of the nation's largest single banking 
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(Continued from page 130) 
unit and the furnace returns to 
regular cyclic heating. As a safety 
device, the burner is started at full 
fiame and only after a 15-sec. de- 
lay does the modulator go on. 
Manufacturer: Maxitrol Co.. 
12200 Beech Rd., Detroit 39 


Pipe Insulation 

A line of rigid cellular glass in- 
sulation for hot and cold commer- 
cial piping applications has been 
developed by Pittsburgh Corning. 
It is available in 24-in. sections in 
nominal thicknesses of 1 and 1! 
ins. for % to 6-in. steel pipe or 
copper tubing. Fabricated shapes 
also are available for flanges, valves 





and fittings. Temperature range is 
from 35 to 350F. 

Manufacturer: Pittsburgh Corn- 
ing Corp., 1 Gateway Center, Pitts- 
burgh 22. 


Gas or Ojil-Fired Boiler 

A hot water heating boiler de- 
signed for either gas or oil firing 
has been announced by Westcott 
Snyder. The unit is a vertical fire- 
tube type with each tube contain- 
ing a spiral baffie that directs the 


hot gases against the tube walls 
with a scrubbing action. The boiler 
is available in two models with 
ratings of 116,000 and 144,000 Btu 
hr. A tankless coil for domestic hot 
water is optional. 

Manufacturer: Westcott Snyder 
Manufacturing Co., Madison, N.J. 


Automatic Wasteline Cleaner 

An automatic wasteline cleaner 
featuring two speeds and a hand- 
feed operation has been added to 
its line by Marco. The unit will 
feed 14 ft per min. until obstruc- 
tion resistance is met and 4 ft per 
min. for obstructed work. The 
cleaner can be operated downward, 


overhead or horizontally. It is pow- 
ered by a 143-hp double shaft motor 
with a reversing switch. The unit 
comes complete with 100 ft of 5g-in. 
coiled spring, a bore head for oper- 
ation in 1% to 3-in. wastelines, 
cutterheads for 142, 24% and 3-in. 
wastelines and a retrieving head. 
The back of the unit has a sewer 
rod coupling facilitating the use of 
sectional sewer in 3 to 6-in 
lines for distances up to 200 ft. 
Manufacturer: Marco Products 
Co., 3216 Vineyard Ave., Los An- 


geles 16. 


rods 


Condensation Eliminator 
for Water Closet Tanks 

A condensation eliminator for 
closet tanks has been introduced 
by Check-Drip. The device meters 
a small amount of hot water into 
the closet tank to raise the water 
temperature closer to that of the 
surrounding air. The unit is avail- 
able in two models. One unit, the 
senior, built-in adjusting 
valve for the hot water. The other 
unit, junior, does not have an ad- 
justing valve, but the manufacturer 
suggests it be used with a petcock. 
The is available in either 
plain or chrome-plated brass and 
the junior in rough brass. 

Manufacturer: Check-Drip Co., 
1840 N. 49th St., Omaha, Nebr. 


has a 


senior 


Electronic Air Cleaners 

Two new models of its Precipi- 
tron electronic air cleaner for 
home installations have been an- 
nounced by Westinghouse. De- 
signed to clean air in homes with 


four to ten rooms. One model (il- 
lustrated), with a 1,000 to 1,200-cfm 
capacity, is designed for the aver- 
age four to seven-room house. The 
second model, with 2,000 to 2,409- 


(Please turn to page 138) 


Laster's Rear-Mounted Trencher Is Designed for All 
Tractors with Power Takeoff and Three-Point Hitch 


A trenching machine that-can be 
attached to any tractor equipped 
with a power takeoff and a three- 
point hitch has been introduced by 
Laster. The rear-mounted unit is 
quickly detached when not in use 
and will not interfere with front- 
mounted equipment. It will dig 
trenches from 6 to 14 ins. wide and 
4 ft deep at rates of up to 500 ft 
per hr. An accessory boom exten- 
sion is available for deeper dig- 
ging. Soil is conveyed to the right 
of the cut with a screw-type earth 
mover. 

Manufacturer: Laster Trencher 
Division, Deltec Inc., 185 Industrial 
Rd., Youngstown 9, O. 


DoMESTI¢ 
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IMPROVES ON THE WELL-KNOWN 
“INDUSTRY STANDARD” BRADY AIR CONTROL 


AV-100 AIR . 
VOLUME ( a ———— 
CONTROL | Z é fasy to Handle . 


"5 Wo Fins, Sand Holes, 
ah ways better) Burrs or Splits 
@ NEW, IMPROVED SNIFTER VALVE 


lm NEWLY DESIGNED DIAPHRAM T es t ~y 


@ NEW BUILT-IN FLOAT BALL CHECK APCO SAND SPUN SOIL 


PIPE (centrifugally cast in 


i NEW TAMPER-PROOF FACTORY SEALED UNIT Neely eagh ep theor ened 


beats the rigid requirements 
of the Cast Iron Soil Pipe In- 
Thoroughly tested and proved and now standard sodietdealiy — pel ga 
equipment on many well-known package systems, . pressure UNDER WATER. APCO 
the new AV-100 Brady Air Volume Control meets is also tested and checked for 
all domestic ejector,turbine, rotary and centrifugal accurate weight, hardness, uni- 


pump water system needs. The AV-100 operates at form thickness and metal 
maximum efficiency on any tank to 120 gallons  — bemoras ar“ 
capacity, greatly reducing inventory problems. Only 


one size vacuum tubing, « inch, is required for any 
AV-100 air volume control installation. 














Mad: in single and double hub in service weight 
end extra heavy weight, standard in length im di- 


WHILE BETTER, MORE VERSATILE, AND MORE STAG ON RPCO. es 
EFFICIENT THAN OTHER AIR VOLUME CON- 
TROLS, THE AV-100 IS LOWER IN COST. APCO also manufactures a complete line of ma 


chine-made and “Stringer” Fittings. 
ASK FOR COMPLETE INFORMATION TODAY 
The End of the Hub is Painted ORANGE 


de NVVIV TOLL) Dh 
Mi Y an CONTROLS, Inc. | Sales Offices in Principal Cities 


GENERAL OFFICES — ANNISTON, ALABAMA 





1002 East 18th Street, Muncie, Indiana pe: grt BF 
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to sell 

the total 
plumbing 
heating 
cooling market 
you must 

sell both 


NEW CONSTRUCTION 


tell your 
product story 
in this 
extraordinary 
Selling package 





DOMESTIC ENGINEERING’S 
Twin Special Emphasis Issues... 


MAY '59: Special New Construction issue grapples with the 
contractor’s big problem: rising construction volume with 
disappearing profits (and you know how this affects you . . . the 


Eo ae contractor seeks price concessions from the wholesaler, and 


the wholesaler from you ...a vicious circle.) DE’s wide-ranging 
Domestic ENGINEERING mi ; oe 
none nee os omnes sree editorial research brings this troubled picture into sharp 


focus ... a complete issue devoted to intensive analysis of both 
“big job” and residential new construction business . . . and to 
the methods, machines, products and tools that are even now 
MAY reversing this declining profit trend for the most astute 
NEW CONSTRUCTION p-h-e contractors. Designed to show every contractor how he 
ISSUE can make more money in new construction this year, this special 
emphasis issue will enjoy outstandingly high reader traffic 
by thousands of your very best customers and prospects . . . 
real, action-generating readership in which your product 


message should share, without fail. Wire or phone collect 


today for full information. 


MODELING 


Re eae JUNE '59: Special Remodeling Issue . . . hot on the heels of May. 
Subject: How can the p-h-e contractor go all the way for maximum 
Domestic ENGINEERING remodeling profits? Will readers “go” for this issue? You can 

just bet they'll repeat the tremendous successes of DE’s now famous 

Bay City Story issue (52)... Book of Remodeling (S6) ... The Big 

Push (57)... and the Big Payoff issue of 1958. Base for the new 
JUNE June °59 Special Remodeling Issue’s exceptional editorial coverage: 

REMODELING an all-stops-pulled study of every single facet of one of the 
ISSUE nation’s most outstanding p-h-c businesses, the T. D. Gustafson 

Company of Minneapolis, top winner in DE’s Big Push Remodeling 
Sales Contest. Not just a six or eight page report... but a whole 
book ... a textbook of success that takes this remarkable business 
apart, operation by operation, details its remarkable profits, 

dollar by dollar. Plan now to hitch your product message to 

the tremendous extra impact of DE’s Special June Remodeling Issue. 


Your request will bring a past copy to prove that DE knows how 
to produce outstanding special emphasis issues. Wire or phone 
collect for full details on this extraordinary selling package. 


CONSULT YOUR ADVERTISING AGENCY 
The best selling magazine for plumbing, heating, air conditioning contractors and wholesalers 


DOMESTIC ENGINEERING @: 


1801 Prairie Avenue, Chicago 146, Illinois « CAlumet 5-4680 
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(Continued from page 134) 
cfm capacity, is designed for homes 
with eight or more rooms. Both 
units can remove more than 90 
percent of the dirt and pollen in 
the air. The air cleaners can be 
applied to homes with year-round 
air conditioning systems. Installa- 
tion requires placement of the unit 
in the cold air return duct and ar- 


ranging for a water line and drain. 

Manufacturer: Sturtevant Divi- 
sion, Westinghouse Corp., 200 
Readville St., Hyde Park, Boston 


Gas-Fired Water Heaters 

Two competitively-priced, gas- 
fired water heaters for installation 
where height limitations are im- 
portant have been introduced by 


CALM CARL... THE COOL CONTRACTOR says: 


» aoe 


7 Happy customer 
profits when 


far 








¢ mean complaint free 
you push GROTE 
SLIDING DOOR 
CABINETS. 


eo — 


Install Grote Medicine Cabinets 
and Bathroom Fixtures and avoid 


costly customer complaints. 


ONLY GROTE CABINETS 
ARE GUARANTEED 
You can step up your installation profits 
because GROTE cabinets are quickly and 
easily installed and there is no need for costly 
customer call backs. You'll have happy 
customers too because GROTE cabinets 
give that extra touch of glamor for 
“dressed up” bathroom 
styling. They offer finger tip 
convenience and twice the 
storage space of conven- 

tional medicine cabinets. 


A variety of features are available 
plate or window glass mirrors; sur 
face or recessed mounting: side or 
overhead lightsand there is a 
GROTE sliding door cabinet for 
every budget 


There are 52 different GROTE 
cabinets available in sliding door, 
swing door and “stor—in — door’ 





The S-610 sliding door model (illustrated) features two 
mirrors. Overall size 30%" x 21” 


models 
15” x 20” plate glass 


Sold exclusively through jobbers. 


MANUFACTURING COMPANY 
BELLEVUE, KENTUCKY (Opposite Cincinnati) 


Cleveland Heater. One model, the 
Victor, is a fast-recovery type fea- 
turing a spreader-type burner, a 
spiral flue baffle, and a height of 
57%4 ins. The second unit, the Cas- 
cade, features a built-in down-draft 
diverter, a cast iron, bunsen-type 
burner and a non-ferrous dip tube 
It stands 5434 ins. high. Both units 
have a 30-gal. capacity. The Victo1 
one-year warranty; the 
Cascade has a five-year warranty. 

Manufacturer: Cleveland Heate: 
Co., 2310 Superior Ave., Cleveland. 


carries a 


Triple-Duty Water Conditioner 
A triple-duty water conditione: 
that combines a water softener, an 
iron filter and a sediment filter in 
one unit has been announced by 
Bruner. The unit will soften wate: 
containing up to 150 grains hard- 
ness and reduce iron contenf in wa- 
ter containing up to 10 ppm. The 
unit features a dry salt storage sys- 
tem, an automatic. bypass and an 
automatic backwash flow control- 
ler. The four-step automatic regen- 
eration system can be converted to 
fully automatic operation by the 
addition of a calendar clock. 
Manufacturer: Bruner Corp., 
4763 N. 32nd St., Milwaukee 9. 


Airfoil Radiation Units 

Custom-fit airfoil radiation units 
have been introduced by Radiant- 
Ray. The units are designed es- 
pecially for modern buildings 
where large window areas create 
heating problems. The enclosure of 
the unit has full slotted louvers 
and is made of cold-rolled steel 
Other features include aluminum 
fins bonded to copper tubing, ad- 
justable element hangers, a light- 
weight steel blade damper with a 
face-mounted control knob as op- 
tional equipment and a_ smooth 
finished exterior. The units 
available in lengths up to 8 ft. 

Manufacturer: Radiant-Ray Ra- 
diation Inc., P. O. Box 64, Newing- 
ton, Conn. 


are 


Remote Air Conditioners 

An addition to its line of remote 
air conditioners has _ been 
nounced by Young Radiator. In- 
cluded are four types: free-stand- 
ing, concealed free-standing, 
horizontal and concealed horizon- 
tal. Each is available in four sizes: 
200, 300, 400 and 600 cfm. The cabi- 
net casing is removable, permitting 
all connections to be made before 
the cabinet is set in place. 

Manufacturer: Young Radiator 
Co., Racine, Wis. END 


an- 
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Trade Literature 


(Continued from page 36) 


Wall Hydrant Bulletin 

A bulletin describing its new line 
of frost-proof wall hydrants has 
been issued by Mansfield. The 
units feature a valve seat inside 
the building, eliminating draining 
outside valves and lines during 
freezing weather and the need fo: 
inside cut-off valves. Included in 
the bulletin are size specifications 
on the firm’s 8, 10, 12 and 14-in 
pipe lengths and a _ replacement 
parts list. It is punched for loose- 
leaf binders. 

Available from: Mansfield Sani- 
tary, 126 First St., Perrysville, O 


Panel Control Folder 

A folder giving details on its 
pre-wired, pre-tested, panel con- 
trol systems for automatic oil, gas 
or dual-fuel burners in commercial 
and industrial boiler installations 
has been issued by Iron Fireman 
Included are dimensions, illustra- 
tions and a selection chart for 
specification of panel assemblies 

Available from: Iron Fireman 
Manufacturing Co., 3170 W. 106th 
St., Cleveland 11 


Wrought Iron Booklet 

A 64-page booklet entitled ““4-D 
Wrought Iron for Building Drain- 
age Systems” has been published 
by A. M. Byers. The booklet dis- 
cusses piping for soil, waste, vent 
and downspout applications. In- 
cluded are reports of building pip- 
ing surveys, photographic examples 
of vent corrosion, descriptions of 
corrosive conditions in drainage 
services, comparative service rec- 
ords and installation and perform- 
ance tables. A discussion of piping 
economy and graphically illustra- 
ted low maintenance and low- 
initial-cost materials also is in- 
cluded. 

Available from: A. M. Byers Co.., 
P. O. Box 1076, Pittsburgh 30 


Space Heater Bulletin 

An eight-page bulletin on its re- 
designed line of heavy-duty spacs 
heaters has been issued by Reznor 
It gives construction details and 
specification data on 10 gas, oil o1 
gas-oil fired models ranging in ca- 
pacity from 400,000 to 2,000,000 
Btu/hr output. Also included aré 
dimensions for upflow, downflow 
and horizontal installation; lists of 


(Please turn to page 143, 


DoMESTIC ENGINEERING, FEBRUARY 1959 


If the new Remington Captive 
Stud Tool is accidently fired into 
inadequate base material 


Captive Stud Guard Assembly 
prevents I rec flight of stud, whict 


islocked to tool during firing 


New exclusive guard assembly makes the 


Remington Stud Driver 


safest powder-actuated tool ever designed 


Fast, efficient and now the safest! The 
Remington Stud Driver with Captive 
Stud ¢ juard Assembly anchors fastening 
studs permanently in concrete or steel. 
But if base material is inadequate, the 
stud stops short no danger of free flight! 

When you use the Remington Stud 
Driver with ¢ aptive Stud Guard Assem 
bly. vou have the convenience of a tool 


CHOOSE THE POWER MOST 
EFFICIENT FOR YOU. REMINGTON 
POWER TOOLS ARE AVAILABLE IN 

AIR « ELECTRIC + GASOLINE 
AND POWDER-ACTUATED 
MODELS 
Remington Arms Company, Inc., Bridgeport 2, Con 
N CANADA: Remington Arms of Canada; Limited 
6 Queen Elizabeth Bivd., Toronto 18, Ont 


that’s powder -actuated...no outside con- 
nections needed, no pre-drilling required, 
Just squeeze the trigger and the stud ts set! 

Choose trom a complete selection of 
studs and Power Loads for all 4%" and 
many %"’ fastening applications, You'll 
Save time and money on every job! 

Send coupon below for full information 
about Remington Tools. 


Remington 


see eee eeae ee = FREE POWER TOOL CATALOGS “see eeeeeenae 


Remington Arms Company, Inc., Bridgeport 2, Conn 


without obligatio italogs on R 


Stud Drivers Air Tools Chain Saws 


Concrete Vibrators 


XI 


Electric Tools Flexible Shaft Machines 





SALES AIDS 


a a a a ae a a a a a a a a a ee a a a oe a ee a ae 


Kohler Issues Ad Mat Book 
for Its Fittings, Fixtures 

An advertising mat book con- 
taining 34 complete ads and 18 mis- 
cellaneous cuts and logos for its 
dealers and distributors has been 


issued by Kohler. The mat book 
covers the most popular of the 
firm’s fixtures and fittings in a vari- 
ety of ad sizes and styles, to be run 
over the dealer’s own signature. 
Space for addition of prices is in- 
cluded on many of the mats. 

Available from: Kohler Co., 
Kohler, Wis. 


Counter Display Carton 
Offered by Ideal Tubular 


A colorful self - merchandising 
display carton for basket replace- 
ment sink strainers is now avail- 
able to plumbing distributors from 
Ideal Tubular. The carton holds 12 
basket replacement cups. 

Available from: Ideal Tubular 
Corp., 197 Ninth St., Brooklyn 15. 


Rheem Offers Three-Unit 
Water Heater Display 

A three-unit water heater dis- 
play for showroom floor and win- 
dow use has been offered by 
Rheem Manufacturing. 


wAny three of the firm’s line of 
residential water heaters 
used in the unit. It features red, 
pastel blue and dark blue spots 
to highlight various product fea- 
tures. The unit is made of card- 
board and measures 9 ft wide by 
7 ft high. 


may be 


It is designed for easy 


Tait Plan Aimed at Spurring Water System Sales 
Through Cooperation with Rural Electric Suppliers 


A custom-made promotion 
through which rural electric sup- 
pliers cooperate with Rapidayton 
wholesalers and their key pump 
dealers to boost the sale of water 
systems has been announced by 
Tait Manufacturing. 


w Available in a booklet entitled 
“The Tait Plan for Improved Wa- 
ter Supply and Increased Power 
Use,” the plan is summarized with 
specific responsibilities outlined for 
each of the participants. It includes 
a list of displays, posters, newspa- 
per mats, radio and TV scripts and 
direct mail folders available fo: 
dealer use. Other materials de- 
scribed in the booklet are 11 direct 
mail pieces for use by the local 
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tor improved 
WATER SUPPLY 
and increased 


POWER USE 


electric power supplier. 

Available from: Tait Manufac- 
turing Co., 500 Webster St., Dayton 
I, &. 


assembly without the use of tools 
The company also recommends 
using the unit at home shows and 
other expositions. A special ver- 
sion of the display will be made 
ry Mm, 
| 
<a ' Gay 
___MAKES NEW HOT WATER AS FAST AS YOU USE IT 


4 
available in the near future for us> 
with the firm’s line of water soften- 
ers. Either or both of the displays 
may be used at the same time if de- 
sired. 

Available from: Home Products 
Division, Rheem Manufacturing 
Co., 7600 S. Kedzie Ave., Chi- 


cago 29 


Display Stand Features 
Gerber Plumbing Fixtures 


A floor model display stand fea- 
turing a grouping of its most pop- 
ular brass fixtures is being offered 


by Gerber. Featured are a batl 


and shower fixture, a centerset 
faucet, two ledge faucets and two 
hath drains. A variation of bath 
and shower fixtures, ledge faucets 
and bath drains may be arranged 
The display is constructed so that 
the customer can visualize the fix- 
tures in their natural setting from 
the front, yet fully inspect each 
unit. The 6-ft high stand is 12 ins. 
wide and occupies less than 4 sq 
ft of floor space. 

Available from: Gerber Plumb- 
ing Fixtures Corp., 232 N. Clark 
St., Chicago. END 
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good 
looks 


...1n controls aids 


customer acceptance 


Heating and cooling dealers know 
the accuracy and dependability of 
White-Rodgers controls are the most 
vital ingredients of customer 
satisfaction. But there’s an extra 
bonus of customer confidence... 
just naturally part and parcel of 
White-Rodgers... ‘‘the best-looking 


line in the control field.’’ 


Good looks. . . good sense. Insist on 
White-Rodgers for replacement 
service ...and on every order for 
new equipment write, ‘‘Ship with 


White-Rodgers Controls.’’ 


Makers of FASHION and 
PUSHBUTTON . . . World's 
Most Modern Thermostats 


WHITE-RODGERS 


Automatic Controls for Heating, Air Conditioning and Refrigeration 


ST. |.OUIS 6, MISSOURI TORONTO 8, CANADA 
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By Hal Bergdahl, manager of customer relations, Crane Co., Chicago 


Can You Think on Your Feet? 


A Lot OF GUYs would answer 
the above question “no,” and 
that’s bad. So let’s have a lesson 
in speech. 

Just remember—the power of 
the spoken word is still very real. 
As business people we are more 
convincing when we utter artic- 
ulate words. 

No matter what your line may 
be, there comes a time when you 
will be asked cold turkey to 
stand up and say a few words. 


= It may be a hand-picked group 
of six to a dozen, or it may be a 
jam-packed auditorium. How 
will you react when the chair- 
man brings down his gavel and 
you hear your name? Will it 
sound like doom in a haunted 
house? 

It all depends on how much 
practice you’ve had thinking on 
your feet. Being a professional 
speechmaker myself, I believe 
that practice is a notch or two 
above training. Now I know full 
well training is an excellent way 
to acquire speech proficiency— 
but it’s not enough—we need 
practice. I recommend it heartily 
—especially to the very timid. 


s In a large firm like the one 
where I work, I notice that the 
fellows who can stand up and 
talk without apparent prepara- 
tion always seem to make a little 
easier headway. But, don’t be 
fooled—these men over a period 
of years had for the most part 
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practiced addressing groups in 
social and business affairs. 

To my knowledge, they were 
not especially educated men. 
They goofed on grammar even as 
you and I. But they looked at 
ease. They did not tug at the but- 
tons on their sleeve. They did 
not put a hand first in one pocket, 
and then in another. Blood did 
not rush to the backs of their 
necks as though they had been 
caught cheating. 

Well, you might ask: “What 
gives them this poise—this ease 
—this gift of gab?” 


s The answer is not simple. But, 
I believe the practice they had 
put the mark of competence on 
them. So from where I sit, there 
is no substitute for practice. 

Now don’t get me wrong. 
Training is a good thing, too. 
Well do I remember the speech 
classes I attended—boy, was I 
scared! However, one of the 
nicest things about such schools 
is that the other beginners are 
just as scared as you are. 


s A school that has a dinner ses- 
sion or an after-dinner session, 
maybe each with a different in- 
structor, is an excellent way to 
study speech. First week or two 
you are eating your soup when 
the instructor suddenly says: 
“Let’s hear a few words on the 
post office situation from Hans 
Hanson.” That’s you! 

A little nervously you push 


your chair back away from the 
table and hope you won’t knock 
it over. You kill a moment or 
two wiping your chin with your 
napkin, trying to gather your 
wits so that you may hold forth 
for the two minutes (that’s the 
standard length of these 
sions) on the assigned subject. 


ses- 


« Never forget your great ad- 
vantage in a situation of this 
kind. The other people in the 
room are pulling for you. They’re 
your friends. When you sit down 
at long last, they applaud like 
crazy. Just as you will do when 
it’s time for one of them to be 
called on. 

Of course, your digestion may 
suffer a little at first, never know- 
ing where the lightning will 
strike. Your eyes may even glaze 
a bit so that you seem to see a 
row of cantaloupes instead of 
human heads. But this will pass 
I assure you. It may take several 
weeks, but the fog will lift. 


» With a little training, you 
won’t stand with one hand in 
your pocket anymore—your ges- 
tures will be more natural and 
your head will move gracefully 
and naturally. 

But, as I said in the beginning, 
over and above any training you 
get from professionals, get some 
practice “thinking on your feet.”’ 
Without trying to monopolize the 
conversation try holding forth at 
a family gathering. See if you 
can’t hold the interest of a small 


group. Class dismissed. END 
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Trade Literature 


(Continued from page 139) 


control elements, 
tion of the 
throw 


with a descrip- 
operating sequence; air 
figures for various louver 
arrangements; and details on the 
company’s burner assembly. 

Available from: Reznor Manu- 
facturing Co., 148 W. Market St., 
Mercer, Pa. 


Roof Ventilator Brochure 

An eight-page, illustrated, two- 
color brochure describing its line 
of centrifugal type roof ventilators 
is now available from American- 
Standard. Design and construction 
features of 13 sizes including 111 
different and _belt-drive 
combinations are listed for various 
The brochure 
also includes capacity tables for the 
motor-drive combinations, quiet- 
rating levels, motor hp, fan 
rpm, tip speed and cfm at various 
static pressures and net weight. 
The table of relative quietness 
levels ratings fo1 
different types of space. 

Available from: American- 
Standard, American Blower Divi- 
sion, Detroit 32, Mich 


motor 


building situations. 


ness 


lists quietness 


Gas Boiler Bulletin 

A two-color bulletin describing 
its MPG series packaged, gas-fired 
boiler for 
has been 


residential applications 
issued by Portmar. It 
illustrations of 
boiler-burner 
and 


controls 
and a chart 
dimensions for 


contains 
and the 
of capacities 
the three available sizes. 
Available from: Portmar Boile: 
o., Inc., 193 Seventh St., Brooklyn 


Grille Selection Brochure 

A six-page, loose-leaf brochure 
on its line of grilles has been is- 
sued by Waterloo Register. The 
first section of the guide gives 
specification data on eight types of 
grilles and illustrates five border 
styles. Grilles are classified ac- 
cording to air distribution 
included 


situa- 
in the bro- 
sections on air flow 
sound level data, a 
resistance table and 
six tables of selection data cover- 
ing applications where duct heights 
are from 2 to 6 ins. high and grille 
openings ranging from 1% to 5% 
ins. in size 
Available from: 
ter Co., Inc., P 


loo, Ia 


tions Also 
chure are 
measurement, 


grille pressure 


Waterloo Regis- 
O. Box 72, Water- 
END 
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William &. McLeod, Pres., Central Air Conditioning & Heating, Inc., Nashville, Tenn., says: 


“The Yellow Pages bring in 


most of our new business — 
industrial and consumer!” 


“We can trace a majority 


purchasing agents—to our advertising in the Yellow Page 


year, for example, 


Kroger located us through the Classified, 


of our 


purchasing agents for 


calls— from consumers and 
ge In one 
Goodyear, A & P and 


and subsequently i 


air conditioning units amounting to thousands of dollars. 


9 out of 10 people who want to buy look in the Yellow Pages 








Fresh Air 


Air Conditioning And Heating 
Linte wp 














Make 
buyers can 
Your Yellow 
gladly recom 


mend an advertising pro 


to learn where to buy. 
sure 
find 


Pages man will 


prospec tive 


you easily. 


gram 
to help you land more new 
business. Call him at your local 


telephone business office today. 


THIS %4-PAGE AD 
plus i listing under the Cl 
Airtemp trade-mark turns 
Nashville prospects 
for Central... all 


shown reduced 


rysler 


_ 


owns ee 





News ... continued from page 60 


A NEW PREASSEMBLY METHOD for Peerless Heater Co.’s cast iron boilers is 
shown here as a four-section block right-end assembly has been set in place 
with another four-section block ready for placement on the cast iron base. 
The procedure saves time and labor for the contractor, Peerless points out. 


Says Number of Central A-C Systems 
Will Equal Room Units in 10 Years 


Cuicaco—“In eight to 10 
the number of homes having cen- 
tral will 


equal the number having room ait 


years 


home air conditioners 


conditioners.” 


a This is the conclusion of D. H 
Armbruster, sales manager of RCA 
Whirlpool’s ai: 
sion, who recently addressed mem- 


the staff of He 


conditioning divi- 


bers of sales ting 


PERFECTION 
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1S THE WORD FOR IT, says Carl Millsom 
(right), vice president of sales and advertising, as he 
describes Perfection Industries’ new line of oil and gas- 


Cooling Products Co.. 


has been appointed exclusive out'et 


and which 
in the Chicago area for the firm’s 
central home air conditioning line. 

“Past 


conditioners 


home air 
he!d back 


because they have been treated as 


sales of central 
have been 
appliances, which they are not,” 
Armbruster said 

Armbruster told the group that 


RCA Whirlpool’s plans for a com- 


ference. 
furnace sales. 


Boiler Sections Get 
New Test at Peerless 


BOYERTOWN, PA.—A new proce- 
dure for preassembly and testing of 
its series-50 cast iron boiler sec- 
tions has been announced by Peer- 
less Heater Co. 

From now on, the new boiler sec- 
will be 
tested in blocks of three, four and 


tions preassembled and 
five sections. 

The new procedure is aimed at 
saving time, labor and cost for the 
installing contractor. 


MCAA-NAPC Merger 
Group Continues Study 


WASHINGTON, D. C.—The 
Merger Study Committee of 
Mechanical 


Joint 
the 
Contractors Assn. of 
America and the National Assn. of 
Plumbing Contractors met recently 
to discuss some of the problems in- 
volved in merging the two groups. 
Four of the problems discussed 
at the recent two-day meeting were 
dues 


membership qualifications, 


structure, method of voting and 


election of officers and directors 
No conclusions were reached at the 
Anothe: held 


meeting. will be 


soon 


pletely new nationwide system of 
home aii 
Chi- 


cago with the Heating and Cool- 


distribution for central 


conditioners is beginning in 


(Please turn to page 146) 


fired heating equipment at the firm’s annual sales con- 
Assisting Millsom is Carl Strack, 


manager of 


(Also, see items on pages 72 and 151. 
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FAIRBANKS -MORSE 


ALLL LA SOU 


Only Fairbanks-Morse Dealers 
have this selling aid! 


Let’s be frank. There is too much hit and run selling today! Too much by manu- 
facturers to dealers and too much by dealers to the user. 


The manufacturer has no right to load up a dealer, hand him some literature 
and then leave him. The dealer is wrong when he sells a water system that is not 
backed by factory and dealer parts and service facilities for years to come. 

Only Fairbanks-Morse goes as far in the opposite direction to aid dealers in 
building a sound, expanding and profitable business with water systems. 


LOOK AT THE FACTS! 


‘ Fairbanks-Morse has a training program for dealer personnel. This program covers 
both selection and servicing of water systems. It is the greatest program in the indus 
try for insuring user satisfaction and gaining customer good will for the dealer. 


2 Fairbanks- Morse advertises its dealers and their services. In each locality, Fairbanks- 
Morse advertises its dealers by telling of the service these dealers render and lists the 
dealer’s names and addresses. 


Fairbanks-Morse gives its dealers a wide range of sizes in all types of systems. Thus 
the dealer can meet each installation need with the best unit for the job 


These are but a few ways in which F-M helps its dealers. There are many more. If 
you are interested in building a sound, profitable business for years to come write 
Fairbanks, Morse & Co., Chicago 5, Illinois 


/ 


4) FAIRBANKS-MORSE 


@ name worth remembering when you want the BEST 





WATER SYSTEMS + GENERATING SETS +» MAGNETOS + PUMPS + MOTORS «+ SCALES + DIESEL LOCOMOTIVES AND ENGINES + COMPRESSORS 
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VIoIBLE 
PROOF 


of constant 
temperature control 


self-operating 
temperature 


regulator 


News 





(Continued from page 144) 
ing Products Co. because “its past 
record indicates an unusual know- 
how in sales and service.” 

Last year the distributing firm 
sold more than 2,000 central home 
air conditioners in the Chicago 
area. Plans developed in the Chi- 
cago market will form the basis fo 
the national program, Armbruster 
said. 

Norman Weinstein, president of 
Heating and Cooling Products Co.., 
told the meeting he had already 
purchased for warehousing more 
than $1 million worth of RCA 
Whirlpool’s central home air con- 
ditioners. 


Names in the News 


American-Standard has an- 
nounced the appointment of Rob- 
ert Williams as general marketing 
manager of the Plumbing and 
Heating Division. He replaces 
Robert Lear (see page 53). Robert 
Prinslow has been appointed ad- 
vertising and sales promotion man- 
ager of the division. F. G. Coggin 
has been named vice president of 
the company’s Detroit Controls Di- 
vision. 


Mitchell Kartalia has been elect- 
ed a vice president of Square D 
Co., Detroit. 


Lindsay Co., St. Paul, Minn., has 
announced the election of Lynn 
Lindsay Sr. to the newly created 
position of chairman of the board 
His son, James Lindsay, was elect- 
ed president 


A. D. Rose has been elected 
president of Jas. P. Marsh Corp., 
a subsidiary of Colorado Gas & Oil 
Corp., Skokie, Ill 


William Preston has been elected 
executive vice president of Chase 
Brass & Copper Co., a subsidiary 
of Kennecott Copper Corp., Water- 
bury, Conn. 


Milwaukee Valve Co., a subsidi- 
ary of Controls Co. of America, 
Milwaukee, has announced the ap- 
pointment of Donald Elert as sales 
manager. 


Dan O'Leary has been elected 
president of Controls Co. of Amer- 
ica (Canada) Ltd., Cooksville, Ont., 
a subsidiary of Controls Co. of 
America. He succeeds Remy Lud-. 
wig who has become a member of 
the board. 


John Tighe has been named sales 
manager for the Delco Appliance 
Division, General Motors Corp., 
Rochester, N. Y. He succeeds Wil- 
liam Wagner, who has been named 
general sales manager of the Delco 
Products Division, Dayton, O 


This big four-inch dial gives a quick, 
visual means of checking controlled 
temperatures ...an accurate guide 
for regulator adjustment. 

Designed for precise temperature 
control, the Powers No. 11 Regula- 
tor is self-powered ... simple, com- 
pact and dependable. Full throttling 
action is gained without the aid of 
any external power source. Special 
valve stem lubricator eliminates 
binding. Big double ply metal bel- 
lows provide extra valve power — 
longer life. Union body assures easy 
installation. 


Meet the 
New VIP's 


R. W. Williams 
American- 
Standard 


R. W. Prinslow 
American- 
Standard 


F.G. Coggin 
Detroit Controls 


For specifications, valve 
sizes, types and temper- 
ature ranges, call your 
Powers branch office— 
engineering services in 
66 cities. Write for Bul- 
letins Nos. 329 and 330. 
The Powers Regulator Co., 
Dept. 259, Skokie 46, Ill 


M. P. Kartalia 
Square D 


L. G. Lindsay Sr. 
Lindsay Co. 


J. F. Lindsay 
Lindsay Co. 


D. A. Elert 


TEMPERATURE CONTROL Milwaukee Valve 
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ARKLA Executive Tells Plans 
for Expansion in ‘59 

Omana, Nes.—More than a quarter-million 
dollars for research devoted exclusively to gas- 
burning appliances will be spent by Arkla Air 
Conditioning Corp., Little Rock, Ark. in 1959, 
according to Sam Harris, assistant to the presi- 
cent. 

Harris outlined the company’s plans for the 
coming year in a recent address before the 
Blue Flame Gas Assn. of Nebraska. 

Among the new products to be introduced 
this year are a gas-fired charcoal broiler, gas- 
fired incinerators for indoor or outdoor use and 
a line of forced-draft furnaces, Harris said. 


wResearch on an air-cooled air conditioning 
unit and a new absorbent-refrigerant combi- 
nation for air cooling also is going ahead at 
the firm’s Evansville, Ind. plant. 

Harris also pointed to the success of the com- 
pany’s Gaslite, which was introduced a year 
ago. He estimated that approximately 100,000 
Gaslites will be installed this year. 


Burnham Corp. Changes Name of Its 
Berger Furnace Division 

IRVINGTON, N. Y.—The Burnham Corp. has 
changed the name of its Berger Furnace Di- 
vision to the Burnham Corp. Warm Air and 
Cooling Division. The division is located in 
Belle Vernon, Pa. 

The announcement was made by John Hilde- 
bidle, who recently became general manager of 
the division. 


Wolverine Tube Reorganizes 
Field Sales Districts 

Detro1itT—Several changes in its field sales staff 
and district organization were announced re- 
cently by Wolverine Tube, Division of Calumet 
& Hecla Inc. 

Jack Smith, manager of field sales, said the 
new structure includes few sales territorial 
changes, but overall district changes have been 
made and four new managers appointed for im- 
proved sales concentration. 

Following are the sales managers and sales 
districts under the new plan: Richard Flynn, 
Cleveland; Carl Fuller, Chicago: Phillip Mac- 
Kay, Philadelphia; George Overstreet, Dallas. 
Tex.; Edmund Campbell, Detroit; T. F. Vigmo- 
stad, St. Louis; Richard Cash, Birmingham, Ala 


Powers Regulator Opens Branch 
Office in Champaign, Ill. 

SKOKIE, ILL.—A new branch office in Cham- 
paign, Ill. has been opened by Powers Regulator 
Co. 

Eugene Bowles, manager of the branch. will 
supervise local sales and service of the firm’s 
automatic temperature control equipment for 
buildings and industrial processes. 

(Please turn to top of page 148) 


specially designed to insure 
balanced heating 


Vent-Rite Venting Valves are scientifically designed 
and carefully manufactured to give the best results. Spe 
cial features assure automatic noiseless venting, quick 
uniform heat distribution, and long, trouble-free per 
formance. With Vent-Rites, your customers will find it 
isn't necessary to overheat some rooms to get heat to 
others and consequently they will cut heating bill 


Vent-Rites mean more comfort and lower fuel cost 
for the home owner 
stallations and good will for you. Use Vent-Rites and 
your reputation for good work is safe. Order from your 
wholesaler for your next job. There's a Vent-Rite Vent 
ing Valve for all heating requirements 


and more profitable heating in 


VENT-RITE 


No. | for non-vacuum 

No. 2 for vacuum 

Vg” side connection with Siphon 
3/32” diameter Vent Port 
Overall Height 3 


Be Reght with 
VENT- RITE 


VENTING VALVES 


Best because scientifically designed 
by the pioneers in vent control 





News 





(Continued from page 147) 
4 e tT Soss Manufacturing Co. 
Purchases Newbury Co. 
Derroit—The purchase of the 
Newbury Manufacturing Co., Tal- 
ladega, Ala., which makes a line of 


CADWELL 


give the 


pipe fittings, was announced re- 
cently by Samuel Soss, president 
of Soss Manufacturing Co. 

Soss, a major supplier of auto- 
motive parts and builders’ hard- 
ware, plans to expand distribution 

a R V | C FE and manufacturing facilities of the 
S 70-year-old Alabama firm. 

H. M. Marko, vice president of 
Soss, will be chief liaison man be- 
tween the two companies. 


Velocity Power Cuts Hammer 


Ww install dwell relief 
hen you install a Cadwell relie Stud Prices 30 Percent 


valve, you know you can depend on it 
for trouble-free protection. PITTSBURGH—A price reduction of 
Cadwell valves not only eliminate 30 percent on the studs used with 
costly service calls, they keep your its stud hammer has been an- 
customers satisfied and safe. nounced by Velocity Power Tool 


And Cadwell’s quality and complete Co. 

line makes it easier to stock and sell, The price cut applies to all three 
too. Write today for catalog or con- sizes, 14%, 134 and 234 inches in 
sult Domestic Engineering Catalog length. 


Directory. Introduced only recently, the 


hammer is a piston-driven, powder- 
actuated fastening tool used to 
permanently secure wood or sheet 
metal to concrete or concrete block. 


CADWELL NO. 
N-105 TL 
Self-closing temper 


ature and pressure 
relief. With or with 


CADWELL NO. 25 


out test lever. 400 
000 BTU capacity 
A.G.A. Listed 


Self-closing temperature and 
pressure relief. Easy inspec- 
tion and cleaning without up 
setting temperature and pres 
sure setting. With or without 


American Institute to 
Repeat Management School 
WASHINGTON, D. C.—Wholesalers 


test device and extension 
bulb. 850,000 BTU capacity 
A.G.A. Listed 


who want to improve their man- 
agement methods will have the op- 
portunity this coming July when 
the American Institute of Supply 
Assns. will repeat its business man- 
agement course at the Harvard 
Graduate School of Business Ad- 
ministration. 


CADWELL NO. 75 


Adjustable 25 to 175 Ib. pres 
sure relief, with or without 
fusible plug for temperature 


relief s Roger Slakey, AI president, said 
this year’s course is scheduled for 
July 12-31. 

As in last year’s course, all phases 
ESTABLISHED 1894 of business management will be in- 


THE BEATON & cluded, Slakey told DE. Sales 


Perfection management, marketing, financing, 
Floor and Ceiling organization and special case stud- 
Plates. All types and ies within the framework of the 
sizes to give a neat . ‘ , . ‘ . 

and finished appear plumbing-heating distribution in- 


MANUFACTURING CO. ance to all piping dustry are among the subjects to 


NEW BRITAIN, CONN _ be covered. 
. Arrangements for repeating the 
course were made by the greup’s 
educational committee, following 
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“enthusiastic” reports by the first 
graduating class, and subsequent 
requests from others in the indus- 
try, Slakey said. 

Roger Pope, chairman of the in- 
stitute’s educational committee and 
president of the Plumbing and 
Heating Wholesalers of New Eng- 
land, said that classes will again be 
limited in number and that selec- 
tion of the students will be deter- 
mined by the Harvard faculty and 
not by the AI. 

Additional information may bs 
obtained from the institute at its 
headquarters, 402 Albee Building, 
Washington, D. C 


General Republic Begins 
$500,000 Plant Expansion 

PHILADELPHIA—A half-million 
dollar expansion program envi- 
sioned by the late president and 
founder, William Bunten, is now 
under way, officers of General Re- 
public Heating Products Co. hav 
announced. 

The company plant at 7420 State 
Road will be expanded onto a 50.- 
000 square foot addition adjacent 
to the plant. The firm now has 


125,000 square feet of ground aves. HERE'S WHAT YOU GET IN THIS BOOK 


eAt the same time, the promo- PRACTICAL PLUMBING contains 409 PRACTICAL PLUMBING is a book whict 
tional budget is being substantially, pages—it is divided into 6 parts which helps you to eliminate guesswor* 
1 } i i > eler fre p 
increased, officers announced. The are subdivided into 27 chapters. It is the « a of chance from your 
—, well illustrated throughout and has ing installations it permits you te 
company brand name, REPCO, will ° f fo dertak 
many special tables a large num know the facts before you undertake 
ber of standard tables complete any kind of plumbing job. With its aid 
magazines for the first time. Trad ob of alaatbias eomtale al cat you avoid costly, dangerous mistakes 
publication and direct-mail adver- pletely indexed. Size 5'4x8's PRACTICAL PLUMBING takes you direct 
i- > > | ¢ the st or ver subiect 
tising also is being stepped uy bound in semi-flexible cloth cover y to poir every su 
; ; a worthwhile addition to any business covers. You'll find this book as 


be featured in major consumer 


library ing os if is convenient tc ret 
Interspersed in its 409 pages of 
Crane Closes Chattanooga TABLE OF CONTENTS nters s pag 


H . Second (Revised) Edition authentic informatior you'll f 
Boiler-Radiator Plant Part |—The Drainage System large number of diagrams 


CHICAGO The manufacture of Part II—Hot and Cold Water Supply tables and illustrations to simplify 
boilers and radiators at Crane Co.’s Part Ill—Miscellaneous Services > of this book The alphabet 


. mn Part IV ecial Installations ready reference index in the 
Chattanooga, Tenn plant is being a Spe ' y 


. ~ 4 Part V—Electricity in Plumbing Work makes for even greater conv 
discontinued, Neele Stearns, presi- 


Part Vi—Plumbing Fixtures and Mate when working out a plumbir 
dent, has announced rials tract 
The Chattanooga plant will con- 
tinue to make cast iron enameled Once you have your copy of PRACTICAL PLUMBING (Price $3.50) you 
plumbing fixtures. consider it an important business asset a book y ce carce 
Tl afford to be without an cttractive addition to your trade library 
_ The main reason fot the change We suggest that you order your copy today. Use coupon below 
Stearns explained, was the need 
eee eeeeee seen e we s RETURN COUPON TODAY | -aseeeeeeeeeneaeee 
DOMESTIC ENGINEERING CO., Book Dept., 1801 Prairie Ave., Chicago 16 
Send me my copy of PRACTICAL PLUMBING by return mail, postpaid om enclosing $3.5° 


“to eliminate the high freight costs 
of shipping boilers and radiators 
from a southern plant to northern 


in check money order cash to cover the cost of this book 
markets where more than two- 


heating. are made.” 


i ADDRESS 
The discontinuance is “an essen- 


' 
' 
' 
' 
' 
‘ z ' 
thirds of the sales of this type of = NAME 
' 
' 
' 
' 
' 
' 


tial step in a continuing company- CITY 


(Please turn to page 150) 
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(Continued from page 149) 
= wide program aimed at improving 
corporate profits,’ Stearns said 


Manufacturing facilities “closer to 
the principal markets for hydronic 
heating” are being considered, 

eee Stearns told DE. 
Crane has manufactured cast 
iron enameled plumbing fixtures at 
Chattanooga since 1921, normally 
e employing 800 people for this activ- 


ity. The boiler and radiator depart- 





ments were established in 1944 and 
employed about 400 people 





Vance Industries Marks 3rd 
Stage of Expansion 

Cuicaco—A tour of its new man- 
ufacturing facilities for members of 
the trade press was held recently 
by Vance Industries. 

At present the firm occupies a 
modern, 22,000 square foot plant 
for manufacturing its line of stain- 
less steel sink bowls, sink frames 
and accessories (see page 60; also 
New Products, Jan. DE, pages 72 
and 78) 

The new plant, which was put 
into operation early last year, rep- 
resents the third expansion move 
by the company since it started 
manufacturing sink frames _ in 


April, 1950 


a The firm’s entry into the stain- 
less steel sink bowl market was 
made Dec. 1, 1958 with a line of 
45 models. A new line of 20-gauge 
sink bowls introduced last month 
will add 40 more models. 

Roy Colt, president, said that 
Vance also will market accessories 
such as single or double-lever 
faucets, basket strainers, and so 


on, in the near future to give sink 


buyers a complete package 


~ eee nr ia : ait Industry Committee Approves 
Only : Pittsburgh Agreement 

WasHINGTON, D.C.—The revised 

VER Send for complete Pittsburgh Agreement covering 

ssi BEA —~~eatalog and name jurisdiction of temporary heat in 


of nearest distributor 


buildings under construction has 


§ try Program Committee of the 
a PIPE TOOLS, INC. Plumbing-Pipe Fitting Industry 
ia The agreement has been extend- 
A) a » DANA AVE. ed to include air conditioning, re- 
toe Sioa WARREN, OHIO frigeration and all types of heating. 


Immediately after adoption of the 


been approved by the Joint Indus- 
\ 


temporary heat agreement, John 
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Rhoades, NAPC president and 
chairman of the joint industry com- 
mittee, appointed a sub-committee 
to consider the merits of advising 
architects and engineers of the 
move. 

They would be advised, Rhoades 
said, of the importance of writing 
clear-cut specifications, placing re- 
sponsibility for the maintenance of 
temporary heat in the heating con- 


: ~ fect day.-- 
tractor’s specifications Pick a pee 


he it hore 


d take 


to keep 
an 


Perfection Unveils Broad 
New Product Line for ‘59 

CLEVELAND—A wide variety of 
new heating and cooling products 
was displayed by Perfection Indus- 
tries at its recent week-long annual 
sales conference 

The company’s staff of domestic 
and export salesmen saw separate 
sessions devoted to each of the new 
major product lines. The new lines 
include gas and oil-fired furnaces, 
residential and commercial air con- 
ditioners, heat pumps, wall fur- 
naces, space heaters, portable heat- 





a ia ee er 
ers, oil ranges, and electric and gas 
water heaters. 


sCarl Millsom, vice president of 

sales and advertising, who con- 

ducted the meeting, expressed con- 

fidence in the business climate of 

1959 and predicted that “The ad- 

vances made in new Perfection 

products will provide the greatest ; 

sales gain in our 70-year history.” National-U. = 
‘or details on the new products, 


pages 72 and 144 


Sainicnansaeeaill The Line of Least Resistance 


Home-owners are pre-sold on the advantages of 
National-U.S. heating and air conditioning, 
through colorful advertisements in consumer mag- 
azines. Their inquiries in response to these ads 
show their interest in the National-U.S. line of 
hydronic comfort conditioning. Give them what 
they want—quality National-U.S. heating and air 
conditioning. 


» 


CORPORA 


a5 ._ National-U. S. Radiator 
a rio 


HEATING AND AIR CONDITIONING DIVISION 
Johnstown, Pennsylvania 

ATTRACTIVE PACKAGING is now be- In Canada: 77 York Street. Toronto 
ing used by Bruner Corp. for shipping 
its sump pumps The two pumps Sixty years m thermal hy¢ron nied 
shown above, column-type Hy-Lander 
right) and the submersible model 
left), were recently added to the line 


8-14 
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Are you really too busy to have 
a health checkup once a year? 
Or do you put it off because 
you're afraid your doctor 
might find something wrong? 


If it's cancer you're worried 
about, remember that doctors 
are curing many more can- 
cers than they could ten years 
ago. 800,000 Americans are 
alive today, cured of cancer... 
many of them because they 
had made a habit of having 
annual checkups no matter 
how well they felt...all of 
them because they went to 
their doctors in time! Make 
annual checkups a habit 
... for life! 


AMERICAN CANCER SOCIETY 
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News 





(Continued from page 151) 

Du Pont Announces 
Contest for Contractors 

WILMINGTON, DeL.—A new air 
conditioned station wagon will be 
given away next summer in a 
“Partners in Profit” contest now 
being conducted for contractors by 
Du Pont Co.’s Freon Products Di- 
vision. 

The contest is limited to custom- 
ers of recognized Freon wholesal- 
ers. To enter, a contractor needs 


only to: 


el. Tell in 35 words or less why 
he feels “It’s good business to buy 
from a complete air conditioning 
and refrigeration wholesaler.” 

2. Note on his entry blank the 
quality of Freon refrigerant he 
considers most important. 

The contest runs from Jan. 26 to 
May 15, 1959. Winners will be an- 


nounced early in July. 


a More than 275 other prizes will 
be awarded, ranging from $1,000 
U. S. savings bonds to portable 
transistor radios. Contractors can 
obtain entry blanks from their local 
suppliers and may enter as many 
times as they like. 


American-Standard Merges 
Three Divisions Into One 

New York City—An industrial 
division, created by the consolida- 
tion of the American Blower, Ke- 
wanee Boiler and Ross Heat Ex- 
changer divisions, has been formed 
by American-Standard, according 
to a recent announcement by Jo- 
seph Grazier, president. 

John Brennan, formerly presi- 
dent of the American Blower di- 
vision, will be president of the new 
division, Grazier said. 
aOther division executives are 
Richard 
manufacturing, and former presi- 
dent of the Ross Heat Exchanger 
division; Elbert Palmer, vice pres- 


Reade, vice president, 


ident, customer relations, and for- 
mer president of the Kewanee 
Boiler division; Edwin Petersen, 
vice president, marketing; Richard 
Bernhard, vice president, engineer- 
ing; Townsend Tinker, vice presi- 
dent, technical development; Wells 


Gardner, vice president, works 


wT) 
ALL-POSITION 


CHECK VALVE 


For steam, hot 
or cold water, 
oil, gas and 
compounds. 


Designed for rugged service. Also 
available with Buna rubber poppet for 
use with air or cold water. Sensitive in 
operation. Work in any position. Made 
in seven sizes, 200 lbs. pressure. We 
will design special Check 
Valves; tell us your 
ff needs. Write for Bulle- 
tin 702 and prices 


Aa 
Sees 
STRATAFLO PRODUCTS, INC. 


FORT WAYNE, INDIANA 


~ -. 


Order from your jobber. 


“Wow! You say you get a 

ten times brighter flash with 

your JENSEN STAINLESS 
STEEL SINK?” 
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manager; and Albert Andrews. 
vice president, controller. 

Donald Clithero was appointed 
general sales manager and Howard 
Rollert, director of industrial rela- 
tions for the new division, which 
has factories in San Leandro, 
Calif.; Columbus, O.; Dearborn, 
Mich.; Kewanee, IIl.; and Buffalo. 


Fitzgibbons’ Gustav Olsen 
Dies in Washington, D.C. 

New York City 

Gustav Olsen, 
vice president and 
manager of New 
York sales for 
Fitzgibbons Boiler 
Co., Inc., died in 
Washington, D.C., 

Dec. 24. He had 
been associated with the Fitzgib- 
bons company for 45 years. 

A graduate of Cooper Union Col- 
lege and Brooklyn Polytechnic In- 
stitute, Olsen was a licensed New 
York engineer. He was a _ past 
president of the New York chap- 
ter of the American Society of 
Heating and Air Conditioning En- 
gineers and a member of the engi- 
neering committee of the Steel 
Boiler Institute. 








Powerful 
R.P.M. 


Means FAST Complete Drain Cleaning... 
the KOLLMANN KM-1500 “S?££0-42£E7/" Way! 








THIS RUGGED KOLLMANN 





PROFIT-MAKER FEATURES: 





® Streamlined main housing of alu- 
minum alloy saves 30 pounds. 


® Powerful 14 hp. electrically revers- 
ible motor. 


® New handle-bar-legs for easy 


stant starting, stopping or reversing. 


® Automatic Cord Reel, Work Light 
with service outlet. 


® Exclusive Cable Counter tells how 


many feet of drain you've cleaned. 


® Cables enclosed in Guide Hose 
eliminate whipping or backlashing. 


He is survived by his widow. wheeling. 
Mildred: two sons, Robert and 


Richard: and a brcther, Frank 


® Exclusive fingertip control for in- 


® Fast. Does up to three times the 
work of other machines... 750 
r.p.m. through all traps and bends. 





Gas Equipment Sales Up 
in 19 of 22 Divisions 


New York City 
the gas appliance, equipment and 


New ’T-Slot” Steel Couplings 
ads 30 

Quick, positive coupling with 

the “Engineered,” precision- 


made T-Slot Coupling. Prac- 


.' tically no wear-out to it, 


Shipments of 


accessories industry showed gains 
in 1958 over the preceding year in 
all but three of 22 product divis- 
ions, an official of the Gas Appli- 


Ask your j rf 
ance Manufacturers Assn. reports sk your jobber for 


a demonstration 


KOLLMANN 


MANUFACTURING COMPANY 
Erie~e-Pennsylivania 
Specialists in the Design and Manufacture of Drain Cleaning Equipment Since 1936 


All-time records were estab- 
lished in several categories, includ- 
ing gas-fired boilers for hot water 
and steam heating, built-in ranges, 
larger-capacity gas water heaters 


and vented recessed wall heaters 


a Harold Massey, GAMA managing 


director, said total industry ship- pocwe eee 
ments of all forms of gas central 
its of y B ‘ Kollmann Manufacturing Company 
Erie, Pennsylvania 


® Please send me literature on the KM-1500 “Speed-Kleen”’ 


heating increased 12.1 percent, 
from 972,100 units to 1.090.309. 
Furnace shipments rose 16.4 per- 


I 
| 
| 
cent from 703,200 to 818,600, while | 
| 
I 
| 


Name Title 


boiler units rose from 105.400 to Firm 


120,900 for a 14.7 percent gain over 
1957 and a new record. Gas con- 


Address 





(Please turn to page 154) 
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(Continued from page 153) 
version equipment, however, 
dropped 7.8 percent 

A 3.5 percent jump for automatic 
gas water heater shipments upped 
the total for 1958 to 2,621,700 from 
1957’s 2,532,300. The biggest gain 
in that category was in the sale of 


heaters of 40 gallons or more 


GUARANTEED 


Domestic gas range 


ly popular built-in models 
Floor 


category, 


furnaces were the 


other than 


burners and free-standing ranges, 


1958. Vented 


: 
to show a decrease in 


WILL NEVER 
CHIP, CRACK, 
PEEL, BREAK, 


or TARNISH 


Now you can offer your customers the 
finest in bathroom accessories in the 
right style at the right price . . . Hoover 
triple-plated chrome bathroom acces- 
sories with a lifetime guarantee! 


Two sparkling lines, the York and the 
Newport, are designed to make every 
sale for you. Patented concealed fast- 
eners permit easy installation. Your dis- 
tributor is ready to make immediate 
delivery of Hoover Bathroom Accessories 
with a lifetime guarantee. 





THE Hoover GUARANTEE 


The guarantee ‘‘Lifetime 
Chrome by Hoover” means just 
what it says — an unconditional 
guarantee’ that Hoover acces- 
sories will not crack, chip, peel, 
break, or tarnish during the en- 
tire life of the product. 


POPE RRR SRRE RES OY 











ASK YOUR DISTRIBUTOR OR WRITE FOR 
HOOVER'S 1959 CATALOG. 
ADRIAN DIVISION 


Hoover Ball & Bearing Co. 
Adrian, Michigan 


shipments 
fell 6.7 percent, from 1,968,600 units 
in 1957 to 1,837,600 last year, de- 


spite record sales of the increasing- 


only 


conversior 


recessed wall heaters, unit heaters 


and duct furnaces, however, re- 
ported sizable gains 
Gas clothes dryer manufacturers 
recorded sales of more than 412,000 
units, while gas incinerator makers, 
aided by a demand for a 1 
smokeless-odorless model, sold 47,- 
900 units. 
GAMA credits 


struction and ren 


boom in con- 
odeling of public 


and institutional eating places with 


} 


rders for mort 


having produce 
than 31,000 units of gas-fired « - 


nercial cooking equipment 


Deming Adds Coupling 
Assembly to Pump Line 

SALEM, O.—Deming Co., ma 
facturer of pumps and wate! 
tems, has added a flatted-shaft 
spline-coupling assembly to its li 
of pumps 

A self-aligning, 


spline shaft coupling is a distin- 


taper-locl 
guishing feature Deming sub- 
pumps. The 


mersible company 


DISCUSSING Deming Co.'s flatted 
shaft in submersible pumps are Jack 
Klein (left), assistant sales manager 
and Rollie Weber, the Salem, O 
firm’s vice president in charge of 
sales promotion. 


says that the flatted-steel s 
creates positive alignment and | 


vents slippage of impellers. 


Chattanooga Royal and Gray & 
Dudley Announce Merger 

CHATTANOOGA, TENN.—Chatta- 
nooga Royal Co. and the Gray 
Dudley Co., Nashville, Tenn., | 
merged operations. 

Both firms will continue to 1 
ket their products as before, v 
no changes in personnel cont 
plated 

Chattanooga Royal makes a ¢ 


(Please turn to page 158) 
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The most complete line of 


=) SPECIAL faucets! 


eee 


Making faucets 
has been our 
specialty for 
over 50 years. 
Bubblers; glass 
fillers; bed pan 
flushers; faucets for slop sinks, surgeon's wash-up, 
laboratory sinks, barber shops—Chicago Faucet 
makes them all, with interchangeable spouts, sup- 
plies and vacuum breakers to fit every condition. 
Each has the time-proved Chicago Faucet construc- 
tion which cuts maintenance to a minimum yet per- 
mits complete renovation of the operating mech- 
anism in just a few minutes. The price may surprise 
you. Because many so-called specials are standard 
with Chicago Faucets, the chances are that you'll 
pay no more for this premium quality. 


Exposed Sink Faucet No. 886, with 
vacuum breaker, %4” hose thread on 
spout, adjustable supply arms. 


THE CHICAGO 
FAUCET CO. 


Chicago 39, Ill. cS | 


Chicago Faucets 
aca nibuted Double Pedal Vaive No. 
through the 625, mixing type. Ideal for 


hospitals, public washrooms, 


plumbing trade soda fountains, etc. 











Bubbler and Basin Faucet 


| No. 722. Bubbler is self-closing 
G2) volume control in shank 


DoMESTIC 


Glass Filler No. 313. Fills glosses 
quickly, closes without pounding 
Volume control in shank 
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PENBERTHY builds better 

















sump 






























PEN-PRIDE MODEL 48 





improve performance and profits 
The new line of Penberthy 
sump pumps is packed with new 
advances in design, construction 
and performance. Here are 

some of the features that make 
Penberthy your best value! 
NEW IMPELLERS 

Advanced design and construction, 
with greatly improved abrasion and 
corrosion resistance, provide 

more effective service — longer 
NEW FLOAT RODS 

(Pen-Pride, Iron-Guard, Mers-a- Matic 
Corrosion-resisting polyethylene 
rods are practically indestructible 
Assembled as unit with displacement yr 
weight type floats — ready for 

easy adjustment and installation 

NE WwW ' OAT > 

(Model 48 and 46) 

Polyethylene floats look like — but 
outwear and outperform — brass type 
NEW FE 40 GEL 

(Pen-Pride, Mers-a-Matic, Iron-Guar 
Unitized design of universal en 

bell provides greater protection f 
switch; adds to efficiency of 
instantaneous positive switch act: 


































SPR j PR« / B 

All Penberthy pumps surpass 
exacting requirements of SPMA — 
a further warranty to Penberthy 
reputation for unmatched qualit 






Profit with Penberthy MERS-A-MATIC 
in ‘59. 
Write for new catalog 












SUMP PUMPS 


PENBERTHY MANUFACTURING COMPANY 


I n 






1242 HOLDEN AVENUE, DEPT. DE, DETROIT 2, MICHIGAN 











Ever Hear the One About 








t aeons Permdio or Perdinand, tin “ 
the larger plumbing and heath wholesalers dn his area 
that Pordio would eeadihy admit but. ob. the telale and telbuldation 
tion wae heeded on a ditfeeont Tine oe ttens 


Pile drawers were pulled out. loose catalogs dropped, piles and piles of jndividua 
combed diligently, Perdio was indeed frantic: He was lost in this nage ane 
utes of working Cine, 


156 








ne day, one of his good wholesaler friends, viewing the ruins, suggested Ferdie get a copy of the 


one complete Buyers’ Guide of the Industry ... DOMESTIC ENGINEERING CATALOG DIRECTORY. 
He explained how his new 1959 Annual Edition had 


Over 350 separate manufacturers’ catalogs . . . Over 750 pages of product material on the Plumbing- 
Heating-Cooling Industry. conveniently bound and indexed. 


Classified Directory of Products with alphabetical listings of over 3000 main classifications and 


1000 cross references with Advertisers listed in bold face and reference page numbers. 


He explained to Ferdie how his D.E.C.D. was CONVENIENT . .. could be placed right on the purchasing 
desk within easy reach. It was COMPLETE... everything from pipe to pulleys, grills to gauges, dis- 
posers to diffusers, compounds to controls. It was COMPREHENSIVE . .. special Directory sections on: 


*Technical & Engineering Data *Trade Names 


*Nlanufacturers’ Names and Addresses 


few weeks later, the same friend dropped in on Ferdie again. The office was quiet and orderly. 
Ferdie looked relaxed, his purchasing chores done for the day. A copy of DOMESTIC ENGINEERING 
CATALOG DIRECTORY stood within fingertip reach. 






YU 


+ 
oS 


= SqqqusS 
Hit = & 3 
TiS nH Ih 


While the story is imagination and the character does not intend to identify any one individual, 


the facts are true. Every business day of the year, time is wasted, business held up because product 
information is not readily available. This need not be. 








lease check yo DOMESTIC ENGINEERING CATALOG DIRECTORY | 
isiness Classifica ' 1801 Prairie Avenue, Chicago 16, Iilinois 
W ‘ } 
tee 
lndene av 
} \ ‘ 
IN BVP ' i Lj § . ' 
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Cvher \ | 
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VISE 


THAT 
FOR RUGGED SERVICE 


OTA 


STANDS 


— oe 


WITH YOKE 
OR CHAIN 
VISE 


Combination de- 
sign. Yoke vise 
parts (e" to 212’) 
can be replaced 
by chain vise 
parts (14 to 4”) 
LEG or vice versa. 
handle - 
formed at 
spot for 
carrying 
in perfect 
balance. 


DOUBLE SOCKET 
benders for ‘" 
and %”" pipe. 





1” TAPPED hole 

rear of base for 
extended pipe rest. 
Also furnished with 
ceiling brace. 


LEGS LOCK 
IN OPENED 
OR CLOSED 
POSITION 


PIPE VISE 


COMPLETE ‘LINE 
%" THRU 412” 


with built-in benders and pipe rest 


Order today from your supply house 


NYE TOOL COMPANY 


4126 WEST FULLERTON AVE, CHICAGO 39, ILLINOIS 


News 





ed Jrom page 
plete line of gas heating and central air condi- 
tioning equipment. Gray and Dudley makes a 
line of built-in gas and electric ranges, surface 
units, range hoods and water heaters. It alse 
distributes dishwashers, 


built-i efrigerato1 


and free-standing gas and elect anges 
Chairman of the board for the merged or- 
B. Stevens: he the sam 
post with Gray and Dudley. Chatt 
ident Ross Evans has been name 
both firms and L. O. Morin J formerly ot 


Chattanooga, is executive vice president. 


ganization is L 
nooga presi- 


1 president ot 


L. C. Carroll is vice president charge of 
the Martha Washington Division, Nashville 
George Childress, vice president and genera 
manager, and Robert Gundaker, vice presiden 


1 


in charge of sales, will operate the Chattanooga 


division. 


National Housing Center Gets 
Two-Furnace Heating Exhibit 


WasuHincTon, D. C I 


An exhibit featuring 


two-furnace heating for zone control has bee: 
installed at the National Housing Center here 
by American-Standard Air Conditioning Di- 
vision. 

The exhibit consists of panels illustrating hov 
the system solves heating problems in split- 
level, ranch style and multi-story dwelling: 
and shows a chart of suggested consumer price 
illustrating how two small furnaces cost littl 
more and sometimes less than one large unit. 

Summer air conditioning is also displayed i 
the exhibit, showing the advantages of being 


} } 


able to cool the whole house or just one area 
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Century Announces New Packaging Newspaper Coverage Growing, 
for Its Puritan Toilet Seats Oil Heat Group Reports 

CLEVELAND—New packaging with color identi- New York City—With scrapbooks bulging 
fication for its complete line of Puritan toilet with newspaper clippings and more than fou 
seats has been announced by Century Products. million pieces of promotional literature sold to 

The new boxes are lithographed in two colors dealers, the Oil-Heat Institute of America has 
and individually marked by color and style to closed the books on the first year of operation 
simplify storage and facilitate filling customer of its Oil-Heat Industry News Bureau and pro- 
orders. claimed it a big success 

A wedge construction of the boxes helps 
eliminate movement of the units during ship- # “Anyone will be impressed with the amount 
ment to prevent damage to metal fittings. of activity that has been generated on a limited 

budget,” said Frank Brophy of the Burnham 


. ‘orp., chairman of the OHI p-r « mittee 
Massey-Ferguson Is Granted License Corp., chairman of the OHI p-1 ittes 


. . "ee as se a yez ago as the 
for Use of Sherman Hydraulic Bucket The bureau was set up a | os 
public relations arm of OHI. According to Bro- 


Royat Oak, Micu.—Sherman Products has phy, “by making direct contact with the national 


granted a license to Massey-Ferguson of De- 
troit for use of its patented hydraulic-actuated 
bucket. Announcement of the grant was made 


wire services such as the Associated Press, and 
with selected national magazines the home 


service field, we have made every dollar do its 
last month by W. A. Romain, Sherman presi- work manv times over.” 
dent. ; 

Similar rights have been granted to Bucyrus 
Erie Co., South Milwaukee; Hyster Co., Port- 
land, Ore.; Joost Manufacturing Co., Berkeley, 
Calif.; and Wain-Roy Corp., Hubbardston, Mass. 


Sherman Products manufactures a complete 


a Brophy pointed out the progr: has been 
effective on the individual dealer level also. He 
said 24 separate mailing pieces were made avail- 
able and that the four million sales figure had 


been reached in the first nine months of 1958 
line of tractor-mounted earth-moving and ma- 


“If we can do this much on a limited budget,” 
terials-handling equipment. 


(Please turn to page 160 


MOLDED HUMIDIFIER PAN DEFIES CORROSION 


TOUGH! Resists chipping, cracking and small pin holes EXCLUSIVE LIFETIME FEATURE OF 


which lead to corrosion. ‘2’ thick—won’t distort from heat. 


GENERAL “800” 
HUMIDIFIERS 


SPECIAL 
PHENOLIC 
COMPOUND 


rmulated 
$ tougher the 
porce 


n't ch 


ABSOLUTELY ” CORROSION-PROOF! 


Withstands strong acids and alkalies 


No doubt about it here is the first LIFETIME humidifier or corrode as conventional metal pans often do. Stronger, 
pan. Molded from a tough, heat-and-water-resistant com- more rigid and easier to clean, this new pon is adding 


pound, the new General pan absolutely will not rust, pit exclusive new trouble-free features to the Gener 800”. 
‘‘Member of the Humidifier Association 


DO. THE JOB RIGHT. when you sell a 


General Humidifier recommend oa General 
* Filter. Customers need both. 
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YOUR CUSTOMERS 
LOVE YOU WHEN 
YOU INSTALL A 


A 
WATER SOFT AS AN 4 APRIL SHOWER 


\ SO -SOFT- AMATIC 


A Product of Stever Water Softener Compeny 


St. Cherles, illinois 


the automatic water softener 


with no va/ves to open, no dials to turn 
NOTHING TO GO WRONG 


No service problems, no disgruntled 
customers, no repeat calls to eat up your 
profits when you install the Stover 
So-Soft-Amatic. It’s simple, trouble-free, 
fool-proof. Available in mechanical and 
electrical models. Write today for 

prices and information. 


STOVER 


WATER SOFTENER COMPANY 


Pioneer and pacemaker since 1924 


ST. CHARLES, ILLINOIS 
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(Continued from page 158) 
he continued, “it should be clear to everyone in 
the industry what a tremendous opportunity 
awaits a solidly financed oil heat promotional 
program that takes full advantage of OHI’s 
strong local chapter structure.” 


Clayton Mark Announces 
Management Promotions 

EvANsTON, Itt.—Creation of two new office: 
positions and an expansion of management re- 
sponsibility for a third officer were announced 
by Griffith Mark, chairman, and Cyrus Mark, 
president of Clayton Mark & Co. 

Increased responsibility was given to Clar- 
ence Mark Jr., vice president and director, by 


C. Mark Jr. H. Alwart W. N. Matthias 
adding the duties of treasurer to his schedule. 

Harold Alwart, chief engineer of the firm, at 
the same time was elected vice president in 
charge of engineering. He has been with the 
firm since 1941 and was responsible for the 
original research and development department's 
being organized. 

Walter Matthias was named to the newly cre- 
ated office of controller. He has been with the 
firm since 1951. 

Clayton Mark & Co. is a pioneer manufac- 
turer of water well supplies, pumps, forged steel 
unions, conduit and tubing. 


Pennsylvania Range Engineer Renamed 
to Technical Advisory Research Group 
PHILADELPHIA—Sam Alewitz, chief enginee 
for Pennsylvania Range Boiler Co., has been re- 
appointed to the Technical Advisory Group fo 
Domestic Gas Water Heater Research 
The group is a national organization spon- 
sored by the American Gas Assn. 


sIn making the announcement, Joseph Darrow, 
chairman of AGA’s committee on domestic gas 
research, said, “Great strides have been made 
in the gas industry through the efforts of those 
associated with our research program. Continu- 
ing this program is our main objective.” 

Pennsylvania Range manufactures the Brad- 
ford line of gas and electric clothes dryers and 
water heaters. 
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Southwestern Plastic Pipe Announces 
New Warehouse Stock at Shreveport, La. 

MINERAL WELLS, TEx.—A complete stock of its 
line of plastic pipe and fittings will be main- 
tained in Shreveport, La., according to an an- 
nouncement last month by Southwestern Plas- 
tic Pipe. 

The new facility is located at Tri-State Spe- 
cialty Co., 1112 N. Market St., and will serve 
the Louisiana, Arkansas, Mississippi and east 
Texas area. 


NAPC Chooses Convention 
Sites for Next Two Years 

WasuincTon, D. C.—The 1960 convention of 
the National Assn. of Plumbing Contractors will 
be held in Cleveland, June 20-23, the board of 
directors has announced. It also selected De- 
troit as the site of the 1961 convention, which 
will take place June 19-22 Hotels are yet to be 
determined. 

The convention this year is scheduled for 
June 1-4, and will be held in Convention Hall, 
Miami Beach, Fla. 


Heat Pump Economics Analyzed 
at York Corp. Customer Forum 

York, Pa.—The attitude of electric utility 
companies toward the heat pump was the sub- 
ject of the first customer forum held recently by 
York Corp. 

Arnold Spillman, manager of sales applica- 
tion for the Philadelphia Electric Co., was a 
guest speaker representing the power com- 
panies. He spoke on the favorable economics of 
two large heat pump installations in the Phila- 
delphia area, and discussed the assistance avail- 


(Please turn to page 162) 


“Sorry, just trying to help 


TRIANGLE 


MANUFACTURING CO. 
2981 EAST LAFAYETTE DETROIT 7 MICHIGAN 





The Popular 


"90" SERIES SUMP PUMP 


NOW AVAILABLE IN BRASS OR IRON 


You can’t match such quality 
at its LOW PRICE 


Here are features in a full-size, full 
capacity 36” pump you can sell with 
confidence at a profit 


LATEST GE SUMP 
PUMP MOTOR 


This '3 hp motor has solid drip-proof te 
for dependable operation, smooth power 


FINEST 5-INCH 
COPPER FLOAT 
Full-size, standard float, sliding on brass 
rod, operates Colectric silver contact 


switch same as used on our finest 
models 


STAINLESS STEEL AND 
BRONZE BEARING 
SURFACES 

Stainless steel sleeved shaft runs in 
water-lubricated high-lead alloy bronze 
for long life. Sturdy bronze impeller for 
dependable operation 





TWO MODELS 


90-BF: All-brass construction 
S0-1F: Brass-fitted cast iron 


Shipped completely assembled for 
installation 


BACKED BY 34-YEAR RECORD for QUALITY 


The “90” series carries with it all the best buy on the market. Fully 
name “Triangle” has meant in sump anteed for one year. Triangle pump: 
pump efficiency and dependability since are sold through wholesalers only 
1925. It has established itself as the 


 ~“EBc wv eEBEocw wm ere Ae TNO z2co~< 


guar 


Write or mail coupon today for details of the 90" series and 28 other Triangle 
sump pumps, turbine water pump, Tray-matic laundry pump 
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981 East Lafayette, Detroit 7, Mich. 
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Jam-Proof 
Pipe Threaders 


my power drive threading 


is SQ 


...no watching to keep them from jamming 


...save me a lot of time, too! 


Jam-proof—can’t jam 
if you forget it .. 
Threads 4 sizes of pipe 
and conduit with 1 set 
of dies . . . True-Cen- 
tering workholder—no 
more crooked threads 
—but adjustable for 
drip threads. Far more 
for your money — 
compare! 


2:2’ to 4” Pipe 
RIFEID 4PJ 


} 


vecial 4PJ for 


tting on pipe 


m-proof... drive pin- 
n kicks out automati- 
lly—real safety when 
wer threading. Work- 
ider sets to size before 


Other 
lusive advantages. 
conduit. 


4” to 6” Pipe... RIFZAID 161 


Jam-proof for safe power 
threading. 1 set of dies 
threads 4’’, 4'2"’, 5” and 
6’ pipe and conduit — 
sets to size fast. Work- 
holder sets to size before 
putting on pipe, a work- 
saver feature. Many 
other reasons why the 
161 is your best buy! 


See and try these popular RIGID 
Threaders ...at your Supply House. 


The Ridge Tool Company = | ) 


Elyria, Ohio, U.S.A. 


THREADED PIPE... it’s Tight... It’s Best... Costs Less! 


_ 
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(Continued from page 161) 
able from local utilities. As an example, he 
showed a brochure outlining his 
1959, 


strong emphasis on the heat pump. 


company’s 
promotional plans for which _ placed 

Additional forums will discuss the customer’s 
viewpoint in air conditioning large office build- 
ings and the relationship between the manu- 
facturer of air conditioning, heating and refrig- 
eration equipment and the consulting engineer. 


Predicts Record First-Quarter Sales for 
Airtemp Heating and Air Conditioning 

Dayton, O.—Record-breaking first-quarter 
sales of its air conditioning and heating equip- 
ment were forecast recently by Paul Augen- 
stein, president of the Airtemp Division of 
Chrysler Corp. 

“Projected figures for the first three months 
of 1959 indicate more than a 50 percent increase 
in business over the same period in 1958,” Au- 
genstein He pointed out that the sales 
figures represent firm orders now on hand. 

Augenstein credits “major improvements in 
our product line” for the expected upsurge in 
sales. He said the firm has added a number of 
new units to the line and has restyled many 
others to fit in with new concepts of modern 
home furnishing. 


said. 


A. O. Smith Corp. Announces New Division 
to Manufacture Reinforced Plastic Pipe 

MiILwavuKEE—A new division to manufacture 
reinforced plastic pipe and other products has 
been announced by A. O. Smith Corp. 

F. S. Cornell, executive vice president, said 
the new division will make products for the oil, 
chemical and gas industries, as well as for sev- 
eral other fields that are faced with corrosion 
problems. 

James Donnelly Sr., assistant to the execu- 
tive vice president, has been named general 
manager of the new division. He formerly was 
assistant general manager of the 
Permaglas division at Kankakee, III. 


company’s 


Worthington Corp. Reorganizes Field 
Plan for Air Conditioning Sales 

Harrison, N. J.—An extensive field reorgan- 
ization has been announced by the Air Con- 
ditioning and Refrigeration Division of Worth- 
ington Corp. 

E. R. Michel, manager of sales, said the new 
plan divides the continental United States into 
nine zones, each headed by a zone manage) 
A. F. Ward has been appointed sales manage 
of the new field organization. 

The 


zone managers and their districts are 


(Please turn to page 164) 
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No one but.. 
and only 


manufactures 


FULL SIZE 


4 FOOT 


BATH TUB 


PLUMBINGWARE 


The Only Manufacturer of 


PLUMBING 


Make the 
Bath Tub 
Fit the Room 


UMBINGWARE 


MAM ACTURING COMPANY 


Pixtyets 


MIDDLEVILLE, MICHIGAN 





WATER 
HEATERS 


“== @ For the larger jobs 
where fast recovery 
plus storage are re- 
quired. Handles a 
battery of showers 
with a single heater 
near the point of use. 
Save hundreds of dol- 
lars in tanks, pipe 
and fittings. 


@ Used in schools, 

= dormitories, apart- 
ments, motels, camps 
etc. supplies medium 
or high temperature 
water. Available with 
standard or A.S.M. 
E. tank. Oil or gas 
fired. 


Bock 


Coyordtion 


110 S. DICKINSON ST., MADISON 4, WIS. 
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IE 2 SIZES 
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for the finest in 


LAVATORY 
LEGS and towel bars 


the name to remember is 


Aen 


manufacturers of quality 


Hl 


plumbing speciaities, including 


* bathroom accessories! * vanities 

* bosket strainers! t boskets! 

* pipe straps! floor & ceiling plate 

* brass nipples! * chrome-p 

* chrome-plated brass * chrome plated 
fittings! Sure-Grip flanges! 


* replaceme 


ated nipples! 





Sold thru the wholesaler « Write for Catalog 


REED-CROMEX CORPORATION 
492 S. GREEN RD. - 


CLEVELAND 21, OHIO 


i" 
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Threads %4” to 6” conduit 
in seconds—right on the job 
...the Lawco, ur. 


PORTABLE PIPE THREADER 


Here’s the answer to those slow, tiring, hand-threading 
jobs. The Lawco, Jr. Portable Pipe Threader does the 
work in seconds. This modern portable power tool 
threads the smallest to the largest conduit. Simple adapters 
and speed reducers handle pipe from 4" to 6”. 

Its operation is simple. Just position Lawco, Jr. on 
the conduit, press the trigger, and the power unit drives 
the cutting dies. You’re finished in no time, and right at 
the location where you are installing the conduit. 

You'll find it handy too, for pulling wire through 
conduit. The unit’s portable feature speeds the work. 
Light in weight (20 lbs.), the Lawco, Jr. eliminates the 
need for hauling heavy, bulky threading machinery to 
every job. 

Write us for more details on the versatility of this tool. 


Peeeee” 


Driving nuts and bolts. Portable winch . . . Threads pipe in walls, Augering—vertical 
easily hoists 500 Ibs. small spaces. or horizontal. 


VELOCITY POWER TOOL COMPANY 


201 North Braddock Avenue, Pittsburgh 8, Pa. 
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H. Fleit and W. Souther, northeast; J. Klaiber, 
central; J. Wait, southeast; J. Cavanaugh and 
D. Michelson, central east; R. Gundlach, mid- 
W. Dorsey, E. Salaun, 
southwest; J. Winters, western: and K. Bless- 
ing, northwest. 

H. A. Caldwell, formerly southeast distribu- 
tion manager, 


west; central west: 


has been appointed eastern na- 
tional account manage 


Rheem Names Three New Distributors for 
Water Heaters, Furnaces and Central A-C 
Cuicaco—The appointment of Duro Suppl 
Co., Bay City, Mich 
Manufacturing Co 
ditioning systems has been announced by th 
Home Products Division. A. G. Kirchof is pres- 
ident of Duro and Walter Suchodolski is heating 


. as distributors cf Rhee: 


furnaces and central alr con- 


manager. 

The division also announced two new distrib- 
utors for the full line of Rheem water heate1 
They are Arnold Supply Co., Scranton, Pa., an 
Dutton-Lainson Co., Hastings, Neb. 


Wood Kitchen Cabinet Group Approves 
Expanded Promotion Program 

Cuicaco—Increased promotional work a? 
expanded membership will be among the maj 
objectives of the National Institute of Wor 
Kitchen Cabinets this year. 

Plans were approved at a year-end meeting 
of the institute's board of directors, presides 
over by Arthur King, Mengel Co., Louisvill 
Ky., who is president of the institute. 

The promotion committee, which met con- 
currently, submitted a comprehensive progra 


for advertising and public relations design 











Tea 
FRIENDLY 


TERMS | 

















“Itchy-kitchy-koo—" 


DomeEsTIC ENGINEERING, FEBRUAR’ 


1959 





to familiarize manufacturers and the public 
with the institute’s work. 

Approval also was given for conducting an- 
other training school for kitchen specialists this 
year, the third annual event of its kind. The 
school this year will be an accelerated six-day 
program, devoted primarily to perspective 
drawing, kitchen planning, color coordination 
and salesmanship. The site will be announced 
at a later date, Mengel said. 


Tait Honors President Wozar's 
10th Anniversary with Company 


Dayton, O.—Ten years of Louis Wozar’s 
leadership were honored recently, at a su- 
pervisors’ dinner, as part of the company’s 


own 50th anniversary celebration. . i. y . COMFORT 
Special tribute was paid to Wozar in a % ; 


leather bound book describing Tait’s prog- : " : CONTROL Y 


oie 7 om 


ress under Wozar’s guidance. Charles Rike, ss —_—_——_ 

vice president in charge of production and COMFORT 

material control, presented the book to the CONTROL 

president. ‘ | y 
Established in 1908 as the Dayton Pump 

and Manufacturing Co., Tait was in the dol- 

drums when founder Frank Tait hired Wozar 

as his executive assistant in 1948. He be- 

came president in 1953. Under Wozar’s lead- Whew wee taste tes 


ership, the company climbed rapidly to the Water Heat with built-in 

aa ies ie cle te COMFORT-CONTROL by 
top. Today, Tait is one of the nation’s largest ZONE-A-TROL, living rooms, 
producers of submersible, jet and recipro- bedrooms, kitchens, bathrooms, 


ond rumpus rooms, are each pro- cost but 
cating pumps and water systems. vided with their own thermostatically 


controlled heating system and tem- $s 2 ’ 25 
perotures may be maintained, raised, or 
lowered to suit each occupant’s require- per room 


ments for comfort at any hour of the 


(cost of Zone-A-Trol - 
day or night. 


ve and thermostat) 


Now Comfort Control by Zone-A-Trol makes 
it easy and inexpensive to install individual 
room temperature control on any new or ex- 
isting hot water heating system 


A thermostat in each room, operates a cor 
responding ZONE-A-Trol Valve installed on 
the supply piping to the radiation and avto 
matically controls the temperature 


LEADERSHIP HONORED: Louis Wozar (left), president 

of Tait Manufacturing Co., receives a leather bound Steals dnd easy to tnctell the body of 
book from production vice president Charles Rike the Zone-A-Trol valve is sweated into the line 
summarizing the great strides Tait has made in the like any other fitting. Wiring is fast and 


; as simple o three strand low voltage wire 
10 years since Wozar joined the company ties diimeeeiads nail aliens tameananaes 06 Gi 


thot is required 


. / Zone-A-Trol valves moy be installed in any 
General Controls Establishes New : scaiien or Manian east quneeelind Gh Gin 


Subsidiary in West Germany %. a =% trolling the radiation in each room or zone 


little of no additional piping is required on 
most installations 


GLENDALE, Catir.—A European subsidiary has 
been established in Dusseldorf, West Germany, 
by General Controls Co. ‘ . 

William Ray, president, said the new subsidi- COMFORT ft for New Construction or Modernization 

(Please turn to page 166) CONTROL » Homes — Apartments — Commercial 
Buildings — Schools — Motels 


ECONO PRODUCTS COMPANY. INC East Heddem, Cenn 





Can YOU estimate 
within 5% what 


YOUR 1959 sales will be? 
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ESTIMATED ‘59 SALES: $ 








Are you content with that figure? If you 
stock SOUTHWESTERN PLASTIC PIPE, you, too, 
can enjoy the increases in sales, net profit, 
and customer satisfaction that have been 
typical of almost every SOUTHWESTERN dis- 
tributor’s business. 

The complete line of durable, first quality, field- 
proven SOUTHWESTERN PLASTIC PIPE in a full range 
of sizes, lets you meet your customers’ piping needs 
with the correct type of plastic pipe in these and 
many other applications: 


e Lawn sprinkler systems 

e Fresh water lines 

e Swimming pool supply and drain lines 

e Sewage drain lines 

e Golf course sprinkler systems and water lines 

e Air conditioning tubing 

e Brine circulation lines 

e Water piping to and from spray ponds and 
cooling towers 

e Transmission of corrosive wastes 

e Water well casing 

e Jet well drop pipe 


Economical and dependable SOUTHWESTERN 
PLASTIC PIPE will not corrode or rust, and never 
needs coating or lining. It has high impact strength. 
SOUTHWESTERN PLASTIC PIPE is available with 
ready-to-use fittings for easy connections to other 
types of piping. Shipments of SOUTHWESTERN 
PLASTIC PIPE are fast and reliable, from conveniently 
located warehouse supply points. 


CALL ON SOUTHWESTERN for complete data con- 
cerning the many different applications for plastic 
pipe. On-the-job engineering assistance is available 
for any unusual piping problem. 


Phone or write for the name of your nearest 
SOUTHWESTERN Sales Representative 


. Southwestern 


at OO | OR od | od 0 0 OB 


P.O. Box 117 * Mineral Wells, Texas 
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(Continued from page 165) 
ary became operative Jan. 1 and will act as the 
firm’s sales and distribution center for conti- 
nental Europe. Expansion of these functions to 
England also is planned. 

Ray added that by the end of this year the 
subsidiary’s operation will include the manufac- 
ture of some of the company’s automatic con- 
trols on a limited basis. 


Westinghouse Air Conditioning Sales 
Set Five-Month Record 


PITTSBURGH—Gross sales billings of Westing- 
house packaged and applied air conditioning 
equipment were up 21 percent for the five- 
month period ending Dec. 31, 1958 over the 
corresponding period in 1957. 

R. K. Serfass, air conditioning manager, said, 
“Sales billed for each of these last five months 
were better than previous record highs for cor- 
responding months in the air conditioning di- 
vision’s history.” 


‘Holding Power Jamboree’ 
Shows Anchor Strength 


New Rocue te, N. Y. 
power jamborees” 


A series of “holding 
is being conducted by the 
Rawlplug Co. through its distributors, to show 
contractors the load-bearing capacity of its line 
of masonry anchors. 

According to an announcement by the com- 
pany, the jamborees will utilize a portable dy- 
namometer to let customers see exactly how 
much weight an anchor will hold. The dy- 
namometer is a device capable of exerting up 
to 4,000 pounds pulling force, yet weighs only 
40 pounds. Rawlplug branch and distributo: 
personnel will use it in offices and on job sites 
aLarger dynamometers have been used for 
years at Rawlplug headquarters to measure 
holding power, but they are too cumbersome for 
use outside the laboratory. 


42 Million See TV 
Movie on Oil Heat 

New York Ciry—The Oil-Heat Institute's 
movie dramatizing the advantages of oil heat 
has been viewed by an audience of 42 million 
persons in the past 15 months, according to 
year-end estimates. 


eThe film is a quarter-hour show, “House- 
warming Party,” showing a young couple wh 
have just bought a new home equipped with a 
modern automatic oil heating system. Anxious 
to show it off, they invite their friends in, and 
the advantages are shown with a series of 
flash-backs (Jan., 1957 issue, page 60). It is 


directed toward new home buyers and those 
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interested in converting to more modern heat- 
ing plants. It is the first film for consumer 
showing devoted entirely to automatic oil heat- 
ing and was produced and sponsored by OHI. 

In addition to 40 prints used on television, 
150 copies are in circulation throughout the 
country for showings before Kiwanis, Rotary, 
Lions and other such organizations, women’s 
clubs, educational institutions, trade and other 
groups. 

Inquiries on the film should be directed to 
the OHI at its headquarters, 500 Fifth Ave., 
New York City 36. 


Kensico Tube Names Campbell 
to New England Sales Post 

Mr. Kisco, N. Y.—Alex Campbell has been 
appointed industrial sales representative in the 
New England area for Kensico Tube Co. 

The announcement was made last month by 
Gordon Edwards, vice president in charge of 
sales. 

Kensico manufacturers a line of seamless 
copper tubing for the industry. 


Owens-Corning Builder Plan 
Gains Momentum 

ToLepo, O.—The Comfort Conditioned Home 
program sponsored by Owens-Corning Fiber- 
glas to aid the home building industry picked 
up steam last year, according to Harold Boesch- 
enstein, president. 

The program was begun a year ago in an ef- 
fort to help the industry sell more and better 
quality homes and thereby stimulate the hous- 
ing market. 

Key element in the program is the model 
home idea, which builders use as a showcase 


(Please turn to page 168) 
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SAFETYMIX 


For positive protection in the 
shower insist on world famous 
Symmons SAFETY MIX. 
It automatically eliminates 
the constant danger of 
scalds or chills. 
It costs no more than 
ordinary shower valves. 


Send for SAFETY MIX Bulletin. 
Be safe . . . stay safe... say “SAFETYMIX.” 
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445 C STREET, BOSTON 10, MASSACHUSETTS 
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Polar Ware doesn’t make every sink size you can 
think of, but Polar does think aggressively about 
every size that moves in volume. That's 90% of the 
market. And here, with Polar Ware, you can sell in 
competition with anybody without cutting the profit 
margin you need. 

Polar, the leading manufacturer of stainless steel 
clinical ware, makes stainless sinks to the same 
high standards of craftsmanship demanded by hos- 
pitals . . . provides you with a heavy gauge product 
of 302 stainless that is second to none in quality and 
features. And Polar sinks are priced to protect your 
interest in quoting jobs and making money on them. 

It will pay you, as it has so many others, to inves- 
tigate Polar Ware. Write for the name of the Polar 
distributor in your area, and for full information on 
this hard-hitting line of stainless steel sinks. 


Polar Ware Company 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS. 
Merchandise Mart Chicago 54, Room 1455 


415 texington Avenue *800 Santa Fe Ave. 
New York 17, N. Y Los Angeles, Calif 


Offices in Other Principal Cities “Designates office and warehouse. 
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(Continued from page 167) 
to demonstrate the value of full insulation 
Pennants, site signs, promotional aids and mer- 
chandising suggestions are furnished to build- 
ers participating in the program. 

The program began with a goal of 240 build- 
ers and 24,000 homes, but the number of par- 
ticipants almost tripled during the year and the 
number of homes rose to 44,000. 


John Wood Marketing Plans Previewed 
at Annual Sales Meeting 

CONSHOHOCKEN, Pa.—A preview of 1959 mar- 
keting plans was presented to John Wood Co.’s 
salesmen at the annual meeting of its Heate: 
and Tank Division held last month in Point 
Clear, Ala. 

The theme of the comprehensive sales and ad- 
vertising program is “You Sell More Because 
You Have More to Sell,” and calls for national 
trade advertising plus extensive merchandising 
support for distributors and contractors at the 
local level. 


s New products in the John Wood line, soon to 
be introduced, were unveiled for the sales staff 
and both long and short-range planning were 
discussed. 

J. H. Gotwals, senior vice president and gen- 
eral manager, told the meeting that the com- 
pany’s unit sales volume of water heaters and 
home heating equipment increased substanti- 
ally during 1958 


New York Sanitary Engineers 
Name 1959 Officers 
New York City—John McManus has been 
elected president of the New York chapter of 
the American Society of Sanitary Engineering 
Other new officers include Charles Snowden, 
first vice president; Arthur Bayan, second vice 
president; John Lansing, treasurer; and James 
Church, secretary. New trustees are William 
Lukacs and Oscar Wahlstrom. 


Trane Air Conditioning 
Clinic a Success 

La Crosse, Wi1s.—A Trane Co. air condition- 
ing clinic in the Chicago sales area has been 
pronounced a success by Gerald Mannion Sr., 
manager of the district. 

Mannion said the clinic is designed to help 
train contractors, engineers and service person- 
nel in proper selection, installation, mainte- 
nance and servicing of air conditioning and re- 
frigeration equipment. The clinic’s first session 
drew 230 contractors, engineers and industrial 
personnel, he reported 

The clinic is held in 10 sessions. The first six 
form a basic theory program and the last four 
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put the theory to practical use and present ac- 
tual problems for solution. 

Subjects include the refrigeration cycle, re- 
frigeration piping, refrigeration compressors 
and accessories, cooling load estimating, the 
psychrometic chart, equipment seleetion, instal- 
lation and start-up of self-contained air condi- 
tioners, trouble diagnosis and compressor dis- 
assembly and reassembly. Enrollees receive 
printed booklets covering each session, air con- 
ditioning and refrigeration manuals, psychro- 
metric charts, and special bulletins. A mini- 
mum fee is charged to cover cost of materials. 


Carion Opens New Plastic 
Pipe Plant in California 

Compton, Catir.—A new plant to produce a 
complete line of plastic pipe and fittings, includ- 
ing sewer and underground irrigation pipe, has 
been opened here by Carlon Products Corp. 

Richard Kress, general manager of the plant, 
said completion of the 35,000 square foot facil- 
ity is part of the company’s nationwide expan- 
sion program. 

The company has seven other plants through- 
out the country, and recently completed a $1 
million construction program at its main plant 


in Aurora, O 


Carrier Reports a Rise in 
1958 Common Stock Earnings 

Syracuse, N. Y.—Earnings on each share of 
Carrier Corp. common stock rose to $3.27 in 
1958, from $3.17 for the 1957 fiscal year, chair- 
man of the board Cloud Wampler recently 
announced. The company is a leading manufac- 
turer of air conditioning and related equip- 
ment 

The profit rise came in spite of a drop in sales 
volume of $11 million, Wampler said. “On the 
whole this may be regarded as a plus year. Pre- 
liminary industry figures indicate that Carrier 
increased its market participation with respect 
to most major product lines.” 

Wampler said the company plans to spend 
substantial sums in 1959 on extensive market 
studies, research, and development programs 


“Thermistors"’ Guard Against 
Overheating of Electric Motors 

PITTSBURGH—A new family of devices that 
serve as tiny contactless thermal switches to 
protect electric motors against overheating has 
been developed by Westinghouse Corp. 

Called “thermistors,” the switches were de- 
signed primarily for use with totally enclosed 
types of motors, such as those in air condition- 
ing and refrigeration units. But, the firm said, 
they are applicable to all types of electric mo- 
tors. 

Essentially, thermistors are of a type that will 


significantly increase their electrical resistance 


(Please turn to page 171) 


Guer S000 LEES1e Heasel 


You get long lasting satisfaction in Brass—Copper— 
Bronze Fittings and Valves when you specify LEI 
The quality is sincereLEE built in! Regardless of your 
particular need, it’s 5,000 to 1 LEE has it! 
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LEE Coct Brae FITTINGS 


& VALVES 


ScacerclEE Gactt/ 
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Each One 
is Tested 
Under Water 





Individually submerged 
with 100 pounds of air 
pressure to make sure it's -_ 
leak-proof! = . — 


How to Save 
Freight Charges 


LEE pays the freight on all 


shipments of 250 pounds 


net or more 


For faster, lower-cost service, reserve factory stocks 
are carried in Boston, Philadelphia, Cleveland, Ft 
Lauderdale, Los Angeles, New York and Anniston 


Specify LEE and see — or write for LEE’S large, il- 
lustrated catalog No. 58 N 


LEE BROTHERS FOUNDRY CO., Inc. 


P. O. BOX 231 . 


ANNISTON, ALABAMA 
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CONNECTORS 


THE LABOR SAVING METHOD OF CONNECTING 
CORNERS OF C.I. RADIANT PANEL BASEBOARD 








—"ay 90-XL 


The sleeves of the specially designed fittings 
compensate for misalignment and speed up in- 
stallation. For use with American, Burnham, 
Crane, Dunkirk, U.S. Radiator, Utica and Weil- 
McLain Radiant Panels. Specify make when 
ordering or requesting information. 


SEE YOUR WHOLESALER OR WRITE FOR DETAILS 
C. R. BERNSTROM, INC. 


183 HARTFORD AVE., PROVIDENCE 9, R.1. 








-C-B EASY ANGLE. 


WEATHER LIKE 
THIS HAS 
NO EFFECT 


ON... 
— VOGEL 


NO. 4 


FROST-PROOF 
SEAT-ACTION Works 


WATER | 0°" 
CLOSET 


SEND FOR CIRCULAR V-107 1 

















MANUFACTURED BY 
JOSEPH A. VOGEL COMPANY 


WILMINGTON, DELAWARE 

















/ give Expert Service 
and | use... 
The Jnastant- Glo 


CUSTOM-BUILT INSULATING BRICK 
et Combustion Chamber 





eee ~ peone TYPE 
< or Boilers 
and Cast Iron Furnaces 
Sizes up to 2.0 GPH 


ROUND “A” TYPE ” - 
NARROWBOY 
ee, Desione for for Narrow Boilers 


and Furnaces 
und = ‘aaa har far = ~ Bac coms Sizes up to 5.0 GPH 
Sizes up te i "15. GPH 


“My Customers appreciate the DIFFERENCE!” 
For details, write to: 


BOSTON MACHINE 0! Heating Supplies Div. 
WORKS COMPANY, trnn, MASsacuuserts 


See, MASSACHUSETTS 
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FREE BOOKLET oescrises 26 Books! 


Practical hooks 
for 


Practical answers 
To Your Everyday 
Business Problems 


GET YOUR COPY 
This booklet is available to 
you... free of charge. It 
BOOKS O describes books devoted to 
various plumbing, heating 
* and air conditioning subjects. 
Plumbing Included are books on esti- 
$ mating, convector ratings, oil 
burners, duct design, radia- 


mee, Se ete 

swt sof eeny sasiar oth 

Air Conditioning ics” ‘Aaarees”vonr seaues 
DOMESTIC ENGINEERING « 1801 RARE AVE. CHICAGO 16, ILL. 
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(Continued from page 169) 
upon reaching a specified temperature. With 
this abrupt resistance, they can actuate a relay 
signal or switch to reduce or close off power 
When the temperature cools, the contacts open 
and operation is resumed 


Heavy Oswego Snow Crushes 
Cyclotherm Plant Roof 

Osweco, N. Y.—Nature seems to be going in 
for strategic bombing this winter. Twice it has 
struck at the E. First St. plant of Cyclotherm 
Division of National-U.S. Radiator Corp., man- 
ufacturer of steam and hot water boilers. 

First a tornado tore off the plant’s roof. Then 
72 inches of snow fell, and the roof collapsed 

Cyclotherm’s main engine room was buried 
under tons of beams and debris. The main floor 
over the engines remained intact and protected 
the power machinery. However, the firm was 
able to continue operations under emergency 


conditions 


General Air Supply Co. 
New Airtemp Distributor 

Dayton, O.—General Air Supply Co. has been 
appointed Chrysler Airtemp heating and ait 
conditioning distributor in 13 Ohio and Indiana 
counties. 


The company, headed by Robert Barker, will 


(Please turn to page 172) 
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It says, ‘The Nile Heating, Plumbing and 
Air Conditioning Co. moved to its new 
location opposite the Temple of Luxor 


Designed, Produced, Tested 
and Guaranteed by one 
of America’s Great Makers 


ne 
GENERALS sREPUBLIC 


HEATING sheee 


RE PC Oo} 
PRE-PAK at ad — 


OIL-FIRED AND GAS-FIRED 


Winter Air Conditioning 
PRE-PAK... the greatest time-saver 
and profit builder of them all! Nothing 
to add or buy or assemble. Easier to 
store, easier to handle, easier to in- 
stall; from crate to actual operation in 
no time at all! Completely pre-tested |! 
Available in LOW BOY, HI-BOY, 
HORIZONTAL and COUNTERFLOW 
models. Build customer confidence . 
sell REPCO Heating right down the line! 





Gas-fired REPCO Winter Air 
ow Conditioners in 4 sizes, 80,000 
4\ to 140,000 BTU/hr. input 
Oil-fired REPCO Winter Air 
Conditioners in 4 sizes, 85,000 
te 123,000 BTU/hr. ovtput 
information on lorger capacity 
units available on request 


Gee! S477, 


Models Available for All 
Types of Installations 








GAS-FIRED 
HI-BOY 


OU-FIRED HORIZONTAL 


WHAT A LINE! 


A COMPLETE LINE OF GAS AND OIL-FIRED 
HEATING 
EQUIPMENT 


PRE-PAK UNITS ONL -FIRED GAS FIRED GAS OR © BASEBOARD 
SAVE TIME, SPACE v.T SERIES > SERIES WINTER AIR RADIATION 
AND EFFORT AND TUBELESS FULLY ENCLOSED CONDITIONERS FOR ALL NEEDS 


Territories Available for Manufacturers’ Representatives and Distributors 


GENERAL: REPUBLIC 


HEATING PRODUCTS COMPANY @® PRODUCTS COMPANY 
7420 STATE ROAD, PHILADELPHIA 36, PENNSYLVANIA 





BIG 


SAVINGS 

IN 

SOLDERING 

AND 
MELTING 

“\ COSTS...USE 


Insto-Gas instant light- 
ing torches can produce 
a clean, even heating 
flame with temperatures 
up to 2700°F. They will 
sweat any size copper 
pipe fitting and melt out 
soil pipe joints easily 
and economically. Ten 
sizes to choose from, 
making it possible to 
always have the right 


a, 
I~, 


Se 


size torch for each job. Flame sizes range from a pencil flame on the No. 1 
Torch, up to a giant four foot flame on the No. 70 Torch. Eliminate costly 


acetylene and time consuming gasoline equipment. 


Insto-Gas melting furnaces 
are available in two styles: 
cylinder mounted and floor 
Melting capacities 
range from 40 pounds of lead 
in six minutes, up to 200 
pounds of lead in 15 minutes. 
Insto-Gas furnaces are noted 
for their speed, economy 
They are 
standard equipment for plumbers. Also used by water depart- 
ments, utilities, piping contractors and industrial plants for 


ty pe. 


and convenience. 


: 


melting lead, solder, babbitt, zinc, paraffin, asphalt and other compounds. 





25 years of PROVEN DEPENDABILITY 


SOLD THROUGH BETTER 


WHOLESALERS... EVERYWHERE 


*Trade Mark Registered U.S. Pat. Office. 


INSTO-GAS CORPORATION 


998 E. WOODBRIDGE 


DETROIT 7, MICH. 
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(Continued from page 171) 

serve Greene, Shelby, Logan, 
Darke, Clarke, Preble, Fayette 
and Butler counties in Ohio and Wayne, Fayette 
and Union counties in Indiana 

Joseph Ogden, president for 
Chrysler Corp.’s Airtemp Division, said “the 
appointment was part of a program at Airtemp 


Montgomery, 
Champaigne, 


sales vice 


to strengthen the distributor operations 
“Our policy is to obtain the services of top- 
flight men as independent distributors in areas 
where they are available,” he said. 
General Air Supply will handle the complete 
line of Airtemp 


and _ residential 


heating and air conditioning equipment 


commercial 


Air Conditioner Sales 
Climb at Westinghouse 
PITTSBURGH—A product preview held in six 
of the nation’s population centers is expected 
to lead to another sales increase in Westing- 
house Electric’s central air conditioning equip- 
ment, according to R. N. Campbell, vice presi- 
dent in charge of heating and air conditioning 
Campbell pointed out that Westinghouse ail 
conditioning sales were “significantly higher” 
in 1958 the called it 


“a remarkable achievement considering the un- 


than previous year and 


favorable conditions that existed last year.” 


a» The preview tour, introducing the firm’s 1959 
line of furnaces and air conditioning products, 
covered Cleveland, New York City, Chicago, 
Atlanta, Dallas and Los Angeles, with more 
than 1,000 distributors and dealers attending 

Accompanying Campbell on the tour were 
Raymond Serfass, recently named general man- 
ager of the Westinghouse air conditioning divi- 
sion in Staunton, Va., and other officials 


Oil Heat Institute Suggests 
Vacation Junket to Convention 

New York City—Oil-Heat Institute members 
shouldn’t be too hasty 
1959 vacations. 


about planning their 


Because they offered an exciting 
Seattle, Wash. by rail, on a special 
train bound for the 37th 
the institute. The convention 
is scheduled for the Hotel Olympia April 28- 
May 2. 

The jaunt will start Saturday evening, April 
25, when special OHI cars will be added to the 
Pennsylvania 


are new 
possibility 
convention annual 


convention of 


Railroad’s Broadway Limited. 
With it will be a special section from Boston 
The special will pick up delegates at Newark 
N. J.; North Philadelphia; Harrisburg, Pa.: 
Pittsburgh; Chicago; and Milwaukee. 

From Milwaukee the train will move north 


(Please turn to page 174) 








WITHOUT COVER 


me os wacom Complete Lines of Quality Radiation 


i) ke ere. oe Commercial and Baseboard 





APPROVED RATINGS — as established by Institute of Boiler and Radiator 
Manufacturers for finned-tube and baseboard radiation. 


WITH FLAT TOP COVER FULL GUARANTEE — top-quality Sarcofin products, backed up by a 1-year 
guarantee against defects in materials and workmanship. Heating ele- 
ments guaranteed for maximum working pressures. 


COOPERATION — careful selection of radiation by experienced Sarco and 
Sarcotherm heating engineers. 








FOR UNDIVIDED RESPONSIBILITY — specify and order from one “Complete 
Line” source . . . SARCO-SARCOTHERM .. . finned-tube radiation, heating 
specialties, pumps, temperature regulators, 
Besa non ; and weather-compensated control systems. 


Write for Bulletins 
No. 1650 — Finned-tube Commercial Radiation 
No. 1640 — Finned-tube Baseboard Radiation 


Sarco Co., Inc. * Sarcotherm Controls, Inc, 
635 Madison Avenue, New York 22, N.Y 














Made by 
the Best Hands in the Business 


low cost... 


yet soft water unlimited! 


FITTInGs 


® Write today for information on this amazing new 
completely automatic softener with 1,000,000 grains 
capacity...exclusive “bank balance” design...sweat- 
proof, corrosion-proof, rust-proof construction 
44" high...20"diameter...in white or decorator colors. 
Ideal for sales or rental. Some exclusive territories 
available to qualified wholesalers. 


ae The Central Brass 
eee MAY PRODUCTS, INC. : 
(CDlnecllow © BOX 427 GALESBURG. ILLINOIS Manufacturing Co. 


i MAY water Hane and f 


PS geil et ta ; 2950 E. 55th Street Cleveland 27, Ohio 


A NEW COMPLETE LINE OF LOW COST 
FINE QUALITY LAWN FAUCETS! 


@ FAUCETS 


ved-ir 


rmance water 
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Sell Speed with 
ANIL 


And you'll soon find that the 
fastest installing sink frame will 
become your fastest selling sink frame. 

Make sense, doesn’t it? By eliminating 
the tedious, two-man installation buga- 
boo, Kintrim frames cut job time, hike 
profit per job—are preferred over ‘“‘not- 
as-fast’’ frames. 

Sturdy Kintrim Series 400 stainless 
steel, T-type sink frames are available 
in all sizes. Kintrim also manufactures 
the industry's most complete line of 
3-sided china lavatory frames. Contact 
your wholesale distributor or write for 
more infomation. 


| 
KINKEAD | INDUS las 


5860 N. Pulaski Road, Chicago 46, Illinois 
5250 W. 102nd Street, Los Angeles 45, California 
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(Continued from page 172) 
via Canadian Pacific as an all-express conven- 
tion special, arriving in Seattle Tuesday morn- 
ing, April 28, in time for the important sessions 
of the convention. 

For the return trip there are four options in- 
volving various degrees of travel and sight- 
seeing, including a trip to Hawaii by plane o1 
steamer as one of the options. 

Those interested in either the special trip to 
Seattle, or that and any of the return options, 
can get full information from the OHI, 500 
Fifth Ave., New York City 36 


Admiral Corp. President Sees Big 
Year for Major Household Appliances 

Cuicaco—The replacement market and _ the 
expected rise in new home construction and 
remodeling will make 1959 a big year for majo. 
household appliances, according to Ross Sira- 
gusa, president of Admiral Corp. 

Siragusa made the prediction at the com- 
pany’s winter convention held here recently. He 
said that Admiral will experience a 20 to 25 
percent increase in appliance sales in the first 
quarter of this year over the same period in 
1958, and that the balance of the year should 
be equally good 


Buffalo Wholesalers Tour 
American-Standard Plant 

BuFrraLo, N.Y.—The sales forces of two Buf- 
falo supply houses toured the American-Stand- 
ard stamping plant here recently as part of 
their sales training program on the theory that 
a better understanding of the fabrication of 
products leads to a more effective sales job. 

They represented Allen Heating Supply Inc 
and Case Plumbing Supply Inc., both owned 
by John Allen and constituting one of the 
largest distributing firms in the area for plumb- 
ing and heating products. 


ws Allen’s appraisal of the tour was that it put 
his salesmen in a position of advantage ove! 
salesmen not familiar with fabrication meth- 
ods and practices. He said: “The forming, the 
welding, the hot dipping of the tanks and flues 
and other manufacturing processes were im- 
pressive to the sales force.” 

Conducting the tour was Prof. Clyde McKee- 
man, who has headed the American-Standard 
Heating and Cooling School in Buffalo for the 
past six years 


15-Million-House Building 
Boom Seen for Quality Homes 

New York City—A second housing boom, 
“bigger than the market to which builders have 
already sold 10 million postwar homes,” is be- 
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ginning to open up, according to a recent ar- 
ticle in House and Home magazine. 
The looming market consists of 15 million 


Here’ 
families who now live in cheaper homes, but , eres a new... 
who want, and with rising incomes can now af- easy-to-sell a 


ford, better-quality homes. 


- . 
More than 23 million families can now qualify easy-to-install vanity 
with FHA to pay $12,500 or more for a house, 


according to a recent statement by housing lavatory from U. S. 


economist Miles Colean, cited in the magazine. 


However, only eight million homes at that price 


now exist in the U. S. . 8 ; Re} 


ain addition, 11 million families can qualify 
with FHA to pay $17,500 for a house, while less 
than three million homes priced that high are 
now standing. 

The magazine points out that the quality 
home provides more of what homeowners want 
and can now afford. It cited extra baths, appli- 
ances and air conditioning as items that cost 
far less when installed at the time of building, 
and pointed out that homeowners usually are 


not aware of this fact. ; 
The harmonious blend of lines, 
together with other features of 
this all new U.S. vanity lavatory, 


. h N is a combination sure to attract 
Names in the ews additional business. 


Made in glistening acid-proof vit- 
146 reous china, the new 22” x 18” 
lavatory has a deep anti-splash 
bowl, drilled for an 8” or a 
Acme Industries Inc., Jackson, Mich.—New sales faucet. Available in white, coral, 
engineers named are Bob Carow in the Texas Pan- green, blue, yellow and grey 
handle territory; Charles Colyer in South Carolina 
and George Schulz and Howard Ward in the Chi- 
cago territory 


(For additional “Names in the News see page 





This new U:S. fixture is just one 
more example of the skilled work- 
manship of U.S. craftsmen. The 
production record of 99.94% per- 

Allis-Chalmers Manufacturing Co., Milwaukee— fect fixtures — obtained by the 
Appointed group managers for the Chicago area maintenance of rigid quality con- 
are Frank Scott, utility sales; Joseph Banky, trol and inspection standards — is 
your assurance of U.S. Plumbing 


heavy industrial sales; Henry Schaub, processing : 
Fixture superiority 


industry sales; and Stanley Bovim, general indus- 

(Please turn to page 176) And this all new vanity lavatory 
is just one of a wide range of 
quality fixtures and heating prod- 
ucts available to you through 
money-making U.S. CONSOLI- 
DATED SHIPMENTS, which per- 
mit you to order a wide variety 
of items at low freight costs and 
at the same time, enable you to 
cut down on expensive warehouse 





space and still keep a fresh stock 
of merchandise always on hand 


You attract more business and 
receive a bigger margin of profit 
with up-to-date, top quality US 
Plumbing products in U.S. CON- 
SOLIDATED SHIPMENTS 











go0tlo4, 


he Ze UNITED STATES 


/PME® 
“ PLUMBING FIXTURE CORPORATION 
1130 CITY PARK AVE. COLUMBUS, OHIO 


‘Now a little to your left that’s it A request will bring the latest U.S. Catalog 


you're getting warm! Attention Mfg. Reps: A few good territories are open. 
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Sir’ Patrick PEERLESS says 
“Buy PEERLESS!” 
‘lo 9 
Z 
~ 
} | 


QUALITY 
VITREOUS 
CHINA CLOSETS 
& LAVATORIES! 





Available in 
Lifetime Vitreous 
China in 6 rich colo 

perfectly matched 
Alliance, Crane, 

Lawndale and 


; ; No. 5200 Combination 
Outhern Porcelain 


Close-coupled reverse trap combination 

No. 30 Lavatory also in pure white vitreous chino for life-long 

available in white Or cleanliness. Has the exclusive Peerless 

matching colors 4-bolt tank connection and extra large 
trapway. 





Write, wire or phone for further information! 


Peerless Pottery, Tue. 


Quality Vitreous China Since 1902 Evansville 12, Ind. 


Gas-Fired Boiler 


@ 36 Sizes, 6 through 
41 Sections, Finest 
Features 

@ BTU Input Ratings— 
625,000 te 5,000,000 
For Steam, Hot 
Water or Vapor 
Systems 
Approved for all 
gases, LP-Gas and 
LP-Air 

Designed for easy as- 

sembly, ruggedly con- 

structed with finest con- 
trols and heavy duty 
components for years of 
trouble-free, economical 
gos operation. Three 

other series from 70,000 

BTU Input. Write for com 

plete information! 


Better 
1...) . with 
<= Basmor! 


RESIDENTIAL DOMESTIC COMMERCIAL GAS. FIRED 
BOILERS WATER HEATERS WATER HEATERS INCINERATORS 


i =} <= you'll do 


BASTIAN- MORLEY CO., INC. 


LoPorte, Indiana Branch Plant: Pittsburg, Texas 
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(Continued from page 175) 
trial sales. Named for the Detroit district were Roy 
Goodwill Jr. manager of general industrial sales, 
and Kenneth Womelsdorf, sales representative. 


Arkla Air Conditioning Corp., Litthe Rock., Ark. 
Philip Anderson named chief engineer. 


Bermico Division, Brown Co., Berlin, N. H.— 
Frederick Bex named southeastern sales represent- 
ative. 


Bridgeport Thermostat Division, Robertshaw- 
Fulton Controls, Milford, Conn.—Frank Colonnese 
appointed superintendent 


Central Foundry Co., Newark, N. J.—C. F. 
Adams Co., Ft. Worth, Tex., appointed sales rep- 
resentative for Texas and western Louisiana. 


Chase Brass & Copper Co., Waterbury, Conn. 
Frank Anderson named district manager for the 
Seattle, Wash. office, succeeding Melvin Pugh who 
retired. 


Clayton Mark & Co., Evanston, I1L—Sales repre- 
sentatives appointed are James Cullinan, Columbus, 
O., for the Ohio, western Pennsylvania and eastern 
Kentucky territory and William Beavin, Evansville, 
Ind., for the Indiana and central Kentucky terri- 
tory. 


Deming Co., Salem, O.—Lysle de Lambert ap- 
pointed district representative for parts of Florida, 
Central and South America. 


Dunham-Bush, Inc., West Hartford, Conn.—New 
appointments are J. B. Fairchild to the Los Angeles 
sales office, George Klahn as San Diego, Calif 


sales representative and Hans Bren as application 


engineer for the Los Angeles office 














MEL WiLLAR 


“Now don’t start asking your daddy a 
lot of questions. He’s tired.”’ 
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E. L. Dupont De Nemours & Co., Wilmington, 
Del.—The following appointments were made: MODEL C-21399 
awens K al : coin in . : SEMI-RECESSED 
Norman ent, sales promotion manager, il- ’ SINGLE BUSBLER 
mington; Robert Sangston, manager, central dis- 
trict; James Gordon III, sales supervisor, eastern 
district. 


Ekco Products Co., Chicago—Edward Kretske, a “ 


Chicago, named representative. 4 ' OA € 7, 


Eljer Division, The Murray Corp. of America, . 
Pittsburgh—Thomas Markham, Atlanta, Ga., ap- 3 & 
pointed district manager for Georgia and northern . 
Alabama. 


The Fairbanks Co., New York City—John Crow- 
ley appointed to the western Massachusetts sales 
territory and F. H. Wilson appointed to the Dela- 
ware, Maryland and District of Columbia sales 
territory. 


Fulton Seat Co., Cleveland—AMA Enterprises 
Corp., Franklin Square, N. Y., named sales repre- Dp oe { at | ~ i N G 
sentative for New York State and northern New 
Jersey. Joseph G. Hildebrand Co., Baltimore, named ia ' @ | uU we TA + he he 
representative for Maryland and the District of 
Columbia. 


Fulton Sylphon Division, Robertshaw-Fulton 
Controls Co., New York City—William White 
named district manager, covering territory of uppe1 
half of New York and northern counties of Pa The durability and beau- 


Harcraft Brass Division, Harvey Machine Co., ty of JUST Stainless Steel 
Torrance, Calif.—Edward Kretske, Chicago, named Drinking Fountains and 


a neem Sinks make them ideal 
Hydo Valve Co., Austin, Tex.—Frank Cook, Chi- for Schools, Hospitals, 


cago, named representative Stores and Commercial 

Janitrol Heating and Air Conditioning Division, Institutional and Public 
Surface Combustion Corp., Columbus, O.—The fol- Buildin fallt 
lowing sales managers were appointed: L. J. Mona- gso ypes 


han, central region; W. R. Egan, western region; - ole their clean, modern 
K. G. Hull, eastern region lines harmonize with the 


Jensen-Thorsen Corp., Addison, Ill—Sales repre- concepts of modern MODEL 8-22288 FULLY RECESSED 
sentatives for northern Illinois, Chicago and east architecture SINGLE BUBBLER 
Wisconsin are Frank Cook, Chicago, and Max Has- P 
ler, Riverside, Ill 


Kam Products Corp., Brooklyn—Kem Associates 
named _ representative for Connecticut, Rhode 
Island and western Massachusetts 


Kohler Co., Kohler, Wis.—Louis Haseley named 
sales representative for the northwestern New 
York and Pennsylvania and northeastern Ohio 
territories with headquarters in Buffalo, N. Y 
Gerald McIlwee named salesman for metropolitan 
Chicago. 

MODEL B-22330 WALL HUNG 

Lau Blower Co., Dayton, O.—Richard Mahuron SINGLE BUBBLER mone 8-22696 CusPIDes 

named general manager of western division plant, FULLY RECESSED 


Irwindale, Calif 
WRITE TODAY FOR BULLETIN J-105 


A. Y. McDonald Manufacturing Co., Dubuque, 
Ia.—G. O. Gibson named manager of Kansas City, 
Mo . branch 





. . *-* . FIRM 
Medalist Tank Division, Metal Coating Corp.. 

Chicago—A. R. Davis named representative fo ADDRESS 
Alabama, northern Georgia and Mississippi 


CITY 





Minneapolis-Honeywell Regulator Co., Minne- 
apolis—Appointed to administrative sales positions |- ss gre y YY . 
are: F. W. Borse to service and installation depart- rig a WI AVM cluing 2. 
ment, Hal Canoyer to home office staff. 


A MM & 9233 KING AVENUE 
(Please turn to page 178) : FRAMELIC PARK, 16 
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Two young brides, one American the other French, 
were discussing the subject of love. 

“The French husband is very subtle with his way 
of making love,” the little French bride explained. 
“First he kiss the fingertips, then he kiss the shoul 
der, then he kiss the back of the neck - 

“Gosh!” the little American bride interrupted. 
“By that time an American husband is back from 
his honeymoon!” 

X-L. Couplings 

Thought: How can they outlaw gambling as long 
as marriage is legal? 

X I Nipple s 

You don't have to worry about quality when you 
use “X-L” Pipe Couplings and Pipe Nipples on all 
your jobs. “X-L” Products are manufactured undet 
strict Quality Control, from raw materials to finished 
product, with absolute adherence to industry stand 
ards. You'll make no mistake when you order “X-L” 
Products by name from your jobbet 

X-L. Couplings 

Have you heard about the absent-minded sculptor 

who put his model to bed and chiseled on his wife? 
X-L. Nipples 

A young bull and an old bull were together at the 
top of a hill, when the young bull very excitedly 
said, “Wow! Look at all those cows down in the 
pasture. Let's run down and make love to a couple 
of them!” : 

“No, son.” answered the old bull, “let's WALK 
down and make love to ALL of them.” 

X-L. Couplings 

The real reason why girls kiss and make up is that 
the darn stuff comes off. 

X-L. Nipples 

Water well drilling is easier and more satisfactory 
with Wheeling Machine Brass Jacket Drive Well 
Points. They are designed to provide maximum 
strength for hard driving, and for increased filtering 
capacities. Theyre Chromate-coated, too, to protect 
the Well Point against corrosion, electrolysis, dis 
coloration and deterioration. Ask for Wheeling Ma 
chine Drive Well Points by name at your jobber. 

X-L_ Couplings 

Maternity Ward The only place in the world 

where there isn’t a chance of evading the issue. 
X-L Nipples 

When the little girl came home from a visit at her 
grandmother's house, she found that triplets had 
been added to the family 

“How silly of you, Mommy,” she said. “You should 
have done the ordering; you know how Daddy 
stulters. 

X-L Couplings 

Sez He: “I feel as though we were already mat 
ried.” Sez She: “Well, hands off until we really 

iy Sez Us: Always remember 


X-L Products 


Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 


PRODUCTS COMPANY 


WHEELING, WEST VIRGINIA 
FACTORY PHONE: CEDAR 2-0175 


Names 





(Continued from page 177) 


Modine Manufacturing Co., Racine, Wis.—The 
following sales representatives were appointed 
J. F. Scouler Co., Camp Hill, Pa., for the Harris- 
burg, Pa. territory; Charles A. Gregory & Asso- 
ciates, Richmond, Va., for the Richmond territory; 
Better Air Products Co., Baltimore, Md., for the 
Baltimore territory; Heet-Flo Co., Los Angeles, for 
the Los Angeles territory; Weber-Rishel Co., Cin- 
cinnati, for the Cincinnati territory; Williams & 
Staup Inc., Toledo, O., for the Toledo territory; 
and Meacham Pump & Equipment Co., Springfield, 
Mass., for the Springfield territory. 


Mt. Hawley Manufacturing Co., Peoria, Ill. 
Representatives named are: Kay Associates, Chest- 
nut Hill, Mass. for the Vermont, New Hampshire, 
Maine and Massachusetts territory; and Tennessee 
Heating Sales, Knoxville, Tenn. for the eastern 
Tennessee, southern Kentucky and western Vir- 
ginia territory. 


Mueller Climatrol Division, Worthington Corp., 
Milwaukee—Earl Schreiber named sales _ repre- 
sentative for the Kansas-Western Missouri terri- 
tory. Named assistant sales managers are Jack 
Beck, W. A. McLemore, M. H. Thomas and Leo 
Winter 


The National Supply Co., Pittsburgh—David Hess 
appointed district manager for standard pipe prod- 
ucts in New York City. 


National Tube Division, U. S. Steel Corp., Pitts- 
burgh—Sales managers appointed are Louis Mason 
for the eastern area and James Morrison for the 
central area. James Bacon named manager of tub- 
ing specialties; James Degnan named manager of oil 
country tubular products; and George Nations 
named manager of standard pipe products. 


National-U.S. Radiator Corp., Johnstown, Pa. 
Peter Sarraiocco named secretary to the manage- 
ment advisory committee. Robert Hall named per- 
sonnel and industrial relations manager 


Peerless Heater Co., Boyertown, Pa.—John 
Weeks, Charlotte, N. C., appointed representative 
in North and South Carolina for boilers and fur- 
naces. 


Pennsylvania Range Boiler Co., Philadelphia 
Midwestern representatives named are J. A. Mur- 
phy & Co., Chicago, for Illinois, northern Indiana 
and eastern Michigan peninsula area; and Melbar 
Sales Co., Cleveland Heights, O., for northern Ken- 
tucky and southern Indiana. 


Phelps Dodge Copper Products Corp., New York 
City—The following branch managers were named 
T. L. Adams for Georgia and part of Florida; B. H 
Bell Jr. for Alabama, Mississippi, a section of 
Florida and part of Tennessee; Clyde Reed for 
the Houston area. K. F. Packard named district 
manager for the new office in Denver 


Plumbing & Heating Division, American-Stand- 
ard, New York City—William Lanxner appointed 
supervisor of media and product publicity, suc- 
ceeding John Adams who becomes manager of 
communications services in the public relations 
division. New district managers appointed are 
Thomas Brady for the Pacific coast and Donald 
Sander for south central states. New office man- 


(Please turn to page 180) 
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Here’s How to 
Get the RIGHT Answer to your 


HEAT-EXCHANGE PROBLEMS 


SN Nettie OR ARR OU AP Fly I OS 








The right ratio of surfaces—the right materials —the right velocities 
—the right proportion between coil area and depth . . . there are 
dozens of factors that affect the efficiency, maintenance and service 
life of heat-exchange coils. 

For best performance in your own application, the practical 
approach is to take full advantage of the unequalled engineering, 
research and design skill—the unequalled manufacturing and testing 
facilities — which Aerofin offers you. 





To get the right answer — ask the Aerofin man. 


lie CoRPORATION 


101 Greenway Ave., Syracuse 3, N. Y. 


Aerofin is sold only by manufacturers of nationally advertised fan system apparatus. List on request 


... and the WARNOCK 
SIMPLEX 


STRAP WRENCH 


can’t scratch 
pipe that is 
polished 














Its simple, yet extra strong, construction as That silence you hear is Fostoria’s new 400A water cir- 
sures quick and safe handling of plated and culator—a quiet, seal-less pump for closed hot water 
polished pipe. A rugged, woven strap, its curved heating systems. This low-cost circulator needs no 
nose and unbreakable handle are outstanding lubrication, no starting device, no overload protecting 


2 mechanism. It can be installe 
features of the Simplex. installed in any position, serviced 
and replaced with only a screwdriver. 


Use the 400A for circuits or zones to 
100,000 BTU. Write for information to 


ne 
LOWELL WRENCH co. Fostoria Pressed Steel Corporation, 


WORCESTER 8, MASS. Pump Division, Fostoria, Ohio. 


For complete information ask for Bulletin D-54 
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EXCLUSIVE DESIGN—AMAZING PERFORMANCE! Names 


Bibblo-Ctyeam, AERATOR ee ees 


agers are Roy Lovell Jr. for New Orleans and 
W , VEL WITH Dale Pearson for San Francisco. Arthur DaSilva 
et cad appointed sales manager for the Long Island, N. Y 
office. Ronald Sturges named operations manager 
of the New York district office. 





NO-SPLASH —, \ Powers Regulator Co., Skokie, IlL—J. C. Lewis 
AERATOR : XY 3 Co., _ pene heap — — — oo 
: : named head of the newly-opened San Diego, Calif. 
YOU AiM - branch office. C. H. Suiter Jr. named head of the 
with a Rinses those newly-opened Phoeniz, Ariz. office. David MacCul- 
hard-to-reach loch named supervisor of contract and specialty 
touch of sink corners! sales in Los Angeles 

a finger! ° 
Replaces 
sink hose 


spray! 


Queen City Valves Inc., Cincinnati—S an ford 
Berns, St. Louis, appointed representative. 





, Robertshaw -Fulton Controls Co., Richmond, Va.— 
IN FAST-SELLING NEW Bubble-Paks rT rae] 


John Byrne elected vice president in charge of 
This ingenious aerating device combines all finance 
the advantages of SPLASH-FREE, odor- 
free water with a swivel-action connection | Sherman Products Inc., Royal Oak, Mich.—John 
that lets you aim the stream anywhere within } | Gehde named branch supervisor for the Minne- 
the sink area! Beautifully designed, made of apolis and Des Moines, Ia. area. 
solid brass, chrome finished. ] 
The only fovcet aerator with ONE INTERNAL PART Bu William Steinen Manufacturing Co., Newark, 


MODEL /SM-100 MALE THREAD MODEL /SK-100 FEMALE THREAD N. J—C. L. Hewitt Jr 
Packed 6 or 12 per display box 





named representative in 
the Florida area 








A - 
Chicago 28, Ill. Write for CATALOG SW-100 or 
EWGINEERING Co order from your supplier today! Sterling, Inc., Milwaukee—Edward Matthes 
named to the sales department and the position of 
office manager 


Taco Heaters Inc., Cranston, R. L—William Haney 
appointed district sales and service manager fo1 
Chicago. Vincent Callahan named district sales 
manager for New England. Alton Dieffenbach ap- 
pointed product planning manager. Peter Quat- 
trochi named customer services manager. Repre- 
sentatives appointed for Minnesota, North and 
South Dakota and western Wisconsin are R. M 


x ie: é Cotton Co., Minneapolis, and Sales Engineers, Min- 
completes the modern 4, neapolis 
automatic laundry a Trane Co., La Crosse, Wis.—J. H. Francis ap- 
J y 


pointed manager of Canton, O. sales office. Condi- 
tioned Air Inc., Houston, named distributor for 
Houston territory 


Model 4 Joseph A. Vogel Co., Wilmington, Del.—Named 


9TO Patented representatives are: Rich Associates, Fort Worth, 


Tex., for Arkansas, Kansas, western Louisiana, New 
Mexico, Oklahoma and Texas; E. J. Welsh, Suther- 
land, Nebr., for Colorado, Nebraska, Wyoming; Pen- 
dergraphs Sales Agency, Charlotte, N. C., for North 
Carolina, South Carolina, Virginia; Lowell A. 
McCord, Webster Groves, Mo., for Missouri; Mid- 

sped west Sales Agency, Royal Oak, Mich., for Michigan; 
Fir ponent O puzzle over which piece makes a Superior Plumbing Sales Co., Cleveland, O., for 
N modern automatic laundry— it’s Ohio; and T. W. Eshbach, Seattle, Wash., for Alas- 


duratub, of course! Exclusive Handiflo* ka, Idaho, Montana, Oregon and Washington. 
double drain stores suds-water, drains 


waste water. No hose handling. . . big 20- Waste King Corp., Los Angeles—Patrick Millet 
gallon Fiberglas® tub . . . storage space for 


lauadey saselien. White; pink, yellow appointed district sales manager for Washington, 
baked enamel on bonderized, electro- D. C., Richmond, Va. New distributors named are 
galvanized steel. For suds-saver or single Joseph M. Zemoiski Co., Baltimore; W. H. Saw yer 
hose washers. Ask your plumbing supplier Co., Worcester, Mass.; B. M. Tower Co., Bridgeport, 
or write for nearest distributor. Conn.; Ott Distributors Inc., Lemoyne, Pa.; and 


Schuylkill Distributing Co., Pottsville, Pa 
E.L. MUSTEE & SONS, INC. 
6911 Lorain Avenue . Cleveland 2, Ohio R. D. Werner Co., Greenville, Pa.—R. L. Werner 


named chief engineer : 7. E ame é 
desetuik MAMA tem Sctnsicaii cht 0. ttusien @ tink: tie. amed chief engineer and G. E. Kuhn named plant 
superintendent END 








Hose connections 
are out of sight 
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Pushbutton Figuring .. . 


(Continued from page 95) 
load problems. The final device, known as 
WARAC, was specifically designed to com- 
pute the proper size of residential air con- 
ditioning units (Figure 5, page 94). 

With the proper data, the computer can 
produce, in 24 seconds, a continuous record 
of both the indoor and outdoor temperatures 
in a given home over a full 24-hour period; 
and it provides a visual record of running 
time in relation to equipment selection. 

Since the output of the computer is in the 
form of a temperature record, it presents a 
visual answer that can easily be understood 
by the homeowner. At the same time, indi- 
vidual or component factors making up the 
total air conditioning load can be isolated 
during all or part of the 24-hour cycle to 
reflect their degree of importance. As a final 
result, it is possible to sell a customer more 
accurately sized equipment with the confi- 
dence that the air conditioning unit will 
maintain the desired temperatures. 


2A set of cam-driven potentiometers is 
used to generate voltages proportional to the 
solar radiation and outside air temperature. 
The voltages representing the solar radia- 
tion falling on the roof and walls of the 
house are converted into currents that are 
then fed to electrical terminals that simulate 
the exterior surfaces of the house. The radi- 


(Please turn to page 182) 





‘The plumber would like something slanted 
for the trade $10.75 to be exact.” 
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e Precision Machining 
+ Combination of Styles and Sizes for 
, Closet and Sink Supplies. 


_ IMMEDIATE DELIVERY 


EASTMAN 
ODUCTS CORP. 


Piano, Texas 








PPP PIPPI LLL LL LOLOL LLL SE 


SHOWER 
CABINETS 
are nner mnie 
Channel-Ribbed 
for 


EXTRA STRENGTH 
LONGER LIFE 


Channel-ribbing, long used by 





auto and plane manufacturers, 
prevents “oil canning” noise 
. adds great-|~ 
er strength and 
rigidity to every DETAIL: 
Vogt Shower|Rolled ‘channel 
Cabinet. Exclu-| "ibs dividing 


cabinet panel in 


sive with Vogt. | t, segments 





Contact your wholesaler for 
Vogt Shower Cabinets, Terraz 
zo Receptors, Glass Shower 
Doors, and Tub Enclosures 


Sizes 
30 x 30 x 76 
32 x 32 x 76 
36 x 36 x 80 
in bonderized galvanized 
steel or tempered aluminum 


VOGT BROTHERS MFG., CO. 


1400 West Main St Since 1833 Lovisville, Kentucky 











% (Continued from page 181) 
SAVE time-money-Labor | 


ation signals are based upon one square foot 

with with HENRY of surface area. 
HENRY Closet Flange Once the source of heat has been gener- 
BATH TUB ated, it is necessary to control its penetration 
into the conditioned space. To do this, engi- 


Installed in seconds . . neers literally built the house electronically 
Fits any recessed or end tub fasteners furnished. Removed K ; ol ot & al heat transfer c 
Quickly installed with water- in seconds . . . Leaves % nown values of thermal heat transfer co- 
prest premure sensitive tage. in. space between cement efficients for walls, ceilings, roof, floors, etc 
Removed in seconds. Lifts and iron stub. No cement ; . l: re heisilee tee tee sal 
out; debris with it to chisel were simulated electronically by the use o 
Also: ONYX Stainless Gummed Kraft Protective Tub Paper 12” & 18” Rolls analog networks composed of electrical re- 

(“Through Jobbers’’ or write for information) 


sistors and capacitors. 
Orders to 72 First Avenue 
Pittsburgh 22, Penna. 


Inquiries to 840 N. E. 16th Ave =» To demonstrate how the computer works, 
BATH TUB PROTECTOR CO. Fort Lauderdale, Fla 


Spacers! 


let’s first visually set up a proposed prob- 


lem. The first element is a house that is not 
eveco ADJUSTODRAFT oes 
» + air conditioned. Next is the sun. Finally, 
there’s the third element—the outside tem- 
perature. Basically, the difference in 


DRAFT CONTROL 
Fully adjustable for precise accurate setting temperature between the hot outside air 
and instant response to draft variations: 


ADJUST-O-DRAFT Is quelity constructed. A and the inside air will cause the flow of heat 


ald seuatons ng Coe Sane Sh Seely aa into the house. WARAC sets up the condi- 
cealed solid brass bearings, and other 


features, insure lasting dependability and tions that cause this flow of heat and shows 

maximum efficiency when you INSTALL : : 

ADJUST-O-DRAFT. the effect on the inside temperature. 
WARAC is divided into four basic sec- 

tions: generator, center or analog, amplifier 


Avelleble in sizes from . and recorder. 
5 thry 12 inches. : 





en take ees aIn the generator section (Fig. 2, page 92) 


Flushing, L. I., N. Y. there is a knob that will feed the latitude 


and month being studied into the computer 

TU RE BEN DER Another dial is used to set the direction that 

the house faces. An outdoor air temperature 

Smoothly Bends Any Pipe or Tubing control allows 90, 95, 100, 105 degrees 
36" to 14a” O.D.... Fahrenheit outdoor air to be selected. With 


this heat generating section setup, the oper- 


e Just a twist of 

the wrist assures 

perfect even bends ~ fe house analog. 

—right angle, any > 

angle, U and off- a : ee ol , E ne a ” 

set. Save enough &® By plugging in a number of “cans of 

on ONE job to electronic components (Fig. 3, page 93), 
a for our See your sup : - . 

2 AN DY TUBE bly shouse |— typical building constructions can be dupli- 


BENDER. —— cated. For instance, assume the house in 
HOLSCLAW BROS.. INC the example is of typical brick veneer con- 
2: aeaee den & Gees meee struction. For this type of house there is a 
brick exterior, and air space, sheathing ma- 

e terial, studs and an interior finish. On the 


ator can move to the center section—the 


computer this same construction is dupli- 


ws > 17 o- we » £ P ; . re 
PITLESS WELL UNITS cated with plug-in cans for all four walls 
There is a small knob on each stud analog 
First In The Field Monitor the nations ‘ . 
most complete line of Pitless equipment can that can account for degrees of insula- 
Pitless eq tion that are added between studding. Glass 


ipment for SIX different type instal- 
lations the five usual installations, sub- 5 one , 
mersible, reciprocating, single-pipe jet, double- area, roof, ceiling and floors are done in a 
pipe jet, and shallow well nly Monitor has 
the all new Monttor PJ pitless- ; ' 
combines the sealed safety of Other dials in this section introduce fac- 
with the economy of the jet 

i For complete information Ss : : 
''s SIX different types of pitless outdoor film resistance—a function of wind 
juipment write to 


BAKER MANUFACTURING COMPANY , | 
Dept. 666 EVANSVILLE, WISCONSIN sainaaidihcatiatedl teats 


similar manner. 
tors for percent of shade on outer walls, 


velocity, ventilation loads, average occu- 
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Right You Are, 
wt FLOATS 


vss NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment Casket 
Securely Seamed Between Halves 
Assures Dependable Service! 


QUALITY 
WITH 

ECONOMY 
4”x5 

TYPE “A” 


ARE OUR 
BUSINESS 


Yes, for 50 years, Plumbing Contrac- 
tors have recognized the value of 
Ayling G Reichert's quality and ex- 
perience in the manufacture of toilet 
floats. Since we have met all com- 
mercial demands in float require- 
ments, time has proven our products 
are long-lasting, efficient and de- 


> @ @ 


SPECIAL FLOATS 


Ayling and Reichert manufactures a 
wide variety of types and sizes of 
brass and copper floats for liquid 
level control—covering such applica 
tions as carburetors, humidifiers 
sump pumps, water closets, etc. These 
are made to customer's specifica 
tions. We invite your inquiries 


*Trade Mark Registered 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE...TOLEDO 11, OHIO 


The ABCO Commer- 
Select ” fan sce 
the Line a Ge oe 
That me se Ac 
Meets All 
Needs 


etc. | KW - 150 KW. 


AND YOU'LL NEED A READY MARKET! 


Today’s market for commercial water 
heating equipment is ready and wait 
ing for the man with the right lines 
That's why it’s so important to select 
A BC O Commercial Water Heoters 
and Lectro-Speed Boosters as the back 
bone of your water heater business 
These units, designed for long-lasting 
efficiency and dependability, carry the 
Underwriters’ Laboratories and ASME 
NB labels. Each is covered by the 


manufacturer's warranty 


APPLIANCE BUILDING CO., INC. 


208-220 440 
6505 SEAVIEW AVENUE SEATTLE 7, WASHINGTON 


1&3 Phase 
Complete with ali 
controls 








MANUFACTURERS AGENTS 
REGISTER NOW! 


Manufacturers’ Agency Service maintained for years by 
DOMESTIC ENGINEERING Magazine is for your ben- 
efit and if you have not already registered, write today 
for necessary registration forms and complete details of 
assistance available to agents. 

As a clearinghouse of information for the manufac- 
turers’ agents of plumbing, heating and air conditioning 
equipment, DOMESTIC ENGINEERING Magazine has 
proven invaluable to many leading representatives in the 
past, and if you have not as yet taken advantage, get 
the details today. There is no charge. 

Attach this advertisement and mail it together with your 
letterhead for full information to Manufacturers’ Agency 
Service, 1861 Prairie Avenue, Chicago 16, Illinois. 














Kohler Fixtures 


deserve 
Kohler All-brass “gf 
Fittings 
Distinguished new designs. 
Positive action. 


Finger-tip control. 





KOHLER CO. Established 1873 KOHLER, WIS. 


KOHLER or KOHLER 


4 Vitreous Chir « Qraee 8 


Air-cooled Engines «+ Precisior 


mbing Fixtures 


INSULATOR, mode to Mydrovolve’s rigid specifications of selected 
moterials especially developed for oil burner purposes: hos 


excellent electr 


exponsion 


ELECTRODE 800. mode 
once steel. Corefully milled threads pre 


vent terminals from 


LUGS, hydraulically formed to provide 
permonent heot conduction ond o stabile 
tip end rod connection thet is unoftected 
by vibration or high temperature 


ELECTRODE TIP, rounded for a steady, high 
voltage orc. Made of high nickel alloy for long life ond 
dependable performance. Assvres efficient ignition even with cold oil 
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cal choracteristics ond a coefficient 


of o low resist 


vibrating loose 


of thermal 


that matches the other electrode ports 


TERMINALS, o 
ond nickel g 


VITREOUS ENAMEL o + 
with Hydrovals ts th apons stiches thet of the 


inevinter, termina! os ‘ alloy tip te resist cracking 


OUR NEW CATALOG SHOWS OUR COMPLETE LINE OF 
PRECISION-ENGINEERED REPLACEMENT PARTS 


FOR YOUR FREE COPY WRITE US TODAY 


Hydrovalve co 


1319 Utica Ave, Brooklyn 3, N Y. BU-4-.1330 





SAVE INSTALLATION TIME, 


GET BETTER CUSTOMER ACCEPTANCE 


INSTALL THE PATCO LINE 


You'll see why so many other contractors find PATCO products so prof- 
itable when you install the PATCO line. You'll get more jobs done 
in less time and your customers will like the economies each PATCO 
unit provides. 


PATCO “Low LINE” HOT WATER BASEBOARD 


This real low baseboard saves considerable 
space and it can even be installed under — 
picture windows. Snap-fit cover and acces- F: 

sories eliminate drilling and screws, save 3 

as much as 30% installation time. Attractive, 

efficient, eliminates drafts and uneven heating. 


PATCO WARM AIR BASEBOARD 


Easy-to-install PATCO Air Baseboard requires no fabricating, provides 
greater economy, cleanliness and silent, draft-free operation. Inexpen- 
sive industrial downspouting in 10’ lengths is used with any 3%” x 
10” standard fitting. 


PATCO GAS AND OIL BOILER 
BURNER UNITS 
These units supply heat for the home, year ‘round 
domestic hot water. They are completely factory 
wired and assembled, ready for immediate in- 
stallation and are attractive, sturdy, quiet operat- 
ing units, low in first cost, economical to operate, 
service and maintain. Oil units: 
S.B.1. and A.S.M.E. approved. Gas 
units: A.G.A. and S.U.R. approved. 


Write, wire or call for additional details, 


Avy PATCO MBG. CO., INC. 


231 N. Bread St., Phila. 6, Pa. WAlnut 5-2416 


ee ’ “Atomic” Spray 
vo'so%'e §~= HUMIDIFIER 


fi, 
for commercial, industrial use 
Compressed air operated. Can be in- 
Stalled either singly or in batteries. 
Single, double or four jet heads. Ca- 
pacities of 1 gal. to 412 gal. water 
per hour 
Brass—fitted with copper and stain- 
less steel 
Write for details on line . Bul- 
letin No. 900 


MAID-O’- MIST, Inc. 


217 NORTH PULASKI ROAD CHICAGO 41. ILLINOIS 








(MAN! Do those Radiators 
HEAT FAST 


_ FAST VENTING 
‘ON 


Sai! wie 





(Continued from page 182) 
pancy, cooking, etc. In other words, it is 
possible to set up all known physical and 
construction features affecting the load. The 
only remaining unknown is the actual di- 
mension of the residence itself. 

The amplifier section has controls that set 
up the exact area of walls, floors, ceiling and 
glass. It also has a control for selecting the 
desired inside temperature. 

Next, the operator selects any capacity ol 
cooling unit from 0 to 110,000 Btu’s (Fig. 
4, page 93). A flick of the switch automati- 
cally produces air-cooled or water-cooled 
ratings. Finally, with all these conditions 
set up, it’s necessary only to push a button, 
and on the strip chart recorder—in 24 sec- 
onds—out comes a tape with the answer— 
not the Btu’s or in tons but an actual rec- 
ord of indoor and outdoor temperature over 
the 24-hour period (Fig. 1, page 93). 

The computer has been used on a test 
house at Staunton, Va. Several tapes have 
been run off selecting different-size cooling 
units, changing the house orientation, add- 
ing or subtracting insulation, imposing ab- 
normal loads of people and other variables 
to demonstrate the computer’s ability to 
evaluate all these changes. END 


Water Use Conferences 


(Continued from page 101) 

of the Rural Electrification Administration 
or a university. In Arkansas, the confer- 
ence will be sponsored by the Rural Elec- 
trification Council, whose 44 members in- 
clude commercial power companies, elec- 
tric cooperatives, the University of Arkan- 
sas, the Arkansas Extension Service, the 
State Department of Health, the State De- 
partment of Education and electrical manu- 
facturers and distributors. Member-repre- 
sentatives of the Council will digest the 
conference material in four parts—one on 
jet pumps, one on submersible pumps, one 
on pumping principles and one on water 
conditioning. In addition, they will partici- 
pate in sessions on “How to Sell a Promo 
tion” and on “Materials and Techniques for 
Field Meetings 


e Armed with text materials, delegates will 
return to their own sections of the state to 
hold similar meetings with county agents 
vocational agriculture teachers and others 
interested in the benefita of adequate water 
supply and usage, From theae meetings, the 


eounty agente and others are expected to 
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“spread the word” about water systems and PLUMBING AND HEATING WHOLESALERS 


water-using appliances among farm, rural e / 
nonfarm and metropolitan consumers. Attention: A 
“The Arkansas conference will reach Here is YOUR Mr: Cll OUT CUTER 


about 40 men at the state level,’ Lewis SOLUTION i, ) ae sa Vi 
predicts. “At the regional level, we will 

reach about 550 more,” he said. “By the time TO PLUHEIMG ¢ HEATING Vi 
we carry the program to its ultimate stage, \ vA 
actually disseminating the information to 

the consumer, we will have reached some 

10,000 people who will help us sell.” 


s Material for the water use conferences has PY 


been prepared by representatives of 12 p 
manufacturers of pumps, water conditioning ANSWERE 
equipment and/or water heaters. These 


materials have been consolidated into a QUICK LY and 


100-page textbook, which will guide both EASI LY! Published in 
state and regional meetings. Two Editions 


; par . the MASTER and 
“Think About Water,” the 16-mm, sound 
’ } h SUPPLEMENT Copy 
and color movie recently completed by the Two beautifully bound, ruggedly constructed loose leaf price data books for the 
T / rt y ‘ 2A ate o a plumbing and heating wholesaler. Fully illustrated. 24 sections of vital in 
NADFP\M, will be shown at each state con Secuiin. ee MERE Gane Geune Ges Gadel on tee Guntee Gaeben, Gino 


ference. (For DE’s review of “Think About actades cost shests. Size Gia’ x 11” ‘ epeaeies 0 5. Tee Soe 
ment is specially for wholesalers or jobbers who find it necessary to have 


Water,” see page 102.) Two slide-films, “Hot a et Fae 
Water Saves Labor” and “Expert Opinion,” book to the customer. Published by the publisher of the Bradfor 
also will be shown, the first dealing with arr Van ae ene vere 
electric water heater applications and the 

second involving the problem of quick re- 


covery in water heaters. END 











MANUFACTURING CO. 


DIVISION OF HARSCO CORP 
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SITUATIONS OPEN 





HEATING MAN FOR 
DISTRIBUTOR. BENEFITS, 
GOOD WAGES. 


Address Key 807-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


SALES MANAGER WANTED 


Leading manufacturer of quality show- 
er cabinets, shower receptors and toilet 
partitions with national distribution and 
recognition needs top-drawer sales man- 
ager. If you’re a hard-hitting go-getter, 
an aggressive executive thinker, plan- 
ner, doer with the ability to build, co- 
ordinate and inspire a national sales 
staff of representatives in major mar- 
kets all over the U. S. A., opportunity 
is unlimited. Experience and wide ac- 
quaintance in plumbing products and/ 
or building products industries desir- 
able. Home office in East. Appointment 
to be made as soon as possible. Send 
complete resumé and photo. Address 
Key 789-D, “DOMESTIC ENGINEER. 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


PUMP MAN TO HEAD 
SALES DIVISION. WATER 
SYSTEMS AND SOFTENERS. 


Address Key 814-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


SALES ENGINEERS 


for well-known manufacturer of heat 
exchangers, pumps and allied equip- 
ment for heating and air-conditioning. 
We're looking for ambitious men who 
want to join us in going places fast. If 
you are a recent college graduate or 
have the equivalent training in engi- 
neering; experience in selling technical 
equipment; enjoy responsibility with 
monetary rewards and are willing to 
relocate, send your resume’ now in- 
cluding salary history and expectat'on. 
Address Key 818-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


WANTED 


Heating man for wholesale distributor. 
Salary and benefits. Address Key 802-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
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ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
Advertising Department, DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 














SITUATIONS OPEN 


REPRESENTATIVES WANTED 








DIRECTOR OF SALES 
FOR MANUFACTURER AND 
HEATING DISTRIBUTOR 
Address Key 809-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


SALES MANAGER 


Plumbing fixture manufacturer wants 
experienced sales manager. Address Key 
811-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





SITUATIONS WANTED 





PLUMBING, HEATING, PROCESS PIP 
int 7 vei experience ournevmal 
verintendent 


ind 
Mat 
‘ ‘ West 
0-D DOMESTIC 
rairie Ave ( 


EXPERIENCED MAN 


AVAILABLI 
plete know led 
plumbing ind heating pecialtic 
supplic Purel ing elling and « 
! inane ent (or \\ 
W ling to relocate Addre 
DOMESTIC ENGINEERI 
*rairie Ave Chicago lt Lilir 


ile 


Sad a 
oi 





REPRESENTATIVES WANTED 





EXCLUSIVE PROTECTED TERRITO 

ries open for nationa distributed 
uniqu washer replacement plur 
pecialty item packaged ile 
plumbing supply house i re di 
tributors and retailer Unique no 
stration sells 8 out of 10 on first ca 
Address Key 784-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave Chicago 
16, Illinois 


bir 


PLUMBING AND HEATING 


Contractors, sell Butler De-Scalers, the 
nationally known cathodic method of 
corrosion, rust, and scale elimination 
and prevention for hot water and steam 
boilers, hot water heaters. Repeat item 
—exclusive sales privileges in protected 
territories. Excellent potential for those 
servicing industry, hotels, apartment 
houses as well as homes. Address Key 
754-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


i AN N 
ae drattl 
irge engineering fir 
hemical, powe 

marine 


EW YORK 


tomiec plant 
AC I 


2561 DRAFTING AND DESIGN 
ING COMPANY 14812 Detroit Cleve 


ind 7 Ohi 


GGRESSIVI 
inted by 


1 REPRESENTATIVI 
ed pecial facture? 


ialty manufa 
i volume Many 
Kev 734 ) [> 
4 , 


SALES REPRESENTATIVES- 
DISTRIBUTORS 


Jayelite Styrofoam anti-sweat toilet 
tank liner. Nationally advertised—pat- 
ented toilet tank liner stops drip. Made 
of Dow Chemical Co. Styrofoam. Pat- 
ented feature permits bending around 
corners of tank. Advise lines now car- 
ried & territory. GLO-BRITE FOAM 
PLASTICS, INC., 6415 North Califor- 
nia Ave., Chicago 45, Illinois. 


AGGI 
an | 
fact rer (;o00d co 
ireas oper! Addres Key 
MESTIC ENGINEERING 1801 
Ave Chicago 16, Illinois 


tESSIVE REPRESENTATION 
ter by vater systems specialt 
i mmi ons. Mar 


1 
a0 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 188 AND 190 
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DoMESTIC 


Convention Dates 





Contractor Assns.... State 


(Continued from page 45) 


of Master 
Springfield 


Plumbers; Colonial 


Hotel 


Apr. 9-11—Texas—Annual conven- 
tion of the Associated Plumbing and 
Heating Contractors of Texas; Hilton 
Hotel, San Antonio 


Apr. 9-11—Washington—A nnual 
convention of the Associated Plumb- 
ing and Heating Contractors of Wash- 
ington; Benjamin Franklin Hotel 
Seattle 


Apr. 10-11—Virginia 
vention of the Virginia Associated 
Plumbing and Heating Contractors 
John Marshall Hotel, Richmond 


Annual con- 


Apr. 13-15—South Dakota—Annual 
convention of the South Dakota Assn 
of Plumbing Contractors; Marvin 
Hughitt Hotel, Huron 


Apr. 15-16— Massachusetts 
convention of the Massachusetts 
State Assn. of Master Plumbers; Hotel 
Somerset, Boston 


Annual 


Apr. 16-18 
vention of the 
Contractors of Georgia 
Oglethorpe, Savannah 


Annual 
Associated 


Georgia con- 
Plumbing 


General 


Apr. 19-21—Indiana—Annual con- 
vention of the Indiana Assn. of 
Plumbing Contractors; Hotel Deming, 
Terre Haute 


Apr. 23-25—Montana—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Montana 
Baxter Hotel, Bozeman 


Apr. 23-25—New Jersey—Annua 
convention of the New Jersey Assn. of 
Plumbing Contractors; Haddon Hal 
Hotel, Atlantic City 


Apr. 23-25 
tion of the 
Contractors 
port 


Iowa—Annual conven- 
Iowa Assn. of Plumbing 
Blackhawk Hotel Dav en- 


Apr. 23-25—South Carolina—An- 
nual convention of the South Car 
Assn. of Plumbing, Heating ar Ail 
Conditioning Contractors: Cle, 
Hotel, Spartanburg 


Apr. 23-25 Tennessee Ant! 
convention of the Associated Plu 
Mechanical 
tractors of Tennessee New Sout 


Hotel, Jackson 


ing, Heating and 


May 1-2—Louisiana—Annua ( 
vention of the Associated Plumbin 
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Contractors of Louisiana; 
Shreve Hotel, Shreveport 


Captain 


May 5-7—California 
vention of the 


Annual 
Associated 
Contractors of California: 
Hotel, Las Vegas, Nev 


con- 
-*lumbing 
Stardust 


May 7-9—North 
convention of the 


Annual 


aroiina 


Carolina 
North C 
Assn. of Plumbing and Heating Con- 
tractors; Grove Park Inn, Asheville 

May 7-9—Pennsylvania—A nnua|l 
convention of the Pennsylvania Assn 
of Plumbing Contractors; Penn-Sher 
aton, Pittsburgh 

May 8-9 


West Virginia Annu: 


Manufacturer Assns. 


(Continued from page 45) 


Apr. 1-3 
of the 
Assn 
Fla 


GAMA—Annual meeting 
Gas Appliance Manufacture: 
Americana Hotel, Bal Harbour 


Apr. 1-3 
of the 
Assn.; 


cago 


SPMA 
Sump 


Spring meetings 
Manufacturer 
(hotel to be determined), Chi- 


Pump 


Apr. 2—OHINE—Annual meeting o 
the Oil Heat Institute of New Englan: 
Statler Hilton Hotel, Boston 


Apr. 6-8—BRI—Annual 
the Building Research 
Penn-Sheraton Hotel, Pitts! 


8-10 
Water 


igewatel! 


Apr. WCF—Annual 


Conditioning 


meetin 
Foun 
seach Hotel, Chic: 
Apr. 12-19—NCPM—Sprin 
of the National Clay Pipe Manufac 
turers; Shoreham Hotel, Washir 

- & 


meetin 


gtor 


Apr. 28-29—SBI—Annual meetir 
the Steel Boiler Institute; Park She 


ton, Washington, D. (¢ 


Apr. 28-May 2—OHI—Ar 
vention of the Oil-Heat 
America Oly 
Wash 

May—FCI 
Fiuid Controls 


Hotel 


3-4 


convention of the 
ter Plumbers Assn 
Parkersburg 


West Virginia Ma 
Hote 


Chancellor 


May 21-23 
tion of the 
Heating 


Lodge 


Idaho—Annual conven 
Associated 
Contractors of 
McCall 


-lumbing and 
Idaho Shore 


May 21-23—Utah—Annual conven 
tion of the Utah Plumbing and Heat- 
ing Contractors Assn Hotel Utah 
Salt Lake City 


June 18-21 New Jerse’ 
New 


Plumber 


Annua 
State 
Hotel 


convention of the 
Master 
Atlanti 


Je rsey 
League of 


Shelburne City 


May 10-13 


or the 


CBRA—Annual meeting 


Copper and Brass Research 


Assn.; The Homestead, Hot Springs 
Va 


June 1-4—PHE—Annual Plumbing 
and Heating Expositior Held in cor 
junction with the nn 
of the National Assi of 
Contractor Cor 
Beach, Fla 


conventior 
Plumbin 
Miami 


June 2-5—OHINE 


<positior 


NIWKC 
Natior 


‘abinet 


V 


Oct. 29-30—AHLMA 
Americar 





é 


| SB 


&) & vee ext ae 





REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





LINES WANTED 





WANTED! TOILET SEAT SALES REP 
inufacturer of top 
juality, fast-selling toilet seat wants 
experienced plumbing trade sales rep 
resentatives immediately. Several terri 
tories open. Line includes economy, me 
lium and luxury-priced seats. Many ex 
lusive advantage Full a ortment of 
ors and finishes. A 
tia (If vo wisl 
2000.) Fl 
O38 Fulton Road, ¢ 
ibs y of Centur 


resentatives 


replies conf 


“DO YOU NEED MORE 
INCOME?" 


Independent representatives as factory 
agents wanted to sell jobbers top lines 
of plumbing specialty tools at factory 
prices. Unique and excellent commis- 
sion arrangements. Territories open: 
Georgia, South Carolina, North Caro- 
lina, Virginia, Delaware, Maryland, 
Washington, D. C., Pennsylvania east 
of Harrisburg and Southern New Jer- 
sey. Address Key 808-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


HEATING REPS CALLING ON 
contractors or dealers Territorie 
open for profit-wise sales of approved 
warm air ga (AGA) and oil (UL) 
automatic furnaces Full range of Hi 
Boy Lo-Boy Counter-Flo and Hori 
zontal models Competitively priced 
trouble-free construction simple dé 
sign, economical operation Colorfu 
elling literature and catalogs avai 
able. Write now, list lines handled ; 
territories covered. Address Key 7 

DOMESTIC ENGINEERING 
Prairie Ave Chicago 16, Tllinois 


HOUSTON AGENT WITH 
house stock and several very 
lines seeks top flight salesmen to wort 
on a split commission basis. Territorie 
All Louisiana, West Texas and Okla 
homa. Write ASCO, P.O. Box 1092, Hou 
ston 1, Texas 


FREE SERVICE 


Manufacturers’ agents register now. 
Manufacturers’ Agency Service main- 
tained for years by DOMESTIC EN- 
GINEERING Magazine is for your 
benefit and if you have not already 
registered, write today for necessary 
registration forms and complete details 
of assistance available to agents. As a 
clearinghouse of information for the 
manufacturers’ agents of plumbing, 
heating and air conditioning equipment, 
DOMESTIC ENGINEERING Maga- 
zine has proven invaluable to many 
leading representatives in the past, and 
if you have not as yet taken advantage, 
get the details today. There is no charge. 
Attach this advertisement and mail it 
together with your letterhead for full 
information to Manufacturers’ Agency 
Service, 1801 Prairie Avenue, Chicago 
16, Illinois. 


188 


IBR RATED HOT WATER BASE 

board and UL approved electric base- 
board manufacturer desires experienced 
manufacturers’ representatives. Quality 
ines and competitive prices. Some ex 
clusive territories still open n Soutl 
and West Commission Address Key 
DOMESTIC ENGINEERING,” 
1801 Prairie Ave Chicago 16, Illinois 


800-D 





LINES WANTED 





MANUFACTURERS’ REPRESENTA 
tive 12 years experience selling to 
plumbing and heating wholesalers in 
Ohio. Excellent following. Desires ons 
idditional line Address Key 783-D 
DOMESTIC ENGINEERING,” 1801 
Prairie Ave Chicago 16, Illinois 


ST LOUIS KANSAS CITY TERRI 

tory, consultation invited particularly 
water heaters adjacent source, con 
petitive Address Key 776-D DOMES 
TIC ENGINEERING,” 1801 Prairie Ave 
Chicago 16, Illinois 


SEEKING ADDITIONAL LINES 
Chicago manufacturer’s agency with 
complete warehouse facilities seeking 
manufacturers who want large move- 
ment of their products. Concentrating 
on plumbing supply houses in five mid- 
western states. If you want the job done 
properly with young aggressive organ- 
ization, Address Key 756-D, “DOMES- 
TIC ENGINEERING,” 1801 
Ave., Chicago 16, Illinois. 


Prairie 


'FACTURERS'’ REPRESENTA 
successfully selling national 
chain plumbing supply company lines 
approved by them wants additiona 
ines already established with national 
chain or independent jobbers. We con- 
tact thirty one branches in middle west 
irea plus independent jobbers. Can in 
crease your business by close contact 
long established. Prefer stocking items 
plumbing heating, specialties et 
Write or wire, K. B. “KEN” RANDLE- 
MAN, 1830 Dorchester Place, Oklahoma 
City, Oklahoma 


ESTABLISHED SALES REPRESENTA 
tive seeks complete east coast or part 
of distributorship of heating or plumb- 
ing lines. New Jersey warehouse. Writé 
all particulars Address Key 804-D 
‘DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


LINES WANTED—OHIO 


Manufacturers’ Agent traveling north- 
ern half of Ohio desires plumbing or 
heating specification and jobbing items 
sold through the plumbing and heating 
wholesalers. Has 12 years experience 
calling on architects, engineers, contrac- 
tors, and wholesalers. Address RALPH 
C. FREY COMPANY, 18711 St. Clair 
Ave., Cleveland 10, Ohio. 





WANT GEORGIA REPRESENTATION 
20 year experienced salesman ni 
gaged in plumbing, heating 
conditioning contracting wil 
manufacturer representatior 
uitable product. Experienced in 
ayout engineering and service ha 
office and small warehouse in Atlan 
simit trave to Georgia Interested ir 
sur offer if good product and futur 
Vhat have you Address Key 81 I 
DOMESTIC ENGINEERING 
Prairie Ave., Chicago 16, Illinoi 


CALIFORNIA—ARIZONA 
NEVADA 


Manufacturers’ representative desires 
one or two major competitive lines. 
Ample coverage. Warehouse facilities. 
Address Key 759-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


MANUFACTURERS’ AGENT WITH 

of selling the plumbing and 

wholesaler in New Englar 

justice to an additiona ine 
ver 25,000 feet of warehouses space 
with R. R. siding. Four men in the f 
‘an ship and bil Address Key 8l¢f 
DOMESTIC ENGINEERING l 
Prairie Ave Chicago 16, Illinois 


LINES WANTED. STATE OF MICH 
igal Contacting established whol 
ile accounts in the state 

for the past thirteen years 

il lines. Address Key 
ENGINEERING,” 
cago 16, Illinoi 


ni 


MESTIC 


Ave 


TEXAS 
LOUISIANA-MISSISSIPPI 


Established representative 4 salesmen. 
Warehouse facilities available. We are 
expanding and need additional volume 
or major line. What do you have to 
offer? Address Key 806-D, “DOMES- 
TIC ENGINEERING,” 1801 
Ave., Chicago 16, Illinois. 


Prairie 


NORTHERN OHIO—WELL 
lished, limited number lines 
eading wholesalers, attending CS 

xressive intelligent 

Key 788-D DOMES 

ING,” 1801 Prairie A 

Illinois 


verare 


LINES WANTED—NEW ENGL 
States. We call on all plumbing 
heating jobbers in the six New Eng 
States Our jobber following ca 
utilized to great advantage to 
good manufacturer of small items 
good coverage and volume Advise 
what you have to sell and your require 
ments and we will be very glad to tall 
it over with you. Write: WILLIAM J 
DEBLER, SENIOR OR JUNIOR, 31 Go 
Needham 92 


dor toad Massachusetts 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 186 AND 190 
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A Refresher Course in Draft Controls... 


(Continued from page 99) 

fire. If one of these burners is used on a fur- 
nace or boiler that has little restriction 
through the heat exchanger and hence little 
loss of draft through it, the control must be 
It is advisable 
under these conditions to oversize the draft 
control to be sure that the control selected 
has adequate capacity. 


set to maintain a low draft. 


By the same line of reasoning, many burn- 
ers require high drafts over the fire. Some 
equipment has draft losses of as much as 
.3 in. w.c. (water column). It would be per- 
missible on this type of equipment to under- 
size the control by one size and still be as- 
sured of adequate capacity. 

# The location of the draft control is im- 


portant, of course, and there is a wide 


selection of acceptable locations. For gas- 
fired equipment, the preferred location is in 
a bull-head tee (See figures A, B and C on 
Fig. 1). On a correctly installed bull-head 
tee, the flue gases make a right angle turn 
behind the control in such a manner that the 
direction of flow of the gases is not directly 
toward the draft control gate. M and L on 
Fig. 1 are wrong because the normal flow is 
directed toward the gate. 

A, B and C on Fig. 1 are the best locations 
on gas-fired equipment because the gases are 
not directed toward the gate during normal 
updraft conditions. In case of a downdraft, 
however, the flow is directed toward the gate. 
The reverse flow of air tends to entrain prod- 
ucts of combustion, and maximum relief is 
possible through the draft control gate. 


s Because of the physical layout of the boiler 
or furnace room, it is not always possible to 
locate the control in a bull-head tee location. 
In this case, figures D through J show accept- 
able locations for gas-fired equipment. These 
locations also are the best for oil. The bull- 
head tee is not recommended for oil-burning 
or solid-burning equipment, as the control 
tends to be oversensitive on this type of 
equipment. 

In all cases, the control should be located 
as close as possible to the equipment—but at 
least 12 ins. toward the chimney beyond a 
stack switch. Close positioning to the fuel 
burning equipment, particularly on vertical 
flues, is required so that maximum adjust- 
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ment of the control is possible. On a vertical 
flue, the draft reading will increase about 
.013 in. w.c. per ft of breeching between the 
draft control and the smoke outlet. For in- 
stance, if a draft control set for .02 in. w.c 
is located four ft above the smoke outlet on 
a vertical flue, the draft at the smoke outlet 
will be approximately .02 in. w.c. plus (.013 
in. w.c. times 4 ft)—which equals .072 in. 
w.c. Therefore, it may not be possible to set 
the control for a low enough draft for maxi- 
mum operating efficiency at this location 


# The draft control must always be located 
in the same room as the fuel-burning equip- 
ment. This is necessary so that the draft 
control may sense the difference in pressures 
between the gases in the breeching and air 
that is at the same atmospheric pressure as 
is used for combustion. The atmospheric 
pressure in a separate room may be different 
for any number of reasons 

The control also must be located at least 


wall. 


This is, of course, protection against a puff 


18 ins. from a combustible ceiling or 
or pressure in the breeching 


» Figures K through P on Fig. 1 show wrong 
Draft 
operate on the top or bottom of a pipe as 
indicated in K. Controls always must be 
plumb and level on the side of a breeching 
Figures N, M and L show 
direction of flow is directed toward the gate 
The flow of 


never be so directed. Figure P shows the 


or poor locations controls do not 


cases where the 


of the control gases should 
control in a chimney below where the flue 


Such an should be 


avoided unless no other space is availaole 


enters. installation 

In any discussion of barometric draft con 
trols, consideration should be given to thei: 
use with equipment other than heating ap 


pliances 


s For example, both commercial and domes 
tic incinerators are being marketed in ever 
increasing numbers, as many municipalitie 
are having a growing problem with the di 

posal of refuse. Incinerators of all sizes are 
designed not only to consume large quantitie 
of highly combustible material but to permit 
a minimum of heat to be liberated into the 


area surrounding the incinerator. This mean 


(Please tur to page 192 
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MISCELLANEOUS 





LINES WANTED OVER 1 
perience é i every 


enacting 


ing 
ty items 
SCHWEN 
Ohio 


WANTED ADDITIONAL LJ 
equipment-heating specialt 

boilers fintube t 

tor resident 

presenting 

heating and 

ers Two 1 

Michigan be \ pro 

records in the heating nd air < d 

tioning trades. WILMOT'S, 1067 Bridge 

St. N. W Grand Rapids 4, Michigat 


NES 
ies er 


th with 


SPEC LINE WANTED FOR NORTH 
ern Illinois and/or Wisconsin $-mar 
organization with warehouse facilitic 
Address Key s805-D DOMESTIC EN 
GINEERING 1801 Prairie Ave ; 


cago 16, 


Cc) 


Illinois 


COMPLETE CHICAGO 
WAREHOUSING FACILITIES 


For servicing the great Mid-America 
area wholesalers with products of the 
manufacturers we represent. Corre- 
spondence invited from producers of 
top-quality equipment and _ material. 
HARRY G. JOHNSON & ASSOCI- 
ATES, Centrally located at 2027 W. 
North Avenue, Chicago 47, 


Dickens 2-3663 


Illinois, 


MANUFACTURERS’ REPRESENTA 

tive or erir outhern Californ 
Wholesale plumb 
SALES COMPANY 
0 Angele Cali 


or Las Ve i 
ing only DORSEY 
S19 Venice Bivd I 
fornia 
NEW ENGLAND MANUFACTURE! 

igent with Boston office and 1 
house 20 year 
plumbing and heating wl 
tributors ha opening for one or twe 
top quality ines Our oreanizatior 
tops in its fleld. NORMAN LEWIS ANI 

‘ t Bostor 10) 


experience selling 


Olesale dis 


I 
COMPANY, &8 Broad Stree 
Massachusett 


THE SCHUTZE SALES CO. 
1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


SALES REPRESENTATIVE SEEKS 
lines for metropolitan New Yort 
Have 3 salesmen witl irge followir 
Write full details Address Key S803-D 
DOMESTIC ENGINEERING,” 1 
Prairie Ave Chicago 16, Illinoi 


LINES WANTED. WE CALL ON ELEC 
tric and plumbing jobbe it 
Carolina, Georgia, and Fl 
OLIVER SALES COMPA 
Hardeeville, South Caroli: 


rs 
rida 
NY B 
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WESTERN PENNSYLVANIA AND AD 
jacent are year ‘ ng leading 
devot 


bber carrying few li 

ine Addr s Key 787-D 
ENGINEERING 1801 
cago 16. I nois 


l 


DOMESTIC 
Prairie Ave. Cl 


TOP MANUFACTURERS' 


Representatives (3 man organization) 
Maryland, 


District of Columbia, Virginia for over 


selling leading wholesalers 


fifteen years seeking one or two addi- 
Only first class full 
line manufacturers considered. Address 
Key 808-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


tional top lines. 


1} YO! L.RE NOT GETTING SATIS 
factory volume fror Louisiana, Mis 
ippi ind Alabama nt t 
HARRIS W. HALL & 
112 Annur atic St New Orleans 
rid re pping 


ASSOCIATES 
1 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 





BUSINESS OPPORTUNITIES 





LUMBING AND 


HEATING SUPPLY 
Going concern, fu 
tu 


‘ H00.00 buy 
er leaving city Address Ke 
OMESTIC ENGINEERING 
e Ave Chik 16, Illine 


DD 
iri 


MERGER DESIRED 
Have assets over $100,000.00 State of 
Florida. Holdings allied in plumbing, 
heating, air conditioning and hardware. 
Interested in manufacturer or large 
wholesaler. Wish to concentrate on and 
develop sales strategy. Address Key 
812-D,“ DOMESTIC ENGINEERING,” 


1801 Prairie Ave., Chicago 16, Illinois. 





MISCELLANEOUS 





WANTED—DISCONTINI 
ing materials orru 
folding paper cartons 
l thelene bags, shee anc ol 
ind glassine paper Paper 
gummed tape Please contact 
ire any questior Address 
DOMESTIC ENGINEER 
*rairie A fy. xo 16 1] 


SPACE AVAILABLE 
ling ippliers 1 
‘ tail in the 
paper 

electric 


Use These Pages to Get 
What You Want 


Are you looking for a competent em- 
ployee? 
changing posi- 


Do you contemplate 


tions ? 


Do you have a patent for sale? 


Do you wish to buy or sell a plumbing 
and heating business? 


Are you a manufacturers’ representa- 
tive seeking additional lines? 


Are you a manufacturer seeking addi- 


tional representation ? 


Your advertisements, under the proper 
classification in these pages, will put 
you in touch with the people you desire 
to reach. 


The cost for light-faced advertisements 
is only 15 cents a word and the mini- 
mum advertisement is only $3.00 per 
insertion. 


Bold-faced advertisements are $6.00 
per inch. Address your advertisements 
to Classified Advertising Department, 
DOMESTIC ENGINEERING, 1801 


Prairie Avenue, Chicago 16, Illinois. 
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DUNKIRK 
WEE SCOT 
BOILER 
(pens 


New 


Small 





Raised port Gas burners and combustion 
area proportioned for 


maximum efficiency and fuel economy. 


Insulated metal jackets have baked-on 


WEE SCOT Boilers are neat and 
compact... designed 
and built for easy and quick 


installation. 


Made of cast 
iron, the sturdy, 
lifetime metal, 
ASME tested 


and marked 


enamel finish 


attractive wherever placed 








Home 


MODEL 58, 25% INCHES HIGH 
GAS FIRED 


HOT WATER 


Market 


CAST 
LIGHT WEIGHT 
LOW cosSsT 


IRON 


FACTORY ASSEMBLED 


You can now offer Hydronic* Heat for the smallest 
houses and apartments. 

Low cost of WEE SCOT hot water Boilers, their 
high efficiency, their sensitivity to control, and their 
compact size makes forced hot water heating eco- 


nomical for the smallest space heating job. 


DUNKIRK WEE SCOT Boilers are factory as- 
sembled and shipped in carton with burners, con- 
trols, and accessories...ready to hook up on the job. 

Made in three sizes up to 360 sq ft rating. For 
Natural, Mixed, Manufactured, and LP Gas. Write 


for your copy of new catalog WS-958 right now! 


*Hydronics — the science of heating and cooling with water 


DUN K IR K 
Cc R 


oO P o 


Dunkirk, 


MEMBER OF THE INSTITUTE OF 
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BOILER AND 


RADIATOR 


New York 


RADIATOR MANUFACTURERS 





(Continued from page 189) 
high outlet temperatures that create high 
drafts in the breeching and stack. A baromet- 
ric control reduces these temperatures by 
introducing room-temperature air into the 
stack. 

By holding drafts to a pre-set maximum, 
the control prevents sudden peaks in burn- 
ing rate. By avoiding these high-temperature 
peaks, the useful life of the incinerator, 
breeching, and stack is greatly extended. 


» Whether the incinerator is gas fired, oil 
fired or electrically operated, for the purpose 
of draft control it should be considered as a 
solid fuel burning appliance—since the prime 
fuel is the refuse itself. Incinerators should 
always be equipped with a single-acting 
barometric draft control. The control should 
be equal in size to the cross-sectional area of 
the smoke outlet—or larger. Oversizing rath- 
er than undersizing should be the rule on 
incinerators, since capacity is of prime im- 
portance because of inherently high drafts. 


» The draft control on an incinerator must 
be capable of operating satisfactorily at 
somewhat higher temperatures than that 
used on oil-fired and other solid fuel equip- 
ment. If a control has high temperature 
bearing design and is of heavy gauge con- 
struction, it may be used on either type of 
equipment. 

The control should be set to maintain a 
fairly low high enough that 
refuse is burned fast enough to meet re- 
quirements. It is difficult to generalize as to 
what setting is best on an incinerator, but 


draft, only 


experience on small equipment may be used 
as a guide. A special pre-set control has been 
developed for domestic incinerators with 6- 
in. diameter smoke outlets. It is pre-set at 
.03 in. w.c. draft, a setting established as 
good for this type of equipment by laboratory 
tests. It would seem logical then, if no other 
information as to draft setting is available, to 
start with this setting. If there is smokeback 
or if it takes too long to consume the refuse, 
the setting should be increased gradually. 


# The barometric control may be located in 
any of the positions recommended for oil- 
fired equipment. 

Some mention also should be made regard- 


ing the use of draft inducers. Low-type 
building construction and the high cost of 
constructing tall masonary chimneys have 


given rise to an expanding market for induc- 
ing equipment. An inducer is basically a fan 
in the breeching to create draft artificially. 
A barometric draft control should be used in 
conjunction with it. 

The control should be installed on the 
suction side of the fan and should be located 
between the draft inducer and the heating 
appliance (see Fig. 2). The control functions 
in the same manner in controlling or elimin- 
ating fluctuations of the induced draft as it 
does with natural draft. The pressure against 
which the fan operates varies because of 
natural draft even in a low 
chimney. Voltage varies, and this in turn af- 
fects fan speed. Many other variables may 
occur over a period of time, all affecting the 
draft created by the inducer. 


conditions, 


» The barometric control performs its cus- 
tomary function of maintaining the correct 
draft for optimum performance of the fur- 
nace or boiler regardless of variables in the 
stack system. It is common practice to size 
the draft control equal to the cross-sectional 
area of the smoke outlet or equal to the 
nominal size of the inducer wheel. Such siz- 
ing is good practice; but if the inducer motor 
has variable speed control, a draft control 
equal to 65 percent of the nominal wheel 
diameter will have adequate capacity. 


= Thus, we see that barometric controls have 
many applications on many types of equip- 
ment when burning any type of fuel. Only a 
few simple rules need be followed in sizing, 
locating and installing a draft control to 
obtain many years of service. 

A draft control can pay for itself many 
times over in reduced service calls, savings 
in fuel, or by increasing the useful life of 
equipment. END 


“You have an odd sense of humor, Wilson.’ 
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Three ways 
a plumber 
should judge 
the dishwasher 
he handles 


1. Will its performance satisty his customers? 


KitchenAid’s performance-proved features are the most effective in the industry. 
Revolving power-wash and power-rinses cover every inch of the chamber, providing 
completely “effective” capacity. Warm-up feature clears plumbing lines of cool water 
before washing action starts. A complete dinner service, including pots, pans and 
delicate stemware, can be handled safely all at one time. Just load it and leave it. 
Front opening and independently sliding racks make it easy to load and unload. No 
other dishwasher satisfies so completely ! 


2. is it easy to install and service? 

Special straddle construction permits unit to slide in easily over roughed-in plumbing 
All connections can be made easily from the front. Choice of pump or gravity-drain 
styles simplifies installation problems regardless of plumbing conditions. Ground wire 
is standard equipment, eliminating chance of shock. A properly installed KitchenAid 
rarely needs service. When it is needed, it can be accomplished easily from the front 
without unplumbing. 


3. Does it give him a fair protit? 


KitchenAid not only assures a fair profit margin but its quality-engineered features 
and rare need for service enables the plumber to keep his rightful profit. It’s not used 
up with service and adjustment calls after the dishwasher is installed 


KitchenAid answers YES to all three! 


eee eee eee eee eee eee 


KitchenAid Home Dishwasher Div., Dept. KDE 


ap = * The Hobart Manufacturing Co., Troy, Ohio 
toc Ge ® . Please send literature and specification sheets on full 
fll ° 


line of KitchenAid dishwashers 


The Finest Made... by : Name. 


Address 


The World’s Largest Manufacturer of Food, Kitchen and Dishwashing Machines 
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comfort-minded tenants... 
profit-minded building teams... 
get long term protection 


with Marsh Valves ge 
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Typical of the vital service MARSH VALVES offer can be found in 
“Avon House” a new luxury apartment on New York’s swank East Side. Here, 
architect, mechanical contractor and owner strove for perfection and the ultimate 
in gracious living. 

Into an imaginatively conceived, expertly installed automatic heating 
system MARSH (Fig. 1141) Packless Valves were specified. The result: an 
installation that will endure with trouble-free service and minimum profit-eating 
call backs. Tenants enjoy the comfort they seek, the building team enjoys the 
assurance of profit-protection and initial low cost. This assurance can be yours 
through the quality manufacture, advance design and built-in durability of 
MARSH VALVES. Specify them on your next job. 


WRITE FOR COMPLETE 1959 CATALOG 


Marsh Valve COMPANY OF DUNKIRK, NEW YORK 
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You are assured of co 


quality time after time 


You support your fellow 
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No. 47 Boiler Water 
Feeder for hand-fired 





No. 47-2 Feeder Cu3- 
off Combination for 


—s 

~ 
No. 147 Boiler Woter 
Feeder — Like No. 47 but 








No. 247-2—Feeder Cut- 
off Combination for 


ea 
eo 


: Ly 


No. 51-2 Feeder Cut- 
eff Combination for. 


No. 53-2 Feeder Cut- 
off Combination — Like 








steam boilers up to 5000 automatically-fired steam with hi feeding level small hot woter space automatically-fired heat- No. 51-2 but for higher 
sq. ft. heating boilers up to for smoll process boilers. heating boilers. ing boilers over Pressures up to 75 Ibs. 
5000 sq. ft. sq. ft. 
a , ‘ 
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No. 67 Low Weter Fuel No. 63 Low Water Fuel No. 69 “Built-in” Low No. 61 y Ser Fuel No. 767 Low Water No. 101 Electric Water 
Cut-off for low pressure Cut-off for hot woter w . Cut-off for ng Fuel (with by 
outomatically-fired steam age heating boilers up many “built-ins” for in- ing pipe dh 14 blow-off) for instal- McDonnell two-swite 
boilers. 50 Ibs. pressure. stallation in dow pressure cimieee lation in boiler cut-offs or liquid level 
> vided in modern boi boilers. . switches. 

















How many of these MSDONNELL products do you know? 


Check them over. You'll find a number of products you 
know well—but you'll also find many to solve those 
special problems that come up calling for liquid level 





No. 150 Pump Control, 
Cut-off and Alarm 
Switch for boilers of any 
size up to 150 Ibs. pres- 
sure. 


controls, flow switches, and related equipment. It will 
pay you to know these and other products in the 
McDonnell FULL LINE. Ask for complete information. 


MSDONNELL & MILLER, Inc. 3500 N. Spaulding Ave., Chicago 18, Illinois 





No. 157 Pump Control, 
Cut-off and Alarm — 
Like No. 150 but with in- 
tegral water column. 





New magnetic repulsion 
switching type for boilers 
of any size up to 150 
ibs. pressure. 


Dong Gne 7, Shing Wall. 


>] 





No. 191 Pump Control, 
Cut-off and Alarm — 
like No. 9) but with in- 
tegrol woter column. 





No. 92 P Control, 
Cut-off ow Alarm — 
new magnetic repulsion 
switching type for pres- 
sures up to 250 Ibs. 





Neo. 192 Pump Control, 
Pe ei ee 
like No. with in- 
tegral water column. 








No. 355 Large Capac- 
ity Floet Valve—many 


uses on tanks, stills, re- 


No. 4155 Feed Water 
Controller for multiple 
boiler jobs to divert pump 


1. ate 


No. 65 Explosion-proof 
Electric Controller Un- 
derwriters’ listed for hoz- 
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ee 
x 
No. 80 Float Switch. 


Three-wire high- or low- 
level clorm {or pump 


rae Bg 
Feeder for maintaining 
woter level in receiving 


Pe nn, 
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No. 27T Make-up 
Weter Feeder for exter- 











: 1 nal application on re- 
ceivers, etc. discharge into proper ardous locations. contro!) on oil storage tanks — typical of series ceiving tonks. 
iler. tonks. with flanges to fit ex- 
isting tank openings. 
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230 Series (ASME) 240 Series (ASME) FS4 Series Flow £-2 Flow Switch 
Pressure Relief Valves Pressure Valves for 


for hot woter boilers, 
tanks and heaters. 





for larger hot water boil- 
ers, tanks and heoters. 














Switch 
completes (or breoks) 
when flow starts 


or stops. Max. 100 
Ibs. Undlorurinors’ tiated. 
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